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New Beave 





















To meet an increasing demand for a power drive which 
combines SPEED with rugged strength and dependability we | 
now offer a new Beaver Power Drive — the “No. 45’ — which 


is 82° faster than the No. 44, hundreds of which have been 


giving faithful and profitable service during the past four years. 


If you are interested in a machine that will convert your 
hand tools into power tools — and continue to operate year 
after year without repairs or trcuble of any sort, the new No. 45 
Beaver Power Drive is likely to appeal to you. 


There are no “jim-cracks” on this machine. It is just a 
simple, sturdy and always dependable motor drive for hand cut- 
ting and threading tools. Nothing complicated — nothing to 
get out of order. 


We recommend the “‘No. 45” for small sizes of pipe (2-inch 
and under) — although it will satisfactorily operate geared pipe 
tools (such as the Beaver No. 41) for threading up to 4-inch. 
The slower machine — the No. 44—/is recommended when 
threading larger than 4-inch. 


Those contractors now using the No. 44 Beaver Power Drive 
say it is a money-maker. Because it is 82°% faster, the new 
‘No. 45” will be even more profitable. 


Just mail us the coupon, now! | 


Manufactured by 


THE BORDEN COMPANY 
Warren, Ohio 


7 isees . . veer Sold by all leading Supply Houses 


BEAVERS) 
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Part of a group of 3-apartment build- 
ings erected around Dante and 89th 
Streets, Chicago, by John R. O’Connor. 
All are heated with McQuay Cabinet 
Radiators. 


Boston: 10 High Street 
Newark, N. J.: J. F. McLaughlin Co., 738 Broad Street 


DOMES 
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A SellINg %« RENIINE 
Asset i in any Building 


When asked why he selected McQuay Radiators to heat this group of build- 
ings Mr. O’Connor—one of Chicago’s foremost developers and builders—replied: 
‘‘Because my experience has shown that this radiator is one of the best 


assets a building can have. The 


small additional cost means nothing. Every 


one who sees these radiators, wants them. And this means quicker selling 


and renting. 


A Complete Wi 


Radiator 





t QU A\ y Not Just 


Cabinet 


a Cover 


RADIATOR 


The McQuay takes air from near the floor, heats 
it and then sends it into the room, in a horizontal 
direction, with sufficient velocity to get it to the 
farthest points. 


Here, at last, is a radiator which adds, rather 
than detracts from the appearance of rooms. A com- 
plete radiator, enclosed in an attractive cabinet of 
heavy furniture steel which can be painted or 











enamelled to harmonize with the decorative treat- 
ment. 

The heating unit of copper has proved extremely 
efficient. This plus the more complete circulation 
afforded by McQuay lowers heating costs noticeably. 


McQuay Radiators and Unit Heaters 
are Sold only thru recognized Heat- 
ing Contractors. 








MCQUAY RADIATOR CORPORATION General Sales Office: 35 E. Wacker Drive, Chicago 


Cleveland: 291 E. 149th Street 


New York: 2148 Graybar Building 
Pittsburgh: Bushnell Machinery Co., Century Euilding 
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ROBERTSHAW 


Thermostats 
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are 
especially 
constructed 
to resist the 
corrosive 
action 

of water 
and 

gas— 


this 
combined 
with their 
accuracy 
eliminates 
servicing 
and creates 
good will— 


your 
water heaters 
whether 

’ you assemble 
them 
or purchase 
them complete 
and your 
gas ranges 
should all be 
equipped 
with 


ROBERTSHAW 


Thermostats 





Write for circulars 


Robertshaw Thermostat Co. 
Youngwood, Pa. 
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Ko icn Septic Tanks are sci- 
entifically designed to give full 





rated capacity for septic action and 
are made of the best material avail- 
able, Armco Ingot Iron. 

Plumbers and jobbers are not 
forced to purchase Kaustine Septic 
Tanks. They buy them because of 
their known quality and satisfactory 
service extended over a period of 
many years. 

The design of our Septic Tank 
does not in any way conflict with 
existing patents or so called pat- 
ented Septic Tanks. 

2 


Kaustine Company Ine. 
17 Main Street Perry, N. Y. 
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1929 





qausline 


The originator of 
Metal Septic Tanks 











Year by year 
Kaustine 
Septic Tanks 


have been 


improved 


-~- 








Gustine 
Septic Tanks 
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of the ORIGINAL, all 


lead, one-piece roof flashing 


MIDLAND, the name 








E could make a cheaper flashing by using 
reclaimed lead from old battery plates, etc. 





We could make such a flashing look good, but we Look for the yellow label 
won't! Because, the name Midland has gone and the Midland name on 
down as the name of the first all lead, one-piece | every flashing. 


roof flashing and has become known throughout 
the industry as a synonym for highest quality in 
roof flashings. 


We could put Midland Roof Flashings through 
another less scientific manufacturing process 
that would turn them out quicker and 
cheaper. But to do that would mean that the 
original all lead, one-piece roof flashing would 
no longer give you the superior service you 
have been accustomed to. 


Flashing and bend a 
corner back and 


break or crack. That 
means a lot when 
you re installing. 











Beware of Imitations 











AKE any Mid- The Midland patented process calls for low temper- 
land All Lead, ature and no pressure of any kind. ‘Thus, its great 
One-Piece Roof elasticity for installation is accomplished. 


forth. It will “give” You can get the Midland from your 
easily but it will not jobber for all your work and to use it 
will mean complete and lasting customer 
satisfaction and your own profit. 


MIDLAND METAL MANUFACTURING COMPANY 


KANSAS CITY, MO. 


*Newark plant manufactures roof flashings only 





NEWARK, N. J.* 
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North Breakwater Lighthouse at entrance 
to Milwaukee Harbor, Lake Michigan, 
operated by Bureau of Lighthouses, U.S. 
Department of Commerce Heating sys- 

tem installed by Wenzel & Henoch Com- ‘ 
pany, Heating Contractors. One of six 
Lighthouses on Lake Michigan kept warm 

and comfortable by a Webster Type “R”’ 

System of Steam Heating. 
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we 


ag 





| Storm-Swept Lighthouse Heated 
a by Webster Type “R” System 


| This Great Lakes Lighthouse is some distance contractors who are interested in developing 
i fromshore.Itmightbeconsideredthe“hardest- _ preferred business. The Webster Steam Heating 
) to-heat” of all buildings—for in winter it is specialist in your vicinity can probably help you 
;, fully exposed on all sides to ice and to severe in developing business which puts the emphasis 
| storms, wind and snow. But it is easily,  ,, quality rather than price by selling Type 
| successfully heated by a simple and reliable «ps Senne. Lat we vill you. mer'dhous it. , 
| Webster Type “R” System of Steam Heating. 


Installed in 1926, this system has already — a a 


ae served satisfactorily through three severe ing oe on vicinity 
i. ( a ably help yo - 
| heating seasons. WC veloping preferred business 
: VY ‘ith Web: “R" Sys 
1 “pD») “Systems sail Get in’ ic A Ne 
. The fact that the Webster Type “R” System s. Get in touch wi 


team Heati 
operates successfully under such unusual and of’S . ng 
severe conditions is a pointed indication of WARREN WEBSTER & COMPANY 







; its adaptability to other types of buildings. CAMDEN, NEW JERSEY 
3 Highly engineered—yet simple and easy to _— Pioneers of the Vacuum System of Steam Heating 
install—this Webster Type“ R” System is meet- Branches in 52 principal U. S. Cities 






ing with wider and wider favor among heating In Canada—Darling Bros., Ltd., Montreal 








WARREN WEBSTER & COMPANY, Camden, New Jersey 
Please mail Bulletin B-600, describing the Webster Type “R” System of Steam Heating to 
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cre S Shower Loot 

Enclosures are urnished 11 Chromium 
Plate as well as Nickel Silver. These tw0 wonderful fin- 
@ S Bathroom Equipment outstanding for 

aterials—exPer workmanship 

a for satisfied 


ishes make 
beauty. Only the best of Mm 
That's the formul 


__and reaso 
customers. 
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sales details 


SCHILKEN COMP ANY 
eet, pittsburgh, Pa. 
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hs 21 YEARS OF SUCCESS AS SPECIALISTS IN CENTRIFUGAL PUMPS 
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| SounD engineering, good ma- 
lide terials, and responsible service 


| have built their solid reputation. 


For details of standard models, send for 
#4 bulletins 


ECONOMY PUMPING MACHINERY COMPANY 


7 
a: 3431 West 48th Place :: Chicago 


Representatives in principal cities—telephone and address under company name 
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All standard types—also specially designed pumps to meet any condition 
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GD Extra Givemesa 


System Insured 
By Using BYERS PIPE 


Who 


HE Plumbing Contractor is 

often called on, not only for 
specified material and labor, but 
for advice on what to use. 


It is poor economy to install 
short-lived pipe just because it 
costs a little less. On large proj- 
ects, engineers advise theirclients 
of this; and the Plumbing Con- 
tractor is on safe ground if he 
gives like advice to his customers. 


* &£ & & 


For an added five per cent, when 
you install a plumbing or heating 
system, you can have it made up 
of genuine wrought iron, insur- 
ing from two to three times 
longer service. 


“Insurance” is a word of too 
limited meaning, indeed, to 





se itself «+++ 


ose 
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cover the facts of this case. For 
when vou buy most forms of in- 
surance, you obtain protection 
against a mere risk or possibility 
which might never affect you at 
all. When you buy more durable, 
more dependable pipe, you ob- 
tain protection against an injury 
that will surely occur in the 
absence of such protection. 


Pipes in a plumbing or heat- 
ing system do fail, of course. 
W here wrought iron is used, the 
average life of the system, as 
compared with cheaper pipe, is 
more than doubled. 

Hee & % 
These are the facts that you do 
well to make plain in bidding 
for any job. 


If you must bid on cheap pipe, 


BYERS PIPE 


GENUINE WROUGHT IRON 


A. M. Byers Co., Dept. D-11, Pittsburg, Pa- 
Without cost tome, pleasesendme...... Name 


is small extra 
amount will 


Insure 
the life of the 


Plumbing and 
Heating System 


_~ Decause it will give a 
pipe material of superior 
rust-resisting qualities ~ 


for fear of competition, bid on 
genuine wrought iron also. Use 
the plan of Alternate Bids. Your 
conscience will be clear then, 
customers will appreciate your 
recommendation; and you will 
find in most cases they will act 
upon it. 
ee & H 


Labels for Alternate Bids 


A supply of Alternate Bid labels will be fur- 
nished to any Plumbing Contractor on request. 
Simply paste one on any piping bid, to indicate 
the small extra cost if Byers is used. You'll be 
surprised at the welcome this receives. 


A. M. BYERS COMPANY 
Established 1864 Pittsburgh, Pa. 
‘Distributors in all Jobbing Centers 
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mistakes and substitution 





Byers Alternate Bid Labels for use on 


all piping estimates. Also your free ,,,.... 
book, 


k, ‘‘The Installation Cost of Pipe.”’ 
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Architects 
SCHWARTZ & GROSS 


NEW YORK CITY NEW 


; 


verry 


| OTEL owners, the first to standardize on 
_I. brass pipe as a measure of long range 
economy, are in a position to know more about 
- brass pipe service than practically any other group. 
oo | First cost is a matter of small importance to them, 
: Exact service records are 







compared with service. 
aiways kept. 
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HOTEL LINCOLN fev? 


YORK, 


< ‘elena alone 8) 4 


BLACK 


34.4010) 20 4. ee, Pee 





In the light of these facts we take great pride in 
the selection of ‘‘Plumrite”’ brass pipe for the great 
Hotel Lincoln recently erected in New York. 
Plumrite’s known record of over forty years of 
trouble-free service in many of the older New York 
hotels breeds CONFIDENCE in the ability of its 


makers. 








\ PLUMRITE Brass Pre 








tt ! BRIDGEPORT BRASS COMPANY CWanufacturers - General Offices, BRIDGEPORT, CONN. 
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Hens is the answer to what 
Heating and Ventilating Engi- 
neers have asked for, in the venti- 
lation of schools, offices, banks, 
hospitals and similar buildings. 

Simpler than opening windows 
—the Univent brings in fresh air 
from out of doors, filters it, warms 
it to a comfortable temperature, 
and gently distributes it to every 
corner of the room—with invig- 
Orating air motion, but without 


draft. 


Bringing these advantages of 
perfect ventilation and health pro- 
tection—the Univent has opened ¢ 
up a new avenue of sale and profit 
for the Heating and Ventilating 
Engineer and Contractor. (vmsos V oamn 








*Christodora House . . . equipped with 


eS 
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d Glass -make the difference 
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With thousands of successful 
installations in all parts of the 
country, and with nationwide 
endorsement by leaders in archi- 
tecture, engineering, school and 
business administration—the 
Univent has developed a new 
standard of ventilation. 

To learn what the Univent 
offers in economy, flexibility and 
ease of control, and how we can 
help you sell Univent ventilation 
—send the coupon below for our 
engineers’ Univent catalogue. 


j £-# 
*Christodora House, New York, N.Y. Fd 
Henry C. Pelton, Architect Pd 
New York, N.Y. Yi 
Clyde R Place, o< & ra THE 
New York, N.Y. HERMAN 


NELSON 


VE N TI LATION Pd CORPORATION 


Ps Moline, Illinois 
> 


Manufactured only by THE HERMAN NELSON CORPORATION, Moline, I/1. "Please send, without cost 


.” or obligation, vour book 














Builders of Successful Heating and Ventilating Equipment for Over 20 Years No. 23 explaining Univent 
oa 
* > . 
—2Sales and Service -.* Ventilation 
* 

BELFAST, ME. PHILADELPHIA SAGINAW TOLEDO DULUIH KANSAS CITY SPOKANE .° an 

BOSTON WASHINGTON,De*. FLINT INDIANAPOLIS ST. LOUIS OMAHA PORTLAND ’ 

PROVIDENCE SCRANTON DETROIT CHICAGO BIRMINGHAM DENVER SEATTLE F ea 

NEW YORK CITY PITTSBURGH CLEVELAND DES MOINES ATLANTA SALT LAKE CITY VANCOUVER PR e cncernesane 

UTICA CHARLOTTE, N.C. COLUMBUS MILWAUKEE MEMPHIS DALLAS TORONTO - . 

BUFFALO GRAND RAPIDS CINCINNATI GREEN BAY EMPORIA SAN FRANCISCO WINNIPEG, MAN. ® City... EE ET EE 


MINNEAPOLIS 
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im ) acilities-- 


Hercules Better Business 
fi Bodies are built in the world's 
| largest and best equipped 
+ plants ... devoted exclusively 
hs to the building of truck bodies 


Facilities, these . . . facilities for 
designing, developing, testing, 
perfecting and manufacturing— 
necessary steps in the production 
of better business bodies. 





a oe 
‘es 


Twenty-one years of outstanding 
success have occasioned a vast 
industrial ‘‘city’’ that might well 


be named HERCULES. 


Here are grouped the many 


factories with their thousands Facilities unmatched by any other 


of skilled workers; here are 
anchored the thousands of tons 
of special body-building ma- 
chinery; here are stored the 








the nation. 





factory or group of factories de- 
voted exclusively to the building 
of truck bodies. 


Facilities insuring greatest 


value! 





t 
| | select body-building materials of 
























Evansville, Indiana, U. S. A.—East Windsor, Ontario, Canada— Distributors Everywhere 


HERCULES 


THE WORLD’S LARGEST BUILDER OF BETTER BUSINESS BODIES 
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The Improved Te-pe-co Drink- 
ing Fountain represents the lat- 
est efforts in sanitation. There 
is no occasion for the user to 
couch any surface. 














The Te-pe-co Dayton Valve can be used 
for either manual operation or constant 
stream. Note that stream is regulated by 
turning a spindle through the oscillat- 
ing, celb-closing valve handle. 











The Drinking Fountain at its Best 


| > are is the fountain that affords exactly 
what the most discriminating sanitarians 
demand of such a fixture—a device that ejects a 
thick, splashless stream of water, absolutely free 
from any possible contamination. 


The construction of the supply chamber tends 
to check any variation in pressure, thus keeping 
the arch of the stream constant. Note that the 
glassy, two-fire vitreous china bowl contains 
no exposed metal to tarnish, no crevices to 
carry germs or dirt. 


This we have accomplished by replacing the In a word, Te-pe-co Integral Nozzle Drinking 


ordinary bubbler with an integral angle stream 
nozzle under an elevated cowl, operated by 
our special Duplex Valve especially designed for 


Fountains offer so much in sanitation, durability 
and ease of installation that they are specified 
as a matter of course by leading-architects 


everywhere. 


the purpose. 


We make but one grade of ware—the best that can 


Our Guarantee: be produced—and sell it at reasonable prices. We 


sell no seconds or culls. Our ware is guaranteed to be equal in quality and dura- 
bility to any sanitary ware made in the world, The Te-pe-co trade mark is 
found on a anade manufactured by us and is your guarantee that you have 
received that for which you have paid 


THE TRENTON POTTERIES COMPANY 
TRENTON, NEW JERSEY, U. S. A. 


National Showroom—New York City Branch Offices 
101 Park Avenue, Entrance on 4list Street Boston, Philadelphia, Chicago 
Export Office: 115 Broad Street, New York City 


FE-PE-CO 


ALL-CLAY PLUMBING FIXTURES 
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\\ hat is uppermost in your mind 


when you buy 
pneumatic truck tires? 


See if this isn’t what you want... 


OUR experience as a buyer of pneumatic type to cover your tires for a year against the 
truck tires has taught you that cost-per- =‘: 12 Major causes of tire trouble. It states plain- 


tire-mile is the only thing to consider. 


You have the records of the tires you have 


ly that any of these injuries will be repaired 
free, even if they are the fault of your own 
drivers. And it tells you directly, that if a 


used previously. That is one guide. But how Dunlop should be injured beyond repair with- 
can the cost be cut still further? How can you in a year, 1t will be replaced at a nominal figure. 


tell what other tire might do it? 


We do not know of any other tire manufact- 


Will you listen to tire claims? They are just urer who offers you such definite assurance of 


about as standard as tire sizes. 


Will you examine tires person- 
ally? They all look strong and 
healthy. They all resist kicks 
and thumpings bravely. 


No. When you invest in pneu- 
matic truck tires you want some 
extra assurance that you are buy- 
ing wisely. 


Here is the °' plus value’’ 


Dunlop offers 


With every Dunlop Pneumatic 
Truck Tire you receive a simple, 
forthright guarantee. 

We call it the Dunlop Bonded 
Guarantee, because the Amerti- 
can Surety Company of New 


York, a $30,000,000 corporation, 
pledges its faithful performance. 


This guarantee agrees 1n plain 



















DUNLOP 


a atk oe ee ee ee * +=_uw ti & TIRES 


low cost-per-tire-mile. Do you? 


If you want to read the Dunlop 
a Bonded Guarantee, we'll gladly 
: | } send you a specimen Bond. Or, 








i 
AMERICAN | we can put you in immediate 
mae touch with your local Dunlop 


of New Yorn i 
i 


representative if you prefer. Just 
write: The Dunlop Tire & Rub- 
ber Co., Buffalo, N. Y. 
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12 MAJOR TIRE TROUBLES 


covered by the Dunlop 
Bonded Guarantee 


Accidents Rim smashes 
Collisions Side- wall injuries 
Blow-outs Tube pinching 
Misalignment Valve tearing 
Stone bruises Faulty toe-in 
Road cuts Under-inflation 
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stands behind this 


NEW SIMPLIFIED 
KOEL OIL BORNER 


N the oil burner business, as you may know financial rating which puts backbone into its 
from experience, the company back of the guarantees of satisfaction. 
product is as important as the product itself. 














A new, reliable product with unusual profit- 
The remarkable new fuel oil burner recently _ making possibilities. . an old, reliable company. . 
announced by the Perfection Stove Company has this is a combination worth your immediate con- 
two claims to your consideration: sideration. Dealer franchises are now being ar- 
ranged. Your territory may still be open. If you 
are interested in hearing our proposition, wire, 
write or mail the coupon. 


It offers an unparalleled opportunity for net 
earnings in the oil burner field. 


It is built by a company which has been 
manufacturing reliable oil-burning products THE PERFECTION STOVE COMPANY 
for forty years. Oil Burner Division «+. Cleveland, Ohio 


We are ready to prove in detail to your satis- 
faction that this new burner will: 


Reduce capital investment 
Reduce overhead 

Reduce installation costs 
Reduce servicing costs 
Present unusual opportunity for volume sales 


The same simplicity of mechanism which makes 
these profit opportunities possible, will help to 
sell the burner to your prospects. 





But of even more value to you in selling this 
burner is the forty-year record for dependability 
of the company which makes it. There is hardly WIRE, WRITE OR MAIL THE COU PON 
a home in America in which products of the 
Perfection Stove Company are not known and 
respected. Years of intensive national advertising 
have made its name a household word. It has a } 














OIL BURNER DIVISION « PERFECTION STOVE COMPANY 
7600 Platt Avenue . Cleveland, Ohio 


Send me complete information. 


* Name__. 


| 
mmr n™es § Address_...__ ia “ , —— 
ia aes - the aaa eg ab 2: is 








City- —_ wisiamenbibasens is State _ 
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t “Toledo” No. 999— 


The 2” to 2” portable power pipe machine that combines 
speed, strength, compactness, portability and the perfect 
work you expect from a “Toledo.’’ A pipe machine sensation. 


HE most rema:kable 1-in. to 2-in. portable power pipe 

machine at an unheard of price for such a quality built 
production machine. Equipped with Universal reversible, ball- 
bearing motor, it connects to a lamp socket. Specially designed 
cutting head with 4 cutting knives, cuts off 2-in. pipe in 14 
seconds. 2-in. pipe is threaded in 30 seconds. Die heads instantly 
changed from one size to another. Dies easily reground when 
ae dull. Built-in oil pump. Safety friction gear protects machine 
. if overloaded. No gears to shift. All control is centralized in the 
| ie motor switch. The production is unusually high because of 
ef instant change in dies, instant change from cutting to threading 
1S and vice versa, no rear chucking, and high cutting and threading 
in a speeds. Strictly portable and easily carried by two men. 

H 


| mamens 527 50° 


{West of Rockies $288.75) F. 0. B. Toledo, Ohic, 
or your Jobber’s Stock 
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- 
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. > 





a Y 
s 


The \<-in. to 2-in. portable, high production power pipe machine Eph “"Sasleniaataiicatae 


‘ have been waiting for. Let us tell you more about this new ‘‘TO 
the most remarkable power pipe machine. 


A post card brings you 
complete information. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New York Office 33 72 Lafayette St. 












The Cutting Head with four 
Cutting Knives sone i pe off 
with surprising spee 
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The Industry’s Need 


American industry is facing the need for planned 
trade extension efforts. In the past in every in- 
dustry where many separate units had to come to- 
gether in order to enter upon a period of community 
effort, what has occurred has been a great deal like 
experiences in city building in the United States. 

Every city in this country suffers from the fact 
that the improvements undertaken in the past have 

always been with an €ye to the needs 
A of the moment. Orators, speaking on 
Parallel the occasion of the opening of a new 

street or bridge, have always paid a 
tribute to the far-sightedness of those who had 
planned that street or bridge. And, within a few 
months often, they were complaining bitterly that 
traffic could no longer move freely. The street or 
bridge might have been planned to take care of a 
newly developed section .of the city or its suburbs; 
hut no one ever quite realized that out and beyond 
that new section there would be others, where 
greater numbers of people would congregate, neces- 
sitating better road facilities. City planning is a 
new science; and we see something of a parallel in 
trade extension. It is about to enter upon a new 
era, in which a broader caliber of preparation and 
organization is going to be necessary. 

As in the construction of a street to meet a cur- 
rent need, so industry has shaped its trade exten- 
sion efforts, with a few exceptions, to meet a situa- 
tion which, at the moment the effort was inaugur- 
ated, occupied the minds of a portion of those in 
industry. Directly responsible for trade extension 
has been increased production capacity, for in- 
stance. Plants which were expanded in boom times 
were turning out more goods than the industry 
could take in its normal stride. The immediate ob- 
jective of trade extension plans, therefore, was to 
sell more goods. 

But the sale of more goods is, rightly regarded, 
the ultimate objective of trade extension plans, To 
go back to our city parallel: The ultimate objective 
of good roads is to convey people safely and con- 
veniently. Most cities have regarded that as the 
immediate objective. They have, therefore, attained 
the objective for only so long as the street or bridge 
could carry the amount of traffic to which it was 


subjected. It failed ultimately in conveying people 
safely and conveniently for the simple reason that it 
was planned only for immediate needs. 

The industry, for its trade extension activities, 
must be brought to as perfect a state of organiza- 
tion as the sales force of a great corporation. The 
educational ideas of trade extension must reach 
every nook and cranny of the industry with the 
same promptitude that information concerning a 
new product reaches every member of the sales or- 
ganization of a large corporation. 

Then, and then only, can the ultimate objective of 
ereater sales volume, maintained consistently, be 
achieved. There are educational ideas concerning 
sanitation, to take an example from our own indus- 
try, which it ought to be possible to launch in such 
a way that every unit in the three branches of the 
industry is made aware of them within a short time 
and is placed in possession of the plan or means by 
which to make those ideas effective in every com- 
munity in the country. 

Then it will be possible to forego the haste with 
which a particular merchandising idea is pushed 
when it has been decided upon as 
the one thing which will help to Organization 
clear up conditions. Then it will Needed 
be possible for those who are re- 
sponsible for trade extension work to send down 
through the industry as a working whole the suc- 
cessive impulses of dynamic ideas, educational in 
their nature, without which it is impossible to 
maintain a consistent and growWing sales effort. 

The challenge of modern conditions is gigantic. 
The individual retail outlets, competing in their 
respective communities, are bringing to bear sales 
forces fashioned, not by themselves, but by their 
industries. Tasks which the individual retailer 
could not perform are being performed by industry 
as a whole. The retailer in these days who 1s de- 
pending upon his own ingenuity and resourceful- 
ness is fighting a losing battle. 

It is necessary now for the industry which he 
represents, not only to work out those larger ideas 
which will help to create a tendency toward pur- 
chasing the products he offers, but to set up such an 
organization as will give him continuous help in 
his own effort to apply the ideas locally. 

It is necessary, in a word, for industry to orgar 
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ize as one great company. Its efforts must be as 
effective as those, for instance, of the automobile 
manufacturer who can introduce a new model to 
the public, simultaneously in thousands of com- 
munities, because there is a perfect, unrestricted 
flow of plan and idea from the central organizing 
agency to each one of his retail outlets. 


In our own industry the organization necessary 
exists already in a loose form. The process of mak- 
ing it effective is a welding project, not one of new 
construction. It is a super-sales management job. 
involving the co-ordination of all the selling units 
now operating independently within the industry. 


‘Fool Selling”’ 


Those words were applied by an executive in an- 
other industry to sales efforts similar to the one 
related recently to a member of the staff of Domestic 
I, NGINEERING. A contractor has been calling for some- 
thing over two years on an industrial plant, work- 
ing on the possibility of remodeling the heating 
equipment. A new boiler and radiation were 
needed. ‘The company finally decided to have the 
job done. The estimate was turned in by the con- 
tractor in question. 

About that time a= salesman for a_ wholesale 
house, working with another contractor (of the 
tvpe we have referred to as the “Man Friday’). 
submitted a bid on the job. The whole purpose ws 
to insert in the estimate the boiler which the house 
handles. 

In such a case, how is the management of the 
plant to judge of the value of the job it is receiving: 

The profit on the boiler, says the 
Customer first contractor, would not pay the 
Doubts cost of making the original estimate. 

A responsible purchasing agent 
would naturally wonder what caused the difference 
between the two estimates, One man figured the 
job as it should be figured; the other didn’t. Nor 
did he have an organization ready to function on 
such a job. But such facts cannot readily be made 
plain to those outside the industry. 

The point which the first contractor raises 1s 
this: “Why didn't the salesman come to me and trv 
to sell me on the idea of using his boiler?” By in- 
serting the other estimate into the situation, the 
salesman disturbs the relations of the first contrac- 


tor and the prospect on whom he had worked so. 


long; he causes antagonism toward himself; and 
he may cause misunderstanding between the two 
contractors. All to sell a boiler “the profit on which 
wouldn’t pay the cost of the original estimate.” 
We don’t think such practices should be called 
selling, even with the qualifying word quoted at the 
head of this editorial. It is a short-sighted policy 
which can only keep alive the irritation of suspicion 
which causes so many troubles in the industry. 
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How to Merchandise 


(seneralizations are often dangerous. It is too 
easy to say, for instance, that because one mer- 
chant (or a number of them) in our field has made 
a great success with a store, that every master 
plumber and heating contractor must immediately 
rush into setting up a store. 

In our “Plumbing and Heating Merchandising” 
feature sections we have, of course, told stories of 
successful men who have made good 
use of their stores in the job of build- Using the 
ing up their sales. But we have in- Store 
dicated the methods by which they 
have done this. A number of things modify the 
value of a store in our industry. Merely having a 
store is not sufficient. Sometimes having a store 
with a willingness to apply the methods we have 
described is not sufficient. What we want to indi- 
cate is that each case must be decided upon its 
merits. The contractor must have some conception 
of the value of the location he has selected as a 
retail outlet. He must know that his volume is 
sufficient to warrant the added overhead repre- 
sented by the store. He must have some idea of 
the methods by which retail stores are conducted. 

As we have pointed out before, there are men in 
this industry who are making a great success at 
merchandising who do not have stores. There are 
some who do have stores who are disappointed at 
the results gained. The crux of the problem, then, 
is the understanding of merchandising. Once a 
man has acquired that understanding he has the 
basis upon which to make his judgment as to 
whether or not a store will pay him an added re- 
turn for the added overhead. He ought not to 
make that investment, any more than he would 
make any other investment, without understand- 
ing thoroughly what-it entails. 


OBSERVATIONS 
by Our Readers 


“At the present time the national association is 
too far away from the individual subordinate asso- 
ciation member. [| am thinking of unity of action 
and of community of interest and of enthusiastic 
participation by each and every master plumber in 
group movements. The associations in one state 
have decided to establish a state code. Another 
state is studying a similar plan. The state associa- 
tions of five or six other states are considering 
codes of ethics, etc. The national association should 
participate in all these activities. Let us go out as God- 
fearing men . to inspire men to reach for high 


ideals that ‘life may be lifted into poetry and lit with 
spiritual charm.’ ” 

From the Presidential Address of John A. Quinn at 
Buffalo. 
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Fig. 1.—Exterior view of the building which houses the sound stages on 


which talking motion pictures are made. Notice the lack of windows In 
the building 


Talking Pictures Place New Demands 
on Industry 


Heating, Ventilating and Fire Protection on Sound Stages 


By FRANK H. WILLIAMS 


HE introduction of sound into motion picture 

productions has been the cause of that indus- 

try's employment of plumbing and heating and 
cooling to an extent which has been far beyond the 
producers’ anticipations of a few years ago. The 
methods used in recording and filming these sound 
pictures have called for the erection of specially 
constructed buildings which are as nearly vibration- 
less as possible and impervious to all exterior sounds. 
Such a building must necessarily be permanent in 
character. It must be large in size to accommodate 
the filming of large productions, and, in the modern 
application of the word, it must be fireproof. This 
held is just one more to which the specialized work 
of the plumbing and heating contractor has been 
extended. 

In the past, plumbing, ventilation, cooling, heat- 
ing and fire protection at the majority of studios 
have been very sketchy indeed. The studios and 
other buildings have been of flimsy wood construc- 
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tion, fire protection has not been adequate and plumb 
ing has been somewhat of the make-shift type, al- 
though the studios have always had great expert- 
ness and speed in making practical all sets requiring 
such things as running water, fireplaces and similar 
equipment. 

Strangely enough the lack of fire protection hasn't 
resulted in any really disastrous blazes and the in- 
surance experience in this field has been such as to 
keep the rates down relatively low, in spite of the 
fact that scores of impetuous actors have been light- 
ing and throwing away cigarettes from one end of 
the inflammable buildings to the other. However, 
conditions are changing and one of the companies 
which is doing a considerable amount of rebuilding 
and improving is Paramount Pictures. This con- 
cern, whose corporate name is Paramount-Famous- 
Lasky Corporation, is located in the heart of Holly- 
wood. Here over thirty buildings, new and old, have 
heen or are being outfitted with adequate sprinkler 
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systems, fire mains and refrigeration and ven- 
tilating plants. 

Some unusual problems were encountered in 
starting and completing all this work. As an 
example, there was the matter of greater fire 
protection. Along about the first of this year 
brought one of the biggest fires yet experienced 
by the industry to the Paramount lot. On the 
very day that a one-half million dollar sound 
stage, specially constructed to meet the new 
conditions of sound film production, was to 
have been dedicated, it caught fire from an 
unknown cause and burned to the ground. 
This fire necessitated the changing of former 
silent stages into stages for sound production 
and necessitated the rebuilding of the burned 
sound stage in the record-breaking time of 
forty-five days. 


The Sound Stage 


This new sound stage, 220 ft. by 200 ft. in 
size, actually consists of four separate units 
all housed under the outside shell. Each of 
these four units is a stage by itself, or an 
island without connections with the other 
stages, thus isolated from sound and vibration. 
ach of these units is air-tight and fireproof 


but all of these units can be opened and the whole build- 
ing converted into one big stage for specially large pro- 





Fig. 3—A portion of the refrigeration plant used in air cooling 
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Fig. 2.—Cooling tower on the roof of the building and the four fresh air 
intakes——one for each sound stage in the building. The tower is 50 feet 


long, 10 feet wide and 30 feet high 


ductions. To make this possible there are four huge 
refrigerator type doors between the units. This unusual 


construction involved a number of engineering 
problems which had to be solved in order to 
provide the greatest possible utility in the em- 
ployment of the equipment in the building. 

Probably the most unusual feature of the air 
conditioning in this new sound stage building 
was the elimination of heat, being brought about 
by the use of strong lights which must, of 
course, be used in filming the productions. This 
use of strong lights, together with the fact that 
the individual stages are made air-tight to pre- 
vent outside sounds coming in, makes for a 
big rise in temperature when the lights are 
burning. The problem was partly solved by the 
many delays caused by rehearsing in the pro- 
duction of pictures and when these occur the 
lights are switched off. Consequently, it is fig- 
ured that the lights burn only fifteen minutes in 
every hour when production activities are ac- 
tually under way, which considerably cuts down 
the heat generated. 

For the refrigerating of Stage No. 2, as this 
building is known, the cooling requirements were 
figured on the following basis: 

Roof, 9 tons. 

Walls, 15% tons. 

Electric lights, 12 tons. 

Fresh air make-up, latent heat of humidity 
removed, 21 tons. 

Fresh air make-up, dry air 29 tons. 

Or a total refrigeration necessity of 86 tons. 

Heating on this stage was figured for a 30- 
degree temperature rise with radiation losses as 
follows: 


bad 
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With 10 per cent figured for leakage this 
made a total heat requirement of 773,285 
B.t.u. per hour. 

To provide this heat and other require- 
ments, two boilers were installed, each being 
rated at 4,200 sq. ft. of radiation and 
having a 6-inch steam line and a 3-inch re- 
turn line. The boilers are gas-fired. 


4 
4 
4 


For the air conditioning there is, of 
course, more heat to be removed in summer, 
totaling as follows: 


Walls—187,200 B.t.u. 

Roof—217,728 B.t.u. 

Klectrical—141,142 B.t.u. 
Total—546,070 B.t.u. per hour. 

Cubic feet per minute required—J6,404. 
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Single inlet fans are used each having an 
outlet velocity of 1,200 feet per minute; a 
capacity of 25,190 cubic feet per minute; 
189 revolutions per minute and providing 
a static pressure of 34 inch. 
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The same type of fans, double width, are 


Fig. 4.—One of the refrigerator type Fig. 5.—View f right hand door - 
™ . lina ee used for exhaust purposes. 


doors. From aéeéventilation stand- shown in Fig 1, which is about 22 ft. 


point, air infiltration is negligible in height, and heavily insulated The air comes in at the ceiling and the 
exhaust outlets are in the floors. Recently 

B.t.u. loss per 1 hour, per degree, for walls (2 when the stage was in operation the air was delivered to 
a nee ee re 20 the room at temperatures of 54 to 55 degrees Fahr. and 
b.t.u. loss per 1 hour, per degree, for wood it came out at 65 degrees, indicating the great heat gen- 
ie Si a Caw kd vase Pea MK bias 36 erated by the electric lighting units. On the average 
B.t.u. loss per 1 hour, per degree, for wood stage 125,000 watts are generally used for lighting, 
ERED SEE RRS ie ee a ae ee 20. which means 3.415 B.t.u. per watt or 141,000 B.t.u. to 


be cooled when the 
stage is running, dlis- 
regarding outside 
heat. 


Dehumidifiers are 
used in connection 
with the air supply 
and heaters are lo- 
cated between these 
and the fans for. use 
when needed. 

The cooling tower 
on the roof is used in 
connection with a 
cooler having a Ca- 
pacity of 160 tons. 
Two 75 h.p., 220 volt, 
3 phase, 50 cycle, self - 
exciting synchronous 
motors are used on 
the refrigeration. 

Air, water and gas 
connections have been 
brought to each of the 
four units of this big 
stage with three loca- 
tions on each unit. 
The outlets are in 
galvanized iron boxes 
covered with an insu- 





rig. 6.—View of four supply fans on second floor of machinery building. The overhead pipes are ; 
steam lines to the heaters. Dehumidifiers are also loented on this floor lating material. Tem- 
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porary connections to the various sets are made from 
these boxes, as needed. All sleeves through the floor 
are fibre so as to deaden the sound of hammering or 
knocking in the pipes as such sounds might otherwise 
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Vig. 7.—This shows a corner: of the refrigerating machinery 

reom with direct driven ammonia compressor, shell and tube 

condenser, condenser water pump, and cold water circulating 
pump 
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he recorded and so interfere with the making of sound 
productions. 

Similar work is now going on in revamping the former 
silent stages of the company. 

The only toilets in this sound stage are in the 
heating and ventilating room which, itself, is isolated 
from all of the rest of the building. 





Fig. 8.—The ammonia compressor, shown at the right, is one 

of two units each of 85 tons refrigerating effect. At the rear 

is shown a recirculating duct, and to the left is a part of the 
cooler 
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Fire Protection Provisions 


In the work of fire protection standpipes have 
been erected at each exterior corner of the sound 
stage building, extending to the roof. These are 
located in air spaces, are 2%-inch pipes and are 
covered with 85 per cent magnesia. At each stand- 
pipe there is 100 ft. of 24-inch rubber-lined fire hose. 
On each of the four units in this stage there is also 
itty feet of the same sort of hose. 

Just above the grade line on each standpipe there 
is a steamer connection where fire engines can suck 
in water and discharge it back into the pipes at 
higher pressure. 

These standpipes and the standpipes which will be 
erected at other buildings on the lot and the twelve 
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Fig. 0.—PartiniI view of the four exhaust fans, one for each 
stage. Ench has a capacity of 25,000 cubic feet per minute and 
is driven hy a variable speed motor 


double 4-inch fire hydrants now on the lot, all painted 
red, are hooked up with special mains from the city 
lines which are now being installed on two sides of 
the lot. These are 8-inch mains with two city in- 
takes. This installation called for 4300 ft. of 8-inch 
and smaller pipe. 

These new mains are being cross connected with 
the present 6-inch and 4-inch mains which have here- 
to-fore supplied the water for the lot. 

The sprinkler system, is being installed on all 
the thirty and more buildings on the lot—the older 
buildings as well as the newer ones. For the 
sprinkler system supply, a 100,000 gallon tank, 100 
ft. above ground, is being installed. The sprinkler 
system, by the way, is served by a new 10-inch main 
completely covering the entire lot with feeders to 
the buildings and independent of all other water 
connections. 

The new sound stage building is provided with six 
lines of open roof sprinklers which run transverse to 
the length of the end stages. These, with the several 
hose connections and lengths of hose on the four stages, 
the fireproof construction of the building, in general, 
and the various minor but important precautions against 
fire indicate the extent of the efforts toward a reduc- 
tion of fire hazard which have been exerted. 








Looking for Heating Trouble 


The Chimney 


ARTICLE No. 2 


By ROBERT R. KENWORTHY 


E HAVE given some thought to the points of 

a good chimney so let us look again at some real 

examples that have turned up, illustrating the 
various things that go toward giving trouble in chimneys. 
Keep in mind that we are going to consider the things 
to look for which are not desirable because of their det- 
rimental effects. 

Many homes, today, are built with fire places. Around 
these fire places seem to center several forms of trouble, 
three of the most importan! of which are illustrated in 
the following cases: 

The first is one that is rare in cities, due to the en- 
forcement of a strict building code, but is said to be 
more or less common in the rural communities. Driving 
up to a home just outside of a large eastern city several 
years ago we noted a good looking stone chimney, orna- 
mentally located on the end of a well designed Dutch 








LEAKAGE 


DAMPER 











Fig. 2——The leaky joints caused smoke to enter the room from 

the fireplace. Also, in operating the fireplace, the pocket at 

the top eollected gas which would explode and cause puffs of 
smoke to enter the room 
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Colonial home. It 
was a rather mas- 
sive. structure in 
keeping with the ar- 
chitectural lines of 
the house. It = en- 
closed a_ beautiful 
fire place ot appar- Fig. 1.—A defect which is not ap- 
parent from the outside appearance 
of the chimney. Each fixture should 
have its own separate flue 














ently excellent de- 
sign. This chimney 
also carried in it the 
flue for the boiler. An examination from the base of the 
chimney showed a tile lining of some eight by twelve 
inches running to a point that seemed to be just above the 
top of the fire place, and there slanted over toward the 
center of the chimney. This is not unusual so it was not a 
point which seemed to require further consideration or 
give any real concern. ‘The fire place had a straight flue 
of the same size with a fair draft. It was equipped with 
an inferior cast iron damper rather loosely set in the 
masonry of the chimney. Even when this damper was 
closed there was considerable leakage past it. No appre 
ciable difference in the draft condition at the boiler was 
noticed regardless of the position of the fire place 
damper. This being the case we naturally abandoned the 
idea of the boiler and the fire place being very intimatel) 
connected. From all external appearances the chimney 
was amply large enough to enclose two flues of the size 
we had found. The top of the chimney was not readily 
accessible, especially at night, so it was not subjected to 
an examination. No defect was found on the preliminary 
examination, yet a lack of draft was a certainty. 


Fireplace and Boiler Used Same Flue 

We had to make a fresh start. Enough of a fire was 
started in the base of the flue to the boiler to throw a 
fair amount of smoke. Even without capping the chim- 
ney top we thought that it might be possible to determine 
the source of the trouble that evening. (To cap the top 
of the chimney would have necessitated waiting until the 
following day to complete the examination.) We thought 
that we might be able to observe a small amount of 
smoke seeping through any points of leakage either into 
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the fire place or out through any other points of travel 
which might be available to the smoke from the boiler 
flue. To our astonishment we found not a small seep- 
age of smoke into the flue of the fire place but literally 
all of it passing out through that flue. We made a much 
more careful examination of the flue after the smoke 
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bic. 3—Another illustration of where very little draft was 
obtained for the boiler because the bottom of the flue was not 
separated from the fireplace ash pit 


had subsided. With the aid of a powerful flash light 
and a mirror we found that the flues ran together at a 
point approximately ten feet above the fire place damper. 
It was just far enough up to be out of the normal range 
of vision under the conditions, so, with the concealing 
soot stains, it had become very difficult to detect and 
was therefore entirely overlooked at the first inspection. 
As a remedy the fire place was turned into a gas oper- 
ated one and the flue was closed at the fire place except 
for a small tight slide type of damper which was only 
opened when the gas was actually in use. A good draft 
was secured for the boiler after this change was made. 
This problem 1s illustrated in Fig. 1. 


Flues Should Be Separated by Masonry 


\nother case was found in a different part of the 
country typifying a class of error more or less common. 
Here the fire place flue ran up quite straight while the 
boiler flue ran up past the fire place and then worked 
its way over to a point close to and parallel with the 
other flue. From this point both flues ran side by side. 
The house ts in a city where the building code is fairly 
rigid and rather well enforced at least as to specifications, 
so naturally two flues were used. This could be fur- 
ther checked by the projection of the two flue tiles 
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through the top of the chimney itself. Though a com- 
plaint of lack of draft was present, the greatest com- 
plaint was the smell of smoke in the living room. After 
thoroughly investigating the construction of the base of 
the chimney and the fire place for leakage that obviously 
must be present in some unusual form (most forms will 
leak air into the flue rather than gas out of it) we man- 
aged to locate the cause of the odor. At a point where 
the tile had been set in a slanting position, see Fig. 2, 
to draw the two flues closer together, the brick work 
had been slighted. There were crevices and openings 
from the space above the fire place where one could 
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BASEMENT 














Fig. 4.—This trouble condition was difficult to locate because 
there was very little suspicion to the effect that the stove 
vent had been carried to the front of the house 


insert his hand and reach through to the tile joints. 
These joints were very poorly made at both ends of the 
slope and as one of them came just below the fire place 
damper and one above it very little difference was found 
in the amount of odor present whether the damper was 
open or closed. It was never actually possible to see 
the real point of leakage but a correction was made by 
a ‘good chimney man who knocked enough of the brick 
out so he could cement the joints of the tile after which 
he rebricked the upper portion of the fire place, thereby 
eliminating the space in which the gases had become 
trapped. Trapped spaces, shown in Fig. 2, in the upper 
portion of a fire place often cause intermittent emissions 
of smoke which blacken the face of many an otherwise 
heautiful mantel. They should be avoided or at least 
corrected. 
Ash Pit of Chimney and Fireplace Should 
Not Be Connected 

Now the last of these cases of chimney trouble cen- 
tering around fire places is one which is very common. 
The occurrence which illustrates the error happened one 
winter evening last year. It was clear and cold—nature 
had provided excellent draft conditions for any normal 
chimney. A complaint was received through one of the 
fuel merchants that some so-called smokeless bituminous 
coal was inferior. We went out to see what the 
conditions really were. The house was comparatively 
new and had not been occupied long. Up to this time 
the owner had burned coke. Coming into the basement 
from a sub-zero temperature with the expectation of 
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finding some reasonable degree of warmth in the base- 
ment, we were greeted with almost the same temperature 
as that outside, for the cellar windows were all wide 
open to rid the basement of the accumulation of smoke. 
(pening the door of the boiler quickly to see what sort 
of a fire could be causing this we were met with a tre- 
mendous emission of smoke. ‘The fire was shaken and 
brought into a condition to secure more complete com- 
bustion of the gases, so the smoke was reduced to the 
minimum. It was allowed to burn this way for a few 
minutes after which the smoke pipe was checked and 
removed to see what the condition inside the chimney 
and near the smoke pipe might be. We had thought 
possibly the smoke pipe had been inserted too far, thus 
restricting the available draft area. ‘There was some 
evidence of this condition but it was not the major fault, 
as illustrated in Fig. 3. 

Now it is a certainty that if the smoke from the fire 
does not go up the chimney it must go somewhere else 
and it is bound by all the laws of nature to go the easiest 
way. Likewise, if the chimney draft pull is not great 
enough to carry off all the smoke and gas made by the 
process of normal combustion the fire will be sluggish, 
with excessive smoke, and that will get out wherever it 
can. Under such circumstances it often accumulates in 
the fire box in sufficient quantities so it ignites with con- 
siderable explosive force when the mixture of air and 
gas reaches certain proportions. Take warning, therefore, 
and always open a fire door quickly so that if the ad- 
mission of air causes any explosion it will not be greatly 
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resistance received none of the draft pull. We recom- 
mended that the flue tile be floored immediately below 
the smoke pipe entry, using cement or other non-inflam- 
mable material. While this eliminated that use of the ac- 
cumulation pit and clean-out below the smoke pipe, it 
would cure the trouble which was worth the additional 
inconvenience of having to remove the smoke pipe to 
clean the base of the flue. Further, it enforced the 
cleaning of the smoke pipe at more frequent intervals, 
which in the long run was a good thing to do, “foo many 
times the base of the flue is cleaned but the horizontal 
run of smoke pipe is completely ignored. 


Only One Smoke Pipe Should Be Run 
Into a Chimney 

Usually one expects to find the strangest things in the 
darkest places, where they are more or less hidden from 
view. That is most often the case when trouble-shoot 
ing on chimneys. One might almost make it a rule to 
look for the most inaccessible place and go there to start 
an investigation. I was invited to be one of a party to 
investigate conditions surrounding a certain plant where 
the boiler refused to handle the grade of coal for which 
it was designed. The party consisted of two representa- 
tives of the boiler manufacturer, two local coal men, one 
steamfitter, one general contractor and myself. The 
house was one that might well be described as being up 
to the minute in all of its fittings and equipment. ‘The 
boiler was one of the most approved type of magazine- 
feed design. Every possible point of design and con- 
struction of the chimney was carefully checked both out 
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confined by the partially closed door. The force of the 
explosion may then be spent against atmospheric pressure 
which minimizes the danger from such a thing. Broken 


of doors and in the basement. The fact remained that 
the boiler would not burn the small size of coal for 
which it was intended as the draft would not permit 1t. 
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bones, severe lacerations, burns and hospital cases fre- 
quently result from carelessness in this matter. 


After some time spent in the basement, without locating 
the cause of the difficulty, we went upstairs again in 
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Returning to our real subject, when we found no ma- 
terial trouble with the smoke pipe itself nor its manner 
of connection to the chimney we proceeded with our 


just as much of a quandary as ever, ‘The chimney was 
on the front wall of the house and the kitchen through 
which we passed was in the rear. While passing through 
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examination of the chimney above. This revealed abso- 
lutely nothing that would impair the draft. It was a 
tact that there was something wrong with the draft for 
the smoke did not go where it should have gone. Our 
next investigation was naturally the base of the chimney. 
(his was built of brick and hollow concrete blocks, the 
blocks forming the end wall of the base of the chimney 
as well as the basement wall of the house. The fire place 
was equipped with a trap door through which ashes might 
be dropped into the ash pit below. A large clean-out 
door was provided for the removal of these ashes at 
the basement level, from time to time. The lower end 
ol the boiler flue also opened into this ash pit, thus sav- 
ing the expense of an additional clean-out door. The 
saving was not great but the damage to the draft was 
chormous. Between the leakage of air through the in- 
termediate joints which are usually unmortared, the end 
walls gave a substantial supply of air to counteract the 
draft. Leakage through the hearth trap also added to 
the air supplied to the ash pit and then to the base of 
the flue. The customary large clean-out door for re- 
moving the ash from the pit was also poorly fitted and 
possessed further leakage. With the combination of 
these things practically all the air necessary for the full 
supply of the chimney was given without any resistance 
so that the smoke pipe and boiler which offered greater 


the kitchen one of the men inquired about the venting 
of the hood over the gas range. He was told that it 
opened into the attic but was without outside venting. 
This excited a little curiosity on his part and he insisted 
on visiting the attic. After considerable objection on the 
part of the owner, chiding on the part of the others of 
the party and difficulty on his own part he gained his 
way into it. Here he found just what-he surmised (and 
the rest of us least expected), the vent from the gas 
range hood did cross the attic and connected to the 
chimney flue very near to the top of the chimney, as 
shown in Fig. 4. It was easily removed and the opening 
The puzzle was solved for the results im- 
Let this be a lesson to us all to know 


was closed. 
proved at once. 
conditions for ourselves rather than take anything for 
granted. We can never be sure of what has been done 
unless we see it for ourselves. 
Improperly Closed Openings Are Source of Trouble 
Openings into chimneys take many forms and no 
matter what form they take they are always detrimental 
to draft conditions. They may be simply loose connec- 
tions that can easily be repaired with a little cement, they 
may be openings provided for laundry stoves, kitchen 
ranges, parlor heaters or anything else, or may even be 


(Continued on Page 214) 
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Educational Features Stressed 7” Program. / 


John A. Quinn of 

Philadelphia, 

newly elected 
president 


LINING trom active consideration of — the 

problems of the industry, the 47th annual con 

vention of the National Association of Master 
Vlumbers, held in the Statler Hotel, Buffalo, June 
25, 26 and 27, placed its fortunes for the coming year 
in the hands of John A. Quinn, of Philadelphia. 
Mr. Quinn's election to the presidency of the national 
association Crowns many years of work in associa- 
thon affairs, leading to his election to the vice presi- 
dency at the last national convention. In his speech 
of acceptance, Mr. Quinn said, “The national office 
is now open at 1321 Arch Street, Philadelphia, Room 
802,” 

Associated with Mr. Quinn in the national admin- 
istration will be George H. Drake, of Buffalo, as 
vice president; A. C. Eynon of Canton, Ohio, as 
treasurer; and Maney J. Keeney of Philadelphia, as 
secretary. Mr. Drake's election follows a period of 
strenuous service to the association in committee 
vork and preparation for the buffalo convention. 
\Ir. Drake was chairman of the national convention 





and exposition committee. For several years, he has 
also been chairman of the standardization commit 
tee. Mr. Eynon has been treasurer of the national 


body for a number of vears. Hk 47th Annual Convention 0} 


There was but one nomination tor the national é, 


offices, aside from those named above. When the Master Plumbers Was the larg: CS 
nomination for the vice presidency was the order ot ° ? . , 
business, George Winburne of Wichita Falls, Tex., sixty-four delegates WETE registered _ 


placed the name of R. G. Thomas, of San Antonio, phia, who has been vice-presidem di 


a member of the national board of directors, betore 


the convention. Mr. Thomas asked permission otf president unanimously 7 oa The CC 
the chair to withdraw his name, and seconded the : ; | 
nomination of Mr. Drake. tion program were closely followei .. 
Vith the convention on its feet, cheering and torn ‘ 4 
Te ee eee see ty cohecd wanct, Me, practical sales demonstrations ..... 
Quinn and Mr. Drake, with a detachment from one plumbing and heating material: a 
of the bands present to lead the way, twice encircled 
the hall before coming on the platform, in turn, to H. Drake of buffalo, rb by / AY electel Vi 
he formally presented to the delegates. 
wT Sieh ameataien Canton, O., was re-elected treas u) 
oston in 
The convention voted to accept the Invitation ol adelphia Was selected as secretar -* 
aan sg ag ans appease trade practice conference adop tei a 
ieid in that citv. . antic \ ade a strong bt ; j 
for the privilege. Robert A. LaCentra, of Boston, to meet egsth Committee of heat: nN 


first secured the chairman’s eye and extended the 


: . . ; 1, 
invitation of the Boston association. James 5. Cas- ee Boston Lo havi 48 














of the National Association of 
est ever held..... Nine hundred and 
see. John A. Quinn, of Philadel- 
during the past year, was elected 
educational features of the conven- 
seeee Lhey included addresses and 
‘A Million- Dollar Exposition’’ of 
drew a good attendance.... George 
vice-president ..... 4. C. Eynon of 
urer..... Maney J. Feeney of Phil- 
-+++ Resolution looking toward a 
+++. Committee to be appointed 
ing group to discuss problems 

43th Annual Conventton. 


Jere Sheehan, Jr., 
of st. Louis, retir- 
ing president 


sedy, ot Cambridge, took the plattorm a tew sete 
ments later to repeat the invitation of the associa 


tion which takes 1h} Boston and its vicinity. The 


chairman called for a rising vote and, the convention 
having indicated its preference for Boston, a mem 
ber of the New Jersey delegation moved that the 
choice be made unanimous. 

Of the resolutions presented for action, two seem 
to stand out as constructive measures looking to the 
correction of practices injurious to the industry. The 
first of these, presented by the New York associa 
tion, and reported back by the resolutions commit 
tee in amended torm, suggested the appointment ot 
a committee by the national president to conter with 
the Federal Trade commission “tor the purpose of 
discussing conditions now existing in the contracting 
division of the plumbing and heating business, with 
the idea in view of adopting a set of rules and estab- 
lishing a code of ethics covering the activities of our 
industry.” This resolution was concurred in by the 
convention. 

The second resolution, taken from the report ot 
Jere Sheehan, Jr., covering the period of his presi 
dency, suggests that the incoming administration 
appoint a committee to meet with a like committee 
from the Heating and Piping Contractors National 
Association for the purpose of joint discussion ot 
such abuses as the committees may find, the com 
mittees to report their findings back to their respec 
tive national bodies. This resolution was also ac 
cepted by the convention. , 


Hold Educational Meetings 


In the plans for this year’s national convention, a 
new feature was included. This was the program 
worked out by the special educational committee, of 
which C. W. Wanger, president of Woodward 
Wanger Co., Philadelphia, was chairman. In con- 
junction with the exposition of plumbing and heat 
ing goods, in the Broadway Auditorium, three pro 
grams were planned. It was intended that these 
programs of practical sales demonstration should 
supplement and apply the educational suggestions 
included in the program of the convention sessions. 
The schedule for convention meetings called for ad 
journment at 2:30 p.m. At four o'clock on each of 
the three days of the meeting, the educational pro 
gram was to be taken up in Educational hall in the 
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exposition auditorium. This plan 
was followed on the first two days 
of the meeting. Due to the fact 
that the convention session of the 
third day ran until seven o’clock 
in the evening, it was impossible 
to hold the educational session on 
the third day. 

Mr. Wanger conducted the edu- 
cational sessions at the auditor- 
ium. He had the assistance of 
EK. L. Flentje of the Plumbing and 
Heating Industries Bureau, of 
Dr. Herbert W. Hess, head of the 
Wharton School, University of 
Pennsylvania, and of F. R. Caw] 
and J. R. Doubman of the staff 
of the school. A complete report 
of the educational features of the 
meetings will be found elsewhere 
in this issue. 

One hundred and sixteen firms 
exhibited their products in the 
sroadway Auditorium. Posters 
had been prepared calling atten- 
tion to the “million-dollar exposi- 
tion of plumbing and heating” art 
and at each of the convention ses- 
sions, the delegates and guests 
were urged to visit the exhibit, 
which was open each day from 
eleven a. m. to 10 p. m., with exec- 
utives and members of the sales 
staffs of the various companies in 
constant attendance, 


Set Attendance Record 





Buffalo may claim 
the distinction of hav- 
ing 
largest national con- mittee, it was 
vention in the history 
of the association. The 


ton, 
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George H. Drake of Buffalo, N. Y., newly 
elected vice president 





On the Opposite Page 


Top row: James 8. Cassedy of Cam- 
bridge, Mass., director; Albert B. 
Dibble of New Haven, Conn., chair- 
man of the educational committee; 
Wilbur R. Dosher of Wilmington, 
N. C., director; Frank J. Fee, chair- 
man of the scholarship committee. 
Second row: H. O. Green of Tulsa, 
Okla., director; William F,. Hildeman 
of Chicago Heights, HUl., director; 
Thomas F. Nolan, of Albany, N. Y., 
director. Third row: Frederick W. 
Quinter of Washington, D. C., chair- 
man of the conference committee; 
A. G. Rose of New Orleans, La., di- 
rector; John J. Shanahan of Norfolk, 
Va., director and chairman of the 
apprenticeship committee. Bottom 
row: Charles M. Swinnerton of Los 
Angeles, Calif., director; R. G. 
Thomas of San Antonio, Tex., direc- 
tor; Roy E. Thompson of Tacoma, 
Wash., director; John J. Vogelpohl 
of Cineinnati, Ohio, director 











my 


Alfred C. Eynon of Can- Maney J. Feeney 
Philadelphia, newly 
elected secretary 


Ohio, re-elected 
treasurer 


During the discussion 
of the resolution and 
entertained the the report of the com- 
an- 
nounced from the floor 
that there would be a 


final report of the credentials 
committee was received with the 
greatest enthusiasm. The final 
hgure showed 964 delegates regis 
tered and the figure gained added 
impressiveness from the fact that 
it represented 85 per cent of the 
total of 1,134 delegates entitled 
to a seat in the convention. 
Arrangements to handle this 
unprecedented number of dele- 
gates, with their guests, and 
those who came in attendance on 
the exposition, had been efficiently 
completed by the convention and 
exposition committee, of which 
George H. Drake, the newl\ 
elected vice president, was chair 
man. Hotel accommodations, 
transportation facilities, educa 
tional and entertainment features 
had all been perfected and moved 
smoothly according to schedule. 
(nce more the permanent office 
came up for consideration and was 
voted down by a great majority, 
following the report of the special 
committee appointed by Presi- 
dent Sheehan last year, of which 
James S. Cassedy of Cambridge, 
Mass., was chairman. In his re 
port, Mr. Cassedy said that the 
committee had not been able to 
work out any recommendations, 
due to the fact that only incom 


plete reports were received from state officials to in 
“ dicate the opinions of the various state associations. 
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central states organization, and it was indicated that 
Illinois, Wisconsin, Iowa, Missouri, Minnesota “and 
those states adjoining” would be included in the plan. 


Convention Committees 


President Sheehan appointed the following com- 
mittees to handle the business of the convention :— 
Resolutions, Frank B. Lasette, New York City, 
chairman, E. D. Hornbrook, Kansas City, Mo., John 
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Calnan, Chicago, Ill., Ek. A. Kleine, Cincinnati, Ohio 
and J. Preston Perham of Boston; credentials, Eb 
Ellen, Cleveland, chairman, Harry Sugarman of New 
York, Robert Murphy of Illinois, W. E. Coley, Nor- 
folk, Va.; memorial, L. McNamara, St, Louis, Mo., 
chairman, Henry Longley, Wilmington, N. C., and 
George Uber, Philadelphia, Pa.; auditing, August 
Kbke, Buffalo, N. Y., chairman, Robert A. [LaCentra, 
soston, Mass., and Carl Smith, Kansas City, Mo. 


Discuss Many Resolutions 


- ALL, seventeen resolutions were placed in the 
hands of the committee, of which two were with 
drawn by consent. Resolution No. l, offered by the 
Milwaukee Master Plumbers’ Association, suggested 
that a registration card system, in addition to the 
regular credential blanks now in use, be inaugurated. 
The committee concurred in the suggestion and rec- 
ommended that it be referred to the incoming ad- 
ministration in order that the plan might be worked 
out and presented at the next annual convention. 
The committee’s report was concurred in by the 
convention. 


Appointments to Committees 


Resolution No. 2, offered by the Wisconsin asso 
ciation, recites the fact that the national president 
has the appointment of many committees whose 
proper functioning is of the utmost importance. In 
order that the committees each year shall not be en 
tirely new to the work, the sense of the resolution 
was that there be hold-over members each year to 
facilitate the work; each member to be appointed for 
a term of two or three years, expiring in alternation, 
the chairman to have had at least one vear’s expe- 


rience on the committee. The resolutions committee 
concurred in the suggestion and recommended that 
the matter be referred to the board of directors to be 
included in the president’s report at the next annual 
convention. The committee’s report was accepted 
by the convention. 

The Indiana Society of Sanitary Engineers pre- 
sented the resolution numbered 3, to the effect that 
the country be laid out in zones and a national or- 
ganizer employed to work with zone committees in a 
national membership drive. The committee did not 
concur in this resolution, feeling that it is a matter 
for the individual states, as the responsibilities of 
the states are covered by their representatives on the 
board of directors, and the board has the power, it 
it sees fit, to concentrate its efforts on any part of 
the country where it may seem necessary, The con- 
vention concurred in the committee's report. 


Vote Down Permanent Office 


Resolution No. 4 asked that the convention go on 
record as favoring the establishment of a permanent 
office for the national association and that Chicago 
be the choice for its location. The resolution offered 
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New Vork City. Bottom row: 
KX. D. Hornbrook of Kansas 
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First half of the group picture taken at the Buffalo convention, 
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was one adopted at the last annual convention of | committee at which it was decided that the com 


mittee should act as an “impartial, fact-finding com 
mittee to gather such information as was possible on 
The first step taken was to send a 


the Indiana association. 

Discussion of this resolution was held over until 
the special committee, appointed under last year’s the subject.” 
resolution No. 7, had made its report. Mr. Cassedy, 
reporting for the committee appointed in accordance 
with that resolution, told of the first meeting of the 


letter to about fifty past officers and directors of the 
national association, requesting from them expres 
sions of opinion on the feasibility of establishing a 
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permanent office. Of thirteen replies received all 
but three expressed themselves as favorable, provided 
a satisfactory plan could be worked out. 

The letter which was sent to each state associa- 
tion, to be read at the various conventions last win- 
ter, was then read. Mr. Cassedy expressed regret 
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creasing the income, as income and expense are now 
at about a level. The committee was satisfied that 
members would not agree to an increase in dues and, 
the report said, “Your committee is opposed to the 
suggested method of increasing our income by the 
publication of an official bulletin and selling space 





Photograph taken in the convention hall at the opening session 


that the committee had heard officially from only 
twelve states, seven of which were opposed to the 
plan, and five in favor. However, from the trade 
press he found that fifteen associations voted for the 
permanent office, twelve against it, with ten taking 
no action. 

“IT am sure,” Mr. Cassedy’s report said, “the ma- 
jority of our members will feel that the committee 
made an honest attempt to carry out your wishes 
as expressed in Resolution No. 7. Our first duty was 
to report on the cost of establishing a permanent 
office. This is much more of a task than it seems. 
There are as many ideas as to what a permanent 
office should cost as there are ideas as to how a per- 
manent office should function.” The report indi- 
cated that the committee felt that, if the office were 
established, it could be maintained satisfactorily on 
the present income. Many of the letters received 


indicated that members feared that the establishment. 


of the office would result in placing extraordinary 
power in the hands of the person placed in charge. 
“Your committee is alive to this danger and is op- 
posed to any change which would alter the present 
method of the management of our association or 
limit the authority of its officers.” 

Going back to the question of cost, the committee 
felt that if the plan were to involve the employment 
of a highly paid executive for the office, it would in- 
crease the expenses, which would necessitate in- 


therein to advertisers. While our revenue would be 
increased in that way, we feel sure that the advertis- 
ing field is well covered by the trade press and there 
is little or no demand for an additional medium to 
compete with long-established trade papers which 
have co-operated and had no small part in the up- 
building of the industry.” 

At the conclusion of Mr. Cassedy’s report, John J. 
Shanahan of Norfolk, Va., moved that resolution 
No. 4 be adopted. Henry Strenger of Lake Forest, 
Ill., president of the Illinois state association, said: 
“As a member from the central states I can readily 
see that you are not in a frame of mind to receive 
the central office. The time will come when you 
will realize your mistake. We of the central states 
have decided to start our office and we are not inter- 
ested to know whether this goes through or not. We 
think the matter of great importance—and the 
thought of transferring the office every time new 
officers are elected is ridiculous to us. We feel in 
the central states that the office is imperative and 
that it is impossible to function without it. We are 
going to start an office at this time to serve the cen- 
tral states. We think you should give this thing 
serious thought.” 

Joseph Hayes, of Indianapolis, spoke briefly in 
favor of the office. The chair next recognized Wil- 
liam F. Mylander, of Baltimore, Md. Mr. Mylander 
said, in part: “On behalf of the state of Maryland I 















































Some of the 
Exhibits 


i. Toledo Pipe Thread- 
ing Machine Co., Toledo, 
Ohio. 2. Chicago Faucet 


Co., Chicago. 3. Kewa- 
es apse nee Boiler Corp., Kewa- 
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nee, Ill 4 Wolff Co., 
Chicago. 5. Wolverine 
Brass Works, Grand 
Rapids, Mich. 6. Hot- 
stream Heater Co., 
Cleveland, Ohio. Of 
Standard Sanitary Mfz. 
Co., Pittsburgh. 8. The 
Borden Co. Warren, 
Ohio 
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Displays at N. A. M. P. exposition. Top row: Cleveland Gas 
Burner & Appliance Co., Cleveland; Walworth Co., Boston. 
Second row: Spencer Heater Co., Willlamsport, Pa.; Blue Seal 
Chemical Co., Roselle, N. J. Third row: Brunswick-Balke- 


Collender Co., Chieagzo; Beaton & Cadwell Mfg. Co. New 

Britain, Conn. Fourth row: W. A. Case & Sons Mfg. Co., Buf- 

falo, EverHot Heater Co., Detroit. Bottom row: Excelso 
Products Corp., Buffalo, Jenkins Bros., New York City 
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wish to state that we are opposed at this time to the 
establishment of a central office. The Maryland dele- 
gates were instructed to listen in at this meeting, but 
at this time we stand committed as a unit to oppos- 
ing the permanent office.” Mr. Mylander then called 
attention to the need for caution as expressed in the 
national treasurer’s report; and, stating it as the 
opinion of the Maryland delegates that the establish- 
ment of the permanent office would necessitate an 
increase in dues, said: “This is not the time to do 
so.” 

John J. Shanahan again took the floor and, in part, 
said: “This is a question which can not be separated 
from the general problems of our industry. The 
question of our national association is nothing more 
or less than the question of how we are going as con- 
tractors. It is most unfortunate that this matter can 
not be taken and completely isolated from all ques- 
tions of opinion. We find that our industry is chang- 
ing. Some of us probably do not know that we are 
out of the picture now. There is a tremendous feel- 
ing today that we must recognize the economic 
change which has taken place. Our association must 
go along in step with the progress of the times. The 
question of the permanent office, I am quite sure, has 
been very temperately and accurately described by 
this committee, if we put the office in a permanent 
condition with the control and personnel we have 
always had. Permanent secretaries, local, state and 
national, are a part of the economic development of 
this country. Is there a state president here who 
says his secretary is superior to him? Let us take 
this step, which will be left in the hands of good men 
and true, and next year when you come back here 
there will be further conservative plans—nothing 
radical—and we will mark a new epoch in this, the 
greatest organization in the building industry to- 
day.” 

James Desmond, of Elizabeth, N. J., next secured 
recognition and said: “We went against the adop- 
tion’ of the permanent office. If there were only 
twelve state associations which gave this thing 
thought enough to answer this committee, which 
worked the whole year, and seven were against it 
and five for it, I do not know where the interest lies. 
The committee did not know where it stood. How 
could it?” 

The chair recognized Jere Murphy, of New York city. 
Mr. Murphy said: “IT have nothing but gratitude for 
the association of master plumbers of this country. I 
feel that I would be an ingrate to this association if I 
did not express my views at this time. The first I 
heard of this question was at the convention in Louisville. 
when it was practically unanimously voted down. I 
have very often made the statement that were it not 
for the assistancel have had from local, state and na- 
tional associations I could not properly conduct a plumb- 
ing business. I did not agree with all of the talk on 
the platform yesterday. I understood some of those 
men to say that we do not know anything about running 
a successful business. I want to challenge that state- 
ment. When I look over you men, and the ladies who 

(Continued on Page 131) 











A. S. H. V. E. Adopts Two Codes 


HE adoption of a 

code for rating low 

pressure heating 
boilers, the adoption of a 
code for heating and ven- 
tilating garages and the drafting of a code for test- 
ing and rating unit heaters, which will be sub- 
mitted for adoption at the next annual meeting, 
represented action of a definite nature at the 35th 
semi-annual meeting of the American Society of 
Heating and Ventilating Engineers, held at Big- 
win Inn, Lake-of-Bays, Ontario, Canada, from June 
25 to 28. The presentation and discussion of papers on 
various phases of heating, piping and air conditioning 
represented the foremost engineering thought and prog- 
ress in this important field at the same meeting. 


The location in Canada represented a departure 
from precedent in that this was the first time the 
society ever held one of its annual or semi-annual 
meetings outside of the borders of the United 
States. 

The entertainment provided represented success- 
ful effort on the part of the Ontario chapter to make 
this meeting reflect not only progress in engineering 
hut enjoyment of wonderful country and Canadian 
hospitality. 

And all these representations summed up to a 
well rounded program which evoked enthusiastic 
thanks and congratulations to the Ontario chapter 
from the 300 members, guests and ladies who at- 
tended. M, Barry Watson was general chairman of 
the committee on convention arrangements. Arthur 
Leitch was in charge of entertainment, M. F. Thomas 
of reception, A. J. Dickey of finance, E. B. Sheffield 
of transportation and Edward M. Dolan of publicity. 

At the opening meeting, Mr. Watson welcomed 
the members to Canada and President Thornton 





Society Holds Semi-Annual 
Meeting on Canadian Island 


Lewis responded, after 
which the business of the 
session was begun imme- 
diately, and a number of 
technical papers read. 


Air Velocity Measuring Instruments 


The first paper presented was one entitled “Instru- 
ments for the Measurement of Air Velocity,” by 
Professor J. H. Parkin of the University of Toronto. 
This consisted of a description of various types of 
instruments for measuring the velocity of air, and 
the construction, characteristics and limitations of 
the instruments were discussed and the precautions 
to be observed in their use were explained. 

“The measurement of fluid velocity is of great im- 
portance in many branches of engineering,” this paper 
stated. “In steam and hydraulic plants, waterworks 
and sewerage systems, it is necessary to know the 
rate of flow of water in pipes and conduits, and flow- 
ing in open channels its speed must be measured in 
irrigation work and stream gauging. Steam veloc- 
ities are now regularly measured in power plant and 
industrial practice. In marine and aeronautical 
transportation the velocity of water or air relative 
to the vessel or aircraft determines the speed of 
travel. 

“While the fundamental principles underlying the 
different methods employed for measuring the veloc- 
ities of liquids and gases are generally the same, 
special modifications in apparatus or technique are 
often adopted for the measurement of any particular 
fluid. Thus, while certain methods of velocity meas- 
urement are peculiar to liquids and others to gases, 
many are applicable either to liquids or gas, as, for 
instance, the pitot tube or venturi meter; while oth- 
ers, with but little modification, may be used for 
either. For example, the current meter employed in 
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A group of members and guests at the society’s semi-annual meeting 
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river gauging differs in no way, fundamentally, from 
the cup anemometer employed for determining wind 
velocity. 

“The measuring instrument employed will depend, 





to a large extent, on the particular conditions, such 
as the nature of the fluid, its velocity and pressure, 
and whether the flow is in a closed pipe or open 
channel.” 

Certain methods which were described are appli- 
cable to measurement under atmospheric or low pres- 
sure conditions, while others, it was apparent, may 
he used either directly or with minor changes for the 
measurement of flow under pressure in pipes, not 
only of air, but also of water and liquids. 

Following the presentation of this paper, various 
types of instruments and their application were dis- 
cussed by Dr. I. Vernon Hill, William A. Rowe, 
Professor A. P. Kratz, W. H. Carrier, F. C. Hough- 
ten and others. A convenient means of calibration 
of these instruments to insure their accuracy was 
stressed as important. Professor F. E. Giesecke ex- 
plained his use of paper flags distributed over the 
face of a grille, the angle of the flag being used to 
determine the velocity of the air. F. C. Houghton, 
director of the A. S. H. V. E. research laboratory at 
Pittsburgh, mentioned the research conducted at the 
Armour Institute, Chicago, on the flow of air through 
grilles and the use of anemometers and stated that 
this work would be continued and that valuable data 
would doubtless result. Data available at the pres- 
ent time, it was believed, are somewhat in error. 
\W. H. Carrier made a plea for withholding technical 
data from publication until they are known to be accu- 
rate. 


Analysis of the Overall Efficiency of a Residence 
Heated by Warm Air 


An analysis of the overall efficiency of a residence 
heated by warm air was presented by A. P. Kratz 
and J. F. Quereau, both of Urbana, Illinois. The 
basis of their paper was research which was con- 
ducted by the Engineering Experiment Station of 
the University of Illinois in a residence which was 
constructed for this purpose. 


Significant in this report is the following: “The 


design of heating plants has usually been based on 
the assumption that the only heat available for com- 


pensating for the heat loss from the house would be 
that actually delivered to the 
rooms by the heating plant. 
Thus, a boiler operating at 


A part of the members and 
guests who enjoyed the Bigwin 
meeting 


60 per cent efficiency would 
be expected to utilize 60 per 
cent of the heat of the fuel 
burned and to deliver this heat at the boiler nozzle. 
The loss between the heating unit and the rooms 
would then be deducted and only the remainder, usu- 
ally less than 50 per cent of the heat of the fuel, 
would be regarded as available for actually heating 
the rooms. | 

“The practice of comparing heating plants on the 
basis of boiler efficiency may be misleading. The 
efficiency of the heating unit and distributing system 
is important from the standpoint of delivering heat 
at desired points, but in a self contained system, 
such as a residence, the vagrant heat by no means 
constitutes a dead loss. It raises the heating effi- 
ciency of the system as a whole, and generally serves 
to warm floors and walls where heat is desirable. 
When the overall house efficiency is considered, the 
actual heating unit efficiency becomes less important 
while combustion efficiency becomes more impor- 
tant. 

“The overall effect should be the final criterion 
for judging the performance of any heating system 
and the data illustrate that while a study of the per- 
formance of the component parts of the system may 
be valuable in determining the possibility of 1m- 
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provement in the design of such parts, conclusions 
in regard to the performance of the system as a 
whole based on a study of the component parts alone 
may be very misleading.” 

This paper was commented upon by R. V. Frost 
of Norristown, Pa., who explained that the assumed 
low efficiencies of warm air furnace systems have 
been overplayed. It is quite common for contrac- 
tors and engineers to maintain that only 50 to 60 
per cent of the coal burned is made available in the 
form of useful heat and it was pointed out that as 
recorded in the paper, much greater efficiencies can 
be attained. It appears that using anthracite coal 
and automatic stokers 85 to 90 per cent efficiencies 
are obtained. Mr. Frost maintained that it is possi- 
ble and feasible to maintain furnace efficiencies well 
up to those recorded in Professor Kratz’ paper. In 
reply to questions Professor Kratz explained that 
the difference in floor and ceiling temperatures dur- 
ing the experiments ranged from 12 to 15 degrees 
depending upon the outdoor temperature. 


Air Conditioning in Office Building 


Air conditioning of a building in which the office 
windows are kept closed with keyed locks was described 
in the paper on “Air Conditioning System of a Detroit 
Office Building,” presented by Hiram L. Walton and 
Leslie L. Smith of Detroit, Michigan. The building in 
question is the Union Trust Building and the first six- 
teen stories and two basements are air conditioned 
throughout. By an air conditioning system is meant in 
this case an installation that is capable of supplying a 
warmed and humidified air in winter and a cooled and 
dehumidified air in summer acéording to the comfort re- 
quirements of the occupants. This is further termed a 
combined heating system when the air is delivered at 
such temperature as to adequately heat the space sup- 
plied. 

It was pointed out that the conditions to be main- 
tained in the building were established at a temperature 
of 70 deg. fahr. and a relative humidity of 40 per cent 
during the heating season, and during the summer a 
temperature not exceeding 80 deg. fahr. and a relative 
humidity not exceeding 55 per cent when the outside 
dry bulb temperature is 95 deg. fahr. and the outside 
wet bulb temperature is 76 deg. fahr. In arriving at 
these outside conditions, a chart was constructed typical 
of summer conditions for the Detroit vicinity. 

This paper described in detail the installation of the 
air conditioning system and presented its cost and esti- 
mated operating expense. After completing the presenta- 
tion of his paper, Mr. Walton went on to explain that 
since the building was occupied in April there has been 
an 86 deg. dry and 76 deg. wet bulb day—also, a 91 deg. 
dry and 60 deg. wet bulb day. During these days 73 to 
/6 deg. dry bulb temperatures were maintained and 60 to 
64 deg. wet bulb, or effective temperatures of 661% to 
69.3 deg. 

This paper by Mr. Walton was described by L. A. 
Harding as a pioneer paper, presenting as it did the ap- 
plication of air conditioning to an office building. A writ- 
ten discussion by Thomas Chester, Pittsburgh, Pa., 
pointed out that the novelty of this installation is its 
application to many small offices, the big majority of 
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Top row: A. V. Hutchinson, secretary; Thornton Lewis, presi- 

dent; W. H. Carrier, second vice president of the American 

Society of Heating and Ventilating Engineers. Middle row: 

Cc. V. Haynes, Waterbury; J. R. MeColl, Detroit, and John 

Howatt, Chicago. Bottom row: W. H. Driscoll, New York; 

Perry West, Newark; Prof. G. L. Larson, University of 
Wisconsin 


air conditioning installations handling only large rooms, 
such as auditoriums, theaters, department stores, etc. 
Another written discussion, submitted by M. G. Harbula, 
New York, paid particular attention to the provision 
made in the architectural design of this building for the 
location of the air conditioning equipment. Mr. Harbula 
said that this was very important, as such equipment 
takes up considerable space unless properly designed. 

James A. Govan, Toronto, pointed out the problem of 
acoustics that such an installation would raise in con- 
necting a number of offices with air conditioning ducts. 
Mr. Walton replied, however, that it was a problem that 
did not differ from that presented by an ordinary ven- 
tilating system and that it had not as yet been the 
cause for any complaint in this installation. 


Code for Unit Heaters 


The report of the committee on a code for testing 
unit heaters was presented by D. E. French, chairman. 
(Continued on Page 107) 
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Loss of Seal in 
Toilet and Floor Traps 


I. recently received an interesting statement and 
inquiry from a prominent plumbing contractor, 
relative to the breaking of trap seals in the toilet 
rooms connected with the athletic stadium of one of our 
large universities. 
secause we are requested to withhold them, we are 
unable to give you the name of the university or of the 
plumbing contractor. 

The situation is explained in the accompanying letter, 
and floor plan, Fig. 1. 

“T am sending a rough sketch of one of the toilet rooms 
in the stadium connected with our university. There are 
four of these toilet rooms in operation now, and they 
are planning to install more of them. 

“During the rush, that is, in every big game there is a 
continual use of the fixtures, which results in the fel- 
lowing preblems. 

“The first difficulty is with the five water closets Num- 
hers 14 to 18. When they are all flushed at once, the 
seals of the traps are broken. 
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Fiz. 2.—Method of hooking-up water closet which will re- 
sult in siphonic action, when circuit and loop venting i 
employed 


“The next difficulty is that when either of the sets of 
water closets are flushed, there is trouble. For instance, 
on the line CD, if 1, 2, 3, 5 and 6 are flushed at the 
same time, the air will fountain through 4. Also, in 
the line AB, if 7, 8, 9, 12 and 13 are flushed. the air 
will fountain through either 10 or 11, taking of course, 
that one which offers least resistance. 

“This condition can be demonstrated at any time by 
starting two men at either end of these lines of water 
closets, and letting them flush the end closets simul- 
taneously. 

“This city has already changed its ordinance on the 
practice of using loop vents, and now prohibits their use 
in the above cases. I am sending copies of the old and 
new ordinances. 
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Fig. 1—Floor plan of toilet room in the stadium of a large 
university. Maximum use causes a failure of the system 
which probably would not be apparent under moderate use 


“T would like suggestions as to the easiest and most 
economical sanitary method of overcoming these dif- 
ficulties.” 

Very likely this difficulty would not arise under less 
severe conditions. 

It will be clear that these toilet rooms have to with. 
stand the most difficult test that can be applied to them. 
For a matter of perhaps four hours, fifteen or twenty 
times a year, these toilets are operated at top speed. 

The old plumbing code has the following ordinance 
relating to this subject: 

“The continuous or circuit system of venting may be 
used in a battery of two or more water closets or urinals 
provided not less than a four inch soil or waste line is 
used. Loop or circuit vents shall be of the following 


SIZES: 
Se peek awenascan 2 inches 
OD Wee... . vc cccwecdccuss 3 inches 
G6 tO B Ghomets. ..« oc cccccucccen 4 inches 


“Where more than eight closets are vented, an addi- 
tional four (4) inch vent riser shall be taken from the 
soil line for each additional & closets or fraction there- 
of. All vent risers in connection with loop venting may 
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Fig. 3.—Proper method of hooking-up water closet in the 
case of circuit and loop venting. In this way, flushing of the 


closet will not cause a curtain of water to form across the 
entrance of the branch into the horizontal 
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&M Exclusive with Hays—this double-seal 
provides double strength, safety and ease 
of installation. 


The 45-degree seat of the fitting holds the 
pipe in a wedge, making a seal that is 
absolutely tight. 


The 90-degree seat is the shock absorber. It 
(1) locks the pipe, (2) provides a second 
seal of positive tightness and (3) pro- 
tects the 45-degree seal by absorbing all 
pulling strains and vibrations. 





AND IT 
DOES 


HAYS 


DOUBLE SEAL CONNECTIONS 








HOLD 


The great strength of the Hays Double-Seal Connection is due 
to the two separate points of contact made between the copper 
pipe and the fitting. Instead of one point, there are two— 
because it takes two for both the tightness and strength needed 
to make a plumbing installation permanently leakproof. 





The Hays Copper Plumbing Method is made possible by this 
Connection. It eliminates threading, which permits the use 
of a lighter pipe. Copper plumbing is permanent—it will not 
require replacement or repair. 


Don’t think copper plumbing doesn’t carry a profit. Even with 
the cost within the reach of the smallest home, there is a satis- 
factory margin for you. Home owners have always wanted 
permanent, rustproof plumbing and now, with the cost reduced 
by the Hays Copper Plumbing Method, every customer of 
yours is a prospect—with no reason why they shouldn’t have it. 


Write for the details and you will quickly see the profit you 
can make and the business you can build in a short time. 


HAYS MANUFACTURING COMPANY : ERIE, PA. 
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intersect with the main soil vent if located within 15 
feet thereof.” 

The new code, which was revised in 1928, omits this 
ordinance entirely. We do not know whether this means 
that the practice of using circuit and loop vents is actually 
prohibited by this action or not, but judge from corres- 
pondent’s letter that this may be so. 


From our own point of view, we would regret to see 
this form of venting prohibited, simply because it has 
apparently failed in this particular installation. 

This subject presents quite an interesting proposition, 
hut before discussing its more general features, we will 
try to give an acceptable answer to the principal inquiry, 
that is,—how can the remedy be applied in the easiest 
possible manner ? 

Our judgment would be in favor of installing what is 
called an auxiliary or relief vent of 4 inch diameter, at 
the center of each one of the lines affected, carrying this 
through the roof, which we assume would be possible. 

It would be interesting to know how much benefit 
would be derived by extending the main soil line through 
the roof at the point X. It might pay to do this. 


Of course, one difficulty with the installation is that 
pipe of too small size has been used. The lines AB and 
(D are each 4 inch, and after they come together the 
size is still only 4 inch, and this is on a horizontal run, it 
should be noted. 

We have no knowledge of the grade of these horizontal 
lines, but on work of this kind, the grade is of utmost 
importance. 

Regarding this, the Hoover code in a table shown on 
page 38, gives the following sizes of horizontal soil lines, 
based on the number of water closets served, and the 
grade of the pipe: 


Size of Drains 





Number W.C’s.} Slope % in. Slope 4 in. 


Slope 4 

















2 in. 
Served to 1 ft. to 1 ft. to 1 ft. 
1-2 nae in | 3 in. wie 
3-4 4 in. | 4 in. 3 in. 
5-12 ‘6 in. | 5 in. | 4 in. 
13-5 in. 5 in. 


50 8 in. 


| & 


This table was worked out on the basis of exact 
knowledge, obtained in a long series of experiments 
carried out in a scientific manner, and from it we get a 
first class idea not only of the size of pipe necessary to 
serve different numbers of water closets, but also the 
great effect that the slope of the pipe has on the success- 
ful operation of the system. 

It will be seen that the horizontal lines serving these 
toilet rooms were far too small, and yet, under many 
conditions of use they would have probably gotten by, 
but because of the exceedingly high peak load they 
have to carry, their ineffectiveness has been brought to 
lieht, 

In addition to the small-sized piping, and the possibility 

ol inadequate slope, there is another matter that may 
have some bearing on the failure of the venting. 
_ It is very likely that the individual water closets are 
installed according to Fig. 2, that is, with the branch look- 
ing up, whereas, the only right way is according to Fig. 
5, with the fitting laid flat, so that the branch is 
horizontal. 
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In circuit and loop venting, travel of the air which 
must be supplied to overcome siphonic influences, is 
through the horizontal soil lines. Naturally this pas- 
sage of air takes place in the upper part of the pipe. 
When the connection is made as in Fig. 2, at every flush- 
ing of a water closet, a curtain forms across the entrance 
of the branch into the horizontal main, due to the water 
issuing from the water closet, and this acts as a definite 
obstruction to air passage. 

Even the flushing of a single water closet must in- 
evitably set up quite an obstruction, and when the pipe 
is small, the trouble from this cause is greatly increased. 
When the flushing of water closets is constant, as at 
the time of a big game, it will be seen that from this 
one cause alone, great difficulty would certainly be ex- 
perienced in the venting of such work as is shown in 
Fig. 1. 

Of course, to remedy the installation by changing the 
connections indicated by the foregoing remarks, would 
be almost like installing the work over again, and could 
not be thought of. At the same time, such considerations 

as these should make the re- 





currence of the trouble im- 
possible for the toilet rooms 
+ | remaining to be installed. 
= Another point occurs to us 
J that might help the present 
situation out. We are won- 
dering whether the water 
closets are at the present time 
taking more water than is 


























= entirely necessary. If it is 
+ | found that they will flush 

= with a smaller quantity of 

water, it might be found 


very helpful to adjust the 
flush to a smaller quantity. 


Loss of Seal in Floor Drain 
Traps 

Some time ago we received 

i -an exceedingly interesting 


i-—-———=>= letter relative to floor drains, 























from Wm. Hey, chief plumb- 
Fig. 4.—Every time the ing inspector of Portland, 
cot © See Some =6(Ore. We give the letter in 
amount of water is deliv- . oa 

ered to the floor drain. In full, aS follows : 

this way, the trap is filled “We desire to comment 
with water. When ice is 
used, the refrigerator drain 

serves this purpose 





upon your Schoolmaster. We 
have noticed that no provision 
is made to keep the floor 
drain trap sealed. This, we believe, to be a grave fault. 
Codes require that fixtures shall be kept in a sanitary 
condition, by being supplied with sufficient water to flush 
them and maintain them in a clean condition, and yet 
few codes pay any attention to the water supply to the 
floor drain. 

“Some codes put the property owner to great expense 
in venting. Other codes require no vents if within a cer- 
tain distance of a vented line, but the fresh water supply 
is omitted in most codes. A floor drain is usually installed 
in a cellar or basement in some dark, out-of-the-way 
place, and is seldom seen after being installed. The 
plumbing in the building is tested in the rough to see that 
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all pipes are free from defects, and that the joints in the 
system are made gas and water tight. 

‘All fixtures are inspected in the finish to see that the 
fixtures work properly, that the traps have a proper seal, 
and that the seal is protected from back pressure or 
syphonic action. ‘This will insure a good safe, sanitary 
job as far as the piping and fixtures are concerned. 
There may be one, two or more floor drains in the butld- 
ing, and unless some provision is made to keep the floor 
drain trap sealed, all the care taken in the piping and 
fixtures is lost by having the sewer air enter the building 
through the unsealed floor drain trap. 

“We do not believe that a floor drain is in need of 
venting when installed within five or six feet of a main 
line, as this pipe is seldom, if ever, running full enough 
to cause syphonic action. We believe this trap will los- 
its seal im time, or the water in the trap become foul and 
enut an odor. We realize that there are cases where the 
oor drains are used, but in the majority of cases this 
will apply, as we have seen floor drain traps that were 
dry.” 

We are in hearty agreement with Mr. Hey regarding 
the several things he has noted out of his experience, 
relative to floor drains. 

He starts his letter by saying that he desires to com- 
ment on the Schoolmaster. Perhaps a more exact state- 
ment would be that he desires to comment on floor dram 
practice. 

Probably there is no plumbing device that 1s more sub- 
ject to misuse than the floor drain. If we could know 
of all the floor drain traps that are without a water seal, 
we would doubtless be amazed. The only consolation 
to be tound 1n this situation is that without doubt sewer 
air is not so dangerous a thing as we have been led to 
believe. Nevertheiess, no one wants sewer odors and 
vases coming imto his ce.lar through unsealed floor drain 
traps or in any other way. 

Nearly all the venting of floor drains has seemed a 
sheer waste of good money to us, but nevertheless it will 
be found that there are many p.umbing codes which re- 
quire this practice. 


One Ordinance Prohibits Floor Drains Except 
Where Absolutely Necessary 
Kecently we saw ¢ plumbing code which handles this 
oor drain proposition in a different way than any we 
The ordinance that covers this subject 
prohibits the use of all floor drains unless absolutely 


have vel seen, 


necessary, in which case special permission must be ob 
tained, for its installation, from the plumbing imspector. 
This ordinance also requires the supply of water to the 
Hoor drain. 

We think this provision, while somewhat radical, 1s 
well worth consideration. Certainly the indiscriminate 
use of floor drains is a practice to be trowned upon, 
and as Mr. Hey says, they are generally to be found in 
dark out-of-the-way places, and seldom seen after the 
work has been completed. 

Mr. Hey’s letter set us thinking, and we recalled hav- 
ing received from him, a number of months ago, a plumb- 
iny elevation worked out in answer to a request sent out 
to a large list of prominent plumbing inspectors. We 
are glad to say that this elevation disclosed floor drain 
connections along the same line that he has written in his 


July 13, 1929 


present letter, and which still further elucidate the 
practice recommended in this letter. We are showing the 
part of his original drawing dealing with this subject in 
the accompanying illustration. 


Portland, Oregon, Method of Safeguarding 
Against Broken Seal 


Sec. 140 of the Portland, Oregon, plumbing code con- 
tains the following ordinance covering the supply of 
fresh water to floor drains: “Every trap serving a floor 
or area drain shall be supplied with fresh water through 
a galvanized iron pipe in diameter not less than 3¢ inch, 
through a brass pipe in diameter not less than 7/16 inch, 
connecting to nearest flush pipe and discharging on 
house side of trap.” 

We note in this illustration that the refrigerator line 
discharges into the floor drain. This of course would 
keep the trap seal renewed whenever ice was being stored 
in the refrigerators, but it 1s seldom that this can be 
absolutely depended upon during the cold winter months. 

As we understand it, the pipe supplying water to the 
floor drain trap is so small in size that it would take only 
a very small amount of water at each flush, and yet this 
would be ample for the purpose. 

Possibly this method may be confined to Portland, or 
it may perhaps be in more general use. However, we 
do not recall having seen it called for in other plumbing 
codes. 

We are wondering what the general reaction to the 
practice will be, and shall be glad to hear from those 
desiring to express an opinion. 

Possibility of a Cross Connection 

As a general proposition we do not favor cross con- 
nections of the supply and drainage systems. 

We are free to say that with the water closet located 
above the floor drain, there would not seem to be present 
the danger of contamination that is to be found in many 
cross connections. If, however, the water closet should 
for any reason remain unused for a considerable period 
of time, and the floor drain become unsealed during the 
same period, would there not be the possibility of direct 
connection between the sewer and living apartments ot 
the house, slight though this danger might generally be ¢ 

This opens up a field for discussion that seems well 
worth while. 

* 
Transfer of Heat 

In the ordinary steam or hot water radiator, the 
heat given off is transferred by three different pro 
cesses, namely convection, conduction and radiation. 
In the first case, convection is the transport of heat 
by moving matter as exemplified by the rise ot 
warm air from the radiator. These currents of warm 
air are known as convection currents, and are caused 
by the natural tendency of heated air to rise. 

To go a little deeper into this natural tendency oi 
heated air to rise, to say that an object or a room ot 
air is heated, it is actually meant that the molecules 
composing that object or air are made to travel at a 
higher rate of speed. The faster the molecules travel the 
vreater is the space between them with the result 
that there are fewer molecules in a cubic foot ol 
warm air than in a similar volume of cold air. 
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They came and saw 


















A test that puts 9,000 inch pounds 
on the jaw and bar of a wrench makes 
a mighty convincing proof of its 
strength and toughness. 


That’s what 160 pounds of red 
headed mechanic does on the bar of 
the above contraption. 


In a middle western city we got a 


group of men who knew good 
wrenches to come in and see the 
Walworth Master Stillson in action. 
They were superintendents of manu- 
facturing concerns, railroad master 
mechanics, refinery superintendents 
and maintenance engineers. After 


WALWORTH 











this 
test 

















and then they went and bought 
TEN THOUSAND MASTER STILLSONS 


which, these men went and bought 
ten thousand Master Stillsons, put 
them to work and they’ve been going 
strong on the job ever since. 


The Master Stillson is made in 
eight sizes, from 6 te 48 inches. 
Its new red handle and the same old 
Walworth Stillson trade mark will 
identify it for you. 


THE WALWORTH PARMELEE 


The close-up illustration shows a Wal- 
worth Parmelee holding a piece of pipe 
against the 4'4 ton twist of the Master 
Stillson. This toothless wonder of a pipe 
wrench is especially useful for work in close 
places and to prevent marring brass pipe 
and smooth rods. 


Walworth Company, General Sales Offices: 51 East 42nd Street, New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa.; and Attalla, Ala. 


Distributors in Principal Cities of the World 


Walworth International Co., 11 Broadway, New York, Foreign Representative 
Walworth Company, Limited, 620 Cathcart Street, Montreal, P. Q. 
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| Junior 
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Do Guard Duty 
Over Big Jobs of 
Hot Water Supply 
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AY and night the Junior stands 

ready to deliver a steady flow 
of piping hot water, on a_ small 
ration of fuel. 


Keeps tanks up to 700 gallons, pip- 
ing hot. Five sizes to choose from. 





There’s a Burnham Boiler for Every Heating Purpose 
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I—Jacketed Boiler 3—Big Twin 5—High Pressure 7—Laundry Stove 
2—Round Boiler i—Water Tube Type 6—Junior 8—Smokeless 
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IRVINGTON, N. Y. 


Representatives in all Principal Cities of the United States and Canada 
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MERCHANDISING 
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Cutting the 
Merchandising Program to Fit 


Location of store and type of community served 
must be taken into consideration in building up 
a merchandising program. Here 1s a study of 
three stores and the variations in merchandising 
E which have made a successful record for them. 
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N THIS issue will be found an 

editorial which gives some con- 

sideration to questions concern- 
ing the profitable possibilities of the 
store in our industry. There are, 
naturally, conditions which must be 
studied before the decision to open a 
store is made. Location is one fac- 
tor. Whether or not the business can 
absorb the added overhead is another 
important consideration. 

But the fundamental factor is this: 
In order to contribute its share of 
growth to the business and so to help 
earn the overhead it entails, the store 
must be conducted by someone who 
appreciates the merchandising prob- 
lems involved. Merely opening the 
store is not sufficient. The store is 
the tool; there must be someone back 
of it who understands its uses. 

In the first place, the store must 
be fitted to the neighborhood in which 
it is to be located. ‘The point 1s, per- 
haps, obvious, but it is not always 
kept in mind in planning the store. 
If it is to be in a residence neigh- 
borhood, where modest homes are the 
rule, then it will not do to give it the 
air of the so-called “exclusive” store, 
featuring what seems to be expensive 
merchandise, 

The merchandising plans followed 
in calling attention to the store will 
vary also with the neighborhood. In 
a community where there are nothing 
but expensive homes, the method of 
selling will, of course, be different 
from that followed by the store lo- 
cated in the modest neighborhood. 

Point is given to these thoughts by 
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oughly speaking, retail stores might be said 

to be divided into twoclasses—the ‘‘exclu- 

sive’” store and the ‘‘popular’’ store. There is a 
distinct difference to be noted in the merchan- 


dising methods of each type of store. 


This 


must be so, since one appeals to one class of peo- 
ple, and the other to quite a different class. 
The management must show that it recognizes 


these differences. Usually stores of differing 


a study of the retail establishments 
maintained by the J. Hokom Ceo., 
plumbers of Los Angeles and Holly- 
wood, Calif. A clear recognition of 
the difference required in merchan- 
dising efforts is evidenced by a mere 
glance at the photographs on these 
pages. The Los Angeles headquar- 
ters store and its branch commence 
their selling effort, one might say, 
from the moment the prospect or 
passerby sees them. 


Cut to Fit 


Note the two photographs on the 
first page of this feature section. The 
one at the top is of the headquarters 
store. Even the manner in which 
the name and the indication of the 
business 1s carried in connection with 
each store, will show that this prin- 
ciple of difference has been recog- 
nized, 

The photographs of the city store 
and branch show them to be business- 
like, pleasing, real sales outlets. The 





photographs of the Hollywood store 
offer what might be termed pictures 
of beautiful plumbing installations. 
The selling effort is here not so ob- 
vious. It’s there, but it is in tune 
with the type of prospect who will see 
that store and visit it. The people 
appealed to are a type apt to select 
first and ask prices afterward. They 
are not “shoppers.” 

One can hardly imagine the beau- 
tiful Hollywood store carrying an 
over-all sign, as in the case of the 
others, offering a special price on a 
water heater, on the time-payment 
plan. It wouldn’t fit the place or the 
prospects appealed to. 

We reproduce in this feature sec- 
tion samples of post cards mailed by 
the J. Hokom Co. to its prospective 
customers in the neighborhood of the 
main office and to prospective cus- 
tomers in the vicinity of the Western 
avenue branch. Cards for these two 
are identical save that in the Western 
avenue locality the card bears the ad- 
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type will be found under separate management. 


Here is the story of a 


firm which operates a 


plumbing and heating store in an ‘“‘exclusive’’ 
section; tt also operates a store and a branch 


in more modest communities. 


tion in displays in 


Note the varia- 
the pictures shown 


above. That difference is traced throughout 
the company’s merchandising program for each 
of the stores in the following pages. 


dress and telephone number of that 
branch. 


Sales Literature Varies 


The Highland avenue _ branch, 
being in the Hollywood district with 
its de luxe class of customers, does 
not get any of these cards. In this 
district reliance is placed upon cir- 
cular letters. A sample of one just 
being mailed is reproduced. Thi’ has 
to do primarily with bath curtains, 
and samples of materials and color 
are enclosed with the letter. Also 
attention is called to the special serv- 
ice rendered by the concern. 

A distinctive feature of these let- 
ters is the exploitation of the man- 
ager of the store, in this instance Mr. 
Ed Richmond, vice-president of the 
company. His portrait appears on 
every letter sent out in order to ac- 
quaint the customer with his personal 
appearance, and inasmuch as the let- 
ter purports to be signed by him a 
personal touch is given to the adver- 


tising scheme which appears to be 
appreciated by the class of people 
who receive it in this exclusive resi- 
dential district of Los Angeles. 

No particular regularity 1s main- 
tained about sending out this adver- 
tising matter, but every piece 
throughout the year has some spe- 
cial message or appeal to the cus- 
tomer. 

This show room is located at 860 
North Highland avenue on one of 
the main arteries leading into Holly- 
wood, and sixteen thousand automo- 
biles pass this place every day. The 
building occupies a corner. It 1s a 
one-story Spanish type stucco. It 
has one hundred and twenty feet ot 
display windows, and sixteen hundred 
square feet of display space. All the 
floors are tiled and the plumbing fix- 
tures are all tiled in. Altogether 
there are fifty-four plumbing fix- 
tures, ten of which are colored fix- 
tures with chromard fittings. There 
are also seven different automatic 


water heaters, and colored shower 
curtains. 

The show room is beautifully ilu- 
minated at night by time clock con- 
trol, and has six five hundred watt 
lamps and six one hundred and fifty 
watt lamps. ‘We are often told,” 
says Mr. Hokom, “that this is the 
most beautiful display room in Amer- 
ica occupied and owned by a retailer.” 

The business of the |. Hokom Co. 
was founded more than a quarter of 
a century ago, but was not incorpo- 
rated until some years later. Its of- 
ficers today are |]. Hokom, president ; 
E. I. Richmond, vice president; H. 
Finlay, secretary and treasurer. From 
the day the concern first opened its 
doors it’ has ranked among the lead- 
ers among the merchant plumbers of 
los Angeles and has come as near 
perhaps as has any other plumbing 
institution in Los. Angeles to being 
in fact as well as in name “merchant 
plumbers.” This is because the mem- 
bers of the firm, both individually 
and collectively, are keen, shrewd 
business men, with a perception which 
can appreciate the trend of the times 
and with the adroitness which can 
modify appropriately the methods 
and policies of the business to con- 
form to changed conditions as they 
present themselves. In other words, 
the J. Hokom Co. is cognizant of the 
fact that 1929 is not 1903, nor is it 
1915—that times have changed ma- 
terially during the more than twen- 
ty-five years of its existence and that 
the methods and policies of today 
must conform to the times if they are 
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to be effective in a merchandising | 
sense. 
Changing with Conditions 


In the case of the J. Hokom Ceo., 
the change from the methods and 
policies which were in vogue during 
the early years of the existence of 
the firm to those which are character- 
istic of the merchant plumber of 
today came about gradually and as a 
process of evolution. So markedly 
different are the methods of today as 
compared with those of a quarter of 
a century ago that to one who might 
not be conversant with the gradual 
nature of the internal changes which 
have been effected in the policies of 
the firm, the change from the old to 
the new might appear revolutionary 
rather than evolutionary. Yet it 1s 
the latter and was brought about by 
an almost daily accommodation of 
the current selling policy of the firm 
with the almost daily changing con- 
ditions which it was necessary to 
meet. 

During the early years of the con- 
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The Sign of a Good Plumber 


PLUMBING 


J HOKOM ¢ 








May 23, 1929 


Dear Friend: 

i 
Enclosed you will find some samples of our ( ) Perfect 
Shower Bath Curtains. Aren't they beautiful? This material 
is Waterproof « Mildewproof «will not Shrink nor Crack - con- 
tains no Rubber - is Easily Cleaned and very Durable < does 
not require Laundering. 





Made in Sixteen Colors. 

Price = 3x6 Curtains, $5.00 - larger sizes in proportion. 
{----) is also available for bath room curtains and drapes. 
Come in and see our large assortment of colors. 


Colored Pyralin Sheet Covered Closet Seats priced: White, 
at $9.75 and $25.00 for Mother-of-Pearl covered seats, 


- SPECIAL SERVICE - 








If your automatic hot water heater is not working correctly, 
Biwe will be pleased to have our heater expert examine it and 

re advise you just what is wrong - NO CHARGE or 

se OBLIGATION. Just telephone Gladstone 2197 and asx 
for “hot water heater examination.* 


Remember we are headquarters for all kinds of 
Plumbing Repairs - Automzjatic Water Heaters - and 
Remodeling Work. 


You are cordially invited to visit our Show Rooms, 
860 N. Highland Avenue and see the very latest in 
all kinds of plumbing material. 


Most cordially yours, 


HOKOM COMPANY 
Ed 


, 
ve 





Vice President. 


ED. RICHMOND 
ViCE PRES. &@ wor 


i. -— —E 


Above —The branch store where aggressive 

merchandising 1s done. Below—A_ letter 

which goes out of the Hollywood store. Note 

the portrait of the manager, a good touch in 

a community where intense personal service 
is demanded 





cern it was just a plumbing concern, inter- 
ested primarily in holding its own in every 
department of the plumbing, heating and 
ventilating activities appropriate in a moder- 
ately sized and moderately prosperous com- 
munity. However, as the years went on and 
Los Angeles began to sit up and take notice 
of herself and to attract the attention of 
other people as well, the business of the J. 
Hokom Co. gradually developed into one of 
the leading plumbing and heating contract- 
ing firms of the city. Then came the years 
when there was work enough for all and 
during which no special merchandising 
effort was required to sell anything in the 
plumbing and heating line. 

This halcyon period came to an end within 
recent years with a change in conditions so 
radical that the plumbing industry was con- 
fronted with a new set of problems to solve, 
which, indeed, some of the plumbing insti- 
tutions trained under older methods of busi- 
ness conduct have neither perceived nor 
solved. Yet there are some who have had the 
acumen to see that conditions had changed 
and have had the enterprise to modify their 
selling policies to accord with the changed 
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conditions. Among these is J. Hokom 


Co. 
Remodeling a Big Factor 


Specifically, as the situation is vi- 
sioned by the J. Hokom Co., the equi- 
librium of the plumbing business 
from the retail point of view rapidly 
is shifting from the contracting end 
to the maintenance and replacement 
end. In other words, the industry 
today is in a condition of transition 
with the probabilities strongly in 
favor of a shift of major trade ac- 
tivities from the contracting end to 
the maintenance and replacement end. 
For instance, in the case of this com- 
pany, while two-thirds of its business 
is contracting, the maintenance and 
replacement activities of the company 
are showing a constant and steady 
growth, this tendency being so 
strongly marked as to lead to the con- 
viction that, within a measurable 
time, the predominance of the latter 
will be the chief characteristic of the 
firm’s business. And when this shall 
have come about, radically newer and 
more modern merchandising policies 
will have to be employed. 

This conviction took possession of 
the minds of the men composing the 
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firm of the J]. Hokom Co. a long time 
ago, and during recent years they 
have consciously been modifying 
their selling policies to meet condi- 
tions as they changed. The first man- 
ifestation of this modification, in so 
far as it was calculated to affect the 
buying public, was to install an at- 
tractive display room at the com- 
pany’s main office at 4312 South 
Sroadway. This was followed by the 
erection of a branch of the concern 
at 860 North Highland avenue. Re- 
cently still another branch has been 
opened at 4613 South Western ave- 
nue. 

While each of these three Hokom 
institutions is identical in so far as 
each is completely equipped to ren- 
der repair and replacement service, 
yet each differs specifically from the 
other, and in this is displayed the 
merchandising acumen of the com- 
pany. The main office of the com- 
pany, where all of the estimating for 
the contract work performed by the 





This 1s another view of the Holly- 
wood store, all tile and no “spectal 
sale” signs offering convenient pay- 
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concern is done, is located in an old 
settled part of Los Angeles. The 
Highland avenue branch is on a main 
traveled cross thoroughfare and 1s 
adjacent to Hollywood and Beverly 
Hills—the de luxe residential dis- 
tricts of Los Angeles. The Western 
avenue branch is located in a newer 
portion of the city and dominated by 
a far more modest type of home than 
is either of the other localities. An 
attractive display is maintained at all 
of these three, but each is specifically 
adapted to the needs of its particular 
locality. The illustrations which ac- 
company this article show this dis- 
tinctive difference. 

“We find these show room and 
window displays are very efficient 
helps in our selling campaigns,” says 
John Hokom, head of the concern. 
“Not being experts in the arrange- 
ment of the displays nor 1n the dress- 
ing of windows, we employ a pro- 
fessional window dresser who peri- 
odically installs the displays in our 
windows. In doing this he is sup- 
posed to study the particular needs 
of the locality within which every 
one of our stores is located, and to 
plan his windows with the idea of 
attracting the particular class of peo- 
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ple inhabiting that particular neigh- 
borhood. It must be obvious that 
such expensive fixtures as we habitu- 
ally show in our Highland avenue 
show room would be hopelessly out 
of place either in our Western avenue 
store or here in our main store. And 
vice versa. 

“We are convinced that the mer- 
chant plumber of today who wishes 
to merchandise his goods most efh- 
ciently must come in off the back 
streets, make an attractive display ot 
his business on the principal thor- 
oughfares and align himself with 
other merchants in other lines to the 
end that his goods may vie in at- 
tractiveness with those of the haber- 
dasher or the dry goods merchant. 
The lavatory or the bath tub should 
make the same appeal to the eye as 
the dress or the necktie with the 
same result, namely, to create the 
desire to acquire. 
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The Hollywood store is designed to 
present a sertes of colorful pictures, 


<e ys 


any one of which might be a “set 


for a feature moving picture 





“Show room displays are no new 
thing in the plumbing business,” con- 
tinued Mr. Hokom. “For many 
years more or less elaborate displays 
have been maintained in most size- 
able business centers both by manu- 
facturers and jobbers of plumbing 
fixtures and by some of the larger 
and more progressive of the mer- 
chant plumbers. Probably no one 
is disposed to discount their value as 








Here is a mailing card used at the 

main office of the store, where all the 

aggressive merchandising ideas are 
called into play 
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an aid to merchandising but a good 
many merchant plumbers regard 
them as of somewhat doubtful utility 
under conditions as they exist in 
Southern California. This is due 
to the fact that too little spread is 
made between the retail prices for 
fixtures quoted in the manufacturing 
and wholesaling displays and those 
quoted in those maintained by mer- 
chant plumbers. Admittedly the 
overhead in the merchant plumbing 
business has increased enormously 
during recent years, while there has 
been no adequate recognition of this 
fact on the part of the manufactur- 
ers nor of the jobbers through a re- 
adjustment of the quoted prices in 
their display rooms to permit the 
merchant plumber to make an ade- 
quate profit when he is called upon 
to install fixtures at prices quoted in 
these display rooms. 

“This fact is of very significant 











é. E e SaaS Roc 
if ficient 3 c 
We specialize in - Automatic Hot Water Heaters - Vitreous China Water Closet ° | 
Combinations - General Plumbing Re-Modeling and Repair Work. 
ALL MATERIALS AND WORKMANSHIP GUARANTEED 
If you so desire, we will contract with you for the Complete Remodeling Job - 
Plumbing - Plastering - Carpenterwork - All Labor and Material - “2 
- EASY MONTHLY PAYMENT PLAN IF DESIRED - 1 
Estimates Cheerfully Furnished — No Cost a 
asics iaiecieeaeatieaiadll 
CLASS A 
VITREOUS 
CHINA 
COMBINATION 


$26 
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importance even at the present time 
and gives promise of being of still 
greater importance during the time 
to come. This is because of the fact 
previously noticed by me, namely, the 
changing nature of the plumbing 
business from the contracting to the 
maintenance and replacement charac- 
ter. This change which is so rap- 
idly taking place has introduced a 
new element in the merchant plumb- 
ing situation the significance of which 
perhaps few merchant plumbers have 
recognized to the full. I refer to 
the “trading in” of old and compar- 
atively obsolete fixtures with an al- 
lowance for them to apply upon the 
price of the new fixtures which will 
replace them. 

“Perhaps this ‘trade in’ idea may 
strike some merchant plumbers as 
non-existent, but we find it a very 
potent factor in our growing main- 
tenance business. And why not? In 
the automobile business, in the fur- 
niture business, in the piano business, 
in the radio business, in the sewing 
machine business and in many other 
lines of merchandising the ‘trade in’ 
is a recognized and important factor 
in the business. In our opinion 
the ‘trade in’ is destined to be- 
come quite as potent in the main- 
tenance and reconditioning depart- 
ments of the plumbing business as it 
is in many other lines of industry, 
and the merchant plumber who de- 
sires to keep up with the times must 
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recognize this fact and prepare hini- 
self to meet it.” 

To speak of the shop equipment 
of the J. Hokom Co., the quality of 
the journeymen and the insistence 
upon the character of the work they 
do, the superintendence in the three 
shops maintained by the company, 
the care that is exercised in the se- 
lection of the mechanics who work 
for the concern, the persistence with 
which the mechanics are admonished 
to keep their eyes open on every job 
to which they may be called for the 
purpose of pushing the merchandis- 
ing policies of the institution, the 
promptness with which every facility 
of the business is put at the disposal 
of the customer-—all of these things 
are conventional in every good plumb- 
ing concern and require no special 
comment. In fact, practically every 
expedient known to modern merchan- 
dising methods is resorted to by the 
J. Hokom Co. to extend its business. 

But something remains to be said 
about the advertising policy of the 
concern. For the most part this is 
conducted both by personal repre- 
sentation and by mail. A very com- 
plete mailing list is used by the con- 





Another view of the Hollywood 

store where every merchandising ef- 

fort must be “distinctive” in order to 

attract the type of prospect in that 
community 
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cern, consisting of 6000 names for 
the main office, 4000 for the High- 
land avenue branch and 4000 for the 
Western avenue branch. This list 
is not kept at the offices of the com- 
pany, neither does the company have 
much if anything to do with its com- 
pilation. This is left to a letter writ- 
ing agency in Los Angeles, which 
fortunately for the J. Hokom Co. 
has at its head an old time master 
plumber who knows not only the 
merchandising problems of the mod- 
ern merchant plumber but who pos- 
sesses as well an intimate knowledge 
of the various districts of Los An- 
geles. This enables this agency to 
exercise a nice discrimination in dis- 
seminating the mail advertising of 
the company, so that matter specially 
adapted to the Highland avenue dis- 
trict does not get into the Western 
avenue district and vice versa. 

This mailing list is covered in its 
entirety once every month in the year, 
with special distribution over a part 
or all whenever a special occasion 
arises. 

Because the stores and their mer- 
chandising programs are so exactly 
fitted to the type of community 
served, the |. Hokom Co, has won a 
reputation for good merchandising. 
The differences as set forth in this 
article are worthy of close study and 
imitation in planning a merchandising 
program to fit the needs of the com- 
munity which is to be served. 
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June 15 tssue of DOMESTIC ENGINEERING ~ 


In the June 15 issue of Domestic 
ENGINEERING on this page, we pub- 
lished our color harmony chart as an 
aid to contractors who want to be 
able to help their customers build 





















































FIXTURES WALLS FLOOR WOODWORK DRAPING LINENS 
FAWN voRY DARK ORCHID WHITE & WHITE & 
VO . 
GREEN ORCHID ORCHID 
LIGHT LIGHT DARK PALE CREAM & WHITE & 
BLUE BUFF BLUE ORANGE BLUE ORANGE 
CANARY DARK LIGHT CREAM & CREAM & 
ORCHID ; : 
YELLOW GREEN GREEN GREEN ORCHID 
SEA SHELL DARK DARK WHITE WHITE 
GREEN PINK GREEN GREEN & PINK & PINK 
PALE DEEP WHITE & WHITE & 
oi ORCHID : 
One ° GREEN PURPLE GREEN GREEN 
renee ORCHID BLACK ory | CREAMS a © 
- 
GRAY ORCHID ORCHID 
iVORY WHITE BLACK PALS WHITE & wHiTs © 
, anes ORANGE _ ORANGE ORANGE 
A DARK WHITE & WHITE & 
SHELL SE ORCHID 
PINK GREEN GREEN GREEN REEN 
ROSE SHELL BLACK PALE PINK & PINK & 
PINK GREEN WHITE WHITE 
WHITE BLACK & IVORY WHITE & WHITE & 
BLACK WHITE YELLOW YELLOW 
ITE LIGHT DARK LIGHT BUFF & BLUE & 
wee BLUE BLUE BUFF BLUE WHITE 
ORC D DEEP SEA WHITE & WHITE & 
Hi 
westre . PURPLE GREEN GREEN ORCHID 
SEA : DARK WHITE & WHITE & 
WHITE BLACK : 
GREEN GREEN ORCHID ORCHID 
. FAWN BROWN & IVORY CREAM & WHITE & 
v 
Wee WHITE PURPLE ORCHID 
DOMESTIC ENGINEERING COLOR HARMONY GUIDE 
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hathrooms in color which will be cor- 
rect. 

Above ts a photograph of that 
chart, prepared for display in the 
window of the Murphy Plumbing 
Company's establishment in Chicago. 
The process is simple. Take your 
copy of Domestic ENGINEERING to 
q photographer, an engraver or a blue 
print maker. Show him page 70 of 
the June 15 issue and tell lum that 
you want a photostat made of the 
color harmony chart, eighteen by 
twenty-four inches in size. 

When you have if, mount it on 
heavy cardboard and it ts ready for 
display in your window. If you de- 
sire, you can have one of your local 
artists fill in the colors. called for in 
the rectangles, using water colors. 
The words “Color Chart” at the top 
were lettered there by one of our 
own artists. It required only a fez 
minutes work. 

If you are imterested in handling 
colored ware, you must be prepared 
to offer this kind of service to your 
customers. You can show the chart 
as having been prepared by a compe- 
tent artist so that your customer may 
feel sure that the color schemes sugq- 
gested are correct. 
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he WORST 
TRADE EVIL... 


in a profitable business now wiped out. / 


Every plumber knows that one of the 
most profitable things he sells is the modern 
type of white, sheet-covered toilet seat, now 
established as the standard for all high-class 
private bathroom installations. Merchandising 
it by modern methods, he demands that the 
seat shall protect his profit by requiring of him 
a minimum of replacement service after it 
is sold. 

In designing a seat of this type, we deter- 
mined to make one so strong that we could give 
it a lifetime guarantee. The new Brunswick 
is such a seat, with pyralin 9 times thicker at 
the critical edges, and 800 percent stronger. 

This patented feature which cushions and 
reinforces the edges, and positively eliminates 
opening or cracking at the edges, appears in 
the cross-section as*“T'wo Little White Squares.” 
’ Patented, ingenious, offering an important 
advantage easily demonstrated by means of 


the handy cross-section (see diagram) and. 





N this cross-section, just a glimpse of two little 
white squares. That’s all you can see of the 
Brunswick patented 9-ply reinforcement feature. 
But it means tough, wear-resisting pyralin at the = 
critical edges 9times thicker, 800 percent stronger! 








quickly appreciated by customers, the ““Two 
Little White Squares” not only make this 
new Brunswick Seat easy to sell, but also 
are a guarantee that your profit, once made, 
is yours to keep. 


Send for free sample 
Cross-section and catalog 
The moment you standardize on Brunswick 
White, sheet-covered seats, you can stop 
worrying about the profit of your toilet seat 
business. 

Without obligation we will send you a 
catalog of our complete line of white sheet 
and colored sheet seats, and also a free cross- 
section showing the “Two Little White 
Squares.” Simply use coupon below. 


THE BRUNSWICK-BALKE-COLLENDER CO. + Chicago 


Atlanta Chicago’ Detroit Memphis New York Seattle 


Birmingham Cincinnati El Paso Minneapolis Philadelphia St. Louis 

Boston Cleveland Harrisburg Nashville Pittsburgh Tampa 

Buffalo Dallas Houston Newark Richmond Washington 

Charlotte Denver Kansas City New Haven San Antonio Montreal 

Chattanooga Des Moines Los Angeles New Orleans SanFrancisco Ottawa 
Toronto - Havana 





RUNSWICK 
SL WHITE SEATS 


WITH 9-PLY REINFORCED EDGES 








Dept. F-5, Seat Division, 
The Brunswick-Balke-Collender Co., 
623 South Wabash Ave., Chicago. 


Send your complete catalog of Brunswick Seats, 


together with free sample cross-section of the Bruns- 
wick white, sheet-covered seat. 


COSC SEPP STEHT HHH HHO He 
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Injury to Child by Negligence Costs Plumber $8000 


By LESLIE CHILDS 


N DOING plumbing or heating work upon private 
premises where there are children of tender years, 
great care should be exercised in the disposition of 

tools and materials that might by any chance cause in- 
jury to such children. And in particular does this apply 
to the storage or care of gasoline, or other inflammable 
material, that may be used by a contractor on a job. 
This is true because any injury suffered by a child, 
caused by negligence of a contractor in failing to prop- 
erly guard his tools and materials, may quite easily result 
in substantial liability for the latter. And, as an illustra- 
tion of how serious a case a situation of this kind 
may develop into, the Louisiana case of Hunt vy. 
Rundle, 120 So. 696, is well worth a brief review. 


Plumbing Contractor Stores Gasoline 


In this case the defendant was a heating and plumbing 
contractor and contracted to do certain plumbing work 
upon the premises occupied by the plaintiff. The de- 
fendant sent a crew of men to do this work and this crew 
carried, among other things, a small gasoline torch, along 
with a five-gallon can of gasoline to be used in the torch. 

The job required several days, and each evening, when 
the defendant’s workmen left the premises, they stored 
the can of gasoline under the plaintiff's house. This 
can, it appears, was properly closed, and defendant's 
workmen did not anticipate that anyone would take gaso- 
line from the can, and no doubt felt that this procedure 
was safe and proper. But now let us see. 

Plaintiff had a son seven years of age, and this little 
boy and other children had, it appears, noticed the de- 
fendant’s workmen when they placed the can of gasoline 
under the house. ‘Thereafter, after these workmen had 
gone, plaintiff’s child opened the can and took some of 
the gasoline, carried it to a playhouse on the premises, 
and called some of his playmates to see him start a fire. 

As might be expected an accident resulted. When the 
vasoline was ignited the little boy’s clothing caught fire, 
and he was severely burned. Following this, the plain- 
tiff, as the boy’s father, brought the instant action against 
the defendant, plumbing contractor, for the damages 
suffered by himself. and his child. 

This action was based squarely upon the ground that 
the storing of the gasoline under the house, where the 
children might gain access to it, was clearly negligence. 
And that this negligence on the part of the defendant’s 
workmen was the direct and proximate cause of the in- 
‘ury to the little boy. | 

Upon the trial of the case, a judgment was rendered 
in favor of the plaintiff, as father of the injured child, 
tor $561.50. A further judgment was rendered in favor 
of the child in the sum of $8,000. The defendant prose- 
cuted an appeal from these judgments, and the higher 
court, in passing upon the liability of the defendant, rea- 
soned as follows: 

“It is well recognized that the degree of care to be 
exercised in storing dangerous articles is commensurate 
with the dangerous character of the article, and it cannot 


UG 


be said that a commodity, such as gasoline, which is in 
general use, and which is not inherently dangerous, must 
he kept with the same degree of care as to the place ot 
storage and the persons who are known, or should be 
known, to have access to the place, as would be the case 
as to substances which are recognized as inherently dan- 
verous. 

‘‘However, it must be conceded that some degree of 
care is required in storing gasoline, the presence of 
which is recognized as increasing the danger from fire, 
and as dangerous in the hands of children, who are not 
familiar with its properties, and we do not think that the 
workman of defendant, in storing the gasoline under 
plaintiff’s residence, where it was easily accessible to 
children, of whose presence he was aware, can be said 
to have exercised the slightest degree of care, either 
with respect to the place which he selected to store the 
gasoline or with regard to the children, whom he knew 
had access to the place. 

“While it may be that the workman did not apprehend 
that the child would take the gasoline from the receptacle 
and use it in making a fire, he did know that the gasoline 
was stored in a place easily accessible to the child, and 
that he could obtain gasoline from the receptacle, and 
that gasoline in the hands of the child could be a dan- 
verous instrumentality, and we are of the opinion that 
the workman was grossly careless and negligent in stor- 
ing the gasoline under the residence of plaintiff, and in 
storing it in a place where it was easily accessible to the 
children, of whose presence he was fully aware, and that 
his negligence was the proximate cause of the injury sus- 
tained by the child, although the workman did not antici- 
pate the particular consequences of his negligence. * * * 
The judgment is affirmed.” 

The facts in the foregoing case are obviously unusual. 
And vet, every heating and plumbing contractor will rec- 
ognize the procedure, and will understand how a work- 
man who was not overly prudent might see no danger 
in storing the can of gasoline under the house. It was 
probably inconvenient to carry it back to the shop each 
evening and, anyway, the workman responsible saw no 
danger in leaving it upon the premises, and perhaps the 
thought that a child might take some of the gasoline was 
never entertained. 

However, all this is little consolation to the employer, 
the plumbing contractor, when the serious extent of the 
liability imposed for the carelessness of the workman is 
considered. A judgment of almost $9,000 cannot be 
laughed off very readily. It’s too substantial, and a big 
price to pay for a moment’s carelessness on the part of 
an employee. 

So this case constitutes a striking illustration of the 
importance of care in the handling of gasoline, or any 
other dangerous instrumentality, on private premises 
where there are children. For, it’s dollars to doughnuts, 
if a child suffers injury by coming in contact with such 
tools or materials, supported by evidence of negligence 
on the part of the contractor, the latter will be called 
upon to respond in damages. 
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HE ‘‘SUPERIOR’’ OCTAGON ART DE- 4 ‘\ 
SIGN ENAMELED IRON a 
has individuality as well as beauty —everything 
demanded of a high grade fixture—perfectly % U > i DB f © iL 
machined surface coated with brilliant scratch 
and wear proof ‘‘DURO-WHITE” or ‘‘RAIN- ; OCTAGOR 


BOW COLORED” Enamel designed to ‘fit in 


with the most exacting plan of artistic Bath 
Rooms. LAVATO BD Y 


The specially designed DUROCROME 
Octagon fittings are perfectly adapted to har- \ 7, 
monize with the lines of the lavatory. 











This fixture together with many other new items is illustrated in the eight 
page insert just issued which we will gladly send to you. 


We have also completed a supplementary catalog section ‘‘D’’ for the 
plumber in which we show a selection of accessories used by the trade. Write 


for a copy. 


WOLFF CO. 


“Superior Plumbing Fixtures” 


CHICAGO 


Branches and Distributors in all Principal Cities 


SUPERIOR PLUMBING FIXTURES 
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RETAIL ADVERTISING SERVICE 


These pages this week carry two single-column newspaper ads, one two-column newspaper 


ad, the usual sales letter and two publicity items. 


Also included is the second of the “window- 


grams” with instructions for its use. The cuts for the single-column ads cost 35c each or $4.20 


for twelve weeks’ service. 




















Hot Water | 
Without Discomfort | 


ON'T heat water in your kitchen 

—it only adds discomfort to the 
| already-high temperature. Put a 
‘|| modern water heater in the basement 
so that you may have all the hot 
| water you need at the turn of the 
| faucet. Any other method of heating 
‘|| water is not only uncomfortable and 
| 








inconvenient, it's positively wasteful. 
Drop in and see the various models of 
water heaters we have on display. 
No obligation—merely an oppor- 
tunity to inform yourself concerning 
| this modern appliance. 

(In this space your Name, Telephone 

Number and Address) 











NEWSPAPER AD No. 30 





HEAT THE WATER, 
NOT THE HOUSE 


It isn’t necessary according to Harry 
Brown, local plumbing and heating 
contractor, to heat the house every 
time the housewife wants a kettle or 
pail of water. 

“The place to heat water is in the 
basement,’’ says Mr. Brown. ‘‘Par- 
ticularly during the summer months. 
When the mercury is up in the gay 
nineties, there’s no good reason for 
adding to its gaiety by heating water 
in the kitchen. All that heat which is 
going to raise the temperature of the 
house might just as well be put to its 
job efficiently and used altogether in 
the heating of the water. 

“That, naturally, makes it more eco- 
nomical. At least during the summer 
time folks ought to be willing to leave 
the job of heating the world to Old 
Sol, and the heating of water to a 
basement appliance.”’ 


Cost of cut for two-column ad 1s 50c. 


SALES LETTER 
No. 14 


HARRY BROWN 
PLUMBING & HEATING 


Two Rivers, N. Y., 
July 13, 1929. 

Mr. Edward Jones, 

Two Rivers, N. Y. 

Dear Sir: 

It may seem untimely to 
talk about your heating 
plant now, but when the cold 
weather comes again you’ll 
have a greater satisfaction 
in knowing that you exer- 
cised foresight in preparing 
for it. 

Particularly if you will 
enjoy radiator heat, which 
is scientific heat. The 
best test we know of is 
this: You may have a room 
in your house which, due to 
its greater exposure in 
winter, is very difficult to 
keep warm-——the sort of room 
in which you find it neces— 
Sary to keep some kind of 
auxiliary heat ready for 
use. 

To such a room, with a 
radiator heating system, you 
may bring all the excess 
warmth necessary in order to 
make it comfortable. That 
is, of course, only one of 
the advantages of radiator 
heat——you have the heat 
where you need and want it. 

Other advantages are its 
economy, its convenience, 
and the degree of control 
possible, which results ina 
minimum of fluctuation in 
temperature. 

We’d be glad to send a 
competent engineer to dis— 
cuss your heating problem 
with you. Just telephone. 


Very truly yours, 
HARRY BROWN 





ERE are two newspaper 
H publicity items — clip 
them and hand them to your 
local paper. They represent 
valuable sales help. 
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| Radiator Heat | 
| Is Scientific Heat © 
| 


ADIATOR heat is “tailor-made” | 
heat. Every installation is | 





| planned to fit the requirements of the | 
'| home in which it is placed. Suppose 
‘| you have a room more exposed than 
| others—what other heating method 
will enable you to put the excess heat 
into that room needed to make it 
gage comfortable at all times? 
e are specialists in radiator heat— 
in the kind of heating systems cut to 
fit the home. Telephone and let us 
send a competent man to go over your 
heating problem with you. No obli- 
gation whatever on your part. 


(In this space your Name, Telephone 
Number and Address) 
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‘NEWSPAPER AD No. 31 





SCIENCE AIDS 
WINTER RISING 


Harry Lauder has it right, saj! 
Harry Brown, local plumbing ali 
heating contractor, when he sings 
the joys of lying in bed on Sunda 
morning. “And it’s a lot more desir 
able to lie abed when it’s a cold, wit 
try morning, too, if you know lt 
house is cold,’’ adds Mr. Brown. 

“Of course, it’s not necessary to g¢ 
up to a cold house in these modem 
days. A man may get in the last /é 
of his beauty sleep if he knows thé 
automatically, his heating plant we) 
to work at six or six-thirty to get tl 
house warmed up for him. He wo?’ 
have to make such a heavy call on » 
courage, either, such as is requiré 
when he knows that the heating pla! 
will have to be shaken up. 

“Radiator heat, automatically ¢0 
trolled, is the last word in late sle? 
ing on winter mornings.”’ 








Practical Advertising Helps 





For those of our sub- 
scribers who want to use 
two-column or larger 
ads, the illustration cut 
is available at  50c. 
Write us and tell us if 
you want the large one. 
We'll send it imme- 











diately. 
L 4 Heat the 
\ W ater, 
I | Not the 
| House | 

| 

| | 
at vious that it’s wasteful to heat water on a 
“| Ts ob Rar ea DVERTISING should be 
. 4 kitchen range. When the thermometer is already at senidiinead enn tntiomiien 
the | ninety, the added heat in the kitchen indicates the —each piece of copy ought to fit 
- _ waste. With a modern water heater, all the heat is into a progressive campaign. 
od h — These pages, for instance, will 

| e water to the desired temperature 
. | used to a ' ; Sins Se t P help build brief efforts on water 
es) | and its a one in tne basement. heater sales and on radiator 
t— | ae ; heat. Each piece of copy ought 
| We invite you to see our display of water heaters of to de senate be ethene 
“4 _ all types for all sizes of homes. as the sales letter helps the 
[- | 


newspaper ad, and the publicity 
item helps both. 


one 


| (In this space your Name, Telephone 
| Number and Address) 














NEWSPAPER AD No. 32 


a How to handle the window card , ae 
: vgdiiateaieas Too Many Parts 
ngs 0 | 
unde! A Window Display Suggestion—No. 5 | ae ble f ls , 

it | é ossidDie for the jeweler 
hyo Take a watch and hang it at the top and middle — make It Imposs . J 
the of the window card. Open the back so that the | to fix your watch in your home. 
“ passerby may see the movement of the works. It 
would probably be safest to fasten it by punching : 

a , a) 

we a small hole through the card and using a stout Yet yOur } lumber must be 
a piece of twine, fastened at the back of the card or prepared to furnish, in 
“ so knotted that it cannot run through the hole you . h f 
ewe have punched. The watch should hang imme- your nome, any One oO 

wel : 
+ th diately above the copy. more than 3,000 parts 
gi a You can have the copy for the card set up by | 
, er your local printer, or you can have your local sign 
on e ee : ; 
a writer or show card writer letter it by hand for you. He can’t take your plumb- 
q * Whichever course you follow, be sure that your | : 1 
Be card is of first-class appearance. Don’t try to do | ing to his shop 

a the thing cheaply—pay a dollar or two so that your 
7 vo card will be as good looking as in any other store 
) hen window on your street. 
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LEGAL QUESTIONNAIRE 


ANSWERED BY “*THE JUDGE’ * 


Right of Purchaser of New Automobile to Cancel Contract 
Because of Delay in Delivery 


Editor, “Domestic Engineering” :—On December 14, 
1928, I traded my 1928 automobile for a 1929 car of 
the same make, delivery to be made January 1, 1929. 
My old car was sold by the dealer in Nebraska and my 
$200 equity was applied on an order for the new car. 
Delivery on the new car could not be made until March 
1, 1929, due to the manufacturer’s inability to furnish 
the model. On March 1, 1929, I was transferred to a 
different locality and had no need for the car. Under 
Nebraska laws, have I any way of recovering any part 
of the $200 which the dealer received for my old car? 

Nebraska. J. R. E. 


Answer :—Generally speaking, a party who is unable 
or unwilling to carry out his part of a contract which 
he has made, is at a disadvantage when it comes to get- 
ting out from under his obligations, if the other party 
asks for his pound of flesh. 

As you do not set out the terms of your contract, | 
shall have to answer your question as if you had merely 
agreed to buy a new car and have the money secured 
upon sale of your old car applied on the purchase price. 
If you signed a contract, it might well be that its terms 
provided for such a contingency, particularly if you were 
to pay for the car by instalments. If that is so, the 
terms of the contract would govern the situation. 


As you are now unwilling to go through with your 
contract, because of your changed conditions, the dealer 
is entitled, as a measure of his damages, to make as 
much out of the transaction as he would have made if 
vou had been able to go through with it. If the $200, 
which the dealer has received from the sale of your old 
car, is more than he would have made in the transaction, 
if it had been carried through, then you would be enti- 
tled to a return of such part of the $200 which is more 
than his profit on the sale. If the $200 is less than his 
profit would have been, then it would appear that you 
are not entitled to reimbursement of any part of that 
sum. 

Because of the delay in the delivery of your new car, 
| should say that you might have some rights because of 
that delay. You state that delivery of your new car was 
to be made January 1, 1929, but that it was not delivered 
or ready for delivery until March 1, 1929. As you were 
transferred on March 1, 1929, and as you probably 
talked with the dealer about your changed plans, it may 
be that he took advantage of your change of location, 
knowing from what you said that you would not want 
the car, and stated that he could make delivery of your 


*Every effort is made to the end that these answers may 
be authoritative. However, we cannot assume any respon- 
sibility because of the very nature of the service, which is 
rendered without a personal interview.—Editor. 
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new car, when as a matter of fact he might not have 
heen able to do so. 

Delay in delivering your new car might give you a 
chance to break your contract and demand the entire 
$200 from the-dealer. To give a party a right to break 
« contract because of delay, it must appear that time 
was of the essence of the contract; in other words, that 
it was understood by both parties that it was an im- 
portant provision of the contract that delivery should be 
made on or about January 1, 1929, Even if time is an 
unportant element in a contract, it is possible for the 
party who would have been injured by the delay and 
who had a right to break the contract because of the 
delay, to waive that right by actual agreement or by 
actions which the courts would construe as a waiver ot 
the delay. If, continually after January 1, 1929, you had 
taken the stand that you would not waive the delay, and 
wanted your car and would call the contract off unless 
you were given delivery of your car, you would have a 
right to demand your money back. But it is probable 
that you didn’t know of your changed plans until about 
March 1, 1929, and that was about the time the new car 
was ready. Therefore, probably, also, you made no de- 
mands for the cancellation of your contract, hoping from 
week to week that you would get your new car. 

[ should think, if you decide that you have no right 
to cancel the contract because of the delay, under the 
general rules of law which I have set out above, that 
your best course would be to use a little diplomacy, 1f 
you are in a position to do so. If you know some one 
whose account with the dealer is worth while to the 
dealer, you might bring pressure to bear on the dealer 
to make some deal with you for a return of a part of the 
$200 at least. You may have business friends in the 
city where your contract was made, who might have some 
influence with the dealer. Such a solution of the situa- 
tion would be the best thing for you, even if you have a 
right to a return of the $200, for it is probable that, 
even if you have such a right, you would not be in a po 
sition to return to the dealer’s city and fight the case in 
the courts. 

[| assume that you have tried personally to get the 
dealer to make some sort of settlement, and that is the 
reason why you have asked your question of me. If you 
have not done so, you could try that as a last resort. 

© 

With the increase of co-operation from trade associa- 
tions, and the greater amount of technical and general in- 
formation dispensed through business papers and by 
manufacturing firms as a part of their service programs, 
the plumbing and heating contractor finds himself sur- 
rounded with every possible opportunity to increase his 
knowledge to a degree greater than ever before. 
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MEETING ARCHITECTURAL STANDARDS OF QUALITY 





Solid Nickel Silver faucet manu- 
factured by The John Douglas Co., 
Cincinnati,Ohio. Below: Buncombe 
County court house and jail, Ashe- 
ville, N. C. Architects: Millburn- 
Heister & Co., Washington, D.C.; 
Solid Nickel Silver plumbing 
fixtures by The John Douglas Co. 


MALL 


Wt 





Beautirv...LONG-WEARING SOLID NICKEL SILVER 
PLUMBING FIXTURES BY DOUGLAS 


Solid Nickel Silver plumbing fixtures are ideally strength Solid Nickel Silver resembles tough bronze. 


suited for use in public buildings and in other in- These physical properties render Solid Nickel Silver 


stallations where fixtures must be plumbing fixtures difficult to 


everlastingly clean-looking and at- mar or break during installation or 


tractive. Similar in lustre and color use and make valve seats highly 


to Pure Nickel and other high wear-resistant. In no _ other 


Nickel alloys, Solid Nickel Silver available fixture material will 


fixtures insure permanent beauty you find such a desirable combina- 


that endures through years of ser- tion of essential properties....No 





vice. They are corrosion-resistant wonder plumbing fixtures of Solid 


Nickel Silver meet the highest 


and therefore easily cleaned. 





1c 


SILVER. 


In hardness, toughness, and architectural standards of quality. 





\ oa THE INTERNATIONAL NICKEL COMPANY, INC., 67 CS Be ot Oe | on Ae 0) es Ga 











Can You Make Your Drawing Sell 
This Remodeling Jobr 
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Fig. 1 


lems, we have urged the making of inked drawings 
by those desirous of getting the best possible results 
out of this line of work. 

One of the points that is sure to give the beginner a 
little trouble, is the joining of curves and straight lines. 

As we have previously advised, put in all the curves 
first, using a bow pen for this purpose. This course is 
followed, as it is far easier to make the straight lines 
meet the curves than to make the curves meet the straight 
lines. 

In Fig. 1 we show at A a curved line properly joined 
by the straight lines. B shows the curve carried too far 
around, so that it is impossible to join the straight lines 
correctly, while C shows the straight line not quite lin- 
ing up with the end of the curve. 

With a little care this part of the work can be properly 
done, and it is impossible to make a creditable piece of 
work unless this is well done. 

After all the curves and straight lines have been made, 
with a common fine writing pen touch up the small 
points and put in by hand such curves as are too small 
to put in with the bow pen. 

In connection with the next plumbing problem, we 
shall have something to say about the important 


| CONNECTION with several recent drawing prob- 


naturally be connected with such remodelling. 

Of course we want you to make an elevation of this 
work after you have completed the remodelled plans. 

Use your own best judgment as to whether you will 
use straight mechanical drawing or isometric drawing, 
and as to whether you will make one elevation cover- 
ing the entire job, or a separate elevation for each stack. 
The latter course we think will often prove the most 
practical one. 

In making the isometric elevations, please draw them 
to scale, using a scale of 4 in. to the foot. 

Make sure you send the complete set of plans in with 
your elevations. If, however, you do not want to work 
out the elevations, but desire only the experience in re- 
modelling the plans, it will be o.k. to send in the plans 
without elevations. 

The Secondary Plumbing Problem 

Now for the secondary plumbing problem. We are go- 
ing to give you something quite different from any previ- 
ous problem. 

If you have kept pace with plumbing, you know some- 
thing about the Hoover plumbing code, and if not you 
ought to get right at it, for city after city and even the 
states are wheeling into line in adopting the provisions 





subject of scale drawings. 








Here Is the Problem 
The drawing problem that we are to work 
on this time concerns the plumbing equipment 
for the home shown in the accompanying pic- 


ture, which is a type much in evidence at the e.: | ¢ Den ——. 
present time. ™ LIL) 


Figs. 2 and 3 show first and second floor plans 
for this house, but for lack of space we do not 
show the cellar plan. ip) 

We want you to make a cellar plan, and to | 
show a water closet there. 

On the first floor please find the best possible 
method of getting in a bath room. If you can- 
not do this successfully, put in only the lavatory 
and water closet. In some other logical loca- 
tion on this floor, install an additional lavatory. I 

On the second floor show two additional toilet 
rooms, each having a water closet and lavatory. 

Those who are so inclined, we would like to 
have work out a floor plan for the third floor, | 
showing a bath room there. This may seem to 
be more of an architect’s job than a plumber’s, 
but nevertheless there is many an unfinished 
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attic that may be utilized, and it will pay any 
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plumber to know how to advise concerning such 
work for the sake of the plumbing that would 


Fig. 2—First floor plan: Scale 3/32 inch to the foot 
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of this code. It makes for 
simpler and safer plumbing, 
and therefore better plumb- 
ing. 

If you haven’t this code, 
send 35 cents in silver (not in 
stamps) to the Superintend- 
ent of Documents, Govern- 
ment Printing office, Wash- 
ington, D. C., for a copy of 
‘Recommended Minimum Re- 
quirements for Plumbing in 
Dwellings and Similar Build- 














ings.”’ After you get this 260 
page book, turn to page 32, 
and you will see a table of 
fixture units, Sec. 91, and 
tables of sizes of waste stacks 
and soil stacks in Sec. 92. 
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Secs. 91 and 92, we would 
like to have you figure out 
the sizes of stacks A, B, C and 

















D, also the size of the house 
drain serving these stacks. The stacks serve the follow- 
ing fixtures: 

Stack A serves 6 bathrooms. 

Stack B serves 6 kitchen sinks, 3 combination fixtures, 
3 laundry trays and 3 slop sinks. 

Stack C serves 16 water closets, 3 lavatories, 2 slop 
sinks and 12 urinals. 

Stack D serves 6 lavatories, 3 shower baths and one 
floor drain. 

It would be interesting to know what sizes of pipe 
you would ordinarily have used for these four stacks 
and for the house drain. 

Each member of this plumbing class is urged to send 
in his comments upon this question. 


Ike 





Details of Operation of ‘‘Domestic Engineering’s”’ 
World Wide Plumbing Class 
(1) A Plumbing Problem is published in ‘‘Domestic Engineering.’’ 
(2) Readers send in solutions of the problem or discuss it in a letter. 
(3) The Schoolmaster studies the solutions and letters sent in. 


(4) The Schoolmaster prepares an article in which he comments 
upon the solutions and discussions sent in, makes correction, 
answers questions, etc. 


(5) The Schoolmaster article is published in ‘Domestic Engineering.”’ 


(6) Those who send in solutions and ghousands of others study these 
articles which is the reason they frequently have been spoken 
of as ‘‘The greatest single factor in plumbing education.”’ 


How to Make a Drawing That Will 
Sell This Job 


It is recommended that every member of this class 
send in a workmanlike drawing, that is to say, a drawing 
which we would be willing to submit to the 


~~ 





Bed Room 


Jeconp Fiooe PLAN 








owner of this house in bidding for the remod- 
eling work. If the drawing is well made on 
good paper, it, of course, increases the chances 
of getting the job. This is the practice in 
many of the larger contracting concerns through- 
out the country and there is no reason why every 
other plumbing contractor large and_ small 
should not take advantage of it. 

Here is another point. Hereafter when draw- 
ings are sent in that are good enough for re- 
production without the 
aid of ‘‘Domestic En- 
gineering’s’’ art depart- 
ment, that fact will be 
stated under the draw- 
ings, as it appears in 
‘‘Domestic Engineering.” 

Drawings should be 
made in India ink with 
a regular ruling pen 
and on good paper. The 
lines should be clean 
cut and fairly heavy. 
are aes vepened R. A. Morse, class 
reduced to about one- Jher New York 











Fig. 3.—Second floor plan 
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: | WeeOn SIMPLEX FLUSH VALVES | 
idl 
~ E eyes of the convention were on } . 
‘ the Beaton & Cadwell display of i 
Perfection Floor and Ceiling Plates, a 
Cadwell No. 10 Non-adjustable Auto- ‘} 
matic Air Valves, The New Cadwell He 
8s No. 20 Non-adjustable Vacuum Air a 
7 Valves, Pipe Hangers, Floor Sleeves, ‘ 
4. and particularly on Simplex Flush ‘a 
mn Valves and the SIMPLEX FLUSH at 
7 VALVE demonstration. Vt 
h- »-Hundreds saw this Valve operating a 
ry cin if 
a“ under actual water conditions. . - 
| They saw how easily it can be adjusted t | 
“ to any water pressure from the OUT- ¥ 7 
SIDE due to the four way by-pass a 
arrangement. i 
a 
You too should investigate SIMPLEX a] 
FLUSH VALVES. Ask to see them at iff 
your jobbers. i 








BEATON & CADWELL MFG.CO. 


Gstablished 1894 
’ NEW BRITAIN, CONN. 
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ee Plumbers at the Buffalo National 


ie Convention Wrote This Ad On 
| ia Our New Mechanical Bath Waste 


“Simple, I'll say it is. Looks like the real thing” 
i a New Yorker. 
pa “Oh, boy. Guess that would be a snap to install” 
“F. a Southerner. 


Here's one I can put in and I know it will stay put’ — 
a New Englander. 





18 ay That's as slick as your old Brown pop-up waste on 
it ec a lavatory’ —an Ohioan. 
aD ae “I like the way that stopper can be removed from the 
i tub at any time’ —a Californian. 
ae “I can see no bugs in this one and it ought to work 
A under all conditions ——a Kansan. 
: ‘I’ve always sworn by the old chain and plug but this 
looks just as good and much neater’’—a Chicagoan. 
a. & 
14 ee The finest I’ve ever seen’’—a Georgian. 
i ae. ‘Who sells this in Canada? We've never seen any- 
ih thing to compare with it”—a Canadian. 
! ; ' W rite for instruction sheet showing simplicity 
" of construction and ease of installation. 
, 
a Se 
i | fia The CHICAGO FAUCET COMPANY 
rig ERG 2700-22 N. Crawford Avenue 
| i CHICAGO 
* 
: 
, 
if 
“i i el Made in two styles—Art Chrome 
Be. 4 octagonal design, as illustrated; also in 
Betis 4, round pattern. One size, 144 in. male 
1m Upee or female. 
This completes the most attractive 
: i. bath combination on the market. An 
‘13 sie automatic diverting fixture, foolproof 
PEs’. and troubleproof—a wonderful shower 
iy Ses head, and now a unique mechanical 
a3 Pt waste. It’s worth looking into 
» ed 
. j 
, La 
. | 
/¢ 
t £0 
>. 
" ’ ‘ 
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A. S. H. V. E. Semi-Annual 
Meeting 


(Continued from Page 79) 
Manufacturers of unit heaters held several meetings at 
the time of the society’s convention, and this committee, 
which had been functioning for some time, presented 
to these manufacturers a code which it had prepared. 
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in practice could be incorporated and a finished code 
adopted as standard. Thus, Mr. French explained that 
the society would not be asked to adopt the code as it 
was at this time but to wait until the annual meeting in 


January, when a completed code could be presented. 


Pipe Sizes for Hot Water Heating Systems 


The object of an investigation conducted by F. E. 
Giesecke and Elmer G. Smith, the results of which were 





Two groups of A. 8S. H. V. E. members and their guests in attendance at the 


Bigwin 


ee 


In the work of drafting this code, the University of 
Kentucky had been commissioned to perform tests with 
the end in view of determining whether testing methods 
employed in the laboratories of the individual manu- 
lacturers were sound. The university’s tests were con- 
ducted by Professor L. S. O’Bannon, and he presented 
at this meeting a paper telling of the results he and his 
assistants obtained. 

\s Mr. French explained, Professor O’Bannon’s work 
confirmed the data observed in the laboratories of the 
iembers of the committee and enabled the committee, 
therefore, to prepare a code and present it to the manu- 
tacturers. This was done, and the manufacturers 
adopted it for practice and asked the committee to con- 
tinue so as to observe the working of the code. Then, at 
the next meeting, any necessary changes that developed 





meeting 


presented in a paper, was to secure data which may serve 
as a basis for tables and graphs from which pipe sizes 
for hot water heating systems may be easily determined 
as a means of aiding in designing and planning hot water 
systems. Three varieties were studied, namely : 

(a) A system with a single main. 

(b) A system with a double main and direct return. 

(c) <A system with double main and reversed return. 

In each case the heater was located about 3 feet 6 
inches below the mains, the water was heated by means 
of steam and all pipes were bare. The temperature ot 
the water was measured by means of ordinary mercury 
thermometers passing through rubber stoppers so that 
the thermometer bulb was immersed in the water. 

The outstanding result of this investigation is_ the 
discovery that, for the types of system studied, the pres 








“ts 
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sure heads produced by the individual radiators with 
their connecting pipe lines may be so large when com- 
pared with the pressure head produced by the heater 
with its main flow and return risers that they may inter- 
fere seriously with the proper circulation of the water 
in a gravity flow system of the type used in this in- 








Top row: Mrs. VW. J. Olvany, Dean F. Paul Anderson and Mrs. 

i. S. Stiles. Bottom row: M. Barry Watson, Toronto, general 

chairman of committee on convention arrangements; Mrs. 

Watson; Mr. and Mrs. John F. Hale, Chicago, Photos taken at 

the summer meeting of the American Society of Heating and 
Ventilating Engineers 


vestigation, if the pipe system has not been accurately 
designed and built. These disturbing effects of the 
radiator pressure heads are particularly active during the 
heating-up periods of the operation of the heating sys- 
lems. 

The results secured show what really happens when a 
system is said to be short-circuiting and prove con- 
clusively, according to the investigators, that a system 
will not function correctly when the friction heads in 
some of the radiator circuits are too small. The exist- 
ence, in the flow risers of hot water heating systems, of a 
critical velocity below which the system will not function 
correctly, was suggested in the report. Also, it was in- 
dicated that the subject of critical velocity in hot water 
heating pipes may be very important and well worth care- 
ful study as a separate research project, in connection 
with additional studies, which will be necessary before 
tables can be sately proposed. 

H. H. Angus of Toronto stated that in a hospital hot 
water heating job it was found expedient to use a cir- 
culating pump with a small head. Sometimes a motor of 
only 4 horse power is used. It gets up circulation 
quickly. Professor Giesecke explained that it is simply 
a matter of calculation as to whether it is cheaper to use 
larger pipe sizes or to use a circulating pump. 

The work of Professor Giesecke 1s tending to bring 
hot water heating back again, according to the statements 
of Samuel R. Lewis. 


Capacity of Steam Radiator Supply Branches 


lhe results ota study of the capacity of pipe for Va 
rious parts of a steam heating system were presented in 
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the report entitled, “Capacity of Radiator Supply 
Branches for One and Two-Pipe Systems,” by F. C. 
Houghten, M. E. O’Connell and Carl Gutberlet. The 
study has been under way at the American Society of 
Heating and Ventilating Engineers’ research laboratory 
since 1922 and the paper gives the final results of the 
phase of the work covered by the above title. Its pur- 
pose was to make available information concerning the 
How of steam and condensate in one and two-pipe radia- 
tion branches on which a practical and logical set of pipe 
sizing tables could be based. ‘This information is given 
in a series of curves which indicate the capacities operat- 
ing without audible sound and are based upon results 
obtained under laboratory conditions with well reamed 
pipe. 

It was stated that the capacity of a branch is greatly 
increased by increase in pitch. Also, there is a measur- 
able difference between the capacity of branches 5 feet 
and 10 feet in length which difference varies with the 
size of the pipe and the pitch. The larger the pipe the 
greater the difference in capacity with length. This 
difference is also more pronounced for small pitches. 


Measuring Flue Gas Temperatures 

Relative to a paper, prepared by P. Nicholls and W. 
IX. Rice, on errors in measurement of the temperature 
of flue gases, R. V. Frost said “We have heard a great 
deal about difficulties in measuring stack temperatures. 
The greatest difference in the table given in the paper 
would not exceed 5 per cent. If we can read stack tem 
peratures within 5 per cent it would be very satisfactory 





Top picture: Edward Addy and Arthur 8S. Leitch, both of 

Teronto. Bottom row: James A. Donnelly, Largent, W. Va.: 

Homer R. Linn, Chicago; Oliver J. Prentice, Chicago: Prof. 

I. kk, Glesecke, A. & M. College of Texas. Photos taken at the 

stmmer meeting of the American Society of Heating and 
Ventilating Engineers 


It would appear that there is not so great an error in 
reading stack temperatures as we sometimes think.” 
Heating and Ventilating Garages 
The report of the committee on heating and ventilating 
varages which is an abstract from the code adopted 
tentatively by the National Fire Protection Association 
contains, among others, the following provisions: 
“Heat generating plants should preferably be located 
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ROBRAS 20-20 Radiator in- 
stalled in a recess at the head of a 
staircase, out-of-sight and out-of- 
the-way. 


At the Head of a Staircase? 


O be sure, ROBRAS 20-20 

Radiators can be used at the 
head of a staircase or anywhere else 
where there is a wall in which a 
recess can be made. Such a wall in- 
stallation provides a place for a 
radiator where frequently one is 
greatly needed. 


The depth of the recess required for 
ROBRAS 20-20 Radiators need be 
only 214 inches, for radiators one- 
section deep, and 3%4 inches for 
radiators two-sections deep. This is 
the usual assembly as it permits for use. 
of space between standard studding. 





Front removed to show 
method of installing four- 
section ROBPR.AS 210-20 
Radiator, with connections 





es looking down, to make use 
of full length of recess 
available. 


ROME BRASS 


These ROBRAS 20-20 Radiators are 
made of brass. Not only are they 
20 percent the size of equal cast iron 
radiators but 20 percent the weight. 
This makes for ease in installation 
and consequently lowers installation 
costs. Where it is necessary, a man 
can easily carry up a ROBRAS 20-20 
Radiator of 60 to 80 square feet. 


If you have not our price list and 
data in your files please send us your 
mame at once so that we can send 
them to‘you. 


RADIATORS Be Used 
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MODERN STYLE... 


thats whyT/n brings 
extra protits 


MERICA today wants 
the latest style in 
everything ...this year’s 


motor car, the electric 
refrigerator...and the T/N! 


Prove it for yourself... 
make a profit at the same 
time. Put a T/N on display 
in your show-window. 
Watch people stop to look 
at it. Point it out to cus- 
tomers when they come in. 
Tell them about its quiet- 
ness, strong “whirlpool” 


flushing action, non-over- 





flow feature. Then watch 


them buy. 


Never have installed a 
T/N? You'll like it. Only 
two connections to make. 
Come packed in one crate, 
including seat. And an at- 
tractive profit in it for you. 
We invite you to write us 
now for the name of your 


nearest jobber. = spc | 
(eae 


SILENT NON OVERFLOW 








Patented, at. Pend. 


W. A. CASE & SON MFG. CO. 
Established 1853 


Dept. 507, 220 Delaware Ave., Buffalo, N.Y. 
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4 T/N’S IN THIS WASHINGTON, D.C. HOME 


irchitect. Gordon FE. MacNeil. Jobber. E. G. Schaefer Co. 
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in a detached building. If within the garage, the heat 
generating plant shall be placed in a separate room used 
for no other purpose and cut off horizontally and ver- 
tically from all other parts of the building by reinforced 
concrete walls not less than 8 inches thick. 

“Sufficient heating capacity shall be provided to main- 
tain an inside temperature of not less than 40 deg. 
fahr. in the coldest weather and to maintain a tem- 
perature of not less than 35 deg. fahr. at the warm air 
inlet when the ventilating system is in full operation 
for flushing purposes. 

“No method of heating shall be used which permits 
fire in the garage or in any communicating room. 

“The use of steam or hot water heating systems by 
either direct or indirect radiation is permitted, provided 
the requirements of the ventilating section of these 
regulations are compiled with. Inside air inlets for 
indirect radiation shall not be higher than 2 feet above 
the floor. 

“Unit heaters employing steam or hot water are 
permitted provided the requirements of the ventilating 
section of these regulations are complied with. 

“Steam blast systems with central fan and coils to- 
gether with ducts are permitted provided the require- 
ments of the ventilating section of these regulations are 
complied with. The heating coils of such systems shall 
be separated from the firing space by masonry walls at 
least 8 inches thick. 

“Warm air furnace blast systems of heating are per- 
mitted provided the requirements of the ventilating 
section of these regulations are complied with.” 

Ventilating requirements provide, among other items, 
that where it is impracticable to operate a system of 
natural ventilation positive-provision shall be made for 
either the inlet of 1 cubic foot of air per minute from 
out of doors for each square foot of floor area, or for 
removing the same amount and discharging it to the 
outside as a means of flushing the garage. 

Due to the absence of I. K. Campbell, Kansas City, 
Mo., who was to have reported on this code but who 
was prevented from attending because of an automobile 
accident, there was little discussion. President Lewis 
put the adoption of the code to a vote and it was favor- 
ably passed upon. 


Determining the Quantity of Dust in Air 


To be acceptable, a method of determining the 
quantity of dust in air should not require apparatus 
which is out of the reach of the average engineer. 
[t should be applicable to the average air conditions 
and should give dependable results. These are some 
of the conditions which make up the problems which 
have confronted the technical advisory committee 
on air filters, as indicated in the report, “Determin- 
ing of Quantity of Dust in Air by Impingement,” 
by F. B. Rowley and John Beal. 

_ From the experiments thus far conducted, accord- 
ing to Professor Rowley’s paper, it is evident that 
the amount of dust taken out of a sample is affected 
by at least three factors; namely, size and shape of 
the nozzle, distance of nozzle from sample plate, and 
velocity of air through the nozzle. The size of the 
nozzle seems to be governed largely by the size of 
the sample desired. The shape is subject to further 
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experimental work, but of the nozzles thus far tried 
the sharp edged nozzle appears to give the best re- 
sults, according to Professor Rowley. The effect 
of distance between the nozzle and the glass plate 
depends somewhat upon the resistance to the air 
flow, the effect being greater for small clearances. It 
is also evident that, under no obtainable conditions 
will all of the dust be precipitated from the sample; 
therefore, any results with this type of counter must 
be on a comparative basis. Under this condition 
those factors which affect a sample must be selected 
and fixed in some range within which it is possible 
to remain in practice. The particular values which 
are assigned to these variable factors do not appear 
to be of as much consequence as is the necessity for 
their standardization. ‘The size of dust particles in 
the air varies through a wide range, and it is evident 
that some minimum ‘size must be selected below 
which it is not necessary to count the particles. This 
lower limit may be set with reference to the quality 
of the air desired. 

It was concluded that by holding conditions con- 
stant under which the samples are taken, results 
may be obtained with the impingement type of 
counter which are reasonably consistent. 


Nominating Committee Report 


Election of officers will not be held until the 
annual meeting in January, but President Lewis 
called upon the nominating committee for a report 
and the following candidates were announced: Pres- 
ident, L. A. Harding; first vice president, W. H. 
Carrier; second vice president, Professor F. B. Row- 
ley; treasurer, Cecil W. Farrar. 


Endowment Fund 


A special committee presented a resolution that 
would put into a permanent endowment fund, the 
interest from which would be used for research, cer- 
tain revenue that would accrue to the society for the 
next three to five years. No action on the motion 
was taken, however, it. being felt that such a reso- 
lution should be studied more carefully before adop- 
tion. 


Boiler Code 


L. A. Harding of Buffalo, N. Y., chairman of the 
boiler code committee of the A. S. H. V. E., stated 
that the society could find no fault with the code brought 
out some months ago by the National Boiler and Radi- 
ator Manufacturers’ Association, and, upon his com- 
mittee’s recommendation, the society adopted it. F. 
W. Herendeen, secretary of the National Boiler & 
Radiator Manufacturers’ Association, stated that he was 
very happy over the adoption by the society of this 
code. The performance test code, however, 1s still un- 
settled. 

A questionnaire is to be sent out to manufacturers on 
the rating of boilers and the performance test code will 
be brought up for adoption at the annual meeting in 
Philadelphia. 

Entertainment 

The beauty of the island on which Bigwin Inn is 

situated supplied plenty of entertainment in itself, with 
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Trane Bellows 
Packless Valve 





The Trane 
Bellows Trap 


You take no chances when 
you select Trane Bellows 
Traps and Valves 


Trane heating specialties embody not only the most advanced engineering 
principles, highest quality of materials and workmanship — but also they 
are as nearly flawless as it is possible to make them. Trane Bellows Traps 
and Valves are subjected to four different critical tests which reveal any 
defects that might escape the most careful supervision during manufacture. 
They are tested with steam — tested by the Bureau of Standards method 
under actual operating conditions — tested for mechanical breakdown — 
and the bellows are tested for tension. All chance of error is eliminated. 


The distinctive features of Trane Bellows Packless Valves reflect engineer- 
ing research which has led not only to a mechanically efficient device, but 
one which meets the most exacting needs of a high grade heating installa- 
tion. The non-rising stem, tension arrangement to hold valve in set posi- 
tion regardless of vibration, interchangeable wheel or lever handle, beauti- 
ful appearance and, of course, the fundamental Packless principle — no 
steam in contact with the valve stem at any point — place Trane Packless 
Bellows Valves far ahead of the field. 


Trane Concealed Heaters 


Like all other Trane Products, the Concealed Heater is in a class by itself. 
Closer inspection reveals a scientifically engineered job. The patented heat- 
ing element gives a maximum heating effect for a unit of weight. The ad- 
justable steel stack accommodates installations of various heights enabling 
standardization of complete units. The installation is entirely concealed 
except for the grilles which cover the air outlets 
and intakes. The scientific distribution of heat 
provides greater heating economy and more com- 
fort — besides there is nothing to mar the har- 
mony of an interior. 
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We will gladly send you our new catalog and any 
specific information at your request. 


CONCEALED 
HEATERS 
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| | PUMPS, UNIT HEATERS, AND HEATING SPECIALTIES 
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ps 8 Send free booklet on new style in heating. 
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its woods and its lake views, and members and their 
wives took full advantage of the opportunity for re- 
laxation such a place provides. However, the Ontario 
chapter had arranged a full program for members and 
ladies as well. 

The ladies were given a boat trip around Lake-of- 
Bays and a bridge and tea party. They, of course, were 
the essential element at the dances which were held on 
the evening of the banquet and on the following evening 
after the circus and masquerade party staged by the 
Ontario chapter. 

The golf tournament was the feature event for the 
men on Thursday afternoon. A. B. Darling of Mont- 
real was low gross for the day with a 69. L. J. Pitcher 
of Chicago was low net and won the research cup. H. 
(. Thomas, Chicago, was first in Class C and A. B. 
Knight of Detroit was the winner in class D. C. V. 
Haynes’ gross 85 in class D won him a prize, also. 

Mrs. William Boales of Detroit and Mrs. Gurney 
were prize winners in the masquerade party for the 
most original and the most beautiful costumes. M. 

3arry Watson, Toronto, and John F. Hale, Chicago, 
were the winners of similar awards among the men. 

The banquet was attended by the full 300 present. 
M. Barry Watson acted as toastmaster. 


e 


Has New Representative in Southeast 

Otto Bernz Co., Inc., Newark, N. J., announces that 
A. U. Peterson, 537 East College street., Shreveport, 
La., will cover the jobbing trade in Alabama, Florida, 
Georgia, Mississippi, North Carolina, South Carolina, 
Tennessee, Virginia and West Virginia, making every 
city in these states five times a year. Mr. Peterson will 
he connected with the office of C. F. Adams of Fort 
Worth, Tex. Mr. Adams has been covering Texas, Okla- 
homa, Arkansas, Louisiana and Kansas for the past four 
years. 

* 


Peter S. Sinclair Called by Death 


Peter S. Sinclair, vice president of the Holyoke Heater 
Co., died at his home at 175 Lincoln street, Holyoke, 
Mass., on June 8. He was in his sixty-fourth year, and 
although his health had been impaired for the past few 
years, he was active in his work until the very end. He 
was stricken June 4 with a heart attack which proved 
fatal. 

Mr. Sinclair was born in Pennicuick, Scotland, Oc- 
tober 18, 1865. He came to Holyoke with his brother 
Hugh when a young man. His first position was at the 
Chemical Paper Co. as a steamfitter. Mr. Sinclair learned 
the plumbing trade in his native town, and took over 
that position as an experienced workman. 

Mr. Sinclair has been connected with the Matchless 
Heater Co. (now known as the Holyoke Heater Co.) 
lor many years. He has had much to do with the de- 
velopment of the products of the Holyoke Heater Co. 
and was well regarded in this particular line. 

He was well known in fraternal organizations, be- 
longing to the Holyoke Rotary Club, Knights of Pythias, 
Shriners, Knights Templar, St. Andrew Commandery, 
Canadian Club of New York, and the New England 
Association of Gas Engineers. 
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FEATURES 


should — 
lhem friends 
for life 


> 


The New Series, STAND- 
ard, Heavy Duty and Kit 
(Clamp) Armstrong 
Hinged Pipe Vises are ap- 
proved by all who have 
seen and used them. New 
Refinements and Improve- 
ments give this series ad- 
vantages never before ob- 
tained in any one vise. 
They are rigidly guaran- 
teed and built for heavy 
work, 


These Features In 
All Models 


Strength and weight have 
been given to all parts 
subject to strain or wear. 
*All useless weight, etc., 
eliminated. *Hinge opens 
to exactly right angle to 
conveniently insert pipe. 
*I-Beam structure 
throughout provides 
maximum strength. 
*Hook will withstand re- 
quired pressure. *Made 
of sturdiest malleable iron 
and tool steel. *Jaws are Kalorized. *One piece slide runs 
on outside of frame giving sure, easy operation and holds 
upper jaws in place. *Jaws cannot be lost. ‘*Flat exten- 
sion base permits easy access to bolt heads. 


Special Features for Each Model 


The STANDard Model can be mounted on table, bench or 
any standard Vise Stand. Heavy Duty Model is guaran- 
teed against breakage, bolts and hook cannot loosen or 
shear. Neither model has a front apron. The Kit (Clamp 
Type) Vise is light enough for every kit, yet remarkably 
strong and husky. No mounting tools needed. Quickly 
fastened to plank, bench, post or partition. 














ORDER FROM YOUR JOBBER 


SEND FOR SPECIAL FOLDER “B” 


ARMSTRONG MFG.CO 


NDED 18 


or BRIDGEPORToo 


Manufacturers of the frst hinged vise 
NEW SERIES 


ARMSTRONG 


HINGED PIPE VISES 
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WHAT A CROWD THERE WOULD 


PLEASED PLUMBERS 


If all the plumbers who are regularly install- 
ing VQGEEL Closets and Hydrants ever got 
together you would hear remarks like these — 


“Why, I put in a YOGEL Frost-Proof Closet more than 21 years 


ago and I just re-washered it for the first time.”’ 


“Fifteen years ago I put ina VYQGEL and I haven’t repaired or 


re-washered it since.”’ 


“T don’t believe anybody ever heard of a YQGEL freezing up.”’ 
‘Do you know that there is a lot of profit putting in V¥QGEL 


99 


Hydrants in garages: 


‘“‘Whenever work slacks up I make jobs by putting in VOGET, 


Frost-Proofs.”’ 


We know what these plumbers would 
say because they have already written 
to us—hundreds of them, telling of the 
extra long service YVQGEL Closets and 
Hydrants give without attention or 
repairs. 


We want you to get more and more jobs 
of putting in VQ@GEL Frost-Proof 
Closets and Hydrants, so we are adver- 
tising them in publications read by your 
customers. And we also are keeping up a 
heavy direct-by-mail campaign. 
Tell us if there is any other way that 
we can help you to make 
a still bigger market for 
VOGEL products. Do you 
want blotters or folders, 
imprinted with your name? 
|. We'll also send you 
EN stickers and other 
uN VQGEL business 
\ building helps. 


JOSEPH A. VOGEL 
COMPANY 
Wilmington, Del. 
St. Louis, Mo. 













See also Vogelad- 
vertisements on 
first and last page 
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| BE AT THE VOGE! eae 
| CONVENTION ms 


Plumbers who are putting in VOGEL SELFLUSH Number Ten Closets in 
schools, institutions, factories and plants also are eligible for the 
VOGEL Pleased Plumbers Convention, for they certainly do like the 
action of this Seat-Action Outfit. Has a valve that will never wear out. 


Py ARR 


































Somes characters 
who would not be 
at home at the 
VOGEL § Pleased 








; Plumbers Conven- 
tion. 
who is always 
happy, like this, 
until he stubs his 
scythe on a VOG- 
EL. 
a 
who says that this e 
is his expression +e 
when he isn't ‘5 
tackling a VOGEL i: 
Frost-Proof. # : 
7 i 
i J - 
FA 4 
ix a regular cut-up ; s , 
when he isn't ts 
near a VOGEL _ 
who says that life a } 
is a sweet song a 
until somebody G. 
mentions VOG- z" 1 
LS Then he ty 
moans, “I can't of 
do anythine with . 
thern ib 
ae 
; y 
ia 
Ja. 
} ¥ 
ik 2 
| 
Number One Vogel Frost If you attended the fj 
Proof Closet. Simple in op VOGEL Pleased net 
SS ee Plumbers Conven- 4 
er on. ‘ is 
Half a million in operatio tion you onetiih on, 
ceive one of these 
VOGEL Key 
F P f H d Chains —— so you 
rost-Proof Closets, Frost-Proof Hydrants les ts eal 
now. Just ask us to 
fand SELFLUSH Closets for Schools, Fac- send it. Has a place 
for your name and 
° ° ° address. 
tories and Institutions - - - - - 
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Use STA= PAK Valves 
on those ‘ONE-PIPE’ 
Steam Jobs, foo/" 


Two very important require- 


~ 





| Will not leak 
around the 
valve stem. 





APITOL BRASS DIVISIO 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


DETROIT ~ MICHIGAN 
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This special STA-PAK packing is | 
inserted under pressure and held 

in place by tension of spring against 
brass washer. 


Packing never needs replacing. 





———_— —— 


——— —_ 









Notice extremely high lift. 
One easy turn of handle 
opens or closes the valve. 








————, 


This Nut is made of 
Forged Brass. Much 
greater tensile strength 
than cast brass. 

















Patent applied for. 


Bohn Aluminum & Brass Corporation 





ments of a valve for use on one 

ipe jobs are that it must not 
eak around the stem and it 
must havesufficient lift toallow 
for return of condensed steam. 


STA- PAK 
VALVES 


never need re-packing 


Because of the special packing 
which is inserted under pres- 
sure, no packing replacement 
is everrequiredand this feature 
makes the Sta-Pak absolutely | 
leak-proof. Furthermore, the 
lift of a Sta-Pak is two and one 
half times greater than actually 
required for one pipe jobs. The 
cost is but little more than 
charged for ordinary valves, 
while the customer satisfaction 
is incomparable— use Sta-Pak 
valves on one pipe work and on 
every other type of steam job. 




















Wholesalers: 
Sta-Pak valves assure customer 
satisfaction and allow you a 
liberal margin. Write for details. 
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NEWS 


AMONG MANUFACTURERS, WHOLESALERS AND SALESMEN 








Oren New Plant in Erie 

The J. A. Zurn Mfg. Co., Erie, Pa., recently opened 
a new plant in that city. The building includes pattern 
shop, core room, iron foundry, galvanizing plant, ma- 
chine shop and stock room, all under one roof, and cover- 
ing over four acres of ground. 

The company was organized in 1902 by John A. Zurn, 
and was then known as the Advance Mfg. Co. At that 
time the plant covered an area of only 300 square feet. 
In 1917 the company purchased an iron foundry in 
Girard, Pa., and in 1919, a brass foundry was added to 
the equipment. 

The new plant is served by four railroads, and has 
convenient trucking facilities. Plans for the future in- 
clude an airplane landing field as well. 

a 
Crane Co. to Have Nashville Showroom 

The Nashville Trust Co., Nashville, Tenn., will 
erect a new store building to be leased to Crane Co., 
Chicago, according to a recent announcement, and 
the building is expected to be ready for occupancy by 
August 1. 

The building will be located at 179-181 Third 
avenue. It will be 75x175 feet, two-stories and base- 
ment, and will be modern in every respect, designed 
especially to suit the requirements of the company. 
Elaborate display rooms will be a feature of the 
building, with a large stock room to be located on 
the second floor. H. G. Houk, Nashville representa- 
tive, will be in charge of the sales department. 

® 
Appoint Vice Presidents of Salesmen’s 
Association . 

immediately following the convention of the National 
Association of Plumbing and Heating Salesmen, W. W. 
Morgan made a southern trip for the purpose of fur- 
ther organizing the chapters of that section, and on his 
return to the headquarters of the organization at 923-25 
Real Estate Trust building, Philadelphia, Pa., announced 
his appointments of regional vice presidents. These in- 
clude Frank Moriarity, Atlanta chapter; Fred A. Schos- 
sow, Detroit chapter; S. Frank Richards, Pittsburgh 
chapter, and W. Harold Mitchell, Philadelphia Chapter. 
Prior to leaving, President Morgan named Henry Mac- 
Millan, Philadelphia chapter, as his secretary. 


* 


Moves Into New Offices 
The Roberts Gordon-Appliance Corp. formerly known 
as the Roberts Gas Burner Corp., 128 West Chippewa 
street, Buffalo, N. Y., has moved into new offices in the 
Curtiss building in that city. 
The new officers are as follows: M. J. Roberts, presi- 
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dent; W. S. Gordon, vice president and general man- 
ager, R. E. Landers is general sales manager and J. C. 
Bowery is assistant sales manager. Mr. Gordon was 
formerly vice president and general manager of General 
Plastics of North Tonawanda, N. Y., and Mr. Landers 
has recently been with Danbury & Bethel Gas Co. of 
Danbury, Conn., where he was the new business man- 
ager. 
* 
Enlarge Cabinet Heater Division 

The Modine Mfg. Co. of Racine, Wis., 1s planning 
to enlarge its cabinet heater division, and in order to 
increase operations, has moved that section of its plant 
into a separate building. 


© 


Announce Refinancing and New Of ficers 
Announcement is made of the refinancing of the Uni- 
versal Sanitary Mfg. Co., New Castle, Pa. The new 
officers of the company are W. Keith McAfee, president ; 
K. kK. McAfee, vice president; Clyde M. Whittaker, 
secretary-treasurer; Fred A. Glenn, factory manager. 
Although the company has been recapitalized, there has 

been no interruption in its operation at any time. 


© 
Starts New Series of Weekly Broadcasts 


The Hajoca Corp., Philadelphia, which has been con- 
ducting a year of weekly broadcasts over WIP, Philadel- 
phia, has just inaugurated a new series of Monday night 
broadcasts, from 7 :00 to 7:30 p. m. over Station WMBG, 
Richmond, Va. The weekly program will include in- 
strumental music, and a three-minute talk on some 
distinctive and salient feature in sanitation, by Robert 
KX. Saul, supervisor of Hajoca’s southern branches. For 
the first six weeks or more the special talks will feature 
the service and co-operation of the master plumbers in 
every community, in the promotion of the health, happi- 
ness, and uplift of the city in which he is situated. 

© 


Bryan Steam Corp. Adds to Sales Staff 

jryan Steam Corp., Peru, Ind., announces that Frank 
LL. Lusher, former general field representative, now be- 
comes a special contact man between the trade and the 
office; Lawrence E. Dimond, Ralph Woodard and Wil- 
liam H. Van Der Veen, formerly representatives of the 
American Radiator Co. in Indianapolis, Flint, and Grand 
Rapids, Mich., respectively, will from now on be iden- 
tified with the Bryan interests in these three cities. 


4 


BakergMfg. Co. Announce Changes 


The Baker Mfg. Co. announces that G. T. Hensley, 
formerly with A. Y. McDonald Mfg. Co., is now repre- 
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Master plumbers attending the party given by the EverHot Heater Sales Co., at the Elks Club, Philadelphia 


senting the Baker company in Southwestern Kansas and 
the Panhandle district. E. H. Skaggs, formerly Baker 
representative in eastern Kansas, has just opened a 
branch office and display room at Hutchinson, Kans. 
Elmer C. Baker will succeed J. H. McConchie, as repre- 
sentative of the Baker Co. in western Kansas. Mr. Mc- 
Conchie who is well known in this section, is retiring 
after thirty years of continuous service. James S. Bailey, 
formerly Kansas City representative of the Baker com- 
pany, has now become identified with the Kohler Co., in 
the same territory. 
® 
Entertains Philadelphia Master Plumbers 

The EverHot Heater Co., Detroit, Mich., recently en- 
tertained for the master plumbers of Philadelphia at the 
Elks Club in that city. Frank W. Shuell, president of 


the company, EK. I. Ledbetter, treasurer and sales man- 
ager, E. S. Thompson, manager of the Philadelphia 
branch, and Walter I. Vallett, manager of branches, rep- 
resented the company at the meeting, and talked on the 
subject of the water heaters made by the company. 

Talks were interspersed with music and vaudeville, 
and afterwards refreshments were served to the crowd. 
The accompanying photograph was taken during the 
meeting. 

+ 
Salt Lake City Inspects New Exhibit 

The Salt Lake City (Utah) branch of the N. O. Nel- 
son Mfg. Co. celebrated the completion of its new model 
bathrooms and showrooms by having a first public show- 
ing on June 25 to which the masters and citizens of Salt 
lake were invited. 


Recent Economic Changes 
Report of Committee of President’s Conference on Unemployment 


N 1921 the President’s conference on unemployment 
was held. Out of it grew three major economic sur- 
veys, the last of which, the report of the Committee on 
Recent Economic Changes, has recently been published. 
The two major conclusions which the committee draws 
as a result of its investigation are these: (1) That the 
changes which have occurred during the years from 
1922 to 1929 have not been in the nature of structural 
modifications of the economic structure, but have rather 
been in the nature of a speeding up process, an accelera- 
tion not only of the production of commodities, but of 
their consumption as well. This has resulted (2) in a 
balance, an equilibrium, maintained without serious 
disturbance. 
Tremendous advances in science have contributed to 


the more efficient production of goods and _ services. 
While quantities have been increasing, there has been 
a tendency to stabilize costs; yet the increased produc- 


tivity per labor-hour, made possible by technical ad- 
vances, has resulted in a wage scale which has steadily 
increased the gap between its level and that of the cost 
of living. A scientific study of production and consump- 
tion, a greater use of statistical data, have enabled busi- 
ness to make more accurate estimates of future con- 
sumption demands, with the result that the old troubles 
which arose out of jerky periods of production and 
non-production (seasonal fluctuations) and out of large 
inventories acquired in anticipation of demand which 
never materialized, have given way to the better balance 
between supply and demand. Superior transportation 
facilities, and the creation of a host of new desires to 
be satisfied, as a result of the greatly raised standards 
of living, have contributed to the balance which it is so 
desirable to maintain. 

On the financial side, the inflow of gold after the 
war, increased savings and the creation of the Federal 
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This is unquestionably true when the 
color is in plumbing fixtures. For to give 
to the bathroom that decorative beauty 
which they are expected to bring, colored 
fixtures must be correctly combined with 
the other features of the room. 


Walls, floor, ceiling, draperies, fixtures 
—all must be correct in shade if the bath- 
room you install is going to add to your 
credit and bring customer satisfaction. 


Nor do you need to be an expert on the 
subject of color to give that satisfaction. 
Recommend one of the “Standard” colors, 
which have been selected by authorities 





Standard Sanitary Mfg. Co. 


PITTSBURGH 


DOMESTIC ENGINEERING 
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Color, used correctly, is beautiful~ 


to allow correct combinations with the 
greatest number of room schemes. Avail 
yourself of the information on the subject 
of the correct use of color in bathroom 
decoration in the hands of “Standard” rep- 
resentatives or the representatives of your 
selected wholesaler, all of whom are eager 
to help you in all your color problems. 


Displays of “Standard” fixtures, both 
the styled and formal designs, are at all 
“Standard” Showrooms and offer your cus- 
tomers convincing proof that the charm of 
color is sure to bring added beauty to their 
bathrooms. tb 
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‘For Sale 
by the 
Plumbing 
Trade’ ’ 









Appearing on our 
advertising means 
that a new type of 
heater has been 
added to your line. 
















Every home that has 
electric power with- 
out suitable gas 
supply is your pros- 
pect. 


ER III OG FEI BR RINE IG <6 wm 


You have a new 
opportunity to in- 
crease your sales and 
profits. 











There are models for 
every domestic need. 


Write for further in- 
formation. 






(etre 


-O- 'OUALITY 8 


D.D.WESSELS 
& SONS CO. 


Detroit Mich. 









WATER HEATER 
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‘*CHICAGO”’ 
PNEUMATIC WATER SYSTEMS 


SUPPLY TO BLOG } 
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Fig. 2016 Pneumatic Water System. 


For Hotels, Apartment Buildings, Fac- 
tories, Office Buildings, in any capac- 
ity, for any head—Single or Duplex. 


Bulletin [11 gives layouts, tables, engineering data, 
shows how to figure a job. 


CHICAGO PUMP COMPANY 


| | SEWAGE-CONDENSATION-CIRCULATING 
r | BILCE- FIRE- HOUSE- VACUUM 
-e =) 


2336 Wolfram St., Chicago—Phone Brunswick 4110 
79 Madison Avenue, New York—Phone Ashland 2220 


Offices in 65 other cities 
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Reserve System have given greater flexibility to our 
fiscal system, while furnishing funds not only to finance 
our home industries, but to be loaned abroad. 

The committee feels that the problem of maintaining 
the equilibrium which has marked the period under 
survey will require leadership of the highest order and 
the fullest co-operation of what it refers to as the “sev- 
eral human parts.’”’ We must become conscious of the 
principle of equilibrium and strive ceaselessly to main- 
tain it. Some of the dangers indicated by the committee, 
which might disturb the even course of events are: 
Failure of either management or labor to regard the 
common interest; failure to use natural resources eco- 
nomically; the withdrawal of money from production 
for purposes of speculation in too great quantity; the 
development of artificial price advancement by any one 
group. 

So thorough has been the committee’s work and su 
sound its conclusions, with their important implications 
for the continuance of the present period of prosperity, 
that every executive should be familiar with the report. 
It will without doubt be a factor in the major decisions 
of industry for a long time to come. 

- 
New York Salesmen Meet 

The dinner which preceded the monthly meeting of the 
New York Chapter of the National Association of 
Plumbing and Heating Salesmen, held June 20 at the 























Top row: C. W. Cope, Philadelphia; Phillip Faherty, New 
York City; Harry Olsen, New York City; Stanley Backner, 
Philadelphia; W. Harold Mitchell, Philadelphia; Edward J. 
Bender, New Jersey; William G. Brewton, Philadelphia. Bot- 
tom row: R. J. Maggi, Pittsburgh, past national vice presi- 
dent; Harry Olson, New York; 8. Frank Richards, Pittsburch; 
J. H. Taylor, New York, newly elected treasurer of the Na- 
tional Association of Plumbing and Heating Salesmen. Photos 
taken at the salesmen’s national convention 
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It means Modern Soil Pipe 
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Expansion, contraction and building settlement are 
not mere theories—they’re actual problems with 
which the plumbing contractor has had a long and 
unsatisfactory tussle where soil pipe is concerned. 
EXPAN-HUB Soil Pipe (identified by the ORANGE 
BAND) has definitely disposed of all the old soil pipe 
difficulties. EXPAN-HUB Soil Pipe is new but-it is 
NOT AN EXPERIMENT. 

EXPAN-HUB has three major and four minor features 
not to be found in any other soil pipe. These are: 
1.EXPAN-HUB is equipped with a compressible 
gasket which performs four important duties. 

a. Allows for Expansion 

b. Prevents Buckling of Stack 
















EXTRA 
THICKNESS 
ADDS 

STRENGTH 


COMPRESSIBLE 
GASKET 
ALLOWS 
EXPANSION 


EXTRA 
THICKNESS 
TAPERS 
INTO PIPE 


c. Prevents lead from creeping 
d. Assures permanently Gas Tight joints. 


2. EXPAN-HUB has a greatly improved hub design 
being much thicker than ordinary soil pipe hubs. 
This reduces breakage when caulking to a minimum. 
The extra thickness of the hub is carried down even 
to the pipe proper where it tapers off a few inches 
below the hub. 


3. EXPAN-HUB is quickly identified by the brilliant 
orange band on which is printed the name EXPAN- 
HUB. This band encircling every hub is the symbol 
chosen to distinguish this incomparable soil pipe 
from all other pipe. 


ORANGE 
BAND 
DESIGNATES 
EXPAN-HUB 


for your next job. 





Order EX PAN-HUB soil pipe 


wholesaler can supply you. 
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KENNEDY 


VALVES~PIPE FITTINGS~FIRE HYDRANTS 





Helping to put 
the new greenbacks into circulation 





Some of the Kennedy 
Products 


Cw 


Bronze Valves 


Gate, Globe, Angle, Check and 
Radiator Types. 


Iron-Body Valves 


Low, Medium and High Pres- 
sures, Manual, gear, cylinder 
and electrical control. 


Pipe Fittings 
Malleable Iron, Brass or Bronze 


Screwed Fittings, Cast Iron 
Flanged Fittings and Flanges. 


Fire Hydrants 
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HE Bureau of Engraving and Printing at Washington, 

D. C., where our paper currency is printed, is one of 
scores of public buildings which are being served by Ken- 
nedy Valves. 


Year after year, these valves have been faithfully doing 
their share in the proper functioning of this important 
government plant. Their operation has been thoroughly 
reliable, with practically no attention or maintenance 


expense. 


Your own customers deserve the same kind of valve 
service that Uncle Sam is getting here. You can give it 
to them by using Kennedy Valves, and still further assure 
satisfactory service from your piping jobs by standardizing 
on Kennedy Pipe Fittings as well. 


Specify Kennedy on your next order for Valves and Pipe 
Fittings and you will assure minimum pipe fitting time and 
labor for your men and maximum service and satisfaction 


for your customers. 


Send for the Kennedy Catalog 


The Kennedy Valve Mfgé. Co. 


New York Chicago San Francisco Philadelphia Cleveland Atlanta 
Los Angeles El Paso Seattle 
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Murray Hill Hotel, New York City, was marked by the 
sift of a silver statuette representing the Goddess Vic- 
tory mounted on a bronze base, to Louis H. Stroh who 
was the treasurer of the organization for several years. 
The presentation of the figure, inscribed with the words 
“For services rendered, good fellowship displayed and 
popularity achieved,” was made by E. J. Ritchie on be- 
half of the chapter. 


During the meeting, which was presided over by 
President J. A. Spivak, a resolution was passed to in- 
crease the annual dues. Another elected John A. Hurley, 
credit manager of Pierce, Butler & Pierce Mfg. Corp., 
New York City, to honorary membership in recognition 
of his efforts in bringing about recognition of the chapter 
by the Jobbers’ Credit Association. On the motion of 
Albert H. Hansen, vice president, the meeting rose in 
tribute to the late Edward J. Bredehoft, first vice presi- 
dent of the National association, whose death had just 
heen reported, and it was voted to send a floral piece 
together with a note of condolence to his widow. A mo- 
tion to make the Murray Hill hotel the permanent head- 
quarters of the chapter, advanced by John H. Taylor, 
was also carried. 

Reports were made on the national convention by Past 
National President William F. Weber, L. H. Stroh, 
Harold Thompson, Harry Olson and President Spivak. 


A delegation from New Jersey Chapter No. 1 in- 
cluded Edward M. Robinson, president; Irving Wen- 
dling, vice president; Edward Bender, treasurer; F. L. 


Dodson; L. E. Pelletier; Joseph Buday and Tony Smith. 


Mr. Robinson, addressing the meeting, complimented 
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National President W. W. Morgan and expressed con- 
fidence in his ability to ably conduct the affairs of that 
organization. He also pledged the cooperation of the 
New Jersey Chapter. 

A. H. Hanson offered to present the chapter with an 
American flag and Harold Thompson proffered a banner 
to replace the one recently lost. Both were accepted. 

The recently elected officers besides President Spivak 
and Vice President Hanson are treasurer, Elmer Wil- 
son; secretary, Joseph Hanrahan. John FE. Ryan, man- 
ager of the Bronx branch of Pierce, Butler & Pierce 
Mfg. Corp., was admitted to membership. 

e 
Brown-Wales Co. Outing 

The Brown-Wales Co. held its annual outing for its 
employees at the New Ocean House at Swampscott, 
Mass., Saturday, June 22. In addition to members from 
the Boston Office, all members from the Lewiston, Me., 
and Providence, R. I. branches, and the Dorchester and 
North Cambridge service stores, attended. The outing 
opened with a noon luncheon, followed by sports of all 
types. Prizes were distributed at dinner that evening. 
Informal speeches were made by W. ©. Wales, W. H. 
Shurtleff, Jack Fowler, W. H. Shurtleff, Jr.; and Frank 
Harwood performed with his harmonica. Chapin Har- 
ris acted as toastmaster of the evening. Dancing con- 
cluded the event. 

e 
Atlanta Chapter Entertains 

The Atlanta Chapter No. 15 cf the National Asso- 

ciation of Plumbing and Heating Salesmen Associa- 
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Send today for the new cata- 
log illustrating and describ- 
ing the Johnston Oil-Burner 
Boiler. It will be the first 
step to bigger oil-burner sales. 





erformance in Actual Service 
—PROVES EVERY CLAIM 


JOHNSTON BROTHERS, Inc., Ferrysburg, Michigan 


for HIGH EFFICIENCY 


The owner of this new home 
in which a Johnston Oil- 
Burner Boiler is installed, 
writes as follows: 


‘‘During this severe 
winter my oil bills 
for seventeen weeks 
W7) up to February 
5th, have amounted 
to just $4.76 per 
week.,’’ 


The Johnston Oil-Burner Boiler 
gives all the care-free features 
of automatic heat at prac. 
tically the cost of coal. It is 
proving its efficiency on every 
installation. It is helping deal 
ers sell more oil burners. 
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The LEADER—and 


a couple of mighty 
strong followers 


The first reason why 
you should be acquaint- 
ed with the Star Dee 
line of water heaters is 
because with it, you 
can meet every water 
heater demand made 
upon you. 


The second reason is 
because they will bring 
you many dollars of 
additional profit. 


The third is because 
the Star Dee Heaters 
installed by you will 
always be a big adver- 
tisement for your fu- 
ture business. 


At the top of the page is the leader of the 
line—-the Star Dee; the other two illus- 
trations are of Stinson and Naco. 


We also manufacture a line of medium 
priced water heaters—from $55.00-$85.00. 
Write for full information or ask your 
jobber. 


Star Dee Water Heater Corp. 
2013 12th Street Detroit, Mich. 


— STARDEE 
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tion entertained recently at an interesting luncheon 
and business meeting at the Atlanta Chamber of 
Commerce. Some fifty-odd members and guests as- 
sembled to make one of the most representative 
gatherings had in some time by this organization. 

After the luncheon, a business meeting was called 
by R. J. Welsh, president. The minutes of the past 
meeting was read by Guy Guest, secretary. The 
principal speaker of the occasion was H. B. Fuller, 
field representative of the Plumbing and Heating 
Industries Bureau. Several informal talks by the 
membership was had and some original and clever 
skits were offered. The officers of the Atlanta Chap- 
ter include, R. J. Welsh, president; Perry Guest, 
vice president; Frank Moriarity, treasurer; Guy O. 
Guest, secretary. 


Personal Mentton 


J. L. Srursart, 501 Fifth avenue, New York City, 
has just been appointed exclusive representative for the 
Neptune Meter Co., Long Island City, N. J., in the states 
of New York and New Jersey. A stock of the com- 
pany’s products will be maintained at Mr. Stulsaft’s 
headquarters. 

RicHarp A. Rysotp, president of the Milwaukee, 
Wis., Plumbing and Heating Supply Co., is one of the 
incorporators of a new downtown bank, to be opened 
November 1 at 191-193 Fourth street. 

G. J. Rearpon, of Los Angeles, Calif., who for eight 
years represented the Josam Mfg. Co., the Kennedy 
Valve Mfg. Co., the Never Split Seat Co. and the Eljer 
Co., which accounts he relinquished last September. to 
accept the position of sales manager for the Eljer-Calli- 
fornia Co., of Los Angeles, will re-enter the field Sep- 
tember 1 as a manufacturer’s agent operating in the 
California territory. 

P. L. Guest, Jr., representative of the Hoffman 
Specialty Co., has established offices at 503 Healey 
building, Atlanta, Ga. 

Roy C. Watson, assistant manager of the Philadel- 
phia, Pa., branch of Standard Sanitary Mfg. Co., who 
was recently married, has returned to his desk. 

W. E. Impey has joined the organization of the IIli- 
nois Malleable Iron Co., Chicago, and will be that com- 
pany’s representative calling on the jobbing trade in the 
western territory. Mr. Impey has had considerable ex- 
perience in this field, leaving Ohio Brass Co. to take this 
new position, and having been with Walworth Co., previ- 
ous to that. 

Henry Kirke, formerly with Pierce, Butler & Pierce 
Mfg. Corp., has joined the forces of the Barrett 
Supply Co., Augusta, Ga. 

J. V. Dayton has been made sales representative of 
the Gorton Heating Corp., New York City, to cover 
eastern New York State. Mr. Dayton’s territory ex- 
tends north of, and includes Newburgh, and east to 
Utica, that city included. His headquarters are at 58 
Pennsylvania avenue, Albany, N. Y. 

Ferp L. Erman, in charge of the Baltimore, Md., 
territory for the Sloan Valve Co., Chicago, IIl., recently 
returned from his vacation which was combined with 
his honeymoon. 
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Yes Sir—-It’s Perfection Itself 


We repeat, the Haas Flush Valve has been developed 
to that stage of perfection that assures you an en- 
tirely satisfactory job from every point of view. 























Installation is simple, operation is unfailing 
and the reason is Haas’ 25 years of manulac- 
turing experience. 


Even 25 years ago, Haas Flush Valves were good flush 
valves—those of today still have many of the original 
features. And many of those quarter-century old 
Haas valves are still in service. 


With the refinements that the years have brought, 
we now Offer that Haas Flush Valve to you and 
guarantee its every detail. If you are not now 
using the Haas, try it. 


Order from your jobber for your next job. 





The Philip Haas Company, Inc. i Dayton, Ohio 
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Take a Lesson fromw— 
the ELECTRIC REFRIGERATOR 





Jobbers and Plumbing Contractors | ff 
know that the refrigeration fellows | 
are getting REAL BUSINESS, by 
making the older apartments and 
homes more rentable, with their 











“Electric Icemen.” 


Here’s how YOU can “cash-in” 


on a similar volume of business. 





Ss 





The BELDEN The PARKWAY 

For Supp’y & Waste The public is demanding showers. For Over-rim Fixtures 
ixXtures 

You will find that the older 

hotels and apartments are eager for anything that 


will help them “keep in step.” 


The shower fixtures shown here are part of an attrac- 
tive line, that can fit almost any tub. You don't 
have to tear up the walls, or disturb the residents. 
And the COST is low enough for you to solicit all 
of your customers, who do not have showers in 
their bathrooms, as well as the apartments and 
hotels. 

















The BATHADAY 
Write for Bulletin No. 15, and -Prices For Tub on Legs 











The Milwaukee Flush Valve Company 


MILWAUKEE, WISCONSIN 
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Arthur R. Koelsch Called by Death | 
Arthur R. Koelsch, assistant treasurer of the Landon 
Radiator Co., North Tonawanda, N. Y., died recently 
in the DeGraff Memorial Hospital, after having been 
found unconscious in his garage at his home in Kenmore, 
N. Y. He was in his forty-second year. 
Sd 


Massachusetts Heating Trades Golf 0A 
Association Holds June Meet 

Good fortune apparently follows the Massachusetts new CraneWarlo 
Trades Golf Association in the matter of weather. It 
was one of those beautiful June days and 65 members semi-automatic 
and guests teed off for the second meet of the season at 
Salem Country Club, Salem, Massachusetts, on June 


10. Immediately following the meet, a steak dinner was water softener for only $185 


enjoyed, and at this time, President Croll Flint intro- 


IEEE IS aay, CEMETERIES A 6% 
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duced and welcomed all the guests. Following the At a price only $50 higher than that of a non-automatic ft 

, eae ‘en ae aa ae eee of the same quality and capacity, $100 lower than that Di. 
dinner prizes were awarded as follows: Irst 7“ Sue of a full automatic, this latest Crane-Warlo development He | 
went to iF L.. Hern with an 84, who received a pig skin in water softeners, a semi-automatic, 1s now offered. It es ‘ 
golf bag. First low net went to J. T. Tuttle, who re- needs very little attention. For an average family of he 4 
ceived 1 dozen balls. Second low went to George five and water of average hardness, simply pour in salt a 
E Elliott ak is Billie cal ual iii s i about three times a year, and throw the regenerating iz 

- EAMOTL AIC OUST aViS, DOU OF WHOM! Feceived £0 lever about twice a month. Fool proof, a child can ira 
hags. Third low net was a tie between R. W. Hillman, regenerate it. Lasting, it has the efficiency of all Crane- ae: 
C. F. Flint, L. S. McCreary and R. B. Crocker. R. W. Warlo softeners, backed by a 74-year reputation. Write a | 


for a full description. 


CRANE 


GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAG 
NEW YORK OFFICE: 23 W. 44TH STREET 
Branches and Sale: Offices in One Hundred and Eighty Cities 
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A Beautiful Bathroom— But— 


UNDREDS of dollars are often spent to equip a 

bathroom with beautiful fixtures but how often 
does such a beautiful bathroom suffer the noises, 
whistling and gurgling of a poor ball cock in the tank? 


oh RRS ™ 
>. e - 























You or your customers do not hesitate about reason’ 
able costs when it comes to fixtures—-why > pears 
about just a few cents when it comes to the ball cock? 





Sherwood Ball Cocks are built in a plant that has long 
been known for hugh quality and precision machine 
work. We are now able to offer the Sherwood at a 
yrice not above those of the ordinary competitive class 

cause of advanced manufacturing methods and in 
creased production 


The Sherwood Ball Cock is the one for every tank 
and installation. Order them from your jobber 


SHERWOOD BRASS WORKS 
DETROIT, MICH. 


Representatives: J. A. Riorian Co Ir 

1600 E. 7th St. Los Angels, 303 Coln 

Bidg., Seattle. E. 8 Thompson, 2401 
Chestnut St., Philadelphia 
Fred G. Hoffman, 831 Edge- 
wood Ave. Trenton, N. J 
Fred S. Wilsey. Plymouth 
Bidg., Minneapoli« 








Top row: Fred Scott, Walworth Co., Boston; Joseph Dwyer. 
J. P. Dwyer Co., Boston; A. T. Papineau, Domestic Engineer- 
ing Co.; P. A. Grey, Spencer Regulator Co., Salem, Mass. 
Middle row: W. C. Ingais, Herbert Dawes, Fuller Scoffeld, and 
i. B. Ingals, all of Boston. Bottom row: James Dwyer, Frank 
‘:‘ilmour, R. T. Shaw and C. R. Creco, all of Boston. Photos 
tuken at the meet of the Massachusetts Heating Trades Golf 
— Association 
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The simple way to 
equalize forced hot 
water heating 


RINNELL, master builder of heating, industrial, 
and power piping and fittings, backs this revolu- 
tionary development in forced hot water heating. 

Equiflo Valves permit easy calculation of pipe 
sizes by simple tables similar to the tables commonly 
used in vacuum steam systems. 

They make radiator and piping changes possible 
without recalculation of sizes. 

They serve as the regular shut-off valve for each 
radiator. 

Grinnell Equiflo Valves are specially suitable for 
hospitals and other institutions; for offices and large 
residences; on any job where forced hot water heat has 
proved its superiority. 

Study the variety of jobs represented in the follow- 
ing installations. 


A Few Prominent Equiflo Valve 










GRINNELL 
EQUIFLO 











All there is to it. 


The proved way to simpler 
forced hot water systems 


Only Equiflo Valves can give you 
lL Equalized circulation of water at a/! 
fem peratures. 

Simplified design. 

Cheaper first Cost. 


Lower operating costs 


Wm wm Ww WN 


Aregular shut-off valve foreach radiator. 
G A modernized forced hot water system. 
Eguiflo Valves are quickly installed on 
existing svstems. 








Installations 


INSTALLATIONS LOCATION 


Washington, D.C. 
Chicago, Il. 
Detroit, Mich. 
Philadelphia, Pa. 
Akron, Ohio 
Columbus, Ohio 
New York 

Mason, Ohio 


WaLTeR Reep Hospitav 

Gors LiTHOGRAPHING Co. 

PackarRD Motor Car Co. 

GIRARD COLLEGE—2 JoBs 

SumMMiT County CHILDRENs’ Hom: 
St. Marys OF THE SPRINGs ACADEMY 
GoOveERNORS IsLAND BaRRACKS 
W.S.A.I. BroapcasTING STATION 

D. C. Witson ResiDENCE 
WASHINGTON CATHEDRAL Washington, D.C. 
Test GARAGE Indianapolis, Ind. 
Tosacco By-Propucts & CuemicaLCo.  Lowisville, Ky. 
Gears & ForGincs Co. Cleveland, Ohio 


Oakland County, Mich. 


ENGINEERS 

U. S. GovERNMENT (War Dept.) 
ScHMIDT, GARDEN & Erickson Co. 
SESSIONS ENGINEERING Co. 

Day & ZIMMERMAN ENG. & Const. Co. 
Geo. S. Riper Co. 

J. G. ApaMs 

U. S. GovERNMENT (War Dept.) 
Henry Niemes, INc. 

Newe tt J. Hitt 

FROHMAN-Ross & LitTTLe 

Hayes Bros., Inc. 

J. E. Srrrine Co. 

CarTeR & RICHARDS 


Pipe Hangers 


Write for architects’ and engineers’ data book in b/ue-print form. 
Address Grinnell Co., Inc., 305W. Exchange St., Providence, R.I. 


Equalized circulation. guaranteed in either 


new or remodeled systems 


Executive Office, Providence, R. I. 





Wi i 
on Vi 


Branches in all Principal Cities 





Thermolier 


Fabricated Piping 
(The copper unit beater) 


Pipe Fittings 
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Top row: Henry Lynch, Hodge Boiler Works; Clint Bostwick, 
Bostwick & Co.; J. F. Tuttle, Warren Webster & Co.; Frank 
(Cleghorn, Cleghorn Co., Boston. Middle row: A. A. Gatheman, 
41. M. Byers Co., Boston; James Driscoll, Univent Heater Co., 
Boston; Thomas Swan, Hoffman Specialty Co., Boston; Frank 
Monroe, Monroe Co., Cambridge. Bottom row: John Hoss, 
Reading Iron Co.; Louis MeCreary, Boston Pipe & Fittings 
(o.; Ward Hillman, U. 8S. Radiator Corp.; George Elliott, man- 
axer, Walworth Co., Boston. Photos taken at the meet of 
the Massachusetts Heating Trades Golf Association 


Hillman received a sweater and all three others re. 
ceived golf balls. Fourth low net went to James P 
Dwyer, who received a golf club. 

lhe cards turned in were as follows: 


G. H. N. G. H. N. 
lL. S. Tierney....134 32 102 I’. J. Donaham.. $7 14 73 
Geo. O'Callaghan.130 30 100 W. P. Buckannan.113 29 = 34 
T. O'Callaghan ..124 30 94 B. C. Dwyer.....113 30 8&3 
A. T. Blackhall..121 30 91 oo We BU oe tas S85 3 ¢2 
N. W. Hillman... 91 16 75 (.. G. Bastwick.. 99 16 83 
Geo. F. Elliott... 98 24 74 T. C. Cleghorn...124 24 100 
me Ee WS 6s ew: 100 24 76 W. Murray .....110 22 88 
}. P. Dwyer, Jr...126 40 8686 R. Robertson, Jr.125 24 99 
.. Mm Creeed..... 130 40 90 (seo. H. Priggen.108 22 8&6 
K. Gilmore ...... 119 32 87 Robert Davis ...102 23 79 
Fred Scott ......119 26 93 M. C. Tompkins..120 26 94 
Joe Dwyer . 108 30 78 Ralph Brennan..143 40 102 
T. J. Swan......108 20 88 M. R. Grover 117 36 81 
tr. A. Monroe....103 16 87 G. B. Ford... 125 40 885 
\. A. Gatheman.107 21 ‘ L. R. Graves.....302 24 78 
1. T. Papineau.. 89 17 72 I. S. MeCreary ee 
H. S. Pike pa 9 S7 (‘harles Rose eel 0 v0 
W. C. Ingals yo 2h 14 KE. Cc. Scofield .136 34 102 
Hi. Dawes .......121 24 97 T. B. In@gals.....119 26 92 
\. ©. Bartlett....108 20 88 R. B. Crocker.... 99 24 738 
J. J. Driscoll 110 30 st Henry Lynch ... 99 1s SI 
by. A. Grey $5 20 75 4. S. Brown ..... 87 10 77 
LL. Hern s4 6 78 R. R. Williams..114 30 S4 
h. Flint. 92 17 175 John Ross . ..100 18 82 
> (‘assidy tou 24 76 John Webb 136 $i) a 
Nlonower 94 14 SO 
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Stop pipe thread leaks 
with SmMoorTH-ON No. 1 in a 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 










UICK, easy, cheap 

Holds for the life: of 
the line—any pressure, any 
temperature, iron, brass, or 
copper pipe. Get Smooth-On Clamps and Smooth-On 
No. 1 from nearest supply house or from us. 


Write for the free Smooth-On Handbook. 


SMOOTH-ON MFG. CO. 
Dept. 12, 574 Communipaw Ave., Jersey City, N. J. 

















Fig. 142, flanged, Jenkins Standard 

Iron Body Globe Valve is recom- 

mended for lines 2 inches to 12 

inches carrying 150 pounds working 

steam pressure, 250 pounds water. 
JENKINS BROS. 


8 ot ne Che eee eee New York, N. Y 
EAS Perens PVG. ccc ccecscccecsessn Boston, Mass 
133 North Seventh Street........... Philadelphia, Pa 
646 Washington Boulevard.............. Chicago, Ill 


JENKINS BROS., Ltd., Montreal, Can.: London, Eng 


Jenkins 


VALVES 
Since 1864 
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Soapston 
Laundry Trays 


Alberene Stone Co., 153 W. 23rd St., New York City 
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DON’T RISK SANITATION 
route and HEALTH 





Cover Bolts 
Channel Iron Install the Patented 
Arou "2 if p . . ‘ . 
bacstie  San-Equip Septic 
Tile Stop Sewage disposal affects the health and 
B n Collar comfort of the home. 
& aA imber §6©06C TOs install less than the Patented San 
Js 5 long Equip may endanger the family and 
he YhepAiWide COMmunity. To installany other system 
ee - ta with San-Equip patented features is an 
; TSSSaGES infringement which makes dealers and 


owners liable for damages. San-Equip 
Zoe billet  neptics are sold everywhere in the U.S 
ene ACS Parented features of design, quality ma- 
FY lcent Cane §«=—sNoials, thorough construction, insure 
: ; good service. The cost is moderate 
viudge Aamber Don't take chances on sewage disposal 
Slanged Base You can depend on the Patented San- 
Equip Septic. 
CHEMICAL TOILET CORPORATION 
91S E. Brighton Ave. Syracuse, N. Y 
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Old Residence Becomes Modern 








Sectional view of Nibco 
coupling showing how copper 
tube connection is made. When 
the coupling nut is tightened, 
the tube becomes slightly com 
pressed al the point of contact, 
thus forming a wedge on the end 
of the tube. This with the 
STRAIGHT tube nut thread 
holds it firmly in position. 


Wilt 





Fig. 104——-Coupling 
Copper Tube to Male 
lron Pipe Thread 





Fig. 113——-Tee 


With Outlet Male Iron Pipe 


rea 


The photograph at the right shows the exterior changes 
that are being made in the old residence which appears at 
the left, thereby transforming it into a modern apartment 
building. The interior now contains five bathrooms, 
kitchens and laundry, all of which is piped throughout 
with Nibco Plumbing. The following comparative costs 
were used by the plumber as the basis for his estimates on 
the job. They represent the total costs for all material 


and labor for the roughing-in work. 


Brass Pipe and Threaded Fittings...... $331.15 

Copper Tube and Nibco Fittings........ 203.18 

Galvanized Iron Pipe and Threaded 
SF ee ka 193.61 


Thus it will be seen that the cost of Nibco Rust-Proof 
Plumbing is very little more than iron pipe, although it 
hes even greater advantages than brass pipe which would 
have cost considerably more. There are no threads to cut 
and no joints to lead, so the labor of installation is reduced 
about 50 per cent. This is due to the special design and 
construction of Nibco Compression Fittings which are 
made from the best grade of red brass and machined with 
the utmost accuracy. 


Send for complete information about Nibco Plumbing 
today and get the whole story of its success. Ask for 
Bulletin A-18] and mention the name of your jobber. 


NORTHERN INDIANA BRASS CO. 
ELKHART, INDIANA 


NIBCO 


PLUMBING 








Apartment 
Equipped With Nibco Plumbing 





The recessed shoulder of the 
Alanging tool forms a perfect die 
Jor flanging the end of the copper 
tube, so that when the coupling 
is screwed together, there is no 
possibility of a leak. These tools 
are made in the required sizes 
from the best grade of tool steel to 
insure long wear. 





Fig. 100 
Copper Tube Nut 
Straight Threads 

Ball Joint Seat 





Fig. 114—Tee 


With Run ee Iron Pipe 


rea 


Nibco Fittings are available from 3% inch to 2 inch standard pipe sizes. 
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N. A. M. P. Convention 


(Continued from Page 76) 


have accompanied you to this convention, I believe that 
that is readily answered. I believe that when you men 
laid down the tools you knew what you were about. 

“I challenge any man who will make the statement 
that we can have an office in Chicago or Peoria and 
successfully run a plumbing business in New York city. 
That is what this means. As I understand it, you men 
assembled here in convention will elect a president as 
vou do now. He might be in Newark, and a permanent 
office in Salt Lake City. You cannot divorce the two. 
There are problems that come up in the national office. 
They have to be answered personally.” 

Thomas F. Nolan, past national president, took the 
floor to say: “We left Minneapolis June 29 and July 2 
mail was leaving our office. The president must be in 
the national office. As soon as you have a permanent 
office, twelve hundred members will lose their identity 
and the president will be nothing but a figurehead.” 
\Wm. J. Lang, of Chicago, took the floor to say that 
he was not interested in how the vote on the permanent 
office went, as from now on his efforts would be de- 
voted to the proposed central states office. 

Frank J. Fee, of New York city, who was a member 
of the special committee on the permanent office, took 
the floor to reiterate Mr. Cassedy’s thought that the com- 
mittee had been impartial in its study of the subject. 

“It is natural that you can not get a hired man to be 
as interested in your business as yourself. No matter 
how intelligent an executive is, if you depend in your 
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Left to right: August Ebke of Buffalo, chairman of the exhibit 

committee; Henry J. Ritter, president of the Buffalo associa- 

tion; George W. Frank of Buffalo, past president of the New 
York state association 


own business on one man, you know what trouble you 
have. He gets overheated once in a while. He wants 
to run your business. Is it not natural that a man in the 
central office would feel his importance?” Mr. Fee then 
cited unofficial figures, on the basis of seventeen states 
against the office and eighteen for it. On the basis of 
the number of delegates allowed to the states, those 
against it would have six hundred and twenty-nine, those 
for it, two hundred and seventy-three. 

The question being put, the convention voted the reso- 
lution down by a large majority. 


Will Meet Federal Trade Commission 


~~ 


Resolution No. 5, introduced by the New York asso- 
ciation, recommended that application be made to the 





Graceful 
Design 


This United Combination is reg- 
ularly furnished with Metal Dish 
and Metal Handles. It can also 
be furnished with China Handles 
and China Dish. Its beauty is 
rapidly commanding a leading 
position in the opinion of master 
plumbers, architects and owners 
because of its 


ENDURING QUALITY 
DEPENDABLE SERVICE 
ATTRACTIVENESS . 





DEMAND ==> 








NI 


TRADE MARK REG. IN U.S. PAT. OFFICE 


UNITED-OBERNDORF CCRP., CLEVELAND, OHIO 





No. 627 with Female Flange 
No. 631 with Male Adjustable Flange 


Distributed through jobbers! 
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- or hot NC 


HEATERS 


With the Magazine Feed 
and ins einem: 


~ 


They save money for owners 
and make money for you. 
“ “ “ 


Spencer Heater Company 
Williamsport, Pa. 














New York Boston Philadelphia 
Buffalo Rochester Syracuse Albany 
Baltimore Hartford Scranton 








“Never 


was there a plumbing fixture more revolu- | 
tionary or profitable than Speakman’s new Self-clean- | 
ing Shower Head. Instantly adjustable to any spray. | 
Everyone who sees one wants one. A real “leader and 
profit-maker! Get the facts from your jobber today. 





SPEAKMAN ComPpANY - WILMINGTON, DEL. 


SPEAKMAN 
SHOWERS AND FIXTURES 




















P-BELLOWS 


Original — Genuine 
Sylphon Temperature Regulators, Pressure Regulators 
and Expansion Joints are in almost universal use, tn 
thousands of buildings, in nearly all industrial plants, in 
great power plants, and in the homes of the people. 


The Fulton s Syphon Company, Desk D vented Tenn., U.S. A. 










WREPUBLICR 


TRIP LEVER DRAIN 


— 


. rm 
se 1S 100% pete AIn 


The REPUBLIC BRASS COMPANY and its subsidiary GRABLER-REPUBLIC, Inc. 
4900 EUCLID BUILDING ~ CLEVELAND, OHIO 
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Federal Trade Commission to review the plumbing in 
dustry. 

The committee amended this resolution without 
changing its sense, to the effect that, through the asso 
ciation’s chief executive, a committee be appointed to 
confer with the commission for the purpose “of discuss- 
ing conditions now existing in the contracting division 


of the plumbing and heating business with the idea in 


view of adopting a set of rules and establishing a code 


of ethics covering the activities of our industry.” The 


convention concurred in the committee’s report. 
Resolutions No. 6 and No. 7, the first submitted by 


the North Hudson Master Plumbers Association and the 


latter by the Wisconsin association, recommended that 
there be some form of refund from the per capita dues 
paid into the national association, be made to those 
campaigns, or employing 
Resolution No. 6 suggested a 
return of twenty-five per cent of the per capita payment 
to the national body. Resolution No. 7 recommended 


states conducting membership 
a field representative. 








Top row: A. A. Mills of New Britain, president of Connecticut 
associntion; Richard T. Thatcher of Fairhaven, president of 
Massachusetts association; W. E. Coley of Norfolk, president 
of Virginia association. Second row: 8. E. Scholze of Bir- 
mingham, president of Alabama association; Frank L. Tice of 
Lexington, president of Kentucky association; John Watson 
of Port Huron, president of Michigan association. Third row: 
Fred High of Fresno, president of California association: 
W. D. Swaim of Chattanooga, president of Tennessee axso- 
ciation; Edward Maurer of Cleveland, president of Ohio asso- 
ciation. Bottom row: Jere L. Murphy of New York Citys: 
J. K. Le Croy of Hot Springs, president of Arkansax nssocin- 
tion; David Sanderson of Drexel Hill, president of the Penn- 
sJivanin association 
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HODGSON BUILDING 
Jobber: Central Supply Co., Minneapolis, Minn. Plumbing Contractor: Harris Bros., Minneapolis, Minn. 


Traps and Supplies 


The day of cheap construction and cheap plumbing has run Its course, 
as everyone knew it would when it started, a few short years ago. 


Today, the building industry builds for the future. The plumbing that 
a short time ago was finding its way into all types of construction, 
large and small, because of its cheapness, Is fast going the route. 


Even the smallest home builder has become plumbing wise. He is 
not to be deceived by price; he has learned through costly expert- 
ence that a reasonable first cost, paid for known quality removes 
the necessity for repairs to cheap materials. 


In the Hodgson Building, at Minneapolis, architect, building and 
plumbing contractor combined to erect another ———e for the 
future—one that would help mark 1929 as a year of better buildings 


— naturally, their selection of Traps and Supplies was American. 


Ask your jobber about the American line of Plumbers’ Brass 
Goods. Ask any user about its dependability and reasonable price. 


American Sanitary Mfg. Co. 


ABINGDON $3 st ILLINOIS 
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Another Future Job Done with American 


a Soe a agg Se le . 
on eng ea = 


peta nates 
ee 


ots Sak Pe ee 
A < - 


re 
: 
ti 
& 


Trpts 


Pe ee eee Se 
ee ae Ah ee 


conan 


ee 
Cet mene 


re I ape aes 


2 apy ARR 5 cmap tie et nee 
Sess 7 a: 


Powell) Se i REL NC. ORS, = Baie kah Sas.) ide ae aes he Teen Be ne = nm ar eT ne — rearte 
r “ is 2 ? c 3 bet, eS e r ae . PO a hee * OREN te an ey . Ae keas 
neh 7 PO gaa he hake ole Wen a SP ae ol i a F : , : ne y ae KE a Sa 
ee - 7” . 4, pees " 
a a Saad - . oe o _ a tonal 


sie eee INE 
Se | eeatanaleaa ay RO. SPB 


a 7 


- z 
Ta ee 


— . > <_ ~o he -ohe>-1f ” ~ * “sé ete P«.% - ” = 
eo 7 a = a ~~ mare mad " : . _ aed ae am rile Pur naiaDaren ME 
aia aR We og ee ee MP, ’ se S : or Saieat ety aha ste 88 £ focal” + a ight NS i em, = * aoe de ~ ¥ % 
ia. A on a= ote 4 7 ae Sa Br. = ‘ rh se mm ae b. 4 - i 4 - _~ 
ee Se a ee ae ee ee ee hy OES er ia a, EL ee bine hia i ee tie I a ae ~ 
- — —- ; - ; , C3 $ a : " 
P : er cage . , 


te ES 


OS M 7% ae at 
“SE OR ate ee ke, 
ee ee ee ae 
a oe Pare 








we ee ee 


ry x a eat 


hee é 3 | 134 DOMESTIC ENGINEERING July 13, 1929 


iB; here there's smoke 
ae re there shout 


a yy, ?m 
- Le é 


CME 





CATE ae > z 














o 





j (fff f 
» A /j bf 
‘ / 
' Bt 
4 


























esi ; HOULD be but not always is. Hoffman Moto-Heaters are made in 
- [here are still countless industrial suspended and floor mounted styles in / 
of eae | establishments that have not yet a complete range of sizes for all Wy 
Pte eet modernized their heating systems— requirements. Z 
eee that are still subjecting their employees rs a Vy 
3 ie J e epee} Write for catalogue and full informa- MYM Jy 
e. to cold, uncomfortable working con-  ,;,,, Ks 
+ 3 ditions due to slow-to-heat equipment. in, | 
a’ XA, 
‘sgh A new day has arrived in industrial TT - S 
hs heating——a day when every factory O ; | a. 
Real can be uniformly and comfortably utstanding Advantages of | = 
| heated and at distinctly lower installa- Hoffman Moto-Heaters =: 
4 < tion and fuel costs. 1. Light in weight. = 
¥ Pg TT o _— a 2. Tested at 1000 pounds ; = 
. fo Thousands of factories are eager to Mi: =| aS 
if ae. have their heating problems solved, 3. All types guaranteed for working __ 
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inet: ing contractor who follows the “smoke Copper tubes fused to welded eteci Es ae 
Wate * “k”’ . i] | header —no expanded joints. - = 
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| Meade : 5. 9 yy fins, reducing collection = 
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Bhs ss : ; ; ? - 6. Fins embedded in copper tubing, : 2 
eS a wee |S product with which to build a proht- insuring efficient heat transfer. | i 
}. able business in industrial and com- 7. Low in first cost and installation a 
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i. mercial heating. Hoffman Moto-Heat- = 
‘1 Y ers are an improved type of unit heater en = 
Aer or that provides maximum efhciency at : 2 
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t itis} owest Cost per D.2.U. Hoffman-Economy Pump Catalogue ? > 
i ep They furnish uniform and quick dis- Hofman-Economy Vacuum and Condensation Pumps are sz 
ae a a : made in a complete range of styles and sizes, for all types  ~ 
Rope h. tribution of heat and insure depend- of installations where a dependable unit is required for jhe & 
1% FS ebe able and trouble-proof service under all ee eee Gt cow Pressure or returning Se 
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that the per capita on all new members secured by a cam- | 

paign be remitted for the first year. —_ 
William N. Chesnut of Montclair, N. J., a past presi- 

dent of his state association, said that, as a result of the 


hiring of a field , his state had tributed -third | wack 
iring of ane man 1S State nad contriputed one ITC The Invisible AIR VALVE 








of the gain in membership of the national association | 
this year; and that the state felt it could raise seventy- 
five per cent of the cost of maintaining a field man, but 
thought the national ought to contribute one-fourth. | 
John H. Keane, secretary of the Pittsburgh association, | 
said that there was not enough money coming in to the 
national treasury to warrant help to the states and called 
attention to the aid offered by the Plumbing and Heating 
Industries Bureau. E. D. Hornbrook of Kansas City, 
a past national president, said that both the national 
association and the bureau were under-financed and that 
it was the duty of each state to take care of its own field 
work. As an example he cited the fact that his home 
state had raised the dues twenty dollars in order to 
finance field work. 

When the sense of the meeting, that this was a matter 
for each state to work out for itself, became plain, James 
Desmond, of Elizabeth, arose to say that whether or not 
the resolution was voted down, New Jersey would carry 
on its good work. “We will go out of here no matter 
how you vote—we will come in to the next convention 
with one hundred per cent more members than we have 
this year.” 

30th resolutions were voted down as covering a mat- | 
ter entirely up to the various state associations. | 

Resolution No. 8, taken from the report of the Cali- | 
fornia state president, recommended that all local asso- 














he only way to 


ciations be instructed to send copies of the minutes of completely ventnew 
their meetings to the state offices, and that all state asso- 
ciations send minutes of conventions to the national office water- fo r-steam 


radiators . . The IN- 
AIRID is concealed 
within the radiator. . 
can't be stolen or 
tampered with... 
insures full venting. 


No. 1 
for Steam 


No. 2 
for Vacuum 





Top row: Roche Newton of Lubbock, Tex.. president of Texas 
association; E. Frank of Cineinnati, Ohio; E. C. Wagner of 
Chicago. Second row: E. M. Rudolph and Gus Holmgren, 
both of Pittsburg Water Heater Co., Pittsburgh, Pa.; M. T. 
Clow of James B. Clow & Sons, Chicago; G. Albin Nilson, 
President, Fiat Metal Mfg. Co., Chicago. Bottom row: J. J. 


White and Mack Snively, both of Pittsburgh; Mrs. and Mr. F. AMERICAN RADIATOR COMP. 
E. Irish of Indianapolis, Ind.; Mrs. Earl Clevenger of a a ———————— 
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The day you start installing THERMAL UNIT 





HEATERS will be the day you discover REAL 














Unit Heater 








Performance 











OU know, 


of course, 


Left: Perspective view of the 
assembled Thermal Unit 
Heater ready for installation. 
Even an illustration gives you 
an idea of its strength and 
neat appearance. 


Right: This cutout view of 
the Thermal Unit Heater 
shows the integral casting of 
the steam channel and ex- 
tended heating surfaces. 
There are no joints, welds 
or flanges; no brazed or sol- 
dered connections, Every 
‘“‘weak spot’? found in the 
ordinary unit heater has 
been positively overcome in 
the Thermal Unit. 














that the unit heater represents the 
latest and best development for thorough heat distribution. 


Your problem is to discover the unit heater which will give the 
utmost in service yet at the lowest labor installation cost to you. 


We repeat, the day you start installing Thermal Unit Heaters 
will be the day you discover real unit heater performance and 
permanent profit that is not eaten up by repair or replacement 


costs. 


Why not investigate Thermal Unit Heaters and be convinced? 


Approved by Investigating 
Committees of Architects 


and Engineers. 


/ 


Write today! 
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PATENT PENDING 


















THE MECHANICAL MANUFACTURING COMPANY, Pershing Road and Loomis St., Chi 
30 Church St., New York City 
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to be checked. The resolution committee did not con- 
cur in this resolution on the ground that it was the 
duty of each state to regulate its activities. The conven- 
tion Was in agreement with the committee and the reso- 
lution was voted down. 


Theft of Plumbing Goods 


Resolution No. 9, submitted by the California associa- 
tion, after setting forth the difficulty of identifying stolen 
plumbing goods, said: “Hereby request all manufac- 
‘turers of plumbing supplies, and particularly of enamel- 
ware and earthenware, to hereafter identify each and 


every separate piece of their respective products, either 


hy indention or by burned impression, with a serial num- 


ber, and that such serial number be used to describe such | 
Each handler from manufacturer to retailer | 
would keep a record by number so that a chain of title | 


product.” 


might be established in case the material were stolen. 


The committee did not concur in this resolution, feeling 


that it was a matter to be handled by each individual. 
Jere L. Murphy of New York took the floor to say that 
materials are now more valuable, and because of the 
difficulties in the way of securing convictions he felt 
that the plan was a good one. When the resolution was 
put to a vote, the convention reversed the decision of 
the committee and adopted the resolution. 

Resolution No. 10, submitted by the Tennessee asso- 
ciation, was divided into two parts for consideration. The 
first paragraph recommended the discouragement of the 
sale or installation by public utilities companies of ma- 
terials usually sold and installed through plumbing chan- 
nels. The committee did not concur in this recommenda- 


tion and the convention agreed that it was a matter for | 


local adjustment by voting it down. The second para- 


graph recommended that manufacturers or wholesalers | 


he asked to bear a reasonable part of the cost of replac- 
ing material of fixtures found defective. 

The committee did not concur in this thought. John 
Calnan of Chicago, one of the members of the commit- 
tee, said that he did not want to see the national asso- 
ciation loaded down with detail tasks. Jere L. Murphy 
of New York, on the other hand, said that he wanted the 
support of the national body. John J. Vogelpohl of 
Cincinnati said that just prior to leaving for the Portland 
convention a conference was held and “we were “told 
that wherever an expenditure of considerable size on 





account of the replacement of fixtures was necessary the | 


manufacturer had always made that good. I have made 
the statement that we have never received a cent in my 
erganization for the replacement of defective plumbing 
apphances, although we have in connection with heating 
apphances. I believe something should be added to the 
cost of the goods so that the guarantee voiced in na- 
tional advertising can be lived up to by the contractor.” 

The convention voted to have the request made in ac- 
cordance with the recommendation. 

Resolutions No. 11 and No. 12 were withdrawn by 
consent. Resolution No. 13, which was submitted by 
the California association, as amended by the committee 
and passed by the convention provides that the national 
association recognize domestic hot water heaters and 
tanks used for domestic or culinary purposes as plumb- 
ing hxtures. 

Kesolution No. 14, offered by the association in the 
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init Master Plumbers have 
found that Maddock’s three high- 
grade, high-profit, nationally-adver- 
tised, water closets let them compete 
for all the business on a quality basis. 


THOS. MADDOCK’S SONS CO. 
Trenton, N. |. 











Build your 
reputation 

on LEAD 

—the dependable — 
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Outside Type 
WATER HEATER 


for Steam or Vapor Heating Boilers 
The only Indirect Heater having. re- 
movable coils without disconnecting pipes. 
Ask your Wholesaler or write us for details. 


BELL & GOSSETT COMPANY 
3000 Wallace St., Chicago, Ill. 
2281 Scranton Road, Cleveland, Ohio 
638 Caswell Biock, Milwaukee, Wis. 


R. L. Deppmann M. M. Rivard, ©. VU. Martin, 
Co., 511 Canfield 601 Gumbel Bidg., Rialto Bidg., San 
e., Detroit, Kansas City. Mo. Francisco, Calif. 

3. Mulcahy 
210 So. 10th 8S¢t., 
M i nneapolis, 






ich 

_ Bookhout & Law 
E. McCloskey, 859 : ' 
Paul Brown Bldg.. ow eS 
St. Louis, Mo. - ¥. City, N. &. inn. 
Haydn Myer, Vessey-GilbertCo., John <A. Lung- 
2224 Comer Bldg. 2401 Chestnut St., strum, 9 Keely 
Birmingham, Ala. Philadelphia, Pa. Bidg. Denver .Colo. 
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Also manufacturers of 
“Unitem” Submerged 
Water Heaters 
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“STOCKHAM PIPE & FITTINGS COMPANY. 
Birmingham, Alabama 
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Performance 


Every ALAMO HOME WATER 
SYSTEM is equipped with an 
Alamo-Dorward Rotary Power 
Head—the silent, long-lived 
power head. 


No grease cups, no bearings to 
take up or adjust, all parts run 
in a bath of oil, large semi-steel 
gears, special precision cut, roller 
bearings of hardened solid steel, 
not tubular. 


Sells on demonstration. Write 
for full sales and discount par- 
ticulars. From your jobber or 


ALAMO ENGINE CO. 


HILLSDALE, MICHIGAN, U. S. A. 


ORAS 





July 13, 1929 
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District of Columbia, recommended that, because so 
many of the agencies of the national government with 
which the association has to deal are in Washington, the 
association ought to have a permanent, part-time repre- 
sentative there. The committee did not concur in this 
resolution, but did recommend that it be referred to the 
incoming president and board for their investigation and 
examination. The convention concurred in the commit- 
tee’s recommendation. 


Study Authorized Dealer Plan 


Resolution No. 15, coming from the Michigan associa- 
tion, asked that a committee be appointed by the na- 
tional association to study the authorized dealership plan 
and if found advisable to recommend its adoption na- 
tionally. The committee did not concur in the resolu- 
tion, but moved that the matter be referred to the in- 
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coming administration to make a study of the various 
places where the plan has been in operation and report 
back at the next annual convention. In this form the 
motion was carried. 

Resolution No. 16, presented by the Louisville, Ky.. 
association, asked the appointment of a committee to 
make a study of certain types of material. The commit- 
tee did not concur in the resolution and its decision was 
carried by vote. 

Resolution No. 17, introduced at the request of Presi- 
dent Sheehan, recommended the appointment of a com- 
mittee by the national association to meet with a similar 
committee of the Heating and Piping Contractors Na 
tional Association, for the purpose of a joint discussion 
of such abuses as they may find, the committees to report 
back to their respective bodies. The resolution was 
passed unanimously. 


Educational Features Attract Delegates 


I.ANS for the convention program stressed the edu- 

cational features heavily. The special educational 
committee was composed of the following: C. W. Wan- 
ger, Philadelphia, president Woodward-Wanger Co., 
chairman; Russell G. Creviston, Chicago, manager of the 
Plumbing and Heating Industries Bureau; Albert B. 
Dibble of New Haven, Conn.; William K. Glen, Chi- 
cago, advertising manager of Crane Co.; William J. 
Lang of Chicago; John J. Vogelpohl of Cincinnati, and 
Martin Weil, secretary, Weil-McLain Co., Chicago. 





For the regular sessions of the convention, the com- 
mittee had secured two speakers, R. R. Cunningham, a 
business economist of Cleveland, Ohio, and Dr. Herbert 
W. Hess, head of the Wharton School, University of 
Pennsylvania. Mr. Cunningham’s subject was “The Fu- 
ture of the Plumbing Industry.” 

We have come through three eras in business, said 
Mr. Cunningham, eras of financing, production and sell- 
ing. We have passed through the era when there was 
a shortage of everything in the world and it was easy 
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NIEDECKEN SHOWER 


PATENTED 





A Permanent 
Shower 
with 
NIEDECKEN 
EASY CLEAN 
Shower Head 
and 
MIXER 





Designed for installation over the ordinary 
bath tub in the old home without cutting 
floors or walls. Can be placed at side or 
end of tub. 

Write for Bulletin D-10X. 


HOFFMANN & BILLINGS, MFG. Co 
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WE TELLYOuU HOW! 





OW the Heating and Plumbing Finance 
Corporation announces that it will! 
finance the sale of American Radiator and 
Standard Sanitary heating and plumbing) 
products. 


Here is the only Finance organization in the) 
country owned and operated by a manufac-| 


turer having intimate knowledge of the re-| 


quirements of heating and plumbing con- 
tractors. It was formed to increase sales 
through financing — not through financing 
to make profits. 


Let us tell you what our Time Payment Plan 
has done for other contractors. It can do the 
same for you. It is YOUR way to greater 
profits. Be sure to get the facts. 
HIGH SPOTS OF THE AMERICAN- STANDARD 
FINANCE PLAN 
Free Credit Investigation 
No collection expense 


No legal expense 
Terms: up to two years 


Simplest Forms 

Lowest Fees 

Low down payments 
No money “hold-back” 


Backed by two million dollar advertising campaign of the 
American Radiator and Standard Sanitary Corporation 


_——— HEATING & PLUMBING FINANCE CORP. 
we Subsidiary of the 

oe AMERICAN RADIATOR & STANDARD SANITARY 
\ prorts CORPORATION 

\ 





HEATING & PLUMBING FINANCE CORP. — Dept. D 

816 So. Michigan Ave., Chicago; or 37 West 39th St., New York City 
or any branch of the American Radiator or Standard Sanitary 

Corporation 

Gentlemen:- 
(1) I wish to become a qualified user 0 

of your Time Payment Plan 

Send mea copy of “This Wayto Profits” © 

Have a special representative call 0 


(2) 
(3) 


—d 


NAME _ 


ADDRESS 
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“There are many men in business,” said Mr. 
Cunningham, “who are in business today because they 
came in on a wave of economic prosperity, not because 
they understand anything about business. But if they 


' remain in business they will have to follow the same 


process other businesses have had to follow when eco- 
namic pressure closed down on them. You either have 
to understand all phases of business or to surround your- 
self with men who understand the functions of busi- 
ness. 

“Tl have been talking with men in your line of busi- 
ness for several years and I found that when price- 
cutting 1s commenced it 1s because the price-cutter did 
No industry can succeed on 
The solution is not 


not know what else to do. 
a basis of cut prices and no profit. 
with the buyer, but with the seller. 
“We have built up an economic structure which starts 
with the manufacturer. Then there is the wholesaler 
who is supposed to keep in touch with the retailer and 
to help him retail more economically. Then we have the 
contractor who must go out and meet the buyer. All 
the pressure you can put on the factory or the wholesaler 
will not produce more business unless the contractor 
You bridge the gap between 
production and consumption. You can not expect the 
profits of a merchant unless you merchandise. You 
can not show me an industry today where the man who 
is not selling is making a profit on merchandising. 
‘Whenever the cost of any phase of business becomes 
| greater than its value some substitute will come. That 
rule will hold good in this industry.” Mr. Cunningham 


performs his function. 





Top row: Mr. and Mrs. George F. Uber of Philadelphia; Sam 
A. Rice of Oklahoma City, Okla., president of state associa- 
Fred Fleishauer, manager of Buffalo asse- 
of National Association of Plumbing 
Markowski, both of Chicago. 
Kranichfeld, both of 
nti. 


tion. Second row: 
ciation and president 
Secretaries; John Kuhn and L. P. 
Rettom row: A. A. Westphal and A. G. 
tuffalo; L. H. Rose and John H. Janssen, both of Peoria, 
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EVERY FITTING 


AIR TESTED 
UNDER WATER 
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Look for 
These Initials 
on Every 
Brass Fitting 
You Buy 


Pp 
B 














PHOENIX BRASS FITTINGS CORPORATION 


IRVINGTON, NEW JERSEY 
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METAPHRAM 
Damper Regulators 
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for 


All Heating Boilers 

















There is a ty 


pe and size of METAPHRAM 
Damper Regulator to meet every heating 
boiler requirement. 


The Type “SF, with 2” Metaphram Expansion 
Wafers is a thermostatic regulator for hot water 
boilers and domestic water heaters. 


The Type “D-2”, with 10” integral studded, self- 
collapsing Metaphrams, is for heating boilers of the 
larger sizes operating on either pressure, vapor or 


vacuum. 


In between are the Types AA and A-2 for small, low 
pressure boilers; the Type B-2 and C-2 for boilers 
larger in size, requiring increased power to properly 

regulate draft and control combustion. 







cently 


National Systems of 
Heat Regulation and 
Humidity Control, 
Metaphram Dampers, 
Metaphram Motors, 
Industrial Thermo- 
static Devices, A-Jacks 
Steam Damper Regu- 
lator for high pressure 
boilers, Metaphram 
Damper Regulators for 
domestic steam, vapor, 
vacuum and hot water 
heating boilers, a 





phram Furnace 
Regulators. 


METAPHRAM 


HUHUUHOUUU 
\) 





NATIONAL REGULA 


Please send us 


All Metaphram Regulators are extremely 
sensitive and powerful. New features re- 


incorporated in their design have 


increased their effectiveness greatly. The 
Type F 


works on changes as low as 5° in 
temperature; the pressure regu- 
lators on changes as low as | oz. 


Not only is the Metaphram line 
complete to meet all damper re- 
quirements, but Metaphram Reg- 
ulators are so practical in design 
and rugged in construction that 
they will work to the satisfaction 
of the heating plant operator under 
the most adverse conditions. 


If you don’t know the Metaphram 
line, clip the coupon, or write for 
copies of latest bulletins. 


NATIONAL REGULATOR CO. 
2317 Knox Avenue Chicago, Ill. 


\Salletin F-100-—Type F Metaphram Damper Regulator for 
hot water boilers. 

Bulletin LP-100—Metaphram Damper Regulators for low 
pressure boilers. 


Name 


Address 


Town 


. State 





ee 


TOR CO., 2317 Knox Ave., Chicago 





then went on to point out the fact that steel has come 
into use for cabinets, window trims, etc., because lumber 
hecame too expensive. 

"“We have a changed condition,” he continued. “We 
are producing more than we are consuming and the mo 
ment you have that situation there will be a pressure 
put on to sell the goods we are producing. We have 
more money to spend today and that money is going 
into the channels where the greatest sales effort is being 
put forth. In the automobile industry, a few years ago 





Top row: R. B. Finn of Chicago; Mrs. T. H. Muniford of 
Washington, D. C.; Mr. and Mrs. C. J. Doyle of Philadelphia. 
Second row: Mr. and Mrs. Adam Heidt, and Mr. and Mrs. 
Lawrence Spaeder, all of Erie, Pa.; M. B. Koblitz, sales and 
ndvertising manager of Josam Mfg. Co., Michigan City, Ind. 
Bottom row: H. M. Saunders of Bareham & Saunders, Roches- 
ter, N. ¥.3; N. J. Siebel and Louis Fink, vice-president of state 
agsociation, both of St. Louis, Mo.; J. O. Vogt of Northern 
Indiana Brass Co., Elkhart, Ind. 


they came out with the idea that you ought to have 
two cars. Now the further development is that they say 
you should keep your used car for your third car. 


Function of Advertising 


“\hat must be done? Manufacturers are advertising 
beautiful plumbing ware. But the function of advertis- 
ing is not to bring people into the store to buy. Ad- 
vertising has distinct limitations. It can only sell an 
idlea—the idea that it might be well to take out the old 
white tub and put in a colored bathroom. It sells the 
idea of turning in the old car and getting a new one. 
It opens tp your mind and makes you receptive to 
someone's sales talk. If you bought, someone sold you. 
Someone met you face to face. A sale begins when 
two men meet. Advertising can only open up the minds 
of people and make them receptive to your particular 


| merchandise. 


“Today it is the woman who does our buying. Ejighty- 
five per cent of the buying is done by women, according 
to the latest statistics. When you think of the woman 


>. 
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Think about this!// 


nod 
DOLE AIR VALVES 


in satisfactory use to 
service the residential - 
sections of New York, 
Chicago and San Francisco 











ae 


New York 





Ss ee is — 





"THE Heating Trade knows what it means to 
«Depend on Dole’’- for good air valves. 
Selling Dole Valves means more than an 
immediate profit. It builds goodwill and 
brings repeat orders. You, too, should sell 


Dole Syphon Air Valves. 
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Automatic Non-adjustable 
All Metal Thermostatic 


SYPHON AIR VALVE 


The Dole Valve Company, 1913-33 Carroll Ave., Chicago, IIl. 





« m+; 
* Ramen 


‘ 








es « 
é . 
tas : 
gq Re 
ao 

ig 
v4 
4 aa 





144 DOMESTIC ENGINEERING July 13, 1929 











Here is a product to pep up your sales. 
The most forward step that has been 
taken in the hot water heating field in 
years has made the Esda Heater one of 
the finest selling products possible to 
obtain. Not a new heater (over 25,000 in 
successful operation) but one thoroughly 
developed and tested, now offered for sale 
nationally. 


Think of it! You can assure your custo- 
mers instant hot water at any faucet in 
their house. And the Esda will back you 


up. 
The Burner—All exposed parts of copper 
and bronze construction. Thus eliminat- 


ing all corrosive deterioration assuring 
perfect combustion at all times. 


NO SERVICING REQUIRED 


Shell of cast iron hinged, so that all 
parts are readily accessible. 


Send for complete details and the 
name of the nearest Esda jobber. 


Manufactured and Guaranteed by 


ESDA MANUFACTURING CO., INC. 








MTs AR WOOD. NEW JERSEY 
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doing the buying you must realize that we have to make 
a new bridge. 


“There are just two kinds of business. One is crea- 
tive selling and the other is competitive selling. Cre- 
ative selling is going out and creating a market rather 
than bidding against the other fellow.” Mr. Cunning- 
ham cited the case of a man whose business was twenty 
per cent less than last year, but whose profit was thirty 
per cent more. They went out to get business which 
others were not bidding on and made money on the 
smaller volume because eighty-five per cent of it was 
non-competitive. 

“You can create non-competitive business,” said Mr. 
Cunningham in conclusion. “Around you all the time 
there is active demand and there is latent demand. You 
concentrate on the active demand. The thing to do is 
to go where this latent business exists instead of rushing 
out after competitive business or waiting for people to 
call on you.” 


The Sales Demonstrations 


In the educational hall, at the back of the exhibit hall 
in the auditorium, meetings were held on the afternoons 
of the first two days of the convention, with C. W. 
Wanger acting as master of ceremonies. 


“For the first time in a national convention program,” 





‘Top row: I. Rosenthal of Brooklyn, N. ¥Y.; Mrs. and Mr. Charles 
A. Fisher of Grand Rapids, Mich. Second row: Herman 
Leopold, R. H. McGinn, V. M. Harbison and T. T. Webb, all of 
Knoxville, Tenn. Bottom row: Mr. and Mrs. A. 8. Ambrose, 
and Mrs. and Mr. W. H. Williams, all of Baltimore, Md. 
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OHIO Kerosene HEATERS 


Ohio Kerosene Heaters have a 
reputation to live up to..... 
And they always make good. 
OHIO HEATER CO. 
Columbus, Ohie, U.S.A. 









Beautiful Colors in China 


Turquoise Old Ivory 
Blue 
Antique Shell Pink 
Gold 
Dove Gray 
Pearl White 
Jet Black Sea Green 





No. 20 Double Action Lever 


The Indiana Brass Co. 


Frankfort, Indiana 





There is no solder used in the Bullard Ad- 
justable Roof Flashing. Thus, leakage due 
to carelessness in soldering is never a danger 
where Bullards are used. 





There are no seams, 
raw edges or bolts 
used in the Bullard, 
either. 





Ask your jobber to 
show you one. 





Bullard Specialty Co. 
TIFFIN $3 OHIO 
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The Bankhead- 
Leland Hotel, 
Birmingham, 
Ala., where all 
of the pipe is 
Youngstown 
and all of the 
conduit is 
Youngstown- 
Buckeye. 


Architect 
H. L. STEVENS 


Chicago, il. 
Engineer 


J.A. 
Birmingham, Ala. 





ak Permanent Piping for Every 
Be! Building Need 


O MATTER what the pipe installation may be, it will be a 

permanent job if it is piped with Youngstown. Youngstown 
steel pipe is built to last a lifetime in every type of building service 
—in plumbing systems, heating systems, sprinkler systems, re- 
frigeration systems, or in power plant steam lines. 


From the selection of the raw iron, through the entire man- 
ufacturing process, to the final pressure test, every step in the 
fabrication of Youngstown pipe is closely guarded to insure that 
satisfaction typical of a Youngstown pipe installation. The care 
exercised in its manufacture is reflected in proved performance. 
That is why Youngstown steel pipe is the choice of thousands 
of leading plumbing and heating contractors, architects and 
engineers for all of their pipe installations. 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 
One of the oldest manufacturers of copper-bearing steel, under 
the well-known and established trade name “Copperoid”. 
General Ofices—YOUNGSTOWN, OHIO 
DISTRICT SALES OFFICES 








ATLANTA—Healey Bldg. DETROIT —Fisher Bldg. PITTSBURGH—Oliver Bldg. 
BOSTON —80 Federal St. KANSAS ort, MO.— SAVANNAH-—M and M T Terminals 
BUFFALO—Liberty Bank Bldg. Comm ce Bidg. = FRANCISCO— 
CHICAGO—Conway Bldg. MINNEAPOLIS — Andrus Bldg 5 New Montgomery St. 
CINCINNATI—Union Trust Bldg. NEW ORLEANS—Hibernia Bide. SEATTLE Central Bidg 
CLEVELAND—Union Trust Bidg. NEW YORK—30 Church St. ST. LOUIS—Shell Bldg., 

DALLAS— Magnolia Bldg. PHILADELPHIA— 13th and Locust Sts 

DENVER —Continental Oil Bldg. Franklin Trust Bldg. YOUNGSTOWN— Semmboush Bidg. 


LONDON REPRESENTATIVE—The Youngstown Steel Products Co., 
Dashwood House, Old Broad St., London, E. C. England 


YOUNGSTOWN 
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said Mr. Wanger in opening up the first of these two 
meetings, “there has been a practical attempt to make 
clear the fundamentals of good business by demonstra- 
tion.” Mr. Wanger pointed out that “improvement 
must come within each one of us. It is possible in no 
other way,” and urged rigid attendance at the educa- 
tional meetings. He then introduced E. L. Flentje of 
the Plumbing and Heating Industries Bureau. Mr. 
Flentje said, in part: 

“We are concerning ourselves this afternoon with 
where and how to get business. The day has arrived 
when there is a new attitude toward the seeking, identi- 





Top row: L. M. Megee of Tulsa, Okla., president of state 

association; Otto A. Wurm and John E, Green, both of De- 

troit, Mich. Middle row: Mrs, A. T. Sczypior, Miss Delphine 

Sezypior, Miss Helen Sezypior, and A. T. Sezyplior, all of 

Hammond, Ind. Bottom row: W. P. Reardon and J. C. God- 

frey, both of Pittsburgh; H. C. Williams of Milwaukee; Harry 
Morris of Racine, Wis. 


fication and selling of prospects. In the past, prospects 
came to us automatically. Now the demands on the 
public dollars far exceed the supply of public dollars. 
There are some types of business which do not need 
any research or selling pressure, as in the case of the 
restaurant. Plumbing and heating are only one-tenth 
demand products. In other words, you have to fight 
for nine-tenths of the business you get. The man who 
sits back will get one-tenth of the business. 

“The average income in this country is less than nine 
hundred dollars a year, with four and five-tenths people 
per family. How much plumbing or heating can such 
people buy? Our job resolves itself into segregating 
the high income groups from the low income groups and 
forgetting the latter. 

“We made a study of Buffalo with the help of Fred 
Fleishauer, secretary of the local association. There is 
a tendency among American people to seek living quar- 
ters where there are others on their own economic level. 











Hot Water Systems of 
the Future are Being 


H Equipped with a R 
TODAY! 

Progressive heating contractors everywhere 

have been quick to notice the decided trend 


toward HYDROLATOR-forced circulation in hot 
water heating—and they have been equally quick 
to take advantage of the new profit-opportunities 
which the HYDROLATOR offers, not only on 
new hot water jobs but also on old “‘sick’”’ jobs. 





Old timers at the hot water heating game pre- 
dict that the hot water system of the future is the 
HYDROLATOR-equipped job. That’s probably 
why hundreds of heating contractors are starting 
to install the HYDROLATOR now—getting in 
on the ground floor. 


Write for Bulletin 529-H 


JANETTE MANUFACTURING COMPANY 
558-560 West Monroe Street 


Singer Building 


149 Broadway New Vork CHICAGO Real Estate Trust Bidg., 


Philadelphia 


Representatives: 
Lydon, Cousart & Weeks, 223 Latta Arcade, Charlotte, N. C. 
H. Scarth, 4484 Cass Ave., Detroit 
A. M. Welss, 418 Fifth Ave., Antigo, Wisc. 
Harrison Sales Co., 314 Ninth Ave., N., Seattle 
J. 1. Krueger, 417 Market St., San Francisco 
E. W. Carr, Inc., 901 Carondelet St., New Orleans, La. 
Philip R. Reese, 501 Essex Bidg., Minneapolis 
N. O. Nelson Mfg. Co., 10th and Chestnut 8Sts., St. Louls, Mo 
Harrison Sales Co., 53 Fourth St., Portland, Ore. 
Pacific Engr. Co., 427 Subway Terminal Bidg., Los Angeles 
T. J. Graham Co., 2507 Collingwood Ave., Toledo 
T. A. 8. Hall, 318 E. Fifth St., Louisville 
G. E, Osgood, Florida Theatre Bidg., Jacksonville, Fila. 
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Half-way protection is 
worse than none! 


“There is no half-way point in this matter of boiler pro- 
tection,’’ said a contractor. ‘“‘Give me real protection—or no 
protection.” 
The more you think about it, the more weight it assumes. 
When you install a duplex feeder you invite your customer to 
forget the boiler water line, and to shift the responsibility to 
the feeder. If it is necessary to clean the feeder frequently— 
if the feeder is subject to the minor ailments of sticking or 
binding-—it defeats the very purpose for which it is installed! 
That idea governed the design and construction of the new 
self-cleaning McDonnell & Miller Duplex Feeder. It is a 
feeder without a compromise. 
No compromise with any possible hardness of feed water. 
No compromise with capacity of feed. No compromise with 
quality of workmanship, materials or testing. 
—And therefore no compromise 
with price! 
Have contractors responded to this 
policy? The answer is found in 
sales that have soared far above all 
former records —in spontancous 
praise that far exceeds our highest 
expectations. They have found 
that the new self-cleaning feeder 
means greater satisfaction for 
their customers and greater profits 
for themselves. It is easier to sell, 
5 stays sold, and yields more profit. 
Ask for your copy of the fact- 
filled booklet. 


McDONNELL & MILLER 
00 N. Michigan Ave., Chicago 


MS DONNELL & MILLER 
SELF-CLEANING 
Duplex Feeder 


Y thing well” 





‘Doing one 














RADIATOR 
TRAPS 





SARC 


were chosen for this great office 
building because of their reputa- 
tion for economical and depend- 
able operation in hundreds of 
modern buildings. 


Here are some of the advan- 
tages of the Sarco which appeal 
to architects, engineers, and 
plumbers: 


It has unusually long life 
because the metal in the expan- 
sion element is stressed less in 
operation than ordinary con- 
structions. 


The wide open movement of 
the valve provides a perfectly 





free discharge at all times. 

No steam or vapor can enter 

the return. Its construction 

guarantees maximum closing Office Butld 

pressure, perfect seating and a 232 Madison doenua, How York 
positively tight valve. peti’ Pra 2 Campbell, Bngincer 


Ratsler Heating Co., Contracto 
It will not air-bind, water 
hammer or freeze. 


Write for Booklet M-144. 
SARCO CO., Inc. 


183 Madison Ave., New York City 
Branches in Principal Cities 








‘said Mr. Flentje, “to try to blanket a city. 
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Top row: A. F. King of Reading Iron Co., Reading, Pa.; M. W 
Smith of Duriron Co., Dayton, Ohio; Bartley C. Reuter of 
Philadelphia; William G. Brewton, advertising and sales 
manager of Standard Tank & Seat Co., Camden, N. J. Second 
row: P. R. Mork, manager of New York City branch, and 
H. F. Potter, both of Crane Co., Chicago; J. F. Donahue, Frank 
MeNellis, president, and W. E. Blair, all of Imperial Brass 
Mfz. Co., Chicago. Bottom row: W. C. Cregan and William J. 
O'Donnell, both of New York City; A. C. Shaver of Soil Pipe 
Association; 8S. L. Marsh of Josam Mfg. Co., Michigan City, 
Ind.; W. F. Traudt, president, Taber Pump Co., Buffalo, N. Y. 


Men who are making a certain sum have a tendency to 
live in the sections where others have the same income.” 

Mr. Flentje then had shown some slides. One was 
a map of Buffalo, divided into four sections and col- 
ored red, yellow, green and blue. The red group rep- 
resented average incomes per family of $3,700. There 
were 24,700 families in that group, with 14,733 living 
in private residences. In the yellow group, the average 
income was $2,050, with 64,000 families in which 29,- 
000 liyed in residences. In the green group are 38,000 
families, 9,000 living in private residences, with $1,196 
as the average income. In the blue group the income 
was $988 per family. There were 8,564 families in this 
group. 

The following slides showed types of homes in each 
of the economic zones demonstrating that the exterior 
of the home and the bathroom equipment were on a 
par and tended to reflect the level of income. Mr. 
Flentje then urged the contractors in their own commu- 
nities to separate the prospects from the “suspects” by 
going to the city hall and making up a list of those 
owning and living in their own homes. “It is futile,” 
It is much 
more conservative and effective to advertise and send 
direct-mail matter only to those sections of the’ city 
where they have the ability and the will to purchase.” 


Dwell on Consumer’s Viewpoint 


Mr. Flentje warned against dwelling upon mechanical 
details in selling the prospect. “What the prospect 
is interested in,” he said, “is the fact that the thing 
works. When you start talking to a woman about me- 
chanical features of the kitchen sink you divert her 
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NO SUBSTITUTE FOR 


aa ep 


THERE IS 


The men responsible for 
the permanency of pipe 
installations use Cohoes 
“Genuine” Wrought 
Iron Pipe because it is 
non-corroding, rust- 
resisting, leak proof. 












This is why Cohoes 
“Genuine” Wrought 
Iron Pipe is without an 
equal. 









Send for our hand book “Pipe 
Facts” for complete information 
regarding uses and sizes. 








Old Fashioned Hand Puddled 
Genuine Wrought lron Pipe 












COHOES ROLLING MILL 


COHOES,.NEW YORK 


BRANCH OFFICES: NEW YORK-CHICAGO-LOS ANGELES-SEATTLE-PORTLAND-BOSTON 


CLEVELAND - DETROIT- NORFOLK- MINNEAPOLIS 
F. J. WHITNEY, Western Sales Manager - 1041 Citizens National Bank Building - LOS ANGELES 
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ATISFACTION 





(Copper water heaters give the fullest satisfaction possible 

- rustless and long-lived, they always provide clean, 
clear water. And the Dahlquist, in addition to possessing 
these highly desirable features, is priced at only $110 for 
the 20-gallon size . .. a figure that is at once satisfactory 
to purchasers and which allows a substantial cash profit 
to dealer and jobber. 


The Dahlquist Storage Hot Water Heater, with heavy 
gauge Anaconda Copper tank, is a self-contained hot water 
unit of advanced design and maximum efficiency. Fool- 
proof and automatic, it gives complete and lasting satis- 
faction wherever installed. Priced correspondingly low in 
all sizes, it represents a real opportunity for jobbers and 
dealers to handle a fast-selling, profit-making water heater. 


Write or wire for full information 


DAHLQUIST SALES CORPORATION 
287 SPRING STREET NEW YORK CITY 


DAHLQUIST 


ANACONDA 


OOo FPF PER 
WATER HEATER 


WITH COPPER 
ATISFACTION 
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attention from the main issue which is whether that sink 
will be a comfortable work bench for her. Products 
must be presented in terms of purchaser acceptance 
rather than from the viewpoint of the man who sells 
the product.” 

Following the demonstration of the Buffalo market, 
a number of questions were asked from the floor. Among 
them was the question raised by one contractor who 
said that he had put out seven salesmen in an endeavor 
to develop new business and had not been successful. 
After some discussion, Martin Weil, one of the mem- 
bers of the educational committee, asked for an oppor- 
tunity to answer the question. Mr. Weil felt that the 
contractor had endeavored to go ahead at too fast a 
pace. His further suggestion was that if, instead of 
putting out the seven men, he had put out one and 
induced six other contractors to put out one man each, 
that the job would have been successful. “You know 
how it is,” he said, “when a man gets too far out in 
front, the sharpshooters begin to try to pick him off.” 
Mr. Weil’s analysis of the situation seemed to meet 
with the approval of the audience and of the contractor 
who had raised the question. 


“Where Is Our Business Going?” 


On Wednesday’s program for the sessions at the 
Statler Hotel, was Dr. Herbert W. Hess, head of the 
Wharton School, University of Pennsylvania, whose 
topic was: “Where Is Our Business Going?” “The 
tendency of each business group when it discusses its 
problems,” said Dr. Hess, “is to think that its problems 
are different. But the problems of every business are 
reducible to a technique understandable by men in all! 
lines of business. 

“There is such a thing as surviving. Success ulti 
mately is to the strong. We can not eliminate from 
any discussion the implication of human _ personality 
when it comes to success. I take it for granted that 
you are primarily interested in success and that success 
ultimately comes as a result of an appreciation of your 
own characteristics as a human being. Success will 
come to those who think straight with respect to the 
changes we are going through in the business world. 
As we think we get results. The question is, are we 
thinking straight? and the further question 1s, By what 
process under modern conditions are we_ thinking 
straight? It is the process of research, by which facts 
are presented and properly interpreted. Research in 
modern business is the study which enables me to adjust 
myself to modern conditions. 

“The competition of the future is not among your 
selves. The real competition today is whether the pub 
lic is being sold more automobiles than it ought to pos 
sess, or whether your group is getting its proportionate 
share of the consumer’s dollar. Merchandising is a 
new science. We are on the verge of a new epoch. This 
science differs from all other sciences in the solution 
of business problems in that its ramifications touch all 
points of human knowledge. Today all industry is 
_ selling merchandise from the consumer’s point of view. 


| Merchandising in distribution is what the Taylor system 
is in production. The instalment system is the begin- 
ning of a new epoch. It won’t be many years before 
_we will have some group, understanding human nature, 
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You can be sure.. 


No! only their instantly revealed beauty, but more 
conspicuously their record for unflagging service, 
attest the solid merit of Central plumbing fixtures. 






In these days of dolled-up products, when all mer- 
chandise is made to look good, the Central mark on a 
brass product is assurance that it is good. 







You can be sure of Central. 






Central wholesalers will gladly show you the latest Central pieces and 
combinations, featuring Crometal finish as exemplified below. 






Fig. 1120. (Below) Central Blendo Lav. Comb. 





Fig. D-210-A. 
(Below ) 
Paragon 





























Tub Filler. Faucet. 


Fig. 1410. Ball Bearing te 
elow) Self-closing EB 
Central Lavatory i x 






Fig. 53'4. 
Crometal Swing 
Spout Fixture 
for low-back 
sinks. 
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i —~a" VITAL SPOT” 
a in your CONTRACT 


It’s mighty good assurance to know that “*Etna’’ Welded Steel Pipe is 
going into your job—the pipe that is backed by the manufacturing 
skill that comes with over a century of specialization. 
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a | In fact when you specify *“*Etna”’ in your contract, it amounts to a 
ae guarantee that you are getting the very highest grade of welded steel 
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a> > 


2 Se pipe that modern machinery and modern methods can produce—a 
asi pipe backed by a world-wide reputation for service. 
.* ta wf 
iat PANG, CHALFANT & Co., INC 
st SPANG, C FANT é CO., INC. 
} ’ 


General Offices: CLARK BUILDING, PITTSBURGH, PA. 
Sales Offics: Chicago, Ill. New York, N.Y. St. Louis, Mo. Pittsburgh, Pa. Tulsa, Okla. Los Angeles, Cal, 


Welded Mills: Etna, Pa. Sharpsburg, Pa. Seamless Mills: Ambridge, Pa. 
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A group of exhibits at the exposition held in conjunction with the convention. Top row: Mueller Co., Deeatur, Ill; Kohler 
Co., Kohler, Wis., and Crane Co., Chicago. Bottom row: National Tube Co., Pittsburgh; Speakman Co., Wilmington, Del., 
and Reading Iron Co., Reading, Pa. 


which will reduce all of these goods to a norm with business. You are a group dealing fundamentally with 
respect to a standard of living. those things which are mechanical. You who are more 
Overcoming a Mechanical Bias mechanically disposed than you are business disposed 

“Here are some of the more critical aspects of your’ will have a real struggle. Our universities are com- 



































The Triple-Wear Warnock 


+ _ FOR TIGHT PLACES The Wrench with Threefold Life 


A. Flexible Woven strap—brown stripe. Tests of our Brown 
Stripe Strap show a tensile strength of 2,000 Ibs. 

B. Drop Forged Shackle. 

C. Curving nose won’t crush the pipe. 

D. Double strap where wear is greatest. 

E. Soft contact only—cannot scratch. 

F. Unbreakable handle. 

G. Fine Enamel—always looks new. 

H. Fine Polished head. 

I, When free from Strain, swinging shackle gives a large 
opening for inserting strap, making the WARNOCK quick 
to adjust. 


Warnock Mfg. Co. 


Worcester, Mass. 
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TRE RANDY SPEEDLOR 


Domestic Engineering Catalog Binder 





The SPEEDLOK is a quick operating catalog binder 
designed to fit reprints of catalog pages in “Domestic 
Engineering Catalog” as well as all other catalog pages that 
conform to the standards adopted by the plumbing and 
heating industries. 


Easy and speedy operation are special features of this 
binder. A slight pull on the concealed bar under the top 
cover unlocks mechanism when sheets are inserted. 
Equipped with bar for removing sheets when changes are 
made. 

Minimum capacity 1144 inches. By simply unscrewing 
extension posts capacity can be extended to 244 inches. 
Works perfectly for all requirements—either a few sheets 
or filled to capacity. 


Covers are bound in heavy black Levant Grained Fabri- 
coid, semi-flexible, very durable and attractive looking. 


Price of binder—$3.00 each. Prices on quantities on application. 


For Jobbers’ Salesmen— 


The loose-leaf system reduces to the minimum 
the bulk and weight of catalog material required 
by the salesman. Only matter actually required 
for selling purposes need be carried in the binder. 
It does away with the necessity of carrying 
entire catalogs, booklets and circulars of various 
sizes and shapes. 


Salesmen using the loose-leaf system have a 
great advantage over men not using this equip- 
ment—to say nothing of the added convenience, 
time and labor-saving features. 


With a modernly equipped loose-leaf binder, 
the salesman can present hi 

comprehensive manner than it is possible to 
accomplish by the old methods. Having all his 
material up to date in compact form and easily 
available, he can show latest specifications, 
answer questions or quote prices more readily. 


is products in a more 


Especially designed for the standardized catalog page 
adopted by the plumbing and heating industries 


ry 


To unlock Binder—Pull out slide 
bar in top wing. Top cover will | 
immediately fall back. \Wigaa 

Ni a 


YT — 


To lock Binder—bring top wing 
back over the posts—be sure posts 
fit in the holes in the top wing—then 
push in slide bar. 


Separate the sheets where desired )\” fl 
and slip sheets off the posts. Take fii 
out sheets or put in new ones as Hi 
desired. These three moves take but 
a few seconds. Each operation is a 


natural one. 





To increase or to decrease the capacity 
of the binder is a simple operation. 
The two posts are so constructed that 
they can be easily raised or lowered 
to meet the height requirements. 
Binder posts can o extended from 
11% inches to 2\ inches. 





For Plumbing and Heating Contractors— 


Many master plumbers and steamfitters assem- 
ble working catalogs from standardized catalog 
sheets filed in binders. 

Domestic Engineering is in position to furnish 
without charge, upon request, loose sheets— 
which are reprints from catalog pages appearing 
in “Domestic Engineering Catalog”—of several 
hundred manufacturers. They are standard 
catalog page size—10°4x81%4 inches—are printed 
ona g grade of light paper and punched 
according to the standard adopted by the plumb- 
ing and heating industries. These sheets fit the 
SPEEDLOK binder. 


When orders for binders are accompanied by 
requests for catalog reprints the binders will 
be equipped with the sheets desired and shipped 
complete. 


Write for full details regarding loose sheets 
and binders. : 


Domestic Engineering Company 


1900 Prairie Avenue 


(Catalog Dept.) 


Chicago, Illinois 
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mencing to develop young men with a business point 
of view. You have to compete ultimately with a type 
of mentality which will co-ordinate all phases of busi- 
ness. To overcome your mechanical bias and to live 
in the spirit of your consumer, giving him ideas, estab- 
lishing incentives, is the contribution that you have to 
make to the success of your business. The mere knowl- 
edge of mechanics is not running a business, but run- 
ning a business is just as mechanical as running an auto- 
mobile or as running a power plant, and in our day we 
are beginning to recognize the fact that there is a great 
discrimination between those who know how to be engi- 
neers against those who are business engineers. 


“We must sentimentalize the bathroom in the mind 
of the consumer. What do people want in a bathroom? 
We want ease and convenience of movement in the bath- 
room. If you work out such a plan that the public will 
demand a room of a certain minimum size you will win 
your public. Who is supposed to give us a living pic- 
ture of a bathroom in which we have ease of move- 
ment ? 


“T want sunshine because sunshine means life. 1 
want to go into a bathroom where I can let the rays 
of the sunshine strike me. Another idea is that of exer- 
cise. What room ought to be the room in which to 
get exercise more than the modern bathroom? 


“Unless you build into your business certain charac- 
teristics which endure you can not grow. What are 
those characteristics: 1, Self-confidence, based on re- 
search which has given you facts which you bring to 





Top row: John A. Anderson, president of state association, 
and John J. Ostronic, both of Omaha, Nebr.; L. Delorenzo and 
T. Wasniewski, both of Clifton, N. J. Second row: C. W. 
Farrar, president of Excelso Products Corp., Buffalo, N. Y. and 
C. 8. Farrar; T. C. Freeman, sales manager, and J. H. Gavin, 
both of Chicago Faucet Co., Chicago; E. W. Aubinger, sales 
manager, Brunswick-Balke-Collender Co., Chicago. Bottom 
row: Charles Heffling, Hugo Lippert and A. A. Hoffman, all of 
Milwaukee, Wis.; Mrs. and Mr. H. Schlapprizszi of St. Louis, Mo. 
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McAlear 
Duplex 
Water Feeder 


THINGS 


you don’t get with 


MeAlear Water Feeders 


Friction 


Sticking Valves 


Lack of Capacity 
Ask for Bulletin K2 and latest prices 


cHicaco WEIAS 


Branches in Principal Cities 











LEAR 7AF GC U>itinois 


ar 1901-7 South Western Avenue 











Approved by 





IMICO UNIONS 





NOTE THE BRASS DISC 


Made of Refined Malleable Iron with Brass 
Seat Inserted in Place by Powerful Pressure 
So That It Cannot Become Detached. 


ILLINOIS MALLEABLE IRON CO. 


Manufacturers Full Line Iron Pipe Fittings 


Underwriters’ Laboratories. 


Chicago, III. 
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bear upon the individual to whom you are talking; 2, 
Earnestness, insisting that you have the right to be 
heard and that you will be heard, for your product 
contributes to the future and health of the individual; 
3, Tactfulness, which is my capacity to adjust myself 
to your limitations. You must adjust yourself to hu- 
man beings. You must know how they are living. Tact 
implies that as I sell to you I simply adjust what I have 
to your actual condition; 4, Persistency, which means 
that if a man walks into your establishment you are 
going to see to it that he gets your whole message; 5, 
Enthusiasm—when I am enthusiastic | have excess 
energy. I am not negative. And so as I approach the 
consuming public, somehow or other my enthusiasm 
builds enticing pictures.” 


A Sales Demonstration 


The session in Educational Hall at the auditorium 
on Wednesday afternoon was given over to actual dem- 
onstrations of an attempt to sell a kitchen sink. With 
Miss Ida M. Anderson of the Bureau acting the part 
of the housewife, two of the students, just graduated 
from the Wharton School, approached her with the 
idea of selling a new kitchen sink. Each student was 
given a set of conditions as to the income of the family, 
the number of people in it and the fact that the kitchen 
had had some remodeling done recently. Also that there 
was a possibility that the house might be sold shortly. 
What Miss Anderson’s objections were to be, aside 
from those indicated by the information given, the 
students did not know. Each student approached the 
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sale, therefore, in accordance with his own ideas and 
some very good points were scored by each. Each sale 
showed the characteristic differences of the students, 
giving the audience an opportunity to contrast each 
one’s approach to the housewife and his development of 
his sales talk in answer to her objections. 

When the students had completed their demonstra- 
tion, F. R. Cawl and J. R. Doubman, of the staff of 
the Wharton School, criticized their efforts. The first 
named pointed out the strong points in the two sales pre- 
sentations, stressing the differences in accordance with 
the types represented by the students. The last named 
then took the platform and pointed out the weaknesses 
of the student’s efforts to overcome the objections of 
the housewife, commencing with the moment when they 
knocked for admission, to their words of farewell. 

The stage had been set to represent a kitchen with 
an ice box, a porcelain-top kitchen table, a new kitchen 
cabinet and a very old sink, out-of-date as to style and 
badly chipped. Miss Anderson’s objections were raised 
in each of the sales presentations, not in any set order, 
but rather in accordance with the development of the 
situation, so that, as far as possible, the conditions of 
a real sales canvass were stimulated. 

Following the criticism by the two professors, it was 
announced that Mr. Wanger would try to sell the new 
sink. Because of his intimate knowledge of the indus- 
try, Mr. Wanger’s sales presentation was, of course 
much more finished than that of the students; he very 
quickly convinced Miss Anderson, as the housewife, 
that the new sink was a very desirable addition to the 
















Have you seen the 
New Folder? 


Write for DE56 
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Water Heaters 


with the New Steel Jacket 
have been tested and approved 
by the Good Housekeeping 
Institute, an authority on 
home appliances. 


No adjustments necessary— 
no repairs after installation. 
An abundant supply of Hot 
Water. 





THE M. S. LITTLE MFG. CO. 
Hartford, Conn. 
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PUMPS 
WATER SYSTEM. 
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Prices and Capacities 


Fig.2085, Deming‘ Marvel’”’ 
Water Systems— 





Capacity | Tank 
No. 
per Hour! pacity 


1 | 265 | 42 |$106.00 
1%] 315 | 42] 112.00 
2 | 480 | 42] 153.00 
2 | 480 |120| 172.00 
2%| 600 |120]| 187.00 


Fresh Water Attachment 
included in these prices. 
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TYPE 30 
PRESSURE RELIEF VALVE 


The Watts Type 30 
, Pressure Relief Valve 
may be used on either 
hot or cold water line. 
It is made to be in- 
stalled in the fitting. 











TYPE 28 / 
PRESSURE RELIEF VALVE DIAD 
The Watts Type 28 and | z 
30 differ only in the style a 
however, is constructed . Pi | | ; . ; F 7 
so that it may be plugged wis ee 
for dead end service or it one | ae: 
may be put into the line ? 
with water running 3 | 










of the body. The 28, 
through it. 





tire 2 


The Watts Type 29 
is a Pressure, Temper- 
ature and Vacuum 
Valve. It is for use 
on hot water lines 
only. 


As Seen At The 
Convention 


Here are three Watts leaders as 
they were shown at the recent 
Convention. They attracted 
widespread attention because the 
men in the trade were able to 
see that here was the solution to 
many of their Pressure, Tempera- 
ture and Vacuum Relief prob- 
lems. You can solve your prob- 
lems of this kind with Watts 
Valves also. 



















IF YOU DIDN’T GET YOUR NAME IN 
AT THE CONVENTION FOR ONE OF 
OUR SOUVENIR THERMOMETERS OR 
IF YOU WERE UNABLE TO ATTEND, 
SEND US YOUR NAME OR LETTER- 
HEAD AND WE WILL SEE THAT YOU 
GET ONE. 







Why not write us for 
complete information. 







ohn G. Kelly, Inc. Sales Associates 
or the United States and Canada, 
210 East 45th St., New York City, N. Y. 


Geo. E. Kitson Co.. Philadelphia Repre- 
sentative, 5939 Haverford Ave., Phila., Pa. 





Watts Regulator 


lawrence Mass: 
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kitchen, and, where the students had been satisfied with 
an opportunity to make a later call or to take the house- 
wife to the sales room to show her the sink, Mr. Wanger 
arranged to have his men on the job the next morning 
to instal it. Dr. Hess was then called on to sum up the 
entire process of demonstrating sales methods and de- 
veloped further the thoughts he had in the morning 
expressed to the convention. 

The regular business session of the convention on 
the last day continued through until about seven o’clock 
in the evening, and it was thought advisable to cancel 
the demonstrations for that day. The program called 
for demonstrations by Harry L. Stilwell, a contractor 
of Philadelphia, and John J. Vogelpohl, of Cincin- 
nati. Mr. Stilwell was to show “How I Make Sales in 
the Home,” and Mr. Vogelpohl, “How I Make Sales in 
the Store.” 

These sales presentations drew a large and enthusias- 
tic audience each day, the second larger than the first. 
Expressions of those who attended the demonstrations 
indicated a lively interest and many acknowledgments of 
practical help were heard. 

Meeting Competition 

On the regular program for the last day of the con- 
vention, under the educational program, Russ.” G. 
Creviston, manager of the Bureau, spoke on “Co _ eti- 
tion and How to Meet It.” ‘The most importan_ .- ing 
Mr. Creviston said, in competition, is to understand the 
market in which you are laboring. “I am convinced,” 
he said, “that if we can develop in these industries on 
the part of you gentlemen as contractors, on the part 
of the wholesalers and manufacturers a proper under- 
standing and appreciation of the conditions as they now 
exist and the trends which are taking place, we will 
have very little difficulty to adjust ourselves to the cur- 
rent problems. 

‘There are a number of changes taking place and 
the first one [ wish to point out to you is one that 
affects every one of you as contractors, regardless of 





Top row: H. W. Seymour of Crane Co., Chicago; H. V. Kohler 
of Kohler Co., Kohler, Wis.; C. R. Crane, Il, of Crane Co. 
Second row: C. F. Troutwine and J. S. Simmons, both of York, 
Pa.; W. S. Loftis and son, of Atlanta, Ga. Bottom row: Joseph 
A. Ries, D. C. Cunningham and Henry F. Ryffel, all of St. 
Louis, Mo.; Mrs. and Mr. J. J. Lawler of Springfield, Mo. 
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JOIN THE NO SAND— 


HOLE IN ONE 
CLUB 


BY BUYING YOUR 


CAST PLUMBING 
SPECIALTIES 


FROM 


re RICHMOND 


FOUNDRY £ MANUFACTURING CO Inc. 


RICHMOND, VIRGINIA 
GOLFERS NOTE! 


We will give an attractive bronze souvenir to 
any plumbing or heating wholesaler, master 
plumber or active employee of either, making 
a legitimate hole in one. 


A Dependable Source of Supply 

















KROY 
Unit Heater 





ROY overhead Unit Heater incorpo- 

K rates the Super-Fin extended surface 

coil. It permits any steam pressure 

from 0 to 200 pounds. It can’t leak— 

the joints are fused. A Kroy Unit de- 

livers highest B.T. U. capacity at lowest 

B.T.U. cost. Write for ratings and speci- 

fications. Branch offices in important 
cities. 


York Heating & Ventilating Corp’n 
Largest “Producers of Unit Heaters 
1573 Sansom Street Philadelphia 
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Have iy sent for your free 
copy of the Jewell book? 





DOMESTIC ENGINEERING 





The man who wants the comfort of 

automatic heating — and that in- 
‘ cludes nearly every home owner in 

your neighborhood — wants it in 
spite of additional cost. ‘That is why the 
market for automatic heating is essentt- 
ally a quality market. It is almost made 
to order for the heating contractor who 
has had enough of profit-killing cut- 


price competition. 





The Jewell Temperature Regulator fits 
every requirement of this rapidly grow- 
ing market. Sold on a strictly quality 
basis, as the first necessity of automatic 
heating, the Jewell line shows a clean 
profit record. 


Heating contractors in every section of the coun- 
try are stepping up their profits by selling the 
Jewell to make every heating plant, old or new, 
more completely automatic. Your sales and prof- 
its are headed for new records when you feature 
the Jewell to meet the demands of the Automatic 
Heating Age. 


Write today for the book that gives you 
all the facts on the Jewell line. 


MINNEAPOLIS-HONEYWELL REGULATOR COMPANY 
Executive Offices: 2801 Fourth Avenue, So., Minneapolis 
Factories: Minneapolis, Minn. and Wabash, Ind. 








ewell ¢ 


J TEMPERATURE REGULATOR 


July 13, 1929 


For clean profits, meet 
the demands of the 
AUTOMATIC AGE 








This red motor identifies the 


Jewell line. 
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the size of work you do. As builders, you naturally 
had a very important part in the great construction 
era which was taking place in this country until about 
1922. In other words, your services were asked for 
until 1922. It was natural that you could give more 
consideration and attention to the construction end 
of your particular business than in the promotional 
side of your business. Conditions today have 
changed. Today, we have two kinds of business, new 
business and replacement business. The new busi- 





Top row: W. R. Dunlap, state president, and J. S. Levene, state 


secretary, both of Kansas City, Mo.; R. G. Wenzel and Walter | 


Tesch, both of Milwaukee, Wis. Second row: Mrs. and Mr. A. 
(. Petersen of Chicago; Bruce Wigle and William Schonhofer, 
both of Detroit, Mich. Bottom row: Mrs. J. J. MeCue, J. J. 
McCue, Miss Helen McCue, Miss May McCue and Billy McCue, 
all of St. Louis, Mo.; C. W. Wilson of Youngstown, Ohio 


ness which is coming into our industry is that busi- 
ness which is necessary to take care of the increased 
population, which we enjoy each year at the rate of 
about 1,650,000 people. On the average of five per 
family, that means 330,000 living units which must 
be constructed each year. Also it means schools and 
commercial buildings to take care of the increased 
needs of our population. 

“Your new construction market depends upon com- 
petition. The rest of your business depends upon 
your ability to make building owners conscious of 
their plumbing.” 

In order to show the extent of the change which 
has taken place, Mr. Creviston cited the following 
figures: 

In 1921, 53.3 per cent of all residences were for 

single families. 

17 per cent were two-family houses. 

24.4 per cent were multiple or apartment 
houses. 

In 1928, 35 per cent were single type. 
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DIYS OLVOS OY 


Nothing Tricky—but Substantially 
Better Pipe Vises 


ARMSTRONG BROS. Hinged Pipe 
Vises, from the line of Better 
Pipe Tools do not depart radically 
from standard pipe vise designs. 
They are, however, lighter, trim- 
mer, less wobbly, stronger, more 
accurately made and of better 
stuff. Frames are certified mal- 
leable iron; jaws, tool steel 
hardened, tempered and tested 
Hooks are drop forged. 


ARMSTRONG BROS. Heavy Vises 
are designed for use under con- 
ditions requiring excep- 
tional strength and stiffness. They 
will last indefinitely under most 
severe use. 





Write today for catalog 
P.10, describing ARMSTRONG 
BROS. Better Pipe Tools 





ARMSTRONG BROS. TOOL CO. 
‘‘The Tool Holder People”’ 
323 N. Francisco Ave., Chicago, U.S.A 





Heavy Duty Vise 


“ARMSTRONG BROS. 
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FLAGG UNION 
Fig. No. 337 


BRASS TO IRON 
e SEAT- 
BALL JOINT 
. RO N . 
Listed as Standard 
by 
LNDERWRITERS’ LABORATORIES 


moe wet Se 


a g* @ 
> =~ 


ear es 


i + " fe 
ce. Ver 
. - _ + 
} et an 
: : - 
- att 
™ @...... 
* 


eo 
’ 
‘ hh ab 


as s 


eS  . > eee 
. — . ~ . : 
Nereis. Cee Die “ -- 
- s Pd . - Fy VO Pe > 
* . _ 
= ~ “a a 
7 2 . 
- se, 
. =x. , ins 
. «* ~—*., 
«* P 


- - ee 
*. 


 —_ ee SC Ce 


: 
* 
a 
_* 
> 


: 
, 7 
. . > ~ 
ae : 
os 
; - oo . 
wet . 
: - 
e 
: 


a 
Rae ee s? 
# 

° 











162 DOMESTIC ENGINEERING 


Made by 
the Makers of 


FLAGG FITTINGS 





FLAGG 300 Ib. UNION 
Fig. No. 338 





July 13, 1929 





Ew 
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Stanley G. Flagg & Co., Inc. - 1421 Chestnut St., Philadelphia, Pa. 
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Top row: E. F. Zurn, M. A. Zurn and E. M. Riger, all of J. A. 
Zurn Mfg. Co., Erie, Pa.; L. N. Zimmerman and M. J. Roberts, 
president, both of Roberts-Gordon Appliance Corp., Buffalo, 
N. ¥. Second row: J. W. Fortenbaugh, sanitary engineer, and 
A. D. Sloane, sales manager, both of Kaustine Co., Inc., Perry, 
N. Y¥.3; S. G. Wetzler, president, 8S. G. Wetzler, Jr., and Gus 
Wetzler, all of Blue Seal Chemical Co., Roselle, N. J. Bottom 
row: C. H. Kramer, P. C. Ettinger, H. J. Berringer and E. P. 
Saeger, all of Allentown, Pa.; G. Wilbur Thompson of Newton 
Centre, Mass.; John Law of Electro Flushing Mfg. Co., West 
Allis, Wis. 


11 per cent were two-family type. 
53.7 per cent were multiple or apartment 
type. 

“One of the great ills in this country,’ continued 
Mr. Creviston, “is that some of you men, equipped 
to do small or average work, have been trying to 
follow work in the larger types, thereby making one 
of the serious evils of your branch of the industry. 
Because the man who enters into competition with 
his associates and has not the funds or the organiza- 
tion with which to cope with the larger construction, 
simply lays himself open to subsidizing from the 
manufacturer or the wholesaler and that is unsound 
business from the standpoint of the welfare of Your 
branch of the industry. 

“When you start in to change your line of busi- 
ness to merchandising you must reorganize your 
business. The first step is to know in what class of 
products yours are with reference to the people who 
buy it. All commodities are classified on three bases: 
Shopping goods, i. e., goods which people shop for 
seeking ‘comparisons in price, style and quality; 
Convenience goods, i. e., things which must be made 


’ 


convenient to the purchaser; Impulse goods, 1, e., | 


goods bought upon the impulse of seeing them. 
“Our goods are in the first class. We have to sub- 
ject ourselves to comparison as to quality, style and 
price. In presenting shopping goods to the public, 
we must be able to satisfy three major demands: 
First, we must have a standing and reputation; sec- 
ond, we must be able to show those goods; third, 
competition to be met in that field requires com- 
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‘‘EBCO”’’ DISHWASHING SINK | 


with dishpan built-in 
Featured everywhere Good Homes are built-— 
write for details. 


The D. A. Ebinger Sanitary Mfg. Co. 
411 W. Town St. Columbus, Ohio 
Manursacturers also of Ventilated Closets, Urinals, Wash Sinks, 
Drinking Fountains and Steel Part.tions for Toilet Rooms. 




















STEEL TANKS 


BLACK OR GALVANIZED 








»>ARROW-> UNCONDITIONALLY 
TRAbE anc, GUARANTEED 
THE NOVELTY STEAM BOILER WORKS COMPANY 


Clare and Kloman Streets Baltimore, Maryland 








Now Pipe Hanging 
Becomes Easy 


The secret is this—E-Z Inserts. They are 
adaptable to all sizes of pipe hangers whether 
supported by pipe, bolt, rod or band tron. Adjus- 
table, too, allowing for expansion and alignment 
of inserts. Ball and socket arrangement between 
insert and hanger. No coupling or turn buckles 
needed—E-Z button turns in the insert. 


moose 21 1 JNSERT 













in one. Efficient 
and economical. 


Also 
Manufacturers of 




















one size will accom- 
75 Write for detailed 
information 
HEALY-RUFF COMPANY 


794 Hampderf Ave. ; St. Paul, Minn. 





RADIATOR HANGER 





Roof 
Flashings 
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When anything is made “the Butler way,’ it’s 
made as nearly perfect as it is possible to make it. 


Overton Roof Flashings are made the Butler way. 
From your jobber. 


BUTLER MANUFACTURING COMPANY 
Minneapolis 3 Minnesota 
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DONNELLY 


} Ptee _ PRESSURE RELIEF VALVES 


a“ y i r—eaerrerenr et 
» ~ pays 
. 
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"mee _* 


There are no com- | 
plicated adjustments 
to be made when in- 
stalling the Donnelly 
Outside Spring Re- 
lief Valve. The 
spring being outside 
allows the valve to 
be adjusted easily 
and after it is ad- 
justed it locks itself 
in place. | 
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Try a Donnelly 
Valve on your next 
boiler installation or 
on a job you are re- 
pairing. The differ- 
ence is apparent. 


a | DONNELLY MFG. COMPANY, Inc. 
_" 29 Mills St. : . Malden, Mass. 


New York Representative: Henry Stein, 50 Cliff St., New York City 





5 
- 


Philadelphia and Southern Territory Represented by Derbyshire, Mack 
& Morgan, Inc., 923-5 Real Estate Bldg., Philadelphia, Pa 
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SINK PLUG FITTING 



































We also make @ 
full line of Tank 
Valves—Boiler 
Couplings and 
many other items 
you need. If you 
do not have our 
catalog write for it 
today. 


The Trenton Brass & 
Machine Co 


Trenton New Jersey 


Represented by 
ROLLIN C. WILSON 


7 E. 42nd St. 
New York, N. Y. 
261 Franklin St 

, Mass. 
13 Nerth Ave. East, 
Cranford, N. J 
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bination of the individuals as a group in associations. 
The local association which exists merely on the 


basis of fraternal relationships is at this date a 








failure. The local association which exists for the 
purpose of defensive methods is short-lived. 


Therefore, to meet the competition in this replace- 
ment field, your local associations must be built into 
strong units. The temporary and part-time secre- 
tary has got to go. You must find ways and means 
to employ competent full-time secretaries. And 


those positions can not be the reward for faithful 


service rendered. They must be filled by men who 
have the background and inclination to handle pro- 
motional problems. Unless you men reconstruct 


_ your individual associations along that line, you will 


not receive full value for your dues and will not be 
getting the kind of service you will need in your 
businesses. 

“Ten years ago the Plumbing and Heating In- 
dustries Bureau was brought into the industry. At 
its birth there was not in this industry an effective 
service such as exists today. Because of that, you 
men collectively and individually did not rally back 
of the bureau as you should have. The wholesaler 
shirked his responsibility and, in a large degree, the 
manufacturer. However, in 1926, when the effects 
of this new construction that we have been having 
was being brought to your attention, you all immedi- 
ately recognized that there was a need in this in- 
dustry for some general clearing house which could 
serve each of you and the bureau was given a new 
lease on life. 

“An attempt was made to raise a half-million dol- 
lars to finance the bureau and that attempt has not 
been made a reality. Only recently, we had to 
seriously reduce the bureau. It is the only agency 
which exists at this moment so constructed with the 
capability of serving the combined needs of all three 
branches of this industry. 

“You can have the most efficient association of mas- 
ter plumbers human ingenuity can produce; you may 
have the most wonderful supply organizations, and 
you can have the most wonderful manufacturers’ or- 
ganization; but unless you bring those organizations 
together on a common basis and there as business 
men discuss the changes and the threats that are 
coming into your respective branches of the industry, 
and then go back to the joint program through your 
general clearing house, you will not enjoy the full 
measure of success. 

“T believe that you gentlemen could well afford to 
instruct your incoming officers to take the lead 
forming a council of some sort in this industry, 
composed of the best men from all branches. I be- 
lieve it is up to you men, representing the contracting 
division of this industry. I believe it is in your 
power to, on this very day, start an absolute reor- 
ganization of thought in this industry. 

“I feel that unless some such leadership as that 
comes into your industry soon you will not be able 
to meet the competition that is coming from the 
other industries and that the competition we are 
creating of ourselves through lack of understanding 
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CTUAL tests have repeatedly shown 
that an applier can put on twenty- 
five percent more Improved As- 

bestocel than ordinary air cell in the same 
time. This is because every piece of Im- 
proved Asbestocel is of uniform length, 
roundness and thickness. In addition 
Asbestocel is stronger and can be cut and 
mitered for bends and elbows. 


Open a length. Wide. Snap it shut. 
Where’s the ridge down the backbone? 
There isn’t any. No matter where you put 
Asbestocel on a pipe it’s all round—all 
over! That saves time. 


The labor cost is higher than the mate- 
rial cost on any low pressure insulating 


job, and the speed with which Asbestocel 
can be applied is therefore of the greatest 
importance. 


Your customers know the Johns-Man- 
ville name. Strong and continuous adver- 
tising campaigns make it one of the best 
known trade-marks. Hence you will find 
a ready acceptance of Asbestocel. 1n fact 
by its use you tend to build greater con- 
fidence in your own work. 


The customer recognizes the name, 
and he recognizes the neat, smooth, 
good - looking results when the job is 
finished. Measure your insulation jobs 
in terms of labor, and use Improved 
Asbestocel. 











¥ Johns-Manville 


IMPROVED ASBESTOCEL 


{Branches in all large cities} 


Name 


JOHNS-MANVILLE CORPORATION 
New York Chicago Cleveland San Francisco 


Toronto 


Please send me complete informationabout “Improved Asbestocel.”’ 





Address 





A-41-7 
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© announces 
ONVERIIBLE SOFTE 








SA-60 DeLuxe 
Convertible 
[his model is the basic unit 
im the Convertible Line. It 
can be converted to any 
other type. 





SR-60 DeLuxe 
Convertible 
This model has a separate 
Brine Control Unit, which 
makes it three-fourths auto- 
matic. 


SP-60 DeLuxe Convertible 


A Remote Control 
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A-60 DeLuxe Autcmatic 
The model A-6o is the ulti- 
mate in water softeners. With 
the Automatic Meter Contro! 
Unit, it is fully automatic. 






ST-60 DeLuxe 
Convertible 
4 convenient “Time-O-Stat”’ 
located in the kitchen makes 
the ST model nine-tenths 
automatic. 
Regenerating 


Unit makes this model seven-eighths 


automatic. 


Duro is first again with a great new idea in 
Water Softeners—a profit making idea that 
means much to you—The DeLuxe Convertible 
Line. 


Now, if first cost is a factor with your cus- 
tomer, he can buy a low price SA Softener, with 
the assurance of eventually having all the con- 
veniences of a Remote Control or Full Automatic 
Softener by later adding the proper regenerating 
control unit. 


This new vogue in water softeners is appealing 
and advantageous to the user. And think how 
the Duro dealer will profit! Additional sales! 
Less sales resistance. By stocking one Convertible 
Type SA Softener and carrying the control units, 
the dealer can immediately deliver any one of five 
types of convertible softeners. This reduces 








VITREOUS PORCELAIN 


The most lasting materials known to science are 
built into Duro Convertible Softeners. Vitreous 
Porcelain is fused on high grade Armco Ingot Iron 
which in itself is rust resisting. The result is a mar- 
velous combination that is rust-proof, non-corroding 
and untouched by the chemical action of brine. 


inventories and insures prompt deliveries of 
whatever Convertible Type Softener the cus- 
tomer may choose. 


Vitreous Porcelain Finish Inside 
and Outside 


‘The new Duro Convertible Water Softeners 
are made of Armco Ingot Iron with fused Vitre- 
ous Porcelain finish, both inside and outside. 
All mechanism parts are cadmium plated. The 
result is a marvelous Water Softener of enduring 
quality and long life—a softener that is rust-proof, 
non-corroding and entirely untouched by the 
chemical action of brine. 


Write or wire for all details on the Duro Convertible 
Line of Water Softeners 


THE DURO COMPANY 


77 Monument Ave. DAYTON, OHIO 


DU IRO 


Convertible Water Softeners 
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will grow worse and certainly that is not a condition 
to look forward to. We have two basic industries. 
We have a very fertile field but we are not getting 
full value. I hope that during the coming year in 
some way, somehow, the leaders of these two great 
industries will get together and preserve what the 
bureau has started during the past ten years.” 
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The educational program included also a showing 
each evening of motion pictures in the Statler Hotel 
by the following companies: American Radiator Co., 
Hoffman Specialty Co., National Tube Co., Stand- 
ard Sanitary Mfg. Co., Jones & Laughlin Steel Corp., 
Crane Co., Toledo Pipe Threading Machine Co., 
Duriron Co. and American Brass Co. 


Reports of President and Committees 


OLLOWING is the abstract of the complete re- 

port, as read by President Sheehan on the last 
day of the convention: “After a survey of the equip- 
ment which had been in the national office, we de- 
cided to purchase new furniture and office equipment 
in keeping with the dignity of the national associa- 
tion. A complete inventory is available of the equip- 
ment, which will be shipped with consideration for 
the preservation of this equipment owing to the fact 
that we did purchase a very substantial and beauti- 
ful set. 

“The appointment of committees and the board 
of directors requires great thought as it is necessary 
that the destinies of your association be guided by 
men not only prominent, but who understand the 
needs of the industry. I was fortunate in being able 
to secure the services of three past national presi- 
dents. Their experience and knowledge of the needs 
of our industry have been invaluable to me during 
my administration. A national director was as- 


signed to represent the national office at the various 
state conventions.” Mr. Sheehan then made acknowl- 
edgment of co-operation from his co-workers: 

‘To the helpful co-operation and advice of the of- 
ficers and board of directors, as well as chairmen of 
committees, I feel is due whatever constructive work 
has been accomplished. 

“The national office, shortly after its removal to St. 
Louis, was visited by a representative of the depart- 
ment of justice. I might say in connection with this 
visit that at first I was somewhat shocked. But after 
the conclusion of a series of audiences with the rep- 
resentative, we got over the feeling of shock and 
really were delighted to think that the visit had taken 
place, owing to the counsel the representative gave 
us, which was very instructive and very helpful. 
After this visit, I, as your president, decided to re- 
lieve the committee which had been acting in behalf 
of the association, known as the trade relations com- 
mittee. You hear from the report of Mr. Quinn 
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Canadian Factory 


DART UNION CO. Ltd. 
TORONTO, CANADA 


The TWO BRONZE SEATS, the extra heavy 
pattern, the care in manufacture and the rigid- 
ness of inspection, all combine to make the 
DART UNION as outstanding as it is. These 
things, too, are your assurance that you can use 
a Dart and be sure it’s done right. 


Ask your jobber for them by name. 
Sample on request. 
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Sales Agents 
THE FAIRBANKS 
COMPANY 


E. M. DART MANUFACTURING COMPANY 


PROVIDENCE, RHODE ISLAND 
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“Our-WorRKS 


any Truck ever 


operated by Us!” 





i UR customers expect quick 
service, and this General 
Motors Truck certainly helps us 
to give it to them,”’ 
writes W. R. EAMES of 
EAMES & BROWN 
Plumbing - Heating - Sheet Metal 


Pontiac, Mich. 


“This Pontiac-powered Model 
T-19 (pictured) out-works any 
truck ever operated by us. It 
has plenty of speed and power. 
and eats up a great many miles 
daily. Our men think it’s great. 
‘*We are very much pleased with 
its operating economy, and its 
low maintenance cost. The 








ruggedness of the truck, too, 
promises long service-life.”’ 


« . a 


The WORK-TEST 


is a sincere offer to 


YOUR COMPANY 


We offer your company any General 
Motors Truck (whatever available 
model, chassis or body most closely 
meets your requirements). We fur- 
nish gasoline and a man to accom- 
pany your driver, without obligation 
to you. 

Put the truck into your service. 
Find out whether it handles more 
work-per-day—and how much more. 
How it adds greater safety in all traf- 
fic. Whether it enlarges the trading 


area or territory you can profitably 
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serve. How your men like it. What its 
operating costs are—and how much it 
may save you there. 

This test will give you accurate facts 
obtainable in no other way—facts in- 
stead of opinion, or statements, or 
‘*hearsay.””’ It is a modern safeguard 
to wise truck investment. 


4 e * 


PONTIAC-powered light duty equip- 
ment (7 types of different basic 
Straight Ratings; $625 to $1085). 
BUICK-powered medium-, and heav- 
ier-duty (33 types of different basic 
Straight Ratings; $1395 to $3315). 
BIG-BRUT E-powered for heaviest 
duty (two types of 28,000 Ibs. Straight 
Rating capacities; $4250-$4350.) 


(Note: Above prices chassis only 
f, o. 6. Pontiac, Michigan) 


GENERAL MOTORS TRUCKS 


GENERAL MOTORS TRUCK COMPANY, Pontiac, Michigan 


Nation-wide service and sales-representation: Factory Branches, Distributors, and Dealers, in 1500 principal cities and towns 


ALWAYS INVESTIGATE 


WHAT GENERAL MOTORS HAS BEFORE YOU BUY 
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Top row: J. C. Keene, Russell G: Creviston, manager, and E. 
L. Flentje, all of Plumbing and Heating Industries Bureau, 
Chicago; Harry E. Kerr, president, Cleveland Gas Burner & 
Appliance Corp., Cleveland, Ohio. Second row: C. K. Knapp, 
Mrs. Knapp and Miss Irene Knapp, all of Sound Beach, Conn.,; 
R. T. Rock of Bridgeport, Conn. Bottom row: Mrs. L. Rose, 
H. C. Abele, Mrs. L. Schlehuber, Mrs. Harry Abeie, Mrs. John 
Janssen, J. C. Dillon and Mrs. Dillon, all of Peoria, Tl. 


yesterday that this action of mine was concurred 
unanimously by the board of directors. 

“In accordance with a resolution, $15,000 was con- 
tributed to the Plumbing and Heating Industries 
Bureau and $3,000 to the scholarship fund. In addi- 
tion, | might go back to a question regarding the 
shortage reported by Chairman Fee of the scholar- 
ship committee. You know that at the Memphis con- 
vention there was a report that about $32,000 was 
necessary to complete the program of $135,000 as re- 
quired by the scholarship fund. I, in my optimism, 
about two months ago decided upon sending a letter 
out to the membership at large, asking their co-opera- 
tion in making up the deficit in the fund. I will not 
quote figures, but I want to tell you that we hardly 
got our postage cost back. I have confidence that 
you will help us complete this fund. We have re- 
ceived some contributions from various parts of the 
country. You still have the opportunity to support 
my optimism by sending your contribution to the na- 
tional office or by sending it to the chairman of the 
committee. 


“The meeting of the board of directors of the 
Plumbing and Heating Industries Bureau was held 
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Flooded basements are no 
more necessary than the 
disease they breed. 

















Your customers want the 
protection, complete, thor- 
ough and always depend- 
able, that only a Stark 
Portable Electric Basement 
Drainer can give. 


Remember, Stark is all you 
need to know to solve any 
basement drainage 
problem. 


Get the whole story from 
your jobber—today! 





The Stark Pump Co. 


17128 Mt. Elliott Ave. Detroit, Mich. 
Branches: Chicago, Philadelphia 
Toronto: Atlas Engineering & Machinery 
Co., Ltd. 




















Cuts Pipe 
Threading 
Costs 


A full-fledged_Port- 
able Pipe Machine 
for Reaming, Cham- 
fering, Threading 
and Cutting Off 
pipe from 14” to2”. 
Uses any standard make of 
solid square right or left hand 
pipe or bolt ‘dies. 








THREADS RAPIDLY 


Weighs 250 pounds. Operates 
off either A. C. or D. C. light- 
ing circuits. Is_ sufficiently 
powered to drive geared heads 
on the larger pipe, up to 6”. 


A real pipe machine at a price 
you can afford. Ask us about 
it today. Give us the name 
of your supply dealer. 

CUTS OFF RAPIDLY 


PEERLESS MACHINE CO. -+ Racine, Wisconsin 


_—EE——EEE 4 








“CHICAGO” | 
Pipe Threading Machines Production Precision 
Latest and Most Advanced Types on the Market 


Chicage Pipethread Machine Ce., Racine, Wiscensin 


Offices and Factory: 1621 Racine Street 
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Soft 
Water 


HEIGHT OVER ALL 





INO Se" Ia" 
. . NO - - x 
Lime, magnesia NO6- 17 14" 


and other incrust- F————— noe-ireia 
WR oom woes =~ —~ WO @- 2°< iv 


Ing minerals in Fig. 118 No. 5—*,-inch Compound Injector. 
water are easily Patented in U.S., Canada and Foreign Countries. 


and thoroughly 

overcome when Dehn against destructive water 
Automatic Water Soft- and will bring you fine 
eners are used. profits. 




















More than twenty-five Ask your jobber about 
years in general and suc- the Dehn or write us di- 
cessful use. A Dehnwill rect for full information 
safeguard your customers and prices. 


COMPOUND INJECTOR & SPECIALTY COMPANY 
419-421 D. North Laramie Ave. 
Chicago, IIl. - ~ U.S. A. 








Made As You 
Would Make 
Them Yourself 


























If you were in the roof 
flashing business, 
you'd want to make a 
flashing that overcame 
every difficulty of in- 
stallation and service. | 




















That’s what we've ——— — 
tried to do in making 

Oatey 4 in 1 Roof Flashings and we believe we have 
succeeded. You'll agree with us after you've tried one. 


L. R. OATEY CO. 


5500 Walworth Ave. : Cleveland, Ohio 
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Top row: William H. Cadwell, Beaton & Cadwell Mfg. Co., New 
Britain, Conn.; Mrs. George J. Dehn and George J. Dehn, presi- 
dent, Compound Injector Specialty Co., Chicago; C. C. Stringer 
of Stringer Bros. Co., Inc., Chicago. Second row: L. P. Eaton, 
W. TL. Vallett, manager of branches, and Homer Shuell, all of 
EverHot Heater Co., Detroit, Mich.; Ira E. Baker of Cleveland 
Gas Burner & Appliance Corp., Cleveland, Ohio. Bottom row: 
H. R. Ryan of Economy Pumping Machinery Co., Chicago; 
Frank H. Gaylord of Hoffman Specialty Co., Inc., Waterbury, 
Conn.; R. A. Campbell of D. & T. Mfg. Co., St. Louis, Mo.; 
William C. Marsh, president, and N. F. Dould, vice-president, 
Marsh Valve Co., Dunkirk, N. Y. 


at the Hotel Statler in Buffalo on Sunday, June 23. 
The work of the Plumbing and Heating Industries 
Bureau during the last ten years was surveyed in 
the board. The board devoted detailed attention to 
all phases of the Bureau’s work and finances. It was 
the unanimous opinion that the educational work of 
the Bureau, which has been carried on in co-opera- 
tion with the national association has been of untold 
value to the industry and that it should be continued. 
The board found it impossible because of inadequate 
funds to continue all phases of the enlarged program 
of the Bureau which was outlined in 1927, and cer- 
tain reductions in services were found necessary by 
the board in order that the Bureau may keep within 
its budget. All of its services of direct benefit to 
master plumbers and heating contractors will be con- 
tinued. ; 

“In view of the restricted program and finances ot 
the Bureau, Russell G. Creviston, whose services 
were obtained in July of 1927, for the purpose of de- 
veloping and promoting an enlarged program, 
tendered his resignation as general manager and sec- 
retary with the request that it become effective not 
later than September 1. The members of the board, 
realizing that the present program is much less in 
scope than when Mr. Creviston was employed, ac- 
cepted his resignation as of October 1, in order that 
they may have the benefit of his services during the 
reorganization and financing of the present plan. 


E. L. Flentje, who is known throughout the in- 
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Ohio Brass No. 20 Line Flexitite Gate 
Valves are life savers in tight places, but 
still more important is the fact that they 
are tight any place. Tight on air, water, 
steam, gas or gasoline. Why not ask your 
wholesaler? 








L. 


NEW YORK CHICAGO 
PHILADELPHIA BOSTON 
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ora light Lorner 


OU have been in a tight corner with a long gate 

valve. You know what it is. You take the valve 
down and spend precious time putting it together 
again. Get into that same corner with an Ohio Brass 
Flexitite Gate Valve. What do you do? Undothe 
packing nut and remove the stem, stuffing box and 
packing nut in one piece. Then make up the line 
and put back the one part you have taken from the 
valvé. Simple! And look at the time you save. Five 
minutes at least. That’s why there is an extra profit 
in the make-up. 


All Ohio Brass valves are like that. They are de- 
signed to save your journeymen’s time; your money. 
It is not necessary to get in a tight place to be ahead 
of the game by using Ohio Brass valves. They will 
add to your profits in any place. 
Ohio Brass Company 
Mansfield, Ohio 


1075V 


PORCELAIN 


MINING 








PITTSBURGH ATLANTA CLEVELAND 
ST, LOUIS SAN FRANCISCO LOS ANGELES 


MATERIALS 
VALVES 





LINE MATERIALS 


} | INSULATORS 
aS Ss O RAIL. BONDS 
I @ 


CAR EQUIPMENT 
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The Door 
to Service 


In the purchase or specification of 
automatic controls there is a definite con- 
sideration beyond the service that the goods 
themselves provide—the service which is 
rendered by the control manufacturer. 


That service, with us, begins before 
there is an actual purchase. Engineering 
help is available for the solution of your 
control problems-and that service continues 
with a national distribution system to give 
you prompt delivery. Furthermore adequate 
personal contact gives you the advantage of 
our control experience at all times. 


We appreciate the necessity of service 
--prompt, efficient and thorough-going in 
every particular. Our door is truly the door 
to service, before, during, and after the 
purchase of Time-O-Stat products. 


Manufucturers of AUTOMATIC CONTROLS for 


Oil Burners - Gas Burners - Coal Burners - Electric Retrigerators 
Furnace Fans - Mechanical Stokers - Industrial Ovens - Ice Machines 
Unit Heaters - Water Heaters - Also Sign Flashers - Mercury Switches 


Electric Heaters - Corrugated Metal Bellows 


Time"©O-8rar Controis Company 
ELKHART, INDIANA 


Successor to 
Absolute Con-Tac-Tor Corp. Cramblet Engineering Corp. 


T ime-O-Stat Corporation Leachwood Company 
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dustry because of his contacts with local, state and 
national associations, and because of his direction 
of the Philadelphia market development compaign, 
was unanimously elected to succeed Mr. Creviston as 
secretary-manager, effective October 1. Mr. Flentje 
joined the staff of the bureau four years ago and 
previously had extensive advertising and sales ex- 
perience. His close association with Mr, Creviston 
in the administrative work of the Bureau in the last 
two years will enable him to give capable direction 
to its work. 

On the motion of Louis R. Friend, of Milwaukee, 
following the reading and acceptance of the presi- 
dent’s report, a rising vote of thanks was accorded to 
Mr. Creviston, in the sense, also, that there was re- 
gret at the news of Mr. Creviston’s resignation from 
the Bureau. 


Scholarship Committee 


As a part of his report as chairman of the Scholar- 
ship committee, Frank J. Fee of New York, had 
arranged for the attendance of three of the students 
now at Carnegie. They were William Henderson oi 
Gary, Ind., Louis Nielsen of Brooklyn, N. Y., and 
Clayton Richenback of Waterbury, Conn. A fourth 
student, Chester Armstrong of the state of Florida, 
was unable to attend the convention. 

Mr. Fee’s report said that the committee had dis- 
cussed the question of entering additional students 


in 1929, but decided against it as the full number ot 
(Continued on Page 183) 





Top row: Francis C. Dorsey of Baltimore, Md., past nationa! 
director; S. W. Williams of Greeley, Colo.; J. Manion and 
M. I. Weil, both of Chicago Pump Co., Chicago. Second row: 
Jacob Schuh, John Belz, 8S. V. Hanley and Walter Dusold, 
all of Milwaukee, Wis. Bottom row: F. H. Crist of Crist & 
Schilken Co., Pittsburgh, Pa.; C. H. Wagenseller and W. J. 
Jett, both of Mueller Co., Decatur, Ill.; C. F. Smith of Sioux 
Falis, 8S. D., state secretary 
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More Value from 
Welded Installations 


HE oxwelded joint properly made is permanently tight, service- 
free, and as strong as the pipe itself, fully 100% efficient. 
Oxwelding reduces the weight of piping systems. 
Less space is required for the roughing-in of welded 
lines. Alterations can be made quickly and easily. 
Life of a welded line is limited only by the life of the pipe. 
Dependable assistance in the use of oxwelding is 
available through Linde Process Service. 
Mail the coupon for our new 


book ‘‘ Welded Piping’. 


All you need — 
LINDE OXYGEN 
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Welding and Cutting F 3 s 

Apparatus and Supplies | ) ~ 
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The Linde Air Products Co. 
Oxweld Acetylene Co. 

The Prest-Q-Lite Co., Inc. 
Union Carbide Sales Co. 





CE i: 0/ 
TECHNICAL PU ICITY DEPT. 
UNION CARBIDE AND CARBON CORPORATION The Linde Ag Products Company 
205 East 42 trect, New York, N. Y. 
General Offices UCC) Sales Offices Gentlemen: 
— _ = +, witho bligation, 
30 East 42nd Street In principal cities book "Welded Pistiog”. ee 
New York, N. Y. of the country ; .& Y ¥ 
Name —_—_—_—_ 4 —_____ ~emepgnaenaiiien 
64 Linde plants—45 Prest-O-Lite plants—1i54 Oxygen Warehouse stocks—138 Acetylene Warehouse Fe ee ‘ esiiesiigdnamity 
stocks—38 Apparatus Warehouse stocks—235 Carbide Warebouse stocks Cityor I i W 9 
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S| i Coolidge ,Shepley, Bulfinch & Abbott, Architects 
+ a ae ocke, Stevens = Sanitas, Inc., Fixtures. 
F a William M. Collins Co., Plumbers. 
4 NURSES’ HOME, MASS. GENERAL HOSPITAL 
mt , a . | Boston, Mass. 
J 2 a t Deine . : Equipped throughout with 
Shreve & Lamb, New York, Architects. 
Ras Sater Ram MARINE FLUSH VALVES 
R. G. REYNOLDS TOBACCO CO. 
a Winston-Salem, N. C. 


Equipped throughout with 


FLUSH VALVES 
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7 Wm. J, Gormley Co., Plumbers. 
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u a Equipped throughout with 
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MARKETS 





BUSINESS REPORTS FROM LARGE JOBBING CENTERS 








Pottery and Boiler Prices Are Changed 


ANUFACTURERS and wholesalers of plumbing and heating goods say that the .closing days of 


June and the first few days of this month were more satisfactory from a volume standpoint over 


the country generally, but it seems that the up-swing was more noticeable in some sections than in others. 


The interest of wholesalers and contractors was chiefly centered during the past fortnight on the announce- 


ment of new prices by potters and boiler and radiator manufacturers. 


On July 1 the majority of manu- 


facturers of pottery issued new sheets reducing their prices to wholesalers on wash-down bowls and 


tanks. These new prices are reported to be slightly below those in effect prior to the advance which 


was made in January of this year. 


Also, since our last report, practically all boiler and radiator manufac- 


turers have withdrawn their old prices, discounts, quotations and selling arrangements and have mailed out 


new sheets to thetr customers. 


Pipe, fittings and other roughing-in materials are mentioned in particular as among those products 


moving into consumption more freely in most territories. 


Though large quantity buying by jobbers is the 


exception rather than the rule, stocks at distributing points have been kept well in excess of plumbing and 


heating contractors’ needs, and insurances against unexpected shortages are found in manufacturers’ abil- 


ities to forward materials on short notice. 


NEW ENGLAND 


Building Activities Assume Better Pace— 


Despite the fact that construction 
has been laggard during the early part 
of this year as compared with previ- 
ous years, there has been noted during 
the past month a considerable increase 
in development both of residential 
character and of municipal, hospital 
and commercial enterprises. W hole- 
salers’ rates of distribution have be- 
come quickened in most all quarters, 
and even though their volumes ac- 
crued during the first half of 1929 are 
not up to the level which the past sev- 
eral years showed, there is consider- 
able optimism expressed over what the 
next six months should produce. The 
number of estimates being submitted 
by contractors and jobbers indicates 
that there is a much better potential 
amount of work than was heretofore 
generally believed. With the gradual 
increase in consumption requirements 
during June, wholesalers have com- 
mitted themselves somewhat more 
freely, granting fairly good shipments 
to manufacturers of a number of com- 
modities, the bulk of which were 
marked for July 1. 

Though large quantity buying by 
jobbers is the exception rather than 
the rule, stocks at distributing points 
have been kept well in excess of 


plumbing and heating contractors’ 
needs and insurances against unex- 
pected shortcomings are found in 
manufacturers’ abilities to forward 
materials on short notice. 

Of significance in the price trend 
of the market during the past fort- 
night was the announcement by most 
all potters of reductions in their prices 
to jobbers of staple bowls and tanks. 
The majority of boiler and radiator 
manufacturers also issued new sheets. 

Soil Pipe 

Plumbing contractors’ requirements 
have shown some indications of step- 
up during the past several weeks, for 
quite a few operations have advanced 
to the stage where  roughing-in 
processes are necessary. Makers re- 
port that their present receipts are 
not heavy, due to the comparatively 
substantial ordering by wholesalers 
when foundry prices were recently ad- 
vanced. July 1 tonnages for this ter- 
ritory were reported as considerably 
improved. Jobbers also experience a 
better rate of turn-over of their soil 
pipe stocks. Sources of supply are 


amply equipped to afford shipments 
on dates requested. The recently ar- 
rived at higher price level is being 
firmly maintained by makers. 


175 


Pipe—Brass, Steel and Wrought Iron 


Any change in activities in these 
commodities during the past fortnight 
is in the way of quickening consump- 
tion needs. Distributors find that 
their daily sales of brass pipe are of 
much better volume than they were 
a month ago. Steel and wrought iron 
pipe is also moving more frequently 
and in larger quantities from both 
wholesaling points and sources of 
manufacture. Jobbers, while not over- 
extending themselves in their commit- 
ments, are keeping well-assorted pipe 
racks and can rely on the quick de- 
livery service which mills are offering. 
No price changes have been announced 
by makers. y 


Fittings 

Several manufacturers’ representa- 
tives find that orders are beginning 
to come in a little more freely due 
to the fact that wholesalers require 
more frequent replenishment of their 
bins. The latter believe that the de- 
mand for cast iron and malleable 
items will continue to show the im- 
provement which the month of June 
brought forth and have consequently 
deemed it expedient to accumulate 
more sizable working stocks. Plumb- 
ing contractors’ installations of brass 
fittings also are reflected in better 
sales by jobbers and in the compara- 
tively steady bookings by makers. 
F'actory prices have not been changed. 
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No delivery extensions are reported on 
the part of makers. 
Knameled Ware 
Both manufacturers and distributors 
experienced a quickening in their sales, 


but the general contention is that 
volumes recorded for the first half 
of the year are in arrears to such 


extent that more rapid development in 
enameled ware consumption must take 
few months to 

A number of 


place within the next 
offset previous deficits. 
makers reported good shipments as of 
July 1, and augmented by 
the better business which. is reported 
in pick-up orders from their local 
warehouses. Consumption § require- 
ments show of betterment and 
there is presently a large amount of 
figuring being done by master plumb- 
ers and wholesalers. Sources of sup- 
ply are well equipped to forward ma- 
No price changes 


these are 


signs 


terials as requested. 
have been effected by makers. 
Pottery 

The noticeable developments 
in this market during the past fort- 
night was the announcement by most 
all potters of price reductions in staple 
smaller 


most 


and tanks and also in 
earthenware. Such revisions did not 
create large flurry in buying on 
the part of wholesalers, for stocks 
have been fairly well upkept and con- 
tractor demand has not advanced suf- 
ficiently warrant inventory ex- 
tensions at jobbing points. Neverthe- 
less, there is a better tone to business, 
from distribu- 


bowls 


any 


as to 


for pottery sales, both 
tors’ and makers’ standpoints, are con- 
than they were a 

Deliveries from sources 
executed in satisfactory 


siderably better 


month ago. 
are being 
manner. 
Plumbers’ Brass Goods 
Jobbers’ commitments, even though 
not of anticipatory nature, are more 
free and steadier, and this better de- 
mand, makers expect, will carry on 
through the of the oft- 
setting sales deficiencies which accom- 
the Master 


plumbers’ have 


balance year, 


panied earlier months. 


needs seemed to 


somewhat during the past 
several weeks. Manufacturers are 
producing steadily, eliminating any 
possibilities of future shortages, and 


delivery 


broadened 


generally offering quick 


No price changes have been 


are 
service. 
announced by producers. 
Range Boilers 

Makers continue to be in good pro- 
duction of range boilers and find that 
their products, especially in the com- 
monly used sizes, moving from 
their factories more freely than they 
have experienced for several months. 
While demand from the plumbing 
trade has not attained sizable propor- 


are 
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tions, wholesalers that their 
sales over weekly periods are becom- 
Manufacturers’ 
have 


Deliveries from sources are 


report 


ing more satisfactory. 


prices are firm and not been 
changed. 
not delayed. 
Boilers and Radiators 
Deliveries from sources and makers’ 
shown indica- 
installations 


Territorial 


local warehouses have 


tions of improvement in 


by heating contractors. 
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tonnages are not up to the mark, how- 
ever, which producers deem as satis- 
factory for this period of the year. 
New price sheets have been distributed 
to wholesalers by the majority of 
manufacturers, most of whom recently 


withdrew their old prices, discounts 
and selling arrangements. Forward- 


ings are being effected in expeditious 
manner by both makers and distrib- 


utors. 


CENTRAL WEST 


Jobbers’ Sales Show Some Gain— 


While the majority of wholesalers 
in Chicago, at least as far as their city 
sales of plumbing and heating mate- 
rials are concerned, are _ laboring 
against deficiencies in their sales vol- 
umes for the year thus far, it seems 
that in the past three or four weeks 
there has been better activity on the 
part of their and, conse- 
quently, jobbers seem to be more sat- 
isfied with their daily sales. 

So far this year Chicago wholesalers 
have been enjoying a favorable coun- 
try business, but demand from their cus- 
tomers in the city itself has been con- 
siderably off from what it was in the 
first half of 1928. The closing days 
of June, however, seemed to bring 
with them somewhat of a steadier and 
consumption demand 


customers 


more advanced 


for materials in Chicago proper as 
well as in the surrounding territory, 
and this improvement, particularly 
that in the have re- 
sulted in a little more widespread op- 
timism among most wholesalers. 

On July 1 the majority of pottery 
manufacturers issued 
ducing their prices to wholesalers on 
6-gallon tanks. 


city, seems to 


new sheets re- 
wash-down bowls and 
These new prices are reported to be 

effect prior 
was made in 
Also, since our 


slightly below those in 
to the 
January of this year. 
report, practically all boiler and 


with- 


advance which 
last 
radiator manufacturers have 
drawn their old prices, discounts and 
selling arrangements and have maiied 
new sheets to their customers, 
Soil Pipe 

failed to bring 
new busness to soil 
according to reports 
representatives 
district. In the majority of 
cases wholesalers are covered on 
their requirements for the next sixty 
days. Foundries are working at a cur- 
tailed production basis, but as a gen- 
eral rule shipments are going forward 
promptly. Manufacturers have not 
changed their price sheets. 


The 
a great deal of 
foundries, 
manufacturers’ 


past fortnight 


pipe 
from 
in this 


Pipe—Steel and Wrought Iron 

Reports indicate that distributors in 
this territory are making quite regu- 
lar purchases of steel and wrought 
iron pipe and, while they are depend- 
ing to a great extent upon the ability 
of mills to make immediate shipments, 
they nevertheless are keeping their 
pipe racks fairly well filled. June, in 
the instance of several producers, was 
said to be a good month, and the first 
half of the year ended with makers’ 
tonnages in general quite satisfactory 
in comparison with the corresponding 
period of last year. Mill price sheets 
have not been changed on either steel 
or wrought iron pipe and are reported 
holding firm. 


Fittings 
Chicago wholesalers in some _ in- 
Stances report a moderate improve- 


ment over the previous fortnight in 
the withdrawal of fittings from their 
Wholesalers’ stocks of cast 
iron and malleable fittings are geher- 
ally well balanced and of good pro- 
portions and, consequently, they are 
buying chiefly in moderate quantities. 
some manufacturers’ salesmen, too, 
find that purchasing agents for job- 
bing houses are a little more inclined 
to place business than they were a 
while back. Makers have not changed 
their published prices. 


stocks. 


Enameled Ware 

May shipments of enameled sani- 
tary ware, according to reports re- 
ceived by the department of commerce 
from 22 manufacturers comprising 
practically the entire industry, were 
below those for the same month of 
last year by approximately 123,000 
pieces. Manufacturers’  representa- 
tives in this district are in accord 
with the trend indicated by the above 
figures from the department, saying 
that business so far this year is sub- 
stantially below what it was at this 
time last year. In the past month, 
however, some reports from manufac- 
turers indicate that new business is 
reaching them at a better pace. 
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Makers’ price sheets have not been 
changed. 
Pottery 

Since our last report most potters 
have issued new sheets reducing their 
prices to jobbers on wash-down bowls 
and tanks. Manufacturers’ represen- 
tatives in this district say that whole- 
galers are continuing to order wash- 
downs and tanks in quantities com- 
mensurate with the near-at-hand re- 
quirements of their customers and 
holding their stocks at a safe work- 
ing level. Manufacturers are shipping 
staples without delay. 

Plumbers’ Brass Goods 

Wholesalers in this area seem to be 
fairly well supplied with most cast 
and tubular brass items, and for that 
reason not a great deal of fresh busi- 
ness is reaching manufacturers’ sales- 
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been received on any change in their 
published prices to distributors. 
Range Boilers 

Range boiler manufacturers report 
a fair volume of business coming out 
of this territory, but as most jobbers 
are in possession of fairly good work- 
ing stocks most orders reaching mak- 
ers are for only average quantities. 
Factories have good stocks and can 
ship promptly. 
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Boilers and Radiators 

Since our last report practically all 
manufacturers have withdrawn their 
old prices, discounts and selling ar- 
rangements and have mailed new 
sheets to their customers. Reports in- 
dicate that a substantial volume of 
business was booked by makers dur- 
ing the period before the new prices 
became effective. Producers are in a 
position to grant quick shipments. 


NEW YORK 


Price Changes Hold Interest— 


Reports have it that the volume of 
business in the Metropolitan district 
and New York State has shown no 
improvement with the turn of the half 


declining trend in business, and many 
close students of conditions in the 
building trade are of the opinion that 
there will be no marked appreciation 





Enameled Ware Shipments Show Drop 


JAN.| FEB. IMAR.| APR.| MAY! JUN.| JUL. |AUG.| SEP. | OCT.| NOV.| DEC. 


THOUSANDS OF PIECES 


Munem 


SHIPMENTS 





(A SE RI / 


8 SHIPMENTS 


The above chart shows shipments of enameled sanitary ware in thousands cf pieces and is based 
on reports to the department of commerce by 22 manufacturers, comprising practically the entire tm- 
dustry. The dotted line represents shipments for the first five months of this year and the solid black 
line shows how this commodity moved each month during 1928. 

Shipments for the first five months of this year totaled 1,546,522 pieces, as compared with 1,840,- 
909 pieces for the corresponding period of 1928, which represents a falling-off of approximately 14 per 
cent from last year. The chart further shows that no one month of this year has equalled tts corre- 


sponding month of 1928 in point of volume. 





men. Small-sized orders designed to 
fill-in low spots in jobbers’ inventories 
are said to make up the bulk of busi- 
ness being received by producers. Fac- 
tories are able to take care of busi- 
ness in good time and no reports have 


year, and interest in trade circles has 
centered mainly on changes in prices 
of several important commodities dur- 
ing the last two weeks. Reports 
from representative wholesalers and 
manufacturers continue to reflect a 


in the volume of business until fall, 
at which time they feel a revival is 
indicated by several current surface 
conditions. 

Adverse factors in this market in- 
clude continued labor troubles in cer- 
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tain building trades, extremely severe 
credit conditions, a series of five fires 
in the past month, entailing disastrous 
losses to large operations in course of 
construction in the Bronx, a declining 
trend in building contracts awarded, 
and a judicial decision declaring the 
new building act applying to New 
York City unconstitutional. Favor- 
able sentiment, on the other hand, has 
been caused by a definite easing in the 
rate for time money, and the recent 
publication of a voluminous report 
outlining the continued growth of the 
Metropolitan area. 

During the period of January 1 
through June 28 there was $587,908,- 
700 worth of new building and engi- 
neering work started in this area. 
This figure makes a daily average of 
$3,919,400, against a daily average of 
$5,307,900 for new building and engi- 
neering work started during the first 
half of last year, according to F. W. 
Dodge Corp. New projects reported as 
contemplated during the week of June 
22 through June 28 reached a total of 
$20,955,500. There was an increase 
of a little more than $5,000,000 over 
the preceding weeks’ record, but there 
was a drop of about $18,500,000 from 
the total for the corresponding week 
of a year ago. 

Soil Pipe 

While in most instances prompt 
shipment of this commodity can be 
made by manufacturers, the lowered 
rate of production at most plants has 
caused extended deliveries in an in- 
creasing number of cases. Wholesalers’ 
inventories are reported as being mod- 
erate and manufacturers report that 
the majority of requisitions are accom- 
panied by requests for expedited deliv- 
ery. The advanced price base put in 
effect about a month ago is reported 
as being firm, both among wholesalers 
and manufacturers. 

Pipe—Brass, Steel and Wrought Lron 

A definitely better tone prevails in 
the market for brass pipe, and there is 
reported an increasing demand on 
wholesalers’ stocks, which in most 
cases is promptly reflected in requisi- 
tions on mills. There have been no 
changes in prices reported by manu- 
facturers. Steel and wrought iron pipe 
are moving into channels of consump- 
tion at a rate comparing favorably 
with that of a vear ago; quotations 
are firm both by makers and distrib- 
utors. Mills are shipping pipe in quick 
time. 


Fittings 
Volume is characterized by some 
manufacturers as satisfactory under 
prevailing conditions, but is not com- 
parable with that of a year ago; while 
there have been more _ substantial 
specifications since the first of the 
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month than during the same period in 
June, the bulk of wholesalers’ require- 
ments has been for large specified op- 
erations. Drainage fittings are in 
somewhat better demand among con- 
tractors, confirming the previously 
noted trend toward heavier require- 
ments for roughing-in materials. 
Manufacturers’ prices are reported as 
being firm, and requisitions of dealers 
are in most instances promptly 
shipped by plants. 
Pottery 

A decline in their prices to jobbers 
on wash-down bowls and _  06-gallon 
tanks was reported by most manufac- 
turers during the past fortnight. De- 
mand by contractors is reported by 
wholesalers as being slow. Inven- 
tories among distributors are de- 
scribed as adequate under prevailing 
conditions, and plants report no delay 
in filling wholesalers’ requirements. 

Enameled Ware 

Manufacturers report urgent re- 
quests in many instances for prompt 
shipment of specifications from whole- 
salers, indicating that dealers’ stocks 
are low. Volume in staple items is 
showing some improvement at present 
in comparison with June, but is in no 
wise comparable with that of a year 
ago. Manufacturers have made no 
changes in prices and are in position 
in most instances to effect prompt 
shipments. 

Plumbers’ Brass Goods 
In general it may be stated that 
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buyers and sellers of brass goods have 
continued to maintain a waiting atti- 
tude. Demand, according to represen- 
tative wholesalers, has not been nor- 
mal for this season, although the cur- 
rent deliveries of roughing-in mate- 
rials would indicate a larger volume 
of brass for fall installation. There 
have been no changes in prices in 
either the cast or tubular divisions, 
and stocks on hand are described as 
ample in all stages of distribution. 
Range Boilers 

The price of this commodity is char- 
acterized by manufacturers and whole- 
salers alike as being firm, with volume 
fairly satisfactory in comparison with 
that of last year at this time. Stocks 
on hand among wholesalers, while re- 
ported low, are considered as ade- 
quate, inasmuch as no delays are ex- 
perienced in shipments from plants. 

Boilers and Radiators 

During the past week several promi- 
nent makers withdrew quotations, and 
issued new price sheets making sev- 
eral revisions, including the elimina- 
tion of preferentials. Wholesalers’ 
prices were promptly revised to con- 
form to new costs. Stocks in dealers’ 
hands are reported as being low, but 
adequate for current demand. Manu- 
facturers are able in most instances 
to forward specifications promptly, 
and it is reported that there has been 
an appreciable gain in inquiry and 
purchases by wholesalers during the 
past two weeks. 


MIDDLE ATLANTIC 
Demand Takes Upward Trend— 


Demand for plumbing and heating 
materials in the Middle Atlantic mar- 
ket during the two weeks that have 
elapsed since our last report, shows 
an upward trend that is rather gen- 
eral. However, the increase was not 
of large proportions and the extent of 
the upward swing remains to be deter- 
mined. Manufacturers and wholesal- 
ers alike report that June business, 
after a poor start in the early weeks, 
increased substantially enough during 
the latter days to give the month a 
fairly good volume, better in most 
cases than any during the first 
quarter. 

Building contracts awarded in the 
Middle Atlantic States during the 
week of June 15 to 21, or namely the 
25th week, were valued at $21,289,- 
000, almost double the figure for any 
of the more recent weeks but during 
the 26th week the total construction 
valuation fell off to $10,272,300 or 
about on a par with past totals. In 
both instances the non-residental and 
residental projects were about evenly 


divided. From all indications most 
of the operations reported are cen- 
tered in the larger cities of the dis- 
trict, while the smaller centers are 
not quite as active. 

Quick service from manufacturers 
is in evidence. Jobbers with few ex- 
ceptions have stocks which are ample, 
and they are buying only to fulfill im- 
mediate demands. 

Soil Pipe 

The recent advance in soil pipe 
prices served to stimulate business in 
this commodity enough to enable most 
producers to show an increase in 
volume for the month of June. Whole- 
salers placed orders for future de- 
livery at the time of the price increase 
and numerous orders for immediate 
delivery were placed during the last 
fortnightly period. The present prices 
are holding steady, and foundries are 
shipping promptly. 

Pipe—Brass, Steel and Wrought 
Iron 

The brass pipe price is holding firm 

and wholesalers were reported to be 
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more inclined toward re-stocking this 
item during the period. Steel pipe has 
held a steady demand since the last 
report, the tonnage being consumed 
by master plumbers showing a slight 
increase in volume. Wrought iron 
producers’ representatives express 
themselves as having experienced an 
increase in consumption of their prod- 
uct in the last ten days, giving June 
business a good tone. The orders re- 
ceived are not up to those of previous 
years at this season, it is reported in 
some instances. Prices of steel and 
wrought iron pipe are steadily main- 
tained. 
Fittings 

June business in brass, malleable 
and cast iron fiittings exceeded May, 
with the last ten days of the period 
carrying the weaker earlier days. The 
rise in volume was not large enough 
to warrant reaching last year’s figures 
for the same month, but is an indica- 
tion in the opinion of some sellers 
that master plumbers’ demands may 
be reverting to the upward trend for 
these goods. Large quantity orders 
are not forthcoming from the whole- 
salers, and they continue to buy only 
to satisfy immediate contracts, their 
stocks on hand being normal. Quota- 
tions are unchanged, and little ship- 
ping difficulty is encountered. 
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Enameled Ware 

The enameled ware market for the 
past two weeks came in for its share 
of the general upward condition. 
Commitments were of slightly greater 
intensity, and easily measured up to 
those of the early part of June. This 
season as yet has not shown any sign 
of reaching last year’s volume. Pro- 
ducers’ price sheets have not changed, 
and they are filling orders quickly. 

Pottery 

Manufacturers’ prices on _ wash- 
down bowls and tanks were reduced 
during the past fortnight, reverting 
to approximately the same level that 
existed prior to the advance of a few 
months ago. The pottery market is 
reported behind in volume in compari- 
son to last year, but the month of 
June saw a few large projects ready 
to take fixtures, and therefore the 


month’s volume was kept at a good 
figure. The higher grade fixture is 
moving well, while the more staple 


materials are not up to expectations 
in all cases. Potters are well stocked 
and in a position to deliver at 
Plumbers’ Brass Goods 

A fair change for the better was 
noted in the orders’ received’ by 
tubular and cast brass salesmen dur- 
ing the period. In the instances of 
most manufacturers, jobbers’ contract 


once, 
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orders of the early part of the year 
are now expiring, thus creating a fair 
amount of new business at this time. 
While wholesalers generally are still 
in possession of fair sized stocks, or- 
ders are being received for goods to 


be consumed on specific jobs, along 
with quantities to replenish those 
stocks which are taxed at present. 


Factory shipments are quite prompt. 
Range Soilers 

The opinion of most makers is that 
the range boiler business is looking 
up. In some cases the volume of busi- 
ness is about as good as last year and, 
although in the last 
declined, the past week or 10 days wit- 
a substantial enough increase 
in volume to give the market an up- 
ward trend. Range boiler prices are 
firm and deliveries are quickly made. 

Boilers and Radiators 
The past fortnight witnessed 
withdrawal of old prices, 
and selling arrangements by the ma- 
jority of manufacturers and the mail- 
ing of new sheets to their customers. 
At least one producer reports a pick- 
up in business during the last 10 days, 
while some others fail to note any 
appreciable’ gain. Shipments from 
plants are not quite up to a year ago, 
it is reported, and makers are able to 

deliver promptly without exception. 


30 days business 


nessed 


the 
discounts 


The Stock Market 








Range for Week Ending July 6, 19297 

Par 1929 Weekly | Par 1929 Weeks 

Value High Low * Hich Low Close Value High Low * Hich Low Close 
NP 156 951, Air Reduction Sales Co. A 156 14534 153%¢% NP 17 6!4 National Radiator Corp., com. A 7% 67% 74 
NP 525% 39 American Rad. & Stand. San. Corp. A 50% 453% 49% NP 41] 15 National Radiator Corp., pfd. A 16% 15 15 

25 121% 106% American Rolling Mills Co. A 121% 112% 120% | 5§ 31 23 Herman Nelson Corp. B 27 27 27 

50 140 99 Anaconda Copper Mining Co. A 119% 11544 117% | Ne 8602 1834 Neptune Meter Co., “A” B 1834 1834 1834 
NP 11854 2% Bethlehem Steel Co., com. A 114% il 111% | NP 92 8014 Ohio Brass Co., “B”’ B&G 86 81 86 
100 123 11654 Bethlehem Steel Co., pfd. 4 118 117% 117% NP 54% 4234 Republic Brass Corp. 4 4544 45 45 
NP 55% 38% Brunswick-Balke-Collender Co. 4 4134 393% 405% NP 111 9354 Republic Brass Corp., “A” A 100 100 100 
NP 192% 122% A. M. Byers Co., com.. IK 14834 13954 141% NP 19% s Richmond Radiator Co., com. B R3¢ R3¢ R86 
100 121% 105 A.M. Byers Co., pfd. (Ei oat) oat || NP 3614 2914 Richmond Radiator Co., pfd. B 30 2% 29% 
100 12719 118 Century Electric Co., com. F 118 118 118 | NP 42% 41 Ruud Mfg. Co. C 41 41 41 
50 43, 2 Chicago Nipple Mfg. Co., “*A”’ e. § 3 3 NP 52% 34 Spang, Chalfant & Co., com. 4 41% 39% 4! 
50 Li 1 Chicago Nipple Mfg. Co., “B” B l 1 ! 10097 89 Spang, Chalfant & Co., pfd. ‘ { 93 03 03 

25 «48 45 Crane Co., com. C 46 46 46 | NP 39% 26 Time-O-Stat Controls Co., “A” Cc @ 29 30 
100 119 112 Crane Co., pfd. C 115 115 115 NP 126% 7514 Union Carbide & Carbon Corp. A 126% 102% 121% 
20 21 1644 Eagle-Picher Lead Co. H 17 1644 16% 20 55% £27 U.S. Cast Iron P. & I. Co., com, 4 35 290% = 34le 
NP 35 11 Fairbanks Co., pfd. A 18% 18 18% | NP 19 16% U.S. Cast Iron P. & F. Co., Ist pfd. 4 1734 17% 17% 
NP 513¢ 40% Fairbanks, Morse & Co., com. A 4715 45% 453% | NP 20 185% U.S. Cast Iron P. & F. Co., 2nd pfd. A 20 194 20 
100 «11076 106%< Fairbanks, Morse & Co., pfd. A 107% 107 107 1 NP 624% 4 U.S. Radiator Corp., com B&D 55 53% 55 
NP 19% 12 Greenfield Tap & Die Corp. B16 16 16 100 +100 100 U.S. Radiator Corp., pfd D 100 100 100 
NP 35 34%4 Iron Fireman Mfg. Co. C 27%, 26% 27% NP 65 42 U.S. Rubber Co., com 4 5314 51% 53% 
NP 2428¢ 15714 Johns-Manville Corp., com. A 190% 183 185 100 «92!5 7 U.S. Rubber Co., pfd \ ai () ROG 
100 123 119 Johns-Manville Corp., pfd. A 122 120% 120% 100 200 157% U.S. Steel Corp., com {4 200 18014 1906%% 
100 122% 117 Jones & Laughlin, pfd. A&E 120's 118 11934 100 144'4 13934 U.S. Steel Corp., pfd 4 14044 139% 140% 
NP 9514 5534 Minneapolis-HoneywellFeg.Co.,com. B&C 93 91 93 NP 22'4 10% Universal Pipe & Radiator Co 4 Wy 11% Oi11% 
100 161 14249 Minneapolis-Honeywell Pez. Co.,pfd...B&C 161 161 161 NP 46% 23% Walworth Co A 44% 42% 43 
ok mae ee See. me NP 35% 17 Wayne Co., com Bacnv wr Nn 
NE 48% «630 = Motor Wheel Corp. . a i. oe NP 46 35 Wayne (o., pfd B&C 37 35% 3614 
NP 39 3349 F. E. Myers & Bro. Co., com. G 36 36 36 100 10014 93 Wheeling Steel Corp., com B 100! 97% 100! 
100 105 «6105 ~—Ss#F. E. Myers & Bro. Co., pfd. G 105 105 105 eo vp niin 2 See eee 
100 173 132 aide Rika cies A 45216 149 15214 100 13514 13114 Wheeling Steel Corp., pfd. “A B 133 133 133 
100 14114 13814 National Lead Co., pfd. “A” A 138% 138144 138% NP 2934 20 Williams Oil-O-M atic Htg. Corp C 23% 23 2314 
100 «122 118 National Lead Co., pfd. “B” 4 119 118 118 NP 14454 105 Youngstown Sheet & Tule Co A 144% 139% 144% 

*W here listed— 
\—New York Stock Exchange C—Chicago Stock Exchange E—Pittsburgh Stock Exchange G—Cleveland Stock Exchange 
B—New York Curb Exchange D—Detroit Stock Exchange F—St. Louis Stock Exchange H—Cincinnati Stock Exchange 


tif there is no trading during current week, range represents last week recorded. 
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ryyY 
The Metal Market 
Average Average Average 
July 9 Mav, 1929 March, 1929 1928 
PIG IRON 
eg A ere eer $20.00 $20.00 $20.00 $18.54 
PLATES AND SHEELTS— 
Steel boiler plates, Pittsburgh, per Ib. 1.95c 1.95e 1.90c 1.87¢ 
*Blue annealed sheets, No. 13, Pitts- 
burgh, per Ib. .. so eS We are cle a bee 2.35 2.20 2.10¢ 2.03¢ 
Black sheets, No. 24, Pittsburgh, per Ib. 2.85¢« 2.95 2.85¢c 2.75¢ 
TIN 
straits tin 5 lee 
LEA D— 
Chicago a Se eee ng Pee 6.75 


The Old Metal Market 
Dealers’ Buying Prices 


Per lb. Per lb. 
Aluminum clippings ............. 18 c¢ eo oe rare ee 12 %4« 
Block tin .. a ne eee 41%c ‘opper, uncrucibled wire......... 14%c 
EC TT Te eee Tee eee 7%C Faucets and valves......-..cerees 189 cs 
PASS, MOARVY MRIMOG... cccccecese 8%c 1 NEE EE LE TL TT oe 54 ¢ 
_. lr .- is ewe ae 12%e ee 6 sc bk 6 URC ORM ews wee es Sige 
COODDOP, CRUCIDIC . oc cccecssecs 14% 





NOTE: Prices are those quoted on Tuesday of this week. 
* Comparisons are with old blue annealed base, No. 10. 





SOUTHEAST 


Construction Is At Better Pace— 


The recent compilation of construc- in both steel and wrought iron pipe 
tion statistics for the Atlanta terri- were moderately good for the past fort- 
tory, by F. W. Dodge Corp., showed night and that the amount of new 
that there was an upward trend in business coming in for near-future 





building activity which is of consider- delivery lent an encouraging sign to 
able interest to the plumbing and the market. No difficulties in ship- 
heating industry in this section. Most ping were noted and the mill price 
observers are optimistic as regards sheets remained unchanged. 

near future business, and quite a num- Fittings 
ber of wholesalers are preparing to Wholesalers. as a rule, seem to de- 
pend largely upon the ability of fac- 
tories to make quick shipments and, in 
general, jobbers are not maintaining 
large stocks of fittings. The demand 
for fittings continued rather sporadic. 
No price changes have been announced 


give more attention to the condition 
of their stocks in anticipation of the 
hetter business expected to result from 
the increased construction and in prep- 
aration for the fall business. The 
market, which has previously been 
rather spotty with sporadic buying by makers and deliveries are made 
prevailing, experienced a rather nor- without delav. 

mal tone during the past two weeks 


, , Pottery 
and business in the plumbing and : 


heating line settled down to a more Improvement in earthenware de- 


, mand was moderate since our last re- 
normal course. Good assortments of ane: 
At port and jobbers are shipping wash- 
At- 

downs and tanks at a fair seasonal 


rate. A good assortment of pottery 


stocks are being maintained by 
lanta jobbers. Manufacturers are mak- 
ing prompt shipments into the terri- 
tory and no difficulty has been re- 
ported in securing supplies as ordered. 
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is being maintained in stock by whole- 
salers and no delays are experienced 
in supplying material as ordered. The 
majority of makers have issued new 
sheets reducing their prices to jobbers 
on wash-down bowls and tanks. 
Plumbers’ Brass Goods 

Atlanta wholesalers have enjoyed 
only a fair amount of business in 
plumbers’ brass goods, but the mar- 
ket tone, in general, is reported quite 
steady. As a whole, most jobbers are 
of the opinion that sales are rather 
normal for this time of the year. 
Producers have not changed their 
price sheets and deliveries are made 
promptly. 

Enameled Ware 

The demand for this commodity was 
not heavy for the past fortnight, al- 
though it averages up fairly well for 
this season of the year. Distributors 
generally have well assorted stocks 
and prompt shipments are being made 
on all orders. Conservative buying 
on the part of contractors prevailed, 
and little new business was reported. 
Prices have been unchanged and mak- 
ers are shipping orders with reg- 
ularity. 

Range Boilers 

Little, if any, forward buying in 
range boilers occurred during the past 
ten days, and sales for immediate in- 
stallation continued light. Most 
wholesalers are keeping their stocks 
pared to the minimum, and are 
reticent as regards the maintaining 
of stocks, save to care for the imme- 
diate requirements of the trade. De- 
liveries are prompt and prices are un- 
changed. 

Boilers and Radiators 

Business in boilers and radiators is 
reported about normal for this season 
of the year. Stocks are well assorted 
and contractors have no difficulty in 
securing supplies. Some re-fill orders 
kept contractors fairly busy, but little 
new business occurred. Since our last 
report practically all makers have 
withdrawn their old prices, discounts 
and selling arrangements and have 
mailed new sheets to their customers. 


candies PACIFIC COAST 


The demand for soil pipe showed a 
fair increase in the past two weeks 
and while business in this commodity Coast business on the whole is being 
is still slightly under the level of six maintained at a fairly satisfactory 
months ago, yet the market tone is level with very little change notice- 
improving according to most obser- able in demand from week to week. 
vers. As a general rule wholesalers Stocks in jobbers’ hands are well as- 
have a good sized stock on hand and = gorted and the trade is obtaining early 
are able to fill orders without delay. delivery of all classes of material 
No price changes have been announced whenever the need arises. Jobbers’ 
and factory shipments are prompt. prices to the trade vary somewhat in 

Pipe—Steel and Wrought Iron the different jobbing centers and are 

Most wholesalers report that sales more firm in some than in others and 


Substantial Business Continues to Hold— 


are closely reflecting manufacturers’ 
changes as they occur. 
Soil Pipe 

The demand for soil pipe continues 
to be of a moderate nature with most 
purchases being in small lots for im- 
mediate delivery. Distributors’ stocks 
are well balanced and prompt delivery 
is being made of all orders as received. 
Distributors’ prices to the trade vary 
somewhat in the different jobbing cen- 
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ters and are generally reflecting re- 
placement costs. 

Pipe—Steel and Wrought Iron 

Steel pipe continues to move in 
about normal tonnage for this period 
of the year, although most sales con- 
tinue to be in small lots for immediate 
requirements. Stocks of steel pipe in 
distributors’ hands are well assorted 
and the trade’s needs are being 
promptly taken care of. Wrought iron 
pipe continues to be in better demand 
in some jobbing centers and on the 
whole is moving in a fairly substantial 
volume. Distributors’ stocks of this 
commodity are sufficient to take care 
of the trade’s needs without delay. 
Prices by all concerned remain un- 
changed. 

Fittings 

Cast iron screwed, drainage and 
malleable fittings showed little change 
in the past few weeks and are moving 
in a fairly satisfactory volume. Pur- 
chasing by all concerned appears to 
be mostly in small lots for current 
needs. Distributors generally have 
well balanced stocks and are also able 
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to secure early delivery from manu- 
facturing sources. Distributors’ prices 
to the trade remain unchanged. 
Knameled Ware 

Enameled ware continues to move 
in a fairly satisfactory volume, and 
while not as heavy as for the same 
period of last year, appears to be in- 
creasing somewhat. Most distributors 
have well balanced stocks and can 
secure early delivery from Coast 
manufacturing sources. Distributors’ 
prices, while varying somewhat in the 
different jobbing centers, remain un- 
changed. 

Pottery 

A normal demand for pottery con- 
tinues and while the trade continues 
purchasing in small lots for immediate 
requirements, the gross volume of 
ware moving at present is about nor- 
mal for this period of the year. Dis- 
tributors are carrying sufficient stocks 
to enable them to make prompt de- 
livery of all orders as received and can 
also secure prompt replacements from 
Coast potteries. 

During the week most of the Coast 
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potteries, changed their prices to 
wholesalers, making their quotations 
uniform with those exisiting in other 
parts of the country. This actually 
amounted to a price advance for this 
territory, as potters on the Coast were 
reported as quoting lower prices than 
makers in other sections. In most 
jobbing centers distributors are _ re- 
flecting their new costs in their cur- 
rent quotations to the trade. 
Plumbers’ Brass Goods 

Brass goods continues to be in good 
demand. Distributors generally are 
carrying stocks sufficient to fill orders 
without delay and are also able to 
secure early delivery from manufac- 
turers. Distributors’ prices to the 
trade are unchanged. 

Range Boilers 

A moderate demand for this com- 
modity continues which shows little 
increase in demand from week to 
week. Distributors are carrying suf- 
ficient stocks to take care of the 
trade’s immediate needs without de- 
lay and are replacing merchandise in 
about the same volume as sales. 


To Hold Annual Outings 





The Master Plumbers’ Association of Columbus, 
Ohio, is holding its annual outing today, July 13, at 
Duranceau Park. The committee in charge of the 
affair was composed of F. R. Jacobs, chairman, Joseph 
Oelgoetz, Ira R. Wills, Frank Rue and Elmer Siegle. 

July 17 has been selected as the date for the annual 
outing of the Associated Master Plumbers, Inc., of 
Rochester, N. Y. The affair is to be in charge of 
the following committee: Harry Snyder, C. Gaenz- 
ler, H. Lenhard, George W. Pappert, H. Bareham, 
Jr., F. Schuth, F. Parrish, A. Eysvogel, R. Redding- 
ton, B. Paulus, F. Geiger and Herbert Heinzle. 

At Chapel Point, Md., on Thursday, July 18, mem- 
bers of the Master Plumbers’ Association, Inc., of 
the District of Columbia, will meet for the annual 
outing of the association. The auto caravan will 
leave from the corner of First and Pennsylvania 
avenue, N. W, at 9:30 a. m. 

A. C. Wilson is chairman of the committee which 
has made arrangements for the annual convention of 
the Philadelphia-Suburban Master Plumbers’ Asso- 
ciation. The outing is to be held Thursday, July 18, 
at the Tully Memorial Country Club, Glenolden, Pa. 

The San Joaquin Valley Master Plumbers’ Asso- 
ciation has made elaborate plans for its annual out- 
ing, which is to be held July 20 at Sequoia National 
Park. The park is located 54 miles from Visalia, 
Calif., and 95 miles from Fresno. Everyone is ex- 


pected to be at the park by noon, and a number of 
members are going up on Friday afternoon. 

Sugar Grove Lake, six miles west of Galion, Ohio, 
has been selected as the location of the annual out- 
ing of the Mansfield Master Plumbers’ Association, 
which is to be held August 3. H. V. Frye is chair- 


man of the committee in charge, and he will be as- 
sisted by C. W. Ricker, Chester Critchfield, Wade 
Stanfield, Herman Hoffman, William Early, Frank 
Leach and ©. P. Wervey. ‘The outing will be a joint 
affair of both master and journeyman plumbers, 1n- 
cluding those of Ashland, Wooster, Galion, Ply- 
mouth, Bucyrus and other surrounding towns. 

The Fairfield County Master Plumbers’ Association 
will hold its annual outing August 7, at Dorlon’s 
Point, Norwalk, Conn. The following committee 
has made plans for the affair, Harry Nathan, John 
Forger, William J. Henry, Stephen Miller, J. F. 
McNamara, Harold McGill, George T. Turner, Fred 
Goetz, Oscar Noyd, T. Bernard and Clyde Crosby. 

Saturday, August 24, has been selected as the 
date for the annual outing of the North Hudson 
Master Plumbers’ Association, which is to be held 
at Maywood Grove, Fairview, N. J. D. Thurnau 
heads the committee, which also includes William 
Carlough, E. Seitz, J. Syfel, C. Zimmerman, William 
Borg, Charles W. Gilmour, C. Steller, Clyde C. Cole 
and F. Miller. 


Preparations have been made by the Master 


Plumbers’ Association of Plainfield, N. J., to hold its 
annual outing on July 20 at Oak Tree Farms, Oak 
Tree, N. J. George Hummel is chairman of the com- 
mittee on arrangements and is assisted by Nicholas 
Cody; E. Simon; Elmer Terry and James Fenna. 
Milwaukee, Wis., Master Plumbers have chosen 
H. J. Hasslinger’s Resort, at Moose Lake, two miles 
north of Nashotah station, five miles east of Ocono- 
mowoc, and thirty-two miles west of Milwaukee, as 
the place for their annual outing, Thursday, August 
1. Walter Tesch, 1517 Cherry street, Milwaukee, is 
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chairman of the entertainment and picnic commit- 
tee, which also includes George Vogel, Stanley Dere- 
szynski, H. A. Wagner, and George Bronenkant. The 
arrangements will be in charge of the ladies’ auxil- 
lary. Moose Lake can be reached via the T. M. E. R. 
& L. Co.'s Electric line or over Highway 19. 
Sf 
Code of Minimum Requirements Issued by 


A.S.H.V.E. 

The American Society of Heating and Ventilating 
Engineers, has just issued its Code of Minimum Re- 
quirements for the Heating and Ventilation of Build- 
ings, which contains fourteen sections in a loose leaf 
binder. 

The code in these separate pamphlets is the result 
of many years’ effort by L. A. Harding and his com- 
mittee, and, as published, is the culmination of five 
years’ work. 

Kach section was prepared by a sub-committee, 
and the following subjects are covered: 

section [. Minimum ventilation require- 
ments for public buildings. 

section II. Minimum requirements for es- 
timating the heat required for warm buildings. 

section III. Minimum requirements for the 
determination of the amount of direct steam 
and hot water radiating surface to be installed 
in steam and hot water heating systems. 

section [V. Minimum requirements for the 
determination of the amount of indirect steam 
or hot water heating surface to be installed in 
indirect gravity and fan circulation heating 
and ventilating systems. 

Section V. Minimum capacity and installa- 
tion requirements for low pressure steam and 
hot water heating boilers. 

Section VI. Minimum requirements for the 
design and installation of warm air furnace 
heating plants. 

Section VII. 
the design and installation of chimneys or 
stacks for steam boilers, hot water boilers and 
warm air furnaces. 

Section VIII. Minimum requirements for 
pipe sizes for use with low pressure steam, 
vapor and vacuum heating systems. 

Section IX. Minimum requirements for pipe 
sizes for use with gravity and forced hot water 


Minimum requirements for 


heating systems. 

Section X. Minimum requirements for the 
design and installation of air ducts, inlets and 
outlets, in conjunction with fan air circulation, 
and installation of ventilating fans for use 
with steam and hot water heating and ventilat- 
ing systems. 

Section XI. Minimum requirements for the 
installation of air washers and filters. 

Section XII. Pumps for heating and ven- 
tilation equipment. 

Appendix I. Formulae for physical units, 
air and vapor mixtures, etc. 

Appendix II. Standard symbols for heating 
and ventilating drawings. 
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The code of minimum requirements was developed 
as a result of numerous requests made to the society 
by engineers, architects, municipalities, engineering 
and trade organizations, and its purpose is to stand- 
ardize, as far as practical, the installation of heating 
and ventilation equipment. The code represents 
minimum requirements as called for by good engi- 
neering practice, and is so written that it may be 
incorporated as a part of a municipal building code, 
if found desirable. 

It has been prepared in looseleaf form so that revi- 
sion or enlargement from time to time, to keep pace 
with engineering development, will be easy, and will 
permit the user to replace the various sections 
quickly as occasion requires. 

Great credit is due to the men who have given 
their time so unselfishly, and the society is indebted 
to the sub-committee chairmen who labored so long 
and earnestly to produce the code. The men who 
assisted Mr. Harding were: E. Vernon Hill of Chi- 
cago, A. C. Willard of Urbana, Ill, R. V. Frost of 
Norristown, Pa., L. C. Soule of Newark, N. J., J. F. 
McIntire of Detroit, J. D. Hoffman of Lafayette, 
Ind., J. R. McColl of Detroit, J. A. Donnelly of Larg- 
ent, W. Va., W. S. Timmis of New York City (de- 
ceased), C. A. Booth of Buffalo, W. H. Carrier of 
Newark, N. J., Perry West of Newark, N. J., F. Paul 
Anderson of Lexington, Ky., and J. H. Walker of 
Pittsburgh. 

4 
Western New York Chapter Holds Dinner 
Dance 

The Western New York Chapter of the A. S. H. 
V. E. held its annual summer dinner dance recently 
at the Buffalo Automobile Club, Following dinner, 
dancing was enjoyed until a late hour. 

® 

Buffalo Association Holds Testimonial Dinner 

The Buffalo Master Plumbers’ Association re- 
cently held a testimonial dinner in honor of George 
W.'Frank and Henry J. Ritter, retiring president and 
secretary, respectively, of the New York State Asso- 
ciation of Master Plumbers. The meeting, held at 
the auditorium of the Buffalo Catering Co., marked 
the closing of the regular meetings for the season. 
The meeting was presided over by George H. Drake, 
general chairman of the national convention com- 
mittee, whose opening remarks covered practically 
the entire outline of the business and entertainment 
procedure of the convention. 

Mr. Drake introduced Colonel W. G. Archer of the 
Plumbing & Heating Industries Bureau, who gave a 
very interesting address on the subject of “Sanita- 
tion.” At the conclusion of Colonel Archer’s ad- 
dress, Mr. Drake presented Mr. Frank with a grand- 
father’s clock, and Mr. Ritter with a gold watch. 
Both recipients of these testimonials responded 
heartily and asked Mr. Drake to convey to Mr. 
Fergus McLoughlin, president of New York State 
Association, their sincere appreciation of the thought- 
fulness of the association and officers for their splen- 
did gifts. 
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N. A. M. P. Convention 


(Continued from Page 172) 


eight students were registered as provided by the 
funds. He also reported that a contract had been 
entered into in November of 1928, with a publisher, 
with William C. Groeniger and the committee for the 
national association, for the production of a suitable 
text book in three volumes covering plumbing 
methods. This book is to be used in connection with 
the course at Carnegie and for distribution to all 
other interests. A conference was held with Mr. 
Creviston in relation to the present text book pub- 
lished by the Bureau and it was agreed that the 
Bureau would cease its activities on the text book 
on account of the work of the committee. The text 
book will have special attention during this year and 
it is hoped to have it ready for the 1930 convention. 


During the year, one boy withdrew from the 
course at Carnegie, and C, A. McMunn of Clarks- 
burg, W. Va., was selected to finished the unexpired 
portion of the scholarship. 


The money on hand, said Mr. Fee, has increased 
by about $10,000. The fund now amounts to $112,- 
869.60, which does not include the $100,000 given by 
Mr. Ahrens to maintain the professorship. Approxi- 
mately $22,000 is required to raise the total of the 
fund to $135,000 which, when invested, will maintain 
eight scholars in perpetuity. 


A little later in the convention, Mr. Fee asked the 
permission of the body to make up the $22,000 deficit 


DOMESTIC ENGINEERING 





183 


from sources other than those within the industry. 
The chair felt that it would be better to give the 
members another opportunity to make contributions. 
After a spirited call, approximately $6,500 was sub- 
scribed from the floor of the convention. 


Apprenticeship Committee 


John J. Shanahan, of Norfolk, Va., reporting as 
chairman of the apprenticeship committee, outlined 
the program the committee laid out for its work and 
called attention to the need for business training in 
the work done with apprentices and journeymen. In- 
structors in all schools, said the report, should have 
the closest contact with local master plumber ap- 
prenticeship committees. 

Letters were sent to state presidents to 
greater interest by state and local committees in the 
apprenticeship program because “‘your national com- 
mittees are powerless if the local and state associa- 
tions are indifferent. Our impression is that the 
members of the association are not sold on the im- 
portance of apprentice and journeyman training. In 
other building trades, employers and journeymen 
have enforced attendance at apprenticeship classes.” 


secure 


Standardization Committee 


George H. Drake, chairman of the standardization 
committee, said in his report that the activities of the 
committee during the past year have been mostly in 
connection with the American Standards Association. 
Several New York conferences were held. ‘These 
conferences were held principally to make out sched- 












TheTrue Note in 
Boiler Efficiency 


Riverside Range Boilers, 
embodying the finest Lake 


Copper — Riverside Con- 
struction — and Riverside 
(uarantee — strike the 


true note in range boiler 
quality. 


They have every requisite 
with which to maintain 
the reputation they have 
long enjoyed. If it’s the 
best copper boiler you ever 
heard of—it’s a Riverside. 


Write for details 


CAMBRIDGE 


2 


RIVERSIDE BOILER WORKS, INC. 
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HE new S & K 
FIVE ONE FOUR 
Swing Spout Kitchen Sink 
Faucet is a decided advance 
in making the kitchen sink 
neater in appearance and 
more efficient. 


The FIVE ONE FOUR 
is designed for the “new 


Eight-Inch Back Sinks.”’ 


They are well balanced and 
of pleasing design (not 
massive and ornate as 
some others). They are 
exceptionally well made 
and are priced very low. 


You'll want to install 
the S & K FIVE ONE 
FOUR just as much as 
your customers will want 
to buy them. 


Write us for Sample and Prices 


STREET & KENT MFG. COMPANY 
1954-64 Clybourn Avenue, CHICAGO 
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Backed by seventy-seven years’ 
Machines are everything that good pipe machines should be. 


EC 





Pipe 


threadin 
Machin ee» 


For Triple Guarantee 


of Value 


Ths consistent use of Jarecki Pipe Thread 


ing Machines by such companies as 
the New York Central, Pennsy! 
vania and C. B.& Q. Railroads is 
your guarantee of correct design 


The repeat business that this 
product enjoys (amounting to over 
fifty per cent of the total produc- 
tion) is your guarantee of depend- 
able and economical production. 

The variety of models and sizes 
available (twenty-two styles with 
a size range of one-quarter-inch to 
twelve-inch, and adapted to any 
desired type of drive) is your 
guarantee of a machine exactly 
suited to your requirements. 


experience, Jarecki Pipe Threading 


ARECKI 
MANUFACTURING COMPANY 
Erie, Penna., U. S. A. 
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Exhibits Show Original Designs 


Photographs show some of the exhibits at the exposition held 
in connection with the convention. Top row: Republic Brass 
Co., Cleveland, Ohio, and J. H. Balmer Co., Newark, N. J. 
Second row: The Deming Co., Salem, Ohio, and James B. Clow 
and Sons, Chicago. Third row: Murphy Door Bed Co., Chi- 
cago, and Josam Mfg. Co., Cleveland, Ohio. Fourth row: 
Trenton Potteries Co., Trenton, N. J., and U. 8S. Sanitary Mfg. 
(o., Pittsburgh. Bottom row: A. F. Curtin Valwe Co., Med- 
ford, Mass., and Trupar Mfg. Co., Dayton, Ohio 
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ules of equipment to be considered for standardiza- 
tion. The division of simplified practice of the de- 
partment of commerce has continued its work and a 
number of standards have been accepted. 

The report went on to say that “Resolution No. 11 
at Memphis, with reference to the installation of the 
plumbing system in the new commerce building in 
Washington was forwarded to the secretary of the 
treasury and acknowledged, advising us that the de- 
partment of commerce and the architects for the 
building have indicated their willingness to follow the 
code so far as might be practical without interfering 
with the completion of the design now nearing com- 
pletion. With regard to other buildings, the bureau 
of standards has consented to resume its work as to 
the relative merits of the back vent vs. the loop 
system of venting.” The following commercial stand- 
ards have been accepted: Staple porcelain plumbing 
fixtures, steel pipe nipples, wrought iron pipe nipples 
and standard weight malleable or steel screw unions. 
There are several other items to be considered by the 
department of commerce; also some work has been 
done by the bureau of standards for the standard 
plumbing code and a revision of the “Recommended 
Minimum Requirements” has been issued. 

Fred W. Quinter, of Washington, D. C., chairman 
of the conference committee reported that his com- 
mittee had watched the Capper-Kelly bill, the pur- 
pose of which is to fix the resale price for the re- 
tailer. No action was taken on this bill. Also a bill 
which would require contractors and sub-contractors 
employed by the United States to give preference to 
certain types of labor, in order to keep contractors 
from bringing in cheap labor, had no action taken on 
it. A bill was also prepared, but not introduced, 
which would require those empowered to make con- 
tracts for the United States, on any piece of work 
exceeding $1,000, to prepare separate plans for the 
plumbing, gas fitting, steam or hot water heating 
plants and ventilating systems and to secure separate 
proposals on these phases of the building. 


Board of Directors 


John A. Quinn, as vice-president of the national 
body, presented the report of the board of directors, 
at the first meeting of which past President Nolan’s 
report showed a net profit from the Memphis exhibit 
of $7,058.84. The report further read: “Resolution 
No. 8 with reference to establishing a national uni- 
form code of plumbing standards and the plan of 
certified plumbing: Motion by Mr. Cassedy that it 
does not seem necessary that further action be taken 
with regard to a national plumbing code inasmuch 
as we are represented on the sub-committees of the 
building code committee of the United States depart- 
ment of commerce. Regarding certified plumbing, 
it was suggested that the matter be studied and if 
thought advisable adopted by local associations. 

“With reference to Resolution No. 9, recommend- 
ing that the department of commerce appropriate 
funds to obtain data relative to drainage systems in 
high buildings, this resolution was forwarded to the 
department. It was decided that the national office 
should prepare a form of letter and that each director 
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five or six 
room houses 


... are being built in your community 
yearly —and how many of the old ones 
are installing. new heating systems? 
The Bryan No. 6 Boiler is ideal in size 
for heating houses of this type. Here 
is a tremendous potential market upon 
which you can capitalize. 





The Bryan Copper Tube Boiler is 
now universally accepted as the perfect 
installation for use with an Oil or Gas 
burner. Designed specifically for the 
purpose, it incorporates the features 
which are essential to efficiency and 
economy. Rapid circulation — perfect 
combustion—low stack loss—etc., etc. 


BRYAN 


STEAM CORPORATION 


BO/LER D/V/S/ION 


PERU. INDIANA U.S.A. 
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and state president mail a copy of same to his con- 
gressman; also to the director of the budget. 

“The advisability of continuing the Secretaries’ 
and Presidents’ Conference was discussed and the 
president appointed a committee to study the matter 
and report to this convention. The scholarship fund 
was studied and means of securing the amount re- 
quired were considered. Finally a motion was made 
that the president appoint a committee to study the 
matter and report to the next meeting of the board. 

“The wholesaler resolution and the activities of 
the trade relations committee were considered and 
discussed. The action of President Sheehan in not 
reappointing a trade relations committee was unani- 
mously approved by the board. A suggestion from 
the Allied Contractors Association that our associa- 
tion join with them in the co-called Biddle plan was 
referred back to the national office. The report of 
the apprenticeship committee in which the proposed 
contract for the next text book to be prepared by 
Wm. C. Groeninger, was presented, was discussed. 
The president was authorized to sign the contract. 


Co-Operation 


Fr. W. Swanson, president of the Central Supply 
association, was accorded a most enthusiastic ap- 
plause following his address: “The Spirit of Co-opera- 
tion,” which, in view of present conditions, was fol- 
lowed with close attention. 

“TI consider this privilege of addressing you,” said 


Mr. Swanson, “ as a very high one paid, not to me 
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personally, but to those branches of the industry 
which, as president of the Central Supply Associa- 
tion, I represent. After one has been an officer of a 
trade association for some time he has many mo- 
ments when he believes the old saying: ‘Mind your 
own business and let other attend to theirs. How- 
ever, it is now recognized that in devoting time to 
the industry, one is in truth minding his own busi- 
ness. Commissioner Marsh of the Federal Trade 
Commission said that had it not been for our fore- 
fathers’ getting together in such meetings as this, we 
would not have established the greatest government 
man has ever created. Trade associations instill the 
idea that unselfishness is the foundation upon which 
the success of the group must be built. They pro- 
mote ends for the group which favor the individual. 
“We are engaged in the distribution of the same 
commodities. It matters not whether we speak of 
ourselves as manufacturers, wholesalers or master 
plumbers, we are alike interested in the placing of 
more plumbing and heating goods in the hands of 
the public. Unfortunately, a feeling exists with cer- 
tain interests that only those who have succeeded in 
a large way are entitled to respect for their views. 
The size or wealth of men making suggestions affects 
unduly the consideration given them. A man’s view 
upon fundamental questions may be as sound as 
those of the larger business man. It was this which 
made many desire the trade practice conference. I 
know you will not take offense if I express those 
thoughts which are in my mind even though we may 
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differ radically in our views. As fair-minded men we 
can differ without ill feeling. 

“We hear much about the old method of distribu- 
tion. We hear much about the new factor in dis- 
tribution, the direct-to-you house or the mail-order 
house. In either case one or two of the steps in the 
long-established method of distribution are ignored. 
There is much speculation of manufacturers, whole- 





Top row: W. E. McCollum of Chicago, secretary, Central Sup- 
ply Association; F. W. Swanson of Globe Machinery & Supply 
Co., Des Moines, Ia., president, Central Supply Association. 
Second row: I. C. Ralph of American Brass Co., Buffalo, N. Y.; 
R. E. Larson, sales manager, Wolverine Brass Works, Grand 
Rapids, Mich.; C. A. Evans of Buffalo, N. Y.; William B. Neal 
of Somerville Iron Works, Chicago. Bottom row: Joseph 
Hirshstein, president, Josam Mfg. Co., Michigan City, Ind.; 
Leo C. Gehring, Buffalo manager; T. H. Belling, assistant 
sales manager, and R. E. Mizener, all of Black & Decker Mfg. 
Co., Towson, Md.; A. K. Root of American Radiator Co., New 
York 


salers and master plumbers as to whether conditions 
have so changed that the newer factors in our in- 
dustry can merchandise, direct, enough of the products 
we sell to affect old methods of distribution. 

“The answer to those speculations depends upon 
two things: First, whether we will supply the wants 
of the public through adequate service in merchan- 
dising and installation; second, the sincerity of pur- 
pose of the manufacturer, the wholesaler and the 
master plumber in perpetuating what, in the present 
method of distribution, they profess to believe in. 

“It is not enough to assert to the world that for 
the class of material we sell ours is the best system 
that can be devised. More is required. In the answer 
to our speculation is involved the spirit in which 
these beliefs are expressed. In the answer is involved 
the spirit of co-operation. 

“The message, ‘Know thyself,’ tells us to seek it, to 
look within for the truth. If we would know the 
future of our industry, if we would have the future as 
the past, the time is here to inscribe over the doors 
of all in the industry, ‘Know then the spirit of the 
industry.’ Knowing the spirit, all of us will know the 
spirit of co-operation needed within our industry. 
We will know the character of the co-operation 
needed. 


“What is the spirit of co-operation? Is it to bea 
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carrying acid 
or acid waste 
may be for- 
gotten after 
it is installed 










or it may be 
constantly 
remembered 
because it 
corrodes, and 
requires repairs 
and, every so 
often, complete 
replacement 

















Duriron acid- 
proof drain pipe 
handles acid 

as other pipe 
does plain 
water, it lasts 
with the 
building, and 
saves for 

the owner 









don’t forget 
Duriron pipe 
allows a 

better profit 

for the Plumber 


The Duriron 
Company, 
Dayton, Ohio 
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FINANCIER 


Heatina ConTRacTor 


Generar ConTRACTor Argcairecr 





How is Pipe Prepared for Welding? 


ARCHITECT: You say pipe 
welding can be done any- 
where on the job. Just 
how is pipe prepared for 
welding? How much time 
is required to get every- 
thing in readiness before 
the torch is applied? 


HEATING CONTRACTOR: 
Very little time and prep- 
aration is required. We 
simply lay the pipe ends 
together, making sure, of 
course, that they are 
evened up and then go to 
work to make our weld— 
that’s all, and you can do 
that anywhere 








If the pipe is already sus- 
pended and we want to 
join it, we simply bring it 
together with a brace or 
clamp, make a few tack 
welds to hold it in place, 
remove the clamp and 
complete the weld. 





Any way you look at it, 
welding will result in big 
savings, right from the 
beginning and. straight 
through for the life of 
the pipe job. 











GENERAL CONTRACTOR: 
I'd like to look over some 
further information on 
welding—where can I get 
it, Morgan? 


HEATING CONTRACTOR: 
The manufacturers of 
Rego welding and cutting 
equipment will be glad to 
send anyone full facts. 
Simply write them. 











Do Rego welding anywhere 


The Bastian-Blessing Company 


254 East Ontario Street Chicago, Illinois 
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dwarfed spirit, or 1s it to be one of broad sympathy, 
unselfish understanding, one of wisdom? I may be 
wrong, but it seems to me that due to the doubts and 
fears which have been cast among us by uncertain 
leadership, due to the new factor of direct selling, 
due to the anxiety of the producers to enlarge dis- 
tribution, there is more of a spirit of tolerance in 
our industry than of co-operation. It seems to me 
that we have a situation in which manufacturers are 
only tolerating wholesalers and master plumbers, and 
master plumbers only tolerating the wholesaler and 
manufacturer, and the wholesaler only tolerating the 
master plumber and the manufacturer. 

“Tolerance has a wonderful place in human life. 
In our industry, it is all right for a defensive attitude, 
but it falls short of being sufficient. We must have 
a spirit of sincere belief in each other. One may well 
ask, what has caused the unsatisfactory conditions 
which now exist in our industry? Why is it that, at 
a time in the world’s history, when to be warm and 
to be clean is considered an essential, why is it that 
in the years immediately past we have had so little 
co-operation? Some might say that the fear of legal 
entanglements has been the cause. I believe, how- 
ever, that the problem of distribution has been 
allowed to remain the irritating cause for our lack of 
unity. Our country has been active, with an ever- 
increasing population to serve. Of late years we 
have had a tremendous increase in manufacture. 
Greater quantities of goods are constantly being 
placed on the market. The science of national ad- 


| vertising has been more widespread. Communication 





| ‘Top row: Joseph Brah, L. R. Friend, state president, and 
Joseph Wittig, all of Milwaukee, Wis. Second row: C. D. 


Kieser and A. G. Kerr, both of Newton, Mass.; P. W. Donoghue 

and J. J. Nagle, both of Boston. Bottom row: C. A. Scholle of 

Time-O-Stat Control Co., New York City; J. M. Denney of Na- 

tional Tube Co., Pittsburgh; H. D. Carey and R. L. Ottke, 
both of Standard Sanitary Mfg. Co., Pittsburgh 
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Top row: C. A. Sawnade of National Radiator Corp., Johnstown, 
Pa.; Mrs. and Mr. J. Perone of South Norwalk, Conn. Second 
row: B. F. Tinte of Oneida, N. Y.; T. M. Hennessy of Oswego, 
N. ¥.3 J. F. Larkin and J. R. Harper both of Rome, N. Y.; 
H. Homer of Brooklyn, N. Y¥., and Alex Beckerman of Bronx, 
N. ¥. Bottom row: J. F. Arthur of Dickson City, Pa.:; M. J. 
MeHale of Scranton, Pa.; James Hayes of Indianapolis, Ind.; 
H. J. Becker of Chieageo, HL 


has become easier—distances have been eliminated. 

“Without question, the wholesaler in recent years, 
partly because of his own selfish desire for business 
and partly because of the pressure of the manutac- 
turer behind him, has in his turn set up new dis- 
tribution in competition with the established master 
plumber. Production and distribution have grown 
faster than the annual demand and there has been 
no active selling of the creative demand. 

“We have looked for help in control of distribu- 





tion, but not having a meeting of the mind, no efforts | 
at co-operation have been possible. We have an over- | 


production of goods, over-wholesaling of those goods 
and over-contracting of those goods. If this 1s true, 
why not admit that the remedy lies not only in the 
control of distribution, but as well in the increased 
sale of our goods to a public with money and wait- 
ing to buy? 


——— 


“T believe there can be a starting point for greater | 


co-operation and that starting point the acceptance 
of conditions as they exist in our industry. There 
are between forty and fifty thousand units in our 
industry, with thirty-five thousand contractors and 
master plumbers, with only twelve thousand belong- 
ing to the national association. A large part of these 
contractors are without establishments, without 
stocks, displays, etc. In many centers there is a dis- 
position on the part of local associations to ignore 
this type of competitor and to ask the wholesaler in 
his turn to ignore him. If we are to preserve the 
ninety per cent distribution of plumbing and heating 
materials through the regular channels, we must have 
contact with all master plumbers. While I believe in 
local regulation of loéal problems, I believe your na- 








tional association would do much to help conditions | 


if it would contract more closely with the local. 


“We should try to raise the qualifications for the | 
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a Moore Pat- 


ented Adjustable 
Pressed Steel 
Radiator Hanger 
is an all steel 
stamping. No 
castings to break. 


There is a 4%- 
in. vertical ad- 











Moore Hangers 
come to you com- 
plete. There are 
no bolts or parts 
to be bought by 
you. 


They are adapt- 
able to all types 








justment and 
214-in. horizontal ad- 
justment. This elas- 
ticity of adjustment 
eliminates the neces- 
sity of exact measure- 
ments in locating bolts. 
Radiator can be raised 
or lowered or moved 
horizontally after plac- 
ing on hanger, if neces- 
sary. 





of building 
construction and to all 
types of radiation. 


Ask your jobber to 
show you Moore Hang- 
ers. Try them on your 
next job. We know that 
the time and labor they 
will save you will make 
you an all-time user of 
them. 


CARTY & MOORE ENG. CO., INC. 


611 W. LARNED ST. 


DETROIT, MICH. 

















Muskegon 








If You’ll Take the Time 


to examine an Enterprise Ball Cock at close 
range, you'll discover the reasons why this 
ball cock has become standard equipment 
for numerous contractors everywhere, re- 
gardless of the make of closet they install. 


Go to your jobber’s, inspect the Enterprise. 
If he doesn’t stock it, write us and we'll 
send you one for examination. 


ENTERPRISE BRASS WORKS 


Michigan 
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mproved J 
New Door Catch 


“Finger Tip Control” 





Corcoran Cabinets are the Original 
and Only One-Piece Steel Cab- 
inets. No cracks—No seams—No 
welded joints—No raw edges._ pm 





BEAUTY! 
STYLE! 
PROFITS! 

















one piece 


Steel Bathroom 





eatrer 





Now! a superior feature that makes Corcoran 
Cabinets outstanding in their field. Just press the 
button and the door swings open. An improvement 
to a cabinet that already has won the acceptance 
and approval of hundreds of jobbers and dealers. 
See this new cabinet that meets the demand for 
modern bathroom equipment. Corcoran Cabinets 
are right—they present construction features of 


great importance. 


Cabinet body and flange drawn 
from one continuous piece of 
steel. 


Round corners inside and out- 
side harmonize with all bath- 
room fixtures. 


Continuous piano type brass 
hinge will not sag or warp. 


Bulb edge glass shelves cannot 
slip forward. 

Special pad prevents mirror 
breakage. 


Cercoran Cabinets are sold through Jebbers only. 


Write for Catalogue 
THE CORCORAN MFG. COMPANY 


Norwood, Cincinnati, Ohio 


Complete stocks are now being carried in Chicago, New York, 
Philadelphia and Boston; communicate with Corcoran offices at 
1820 McCormick Bldg., Chicago; 1228 Locust St., Philadelphia; 
11 West 42nd St., New York and Beaudette and Graham Co., 


915 Boylston St., Boston. 


Corcoran Mec. Company, Dept. DE-7 


Gentlemen: 


We are interested in Corcoran One-Piece Steel Bathroom Cabincts. 
Kindly send catalogue and full details. 
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Jobber .. .. 


State.... 


..Contractor....... 
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master plumber. I believe, following the example of 
the legal and medical professions, we should con- 
stantly raise the requirements. After those standards 
have been raised, whether or not the wholesaler 
should sell a master plumber should depend upon his 
standing. 

“The manufacturer must be reckoned with. Like 
the farmer, he is the original source of production. 
He has a right to expect that wholesalers and master 
plumbers will give him active distribution and will 
permit his business to grow as the country grows. 
The wholesaler who asks the manufacturer to dis- 
tribute his goods through him has a duty, and the 
master plumber must move those goods. 

“We have the remodeling and replacement idea 
taking hold everywhere. The manufacturer places 
the burden on the wholesaler and contractor to 
develop his market. If our distribution is to continue 
as itis today, the place of the plumbing and heating 
wholesaler must be recognized and supported by co- 
operation. The wholesaler must function better. He 
must select his dealers better. He must have a higher 
type of salesmanship and a greater technical knowl- 
edge. There are too many short-sighted wholesalers 
and manufacturers today. There are too many who 
think that there is a short-cut which, if taken, will 
save money. I could give you fifty reasons for this 
position, but I will cite just one. We have nearly 
two thousand wholesalers of mill supplies and more 
than ten thousand salesmen have contacted industrial 
firms. They stock lines which are consumed in the 
installation of plumbing and heating jobs. If our 
channels of distribution were broken down, these 
wholesalers of mill supplies would be in a position to 
take up the job and perhaps to do it better than we 
have. 

“There must be (1) an acceptance of every branch 





Top row: Arthur Lahr of Lafayette, Ind., president, Indiana 
Society of Sanitary Engineers; Louis Croll, Mrs. Louis Croll, 
and Irving Croll, all of New Britain, Conn. Second row: A. 
A. Heiss, G. Sullivan and H. R. Eberling, all of Cleveland, 
Ohio; Mrs. and Mr. Thomas F. Dempsey of Philadelphia, Pa. 
Bottom row: W. H. Ambrose and W. H. Zimmerman, both of 
Philadelphia; J. R. Yelsky, A. Greenwald, A. Schnitzer and 
B. Kahn, all of Cleveland, Ohio 
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im our industry by every other branch and the utmost 
support of those branches which do not attempt to 
short-cut; (2) granted the acceptance of the present 
method of distribution, we must have a common basis 
of co-operation which will study the different 
opinions in the industry. We could set up through 
the length and breadth of this land friendly associa- 
tions concerned for the good of our industry. Per- 
haps we could have a national contact through a na- 
tional trade practice conference committee, with rep- 
resentatives from the three branches of the industry 
seeking through legal means to set up lawful trade 
practices and seeking to promote a greater consump- 
tion of the goods manufactured for sale through our 
channels of distribution. I will never be convinced 
that we can not sell more goods to the public with 
greater co-operation, until it has been tried. Failure 
to accept the time payment plan due to lack of co- 
operation is retarding sales.” 
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Mr. Swanson then sketched the trade practice con- 
ference held in Pittsburgh in May, and suggested the 
possibility of applying the idea to the contracting 
branch of the industry. In conclusion, Mr. Swanson 
said : 

“We realize, gentlemen, that there is no one leg 
and no two legs which can support the stool of dis- 
tribution as we now have it. Three legs are neces- 
sary and each must support the others. Let us accept 
such conditions as exist until, through education and 
legal methods, we can correct them. Let us face the 
future united and support our present channels of 
distribution with a spirit of co-operation. Divided 
among ourselves and held together only in a spirit 
of tolerance, our industry will grow weaker. United, 
manufacturer, wholesaler and contractor, in the spirit 
of co-operation, our industry will serve the public 
more efficiently, will grow larger, better and strong- 
er, and will dominate the field forever.” 


The Opening Session 


HE gavel for the opening session in the ball 

room of the Statler Hotel, on Tuesday morning, 
June 25, brought to order an attendance which over- 
crowded the big room. Henry J. Ritter, president 
of the Buffalo association, in a few words introduced 
the national president, Jere Sheehan, Jr. Mr. Shee- 
han expressed his pleasure at presiding over the 
meeting. “I know from the picture that the audience 


presents,” he said, “that we are going to have a suc- 
cessful convention. There are other reasons such as 
the co-operation it has been my good fortune to 
receive from the Buffalo association.” 

When the national anthem had been sung, and the 
invocation pronounced by Rt. Rev. Monsgr. Edmund 
J. Britt, Frank X. Schwab, mayor of Buffalo, wel- 
comed the delegates to Buffalo. “You have done 





Light weight and compactness are 
two of the big features of this 
Curtis Machine. . 


It will thread bends and uses less 
power on any work because the 
dies turn instead of the pipe. 


Can be hand operated when power 
fails. Fast and reliable. 


Write for Information. 


318 Garden St. 











PIPE THREADING MACHINE 


THE CURTIS & CURTIS CO. 


Bridgepert, Cenn. 








4-inch Electric 
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READING BRAND 
BRASS PIPE NIPPLES 
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Make your brass nipple installations 
self-guaranteeing. You can do this by 
using Reading Brand Brass Nipples because 
they are made carefully of only the finest of mate- 
rials. Furnished either in bulk or box assortments. 


H. W. HUNT COMPANY 


READING, MASS. 











All Lead-Copper-Galvanized Iron 


SIMPLEX AND JUNIOR 
FLASHINGS FOR EVERY 
ROOF CAN BE HAD IN 
EACH OF THE ABOVE 
METALS. 


Write for prices and full in- 
formation on the easily in 
stalled, durable SIMPLEX 
and JUNIOR Flashings. 











SIMPLEX MFG. CO. 
2644 N. Ashland Avenue 
Chicago, Illinois 























Full protection 
from flooded base- 
ments with their 
accompanying de- 
struction of stock 
and health is as- 
sured when Signet 
Floor Drains are 


wales”. | SIGNET 
amnumt | NOOR 
DRAIN 





Crampton- Farley 
Brass Co. 


KANSASCITY, MO. 
Electric 


Sheer 
Room 
OM] fo = Temperature 


Control 


Dealer’s Price, $22.75 
Consumer’s Price, $48.00 Installed 


H. M. SHEER COMPANY 


Dept. DE Quincy, Ill., U. S. A. 
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much for the cause of cleanliness and health,” he 
said. ‘We in Buffalo are trying to make assets out 
of liabilities and with your hearty co-operation along 
sanitary lines we are accomplishing much.” 

John A. Quinn, vice president of the organization, 
responded to the address of welcome and called at- 
tention to the educational features of the program. 
“If we do nothing else,’ he said in conclusion, “we 
shall leave behind us a program of education which 
the good citizens of your municipality can enjoy.” 

Very briefly, Fergus M. McLoughlin, president of 
the New York state association welcomed the dele- 
gates. He was followed by Mrs. William Dechert. 
president of the women’s auxiliary of Buffalo. “I 
deem it an honor in the name of the Buffalo auxiliary 
to extend a cordial and hearty welcome to our city,” 
said Mrs. Dechert. ‘‘We trust your stay with us 
will be so joyous that you will go freighted with 
pleasant memories.” Mrs. E. D. Hornbrook, presi- 
dent of the national auxiliary replied to Mrs. Dechert. 
thanking her for her cordial welcome. Mrs. Dechert, 
on behalf of the Buffalo auxiliary, presented beau- 
tiful baskets of flowers to Mr. Sheehan and to Mrs. 
Hornbrook. 

Commenting on the addresses of welcome, and the 
presentation of the flowers, Mr. Sheehan referred to 





Top row: W. A. Bywater of Salt Lake City, Utah, past national! 
director; Joseph Goldenberg of Daytona Beach, Fla.; A. J. 
Sitz, advertising manager, Wolff Co., Chicago. Second row: 
J. L. Peebles, D. L. Simpson, Percy R. Todd, Henry A. Wendt 
and James Lowe all of Memphis, Tenn. Bottom row: Dick 
Wanger, Jr., of Philadelphia, C. L. Buell of Rochester, Gordon 
Black of Portland, Ore., Frank Dodd of New Brunswick and 
Ss. E. Robinson of Buffalo, all of Woodward-Wanger (to. 
Philadelphia, Pa. 
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Top row: R. R. Hamilton of Gulfport, Miss., president of 
Louisiana-Mississippi association; Mrs. and Mr. C. W. Alcock 
of Chicago; John L. E. Firmin of San Francisco, Calif. Second 
row: J. J. Sikkema, financial secretary, William Borduin, re- 
cording secretary, J. T. Korver, vice-president and William 
Delhagen, president, all of Paterson, N. J., association. Bot- 
tom row: D. E. Stacey, F. A. Kerr, A. R. MeGonegal, Samuel 
Tapp, D. H. Alsop and E. J. Ewing, all of Washinton, D. C. 


them as such an “expression of sentiment as is sel- 
dom heard.” 

Mr. Sheehan then presented a number of executives 
from the manufacturing branch of the industry, in- 
cluding C. W. Wanger, president of Woodward-Wan- 
ger Co., Philadelphia; A. M. Maddock of Thomas 
Maddock’s Sons Co., Trenton, N. J.; Charles R. Crane 
of Crane Co., Chicago; Theodore Ahrens, president, 
Standard Sanitary Mfg. Co.; H. W. Seymour, sales 
manager, Crane Co., Chicago, Charles K. Foster, 
vice president, American Radiator Co., and W. J. 
Woolley, president, Wolff Co., each of whom 
responded with a few remarks. Mr. Sheehan also 
presented Russell G. Creviston, manager of the 
Bureau. 

Letters from Walter J. Kohler, president of Kohler 
Co., and from Walter Klie, president, Heating and 
Piping Contractors National Association, were read, 
expressing regret at their inability to be present at 
the convention. 

A. C, Eynon, treasurer of the national association 
and secretary of the Past Presidents’ Club was called 
upon by Mr. Sheehan to introduce the members of 
the club who were present. Mr. Eynon said that 
out of the forty-one men who have been presidents 
of the national organization, there are nineteeen liv- 
ing. He told of the formation of the Past Presidents’ 
Club seven years ago, under the leadership of Jere 
Sheehan, Sr. Included in the membership of the 
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Portability in a 
real machine tool -- 








The WILLIAMS Portable, 
Bench or Pedestal Type, hasre- 
serve power for threading up to 
Eve 8-inch pipe and larger with 
eu universal shaft hook-up. 
HE WILLIAMS Portable Pipe and Nipple 
Threader is complete in every way—built by 
one of the leading manufacturers of a complete 


line of high-grade threading machinery. 
Assures you three-times-faster threading of clean, 
accurate threads in the shop or out on the job. 


Write for full description and let 
us quote you the new low price. 


WILLIAMS TOOL CORPORATION, ERIE, PA. 


Canadian Plant: Brantford, Ontario 


WILLIAMS 
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HINDLEY’S—_— 









Plumbers Specialties 


Hindley’s Plumbers’ Special- 
ties are carefully made. Our 
complete assortment in your 
stockroom will save you 
time and work. 








YOU WILL FIND: —-~}™| 
MANY SHORT CUTS 
TO BETTER WORK BY 
USING THE RIGHT 
TYPE OF SPECIALTIES. 
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Hindley Manufacturing Company 
VALLEY FALLS, R. I. 
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A NEW HOME 
SERVICE 


An automatic garbage 
burner — An Automatic 
storage water heater— 
Combined into one com- 
pact, efficient unit. 


Automatic daily elimina- 
tion of garbage, plus hot 
water day and night. 
WITH THE SAME GAS. 


The last word in con- 
venient, sanitary garbage 
disposal in the home and 
apartment dwelling. 


Every home is a prospect 
for this DOUBLE DUTY 
appliance. 

Write for complete infor- 
mation. Desirable terri- 
tory still open ‘or DIS- 
TRIBUTORS. 

















THE DUOCO-TOR MANUFACTURING COMPANY 
24 So. Canal Street Dayton, Ohic 
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Top row: F. M. McLoughlin of New York City, president of 
New York state association; E. H. Stiller of Beaton & Cad- 
well Mfg. Co., New Britain, Conn.; W. A. Bulleyment of De- 
troit, Mich.; C. E. MacDonald of Kimball-Eisenberg Co., De- 
troit. Second row: Robert Brown and E. H. Blywise, presi- 
dent, both of Republic Brass Co., Cleveland, Ohio; Stephen H. 
Gilmour, president of American Society of Sanitary Engineer- 
ing and manager of St. Louis, Mo., branch of Kohler Co.; A. F. 
Curtin, Jr., of A. F. Curtin Valwe Co., Medford, Mass. Bottom 
row: Earl Brown and A. C. Brown, president, both of Chicazo 
Faucet Co., Chicago, and Lee Brown; Ralph Puterbaugh of 
Mackinaw, Ill.; A. Schlehuber of Peoria, Ill. 


club are two charter members, George F. Uber, of 
Philadelphia and Alex Murray of Twin Falls, Idaho. 
Mr. Eynon then read the list of living members and 
those in attendance at the convention were called to 
the platform. Mr. Eynon also called to the platform 
John L. E. Firmin, of California, an honorary mem- 
ber of the national body. Mr. Firmin responded 
gracefully with a few reminiscent remarks. At the 
back of the platform was a memorial bearing the 
names of past presidents who have died. These 
names were read and a wreath placed at the foot of 
the memorial. 

Mr. Sheehan then presented George H. Drake with 
expressions of admiration for his work in prepara- 
tion for the convention, Mr. Drake spoke briefly of 
the arrangements for educational and entertainment 
features and made special reference to the exhibit, 
urging the attendance of every delegate. 

Reports of E. L. Penfrase, secretary, and A. C. 
Kynon, treasurer of the national association were 
read and accepted. In his report, Mr. Eynon voiced 
a word of caution to the effect that disbursements 
were larger than income, and that it would be wel! 
not to put further calls on the national treasury. 

Dean C. B. Connelley, director of industrial rela- 
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tions at Carnegie, spoke briefly to the delegates, re- 
ferring particularly to the material presented by the 
speakers on the program. “If you will take home a 
resume of their talks,” he said, “you will have one 
of the best text books you have ever read.” 

In accordance with the custom of long standing, 
a beautiful memorial service was conducted for those 





Top row: N. M. Knudsen, state president and Mrs. Knudsen, of 
Portland, Me.; Fred J. Praechter of St. Louis, Mo. Second row: 
Harry G. Nye of Nye Tool & Machine Works, Chicago; C. B. 
Nash, advertising manager, Standard Sanitary Mfg. Co., Pitts- 
burgh, Pa.; Mrs. and Mr. Carl R. Smith, of Kansas City, Mo. 
Bottom row: W. T. Carroll and E. E. Schiel, both of Nashville, 
Tenn.; Mrs. and Mr. George Matthews of Chicago 


members of the organization who died during the 
past year. L. McNamara, of St. Louis, a past na- 
tional president, conducted the service. George Uber, 
of Philadelphia, read a resolution from the master 
plumbers of Philadelphia passed on the death of 
William. H. Doyle of that city. C. M. Swinnerton, 
Los Angeles, Calif., a national director, pronounced 
a eulogy of Albert J. Wilson, of San Francisco. 
Similarly a eulogy was pronounced for William E. 
Goodman, who established the first plumbing shop 
in Milwaukee, Wis., in 1859. There followed a read- 
ing of the names of deceased members of the organ- 
ization by states. Mr. Quinn, who presided during 
the memorial exercises, closed them with these re- 
marks: “‘We know not the hour, we know not the 
day, for death comes like a thief in the night.’ The 
memory of these men will linger long in the hearts 
of us as members of this organization.” The chair 
then recognized Mrs. Hornbrook who said that the 
auxiliary desired to dedicate its 1929-30 scholarship 
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PENNA. RANGE BOILER CO. 


24th and Washington Ave., PHILADELPHIA 


NO SERVICING 


Correctly powered with 

















Sump Pumps . 


Fig. 190 aH 





Taber l4 H. P. repulsion induc- 
Midget . . : _—_ 
“tm tion G. FE. motors, Laber 


Pump Sump Pumps require no 


servicing after installa- 
EB tion because of in-built 
quality. 


Write for descriptions 
and prices. 
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2, TABER. PUMP CO. &st. 1859 
290 Elm Street, Buffalo, New York 
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Put them on Display 


A-carton of Johnson 
Red Ring Gas Lighters 
on your counter will 
bring you a lot of 
effortless profit. 











Order a carton from 
your jobber today. 





Raising RED RING to 
book on wall plate up- 
stirs, lights heater in Jchnson Mfg. Co. 





RED KING caets of 10226 Woodward Avenue 
s. POSITIVE pETROIT MICHIGAN 
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SIMPLIFIED VAPOR HEAT 
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A APOR system without complications, simple 
as one pipe steam, with only four special 
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parts easily installed. Operates on two ounces 
with positive control at boiler and radiator. 
Write for information. 


Hutchison Regulator 


Sales Corporation 
4306 —~ 36 Street Long Island City, N. Y. 
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Lee. This Carton on Your 
. | tie Counter Means Money 
} Gee ae 

i * The one piece, seamless construction of the 
DUR-A-BAL eliminates all swelling, elong- 


ation and collapsing. Alkiline waters do not 
affect it. 


pLee) Order a carton of DUR-A-BALS from your 


ib: it: jobber. Display it. It'll mean real money 
fj ar. to you. 

pete LAVELLE RUBBER COMPANY 

De oe 320 W. Illinois Street : Chicago, Illinois 

















Warning 


a Subscribers for DOMESTIC ENGINEERING are 

» J cautioned to be careful to whom they make pay- 
7 ments as there are several men travelling around 
the country claiming to represent DOMESTIC 
ENGINEERING, collecting money and not turning 


| Sat 

Peg EN 

Sat T oe it in. 

; ae +i ’ Many of the contractors who have sent us com- 
Pe ee plaints have shown receipt on which the name 
f prt ae Sanitary and Heating Engineering is printed and in 
BRT addition the name of a subscription agency. 
Regret } DOMESTIC ENGINEERING has not authorized 
PR rae any subscription selling agency to represent it. All 
Bare our authorized representatives work for DOMES- 
Beta | TIC ENGINEERING exclusively. They have 
Dik: | DOMESTIC ENGINEERING official receipt and 
net ss in addition a letter over the signature of an officer 


of the company authorizing them to solicit sub- 
BE ‘ scriptions and make collections. Subscribers are 
Pete asked to have any salesman calling on them produce 








yp, Bie et their credentials and if there is any doubt as to the 
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in memory of the past presidents of the national 
association. 

On the last day of the meeting, a question was 
raised on the floor as to rumors of a chain of plumb- 
ing stores being formed by a group of men in the 
industry. Their names having been mentioned dur- 
ing the course of the discussion, Frank J. Fee of 
New York, John J. Vogelpohl of Cincinnati and 


|William F. Hildeman of Chicago Heights, III., took 





/ 

Top row: Samuel F. Wilson of Newark, N. J. and Henry E. 
Longley of Wilmington, N. C., both past national presidents. 
Second row: G. F. Trout of Landisville, Pa.; Ed. L. Fisher of 
Harrisburg, Pa.; E. R. Ely of Elkins Park, Pa.; Mohler M. 
Bard of Lancaster, Pa. Bottom row: Mrs. and Mr. H. B. 
Lentz, Miss Helen Moeller, E. F. Roberts, E. F. Roberts, Jr., 

George Moeller and John Roberts, all of Philadelphia 


the floor in succession, each expressing the thought 
that, having given so freely of their time to the asso- 
ciation, it would not be credited by any who knew 
them that they would do anything to tear down the 
association ; rather, they would continue to contribute 
to its well being and the advancement of the in- 
dustry. 

The question having been raised on the grounds 
that the wholesalers’ resolution implied a certain will. 
ingness to keep clear the line of division between the 
wholesaling and retailing, Mr. Fee, in his remarks, 
said: “I want to ask, and I want the record to be specifi- 
cally clear on this point, that I, for one, a member of this 
association, do not believe that the wholesalers’ resolu- 
tion applies to the plumbers’ association of the United 
States. I know whereof I speak and I do not mind 
telling you men who do not know: You know that we 
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are restrained and us a result of the constraining clause 
in the last case, which was decided in the Western 
Pennsylvania federal courts, I was the recipient of the 
greatest penalty among thirty-odd others. On account 
of the decision and a ruling handed down against this 
association—and we were only your representatives— 
it was a question either of going to Atlanta with about 
ninety or a hundred members of this association, and I 
one, or accepting the fine. 

Mr. Fee then read the clause which it was directed be 
written into the by-laws with the provision that the 
association would at no time put any restraint or inter- 
ference on the business of any manufacturer, dealer 
or plumber. 

‘Let me show you what the wholesaler resolution did 
to this organization. Immediately after the passage 
of this wholesaler resolution, some of our home guards, 
not gifted as much with the world’s goods and who 
can not come to this convention to know the terms of 
the restraint against this organization by the federal 
government, when they read the wholesaler resolution, 
it is their bible. As a result of believing in the bible, 
they tried to put it into force. It brought about an 
investigation by the department of justice to ascertain 
whether we violated the restraining clause. 

“T have it from the man who came from the depart- 
ment of justice, who said he was one of three men sent 
to investigate. He said they had three perfect cases 
to haul in the plumbers from the various sections of 
the country who violated the restraining clause and | 
will say that I am immune from the restraining clause. 








——_ a 


But any man in this organization who has tried to put 
in force that resolution, beware. If you knew the mean- 
ing of the restraining clause, I know that, as good 
American citizens, you would not tolerate the whole- 
saler resolution. I believe it was done in good faith, but 
I say to you men, beware.” 

Responding to the ovation given him on his election 
to the presidency, Mr. Quinn said: 

“T thank you, with a full heart. I thank you for this 
great honor, this call to the leadership of the most 
potent of American organizations. ‘The emotion, which 
all but overwhelms me 1s gratitude. I am entirely 
capable of translating mto words the depth and in- 
tensity of my feelings. Simply, but fervently I thank 
you. 

“Crowding in upon me comes a sense of responsibil- 
ity; the knowledge that in a day or two | must take 
up the burdens concomitant with the honors ot the ex- 
halted position to which you have elevated me. I can 
and will give the best that is in me to the service ot 
our beloved association, but that would be far too little 
if | could not count upon the co-operative effort of you, 
my friends, and the thousands whom you represent. 
This is to be our year, yours and mine. We cannot fail. 

“Our association is attuned to the times. It vibrates 
in harmony with the best thoughts in America. Those 
who can read the signs of the present period of our 
national life know that disrespect for law and order 
and interference with the liberties of the individual, are 
the evils which right minded citizens must combat. It 
the members of our association practice what they 
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widely used in chemistry and bacteriological labora 
whelming advantages: 


proof. 


Write for new BULLETIN No. 508 showing 
our complete line, including Acid - Proof 
Chemical Stoneware |Bell and Spigot Piping. 


NEW YORK OFFICE: 46 CHURCH ST. 


USST 





ACID - nthe SINKS 


iam 4 STANDARD Chemical Stoneware Sinks are 


tories, of Universities, Schools, Hospitals and lndeomeia! 
Companies. These Sinks offer the following over- 


1. They are of ONE-PIECE construction, without seams or 
interlocking joints: thus permanently leak-proof and trout le- 


2. The material is non-absorbent and incorrodible. It does not 
become slimy, does not peel, flake, or disintegrate. With 
rounded inside corners, and smooth, glassy glaze, they can 
always be kept immaculately clean. Each Sink is unqualli- 
fiedly guaranteed to give complete satisfaction in every 


respect and to be acid, alkali and corrosion proof throughout List Price F.O.B 
| Akron, Obi 
the body. es er pe 7 “i Code ae a 
ber Word ‘ an | 1th 


THE U. S. STONEWARE Co. 





ACID PROOF 
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Fig. 112-A Laboratory Sink with Integral Back 





Without | Integral 
Back Back 





710 20 12 7 10 TALLY | $21.00 | $25.00 
712 20 16 7 10 TAUNT 22.00 26.25 
713 24 15 » 10 TENOR 24.50 28.75 
714 32 16 7 10 TERSE 32.00 37.00 
715 30 20 s 10 THUMB 38.00 44.00 
716 36 18 7 10 TIGER 41.00 47 .00 





























717 42 20 12 10 TOAST 72.00 80 .00 


Above prices are for Sinks with plain countersunk outlets. 
List prices subject to discount. 
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€ A) 
luith aclick 
HE Nelson Relief Valve is the only relief 
valve made with an external phosphor 
bronze spring. 
It is easily adjustable, on the job, to any 
desired pressure. When the maximum pres- 
sure adjustment is reached, you will hear the 
Nelson click. 
Ask any user about the Nelson. He’ll tell 
you it’s “a rea lrelief valve.” 
ASK_YOUR JOBBER 
ESTABLISHED 1834 


THE STACK HEATER COMPANY 


RELIEF VALVES 
ec NO -TANK VALVES 
GAS WATER HEATERS STACK NONBIPAS VALVES 
AT (nTERCHANGERS La = » STEAM WATER MIXERS 
HOT WATER GENERATORS FROEBYETS PRESSURE PLDUCING VALVES 

















TWO HUNDRED AND FIFTY STUART STREET 


BOSTON 








Old houses and new houses—all 

an have gas heat at a moderate 
cost with Barber Automatic Gas 
Conversion Systems. 













The result of over 11 
ears research by 
Gaoner specialists 





No. 300-R 

BARBER The Cleveland Gas Burner 

Pt i & Appliance Co. 
utomatic 


3702-04 Superior Ave. 
Cleveland, Ohio 


Gas Burner 











This fountain is one of 
the most popular items 
on our line. It is partic- 
ularly adaptable for 
playgrounds where hard 
abuse must be stood. 


Write for particulars. 
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JONES HOLLOW WARE CO. 
BALTIMORE :: MARYLAND 
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Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


TANKS FOR: High pressure gas and air storage— Pneumatic 
water systeme—Gasoline and oil stora Oil burning equip- 
ment— n top— Welded. ATSCO Genuine Copper Brazed 
tanks for high pressure—the tightest, safest, stro t tank itis 
possible to construct by any known process.A.S.M.E.code tanks. 
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preach, we constitute the organized force best prepared 
to battle against those un-American tendencies. But in 
the life of an organization, as in the life of the indi- 
vidual, an excellent character, exemplary traits, fine 
personality, upstanding citizenship, all these admirable 
qualities must be supplemented by good deeds, by daily 
toil at practical things. 


“During the past year, we have had an enthusiastic and 
inspiring leader. By his slogan, Constructive Progress, 
and by his charm and power of his personality, he has 
aroused the membership. We know that in all sections 
of the country the associations are engaged in worth- 
while endeavors. I think that the time has come when 
an effort should be made to tie together some of the 
lines, to co-ordinate and consolidate, to outline a great 
comprehensive plan of endeavors. 


“At the present time the national association is too far 
away from the individual subordinate association mem- 
ber. I am not thinking of a change in our legal struc- 
ture. I am thinking of unity of action and of community 
of interest and of enthusiastic participation by each and 
every master plumber in group movements. Let us be 
more specific. The associations in one state have decided 
to establish a state code. Another state is studying a 
similar plan. The state associations of five or six other 
states either are now engaged in code work, or have 
voted to take it up. The associations of other states 
are considering codes of ethics, membership campaigns, 
training of apprentices, etc. It appears that wher- 





Top row: Charles Wachsmuth, A. W. Beam, W. N. Mitchell, 
George J. Fitch, chief plumbing inspector and W. F. Mylander. 
all of Baltimore, Md. Second row: James P. Moonan, A. KH. 
Herske and P. R. Baugh, all of the American Radiator Co.. 


New York City. Bottom row: E. A. Walsh, W. J. Lantz, L. ©. 














Lindsey and W. M. Myers, all of Trupar Mfg. Co., Dayton, Ohiv 
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Top row: Mr. and Mrs. C. W. Richmond of McAllen, Tex.; Mrs. 
and Mr. David Dudgeon of Pittsbui zh, Pa.; Alex. Auchinachie 
of Binghamton, N. Y. Second row: W. E. Miller and F, W. 
Quinter, both of Washington, D. C.; Mrs. E. M. Ellis and 
Harry Sprenkle, both of Detroit, Mich. Bottom row: W. R. 
Shafer of W. R. Shafer Co., Syracuse, N. Y¥.; E. M. Mosher, 
R. S. Acord and A. S. Gould, all of Oster Mfg. Co., Cleveland, 
Ohio; Harry Howell of Cleveland Heater Co., Cleveland, Ohio; 
W. A. Brecht of Hajoca Corp., Philadelphia, Pa. 


ever these activities are being carried on most effectively 
the work is being done under the supervision of the 
state association. ‘The national association should par- 
ticipate in all these activities, so that every individual 
master plumber may feel that he is doing his share and 
is entitled to some of the credit in all these great works. 

I have trespassed on your time, but I wish you to 
know the direction in which my mind is moving. I 
want your reaction, your advice, your co-operation. I[ 
want you to go back home and tell your members that 
I am seeking the best brains in the association to for- 
mulate and put over the finest plan that can be conceived. 
The only “dominant coterie” or “inner circle” I have 
met in this or any other activity, are the sincere men 
who, at the sacrifice of time and money, give unspar- 
ingly of their abilities and energies to build up, to carry 
on, to guard vigilantly, that the association may grow 
and mount to heights and stand forth in glory and pres- 
tige. Conspicuous among these are the past presidents. 
I regard them as the wise counselors of the association. 
When can we find men better equipped and more un- 
selfish in their purpose than these sterling men, who 
have been your chosen leaders, and who have enjoyed 
every honor and all acclaim? 

| go from this convention as your chief executive, to 
enforce your laws, to carry out your policies. Here and 
now is the great open forum of our National Associa- 
tion. Let every one be heard. Let the decisions be 
sound with concern and vision solely for the great good 
of the industry. Then let us go out as God-fearing men, 
patriotic American citizens, teaching principles which 
draw their vital forces from the divine laws and from 
the purest precepts which the finite mind can formulate, 
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Stop Wasted Heat— 


—Wasted Fuel— 


Now it is possible to make Hot Water Heat as 
remarkably efficient in practice as in theory. 
With the Rochester Circulator there are no 
cold or slow heating distant radiators. Every 
radiator is equally effective. The water is 
forced quickly to every point in the system. 


On new installations particularly, is The 
Rochester Circulator a big money saver. It 
cuts to the minimum time-wasting and 
troublesome calculating. The only point of 
which the contractor or engineer has to be 
watchful in pitching pipes is that there are 
no pockets that cannot be filled with water. 
Other than this he can be positive he is going 
to get practically boiler temperature in every 
radiator no matter where or in what position 
it is. Also he can figure radiator and boiler 
sizes much more accurately to effect fuel sav- 
ings for with The Rochester Circulator they 
both are much more efficient. The Rochester 
Circulator is Easy to Understand and Easy 
to Install—its first cost is lower and its operating 
cost is less than any other—write and let us 
tell you all about it. All sizes 1% to 12 inches. 











THE ROCHESTER 
CIRCU 


he 


Rochester Circulator Co. 
Rochester, N. Y. 











Wasted Comfort— 
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DECECO 
ALL-CHINA FAUCETS 


WHITE, BLACK AND COLORS 








in faucet equipment. 


THE DECECO COMPANY 


76 BATTERYMARCH ST. BOSTON 
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ITH no plating to wear 
or peel off, and im- 
munity to all acids 


and cleaning compounds 
DECECO ALL-CHINA FAU- 
CETS and FIXTURES, with 
their entire absence of ex- 
posed metal and guaranteed 
unbreakable construction, 
provide everlasting beauty 
and cleanliness, the utmost 


Your jobber will supply them 
in any type required. Write for catalogue showing the full line. 








3 x HAND- ‘FORGED x | 





PLOMB TOOLS ARE: 
Hand Forged 
Heat Treated 
Reasonably Priced 


Convenient Correct 
Shapes 

Unconditionally 
Guaranteed 

Standard of the 
Plumbing and 
Heating Trade 

















Buy your tools where you 
see this Display Board. 
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PLOMB TOOL COMPANY 
Los Angeles: 
2209 Santa Fe Ave. 
Chicago: 
' 1146 W. “ee St. 











New York: 
4306 36th St., oid Island 
Cit ty 
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Top row: George H. Quest and John Heinkle, president of 
Blake Specialty Co., Rock Island, Il1l.; Robert Liss, Chicago. 
Second row: Martin Weil, Harry Welsh and Russell Lawrence, 
all of Weil-MeLain Co., Chicago. Bottom row: C. F. Meyer of 
the Iron City Mfg. Co., Pittsburgh, Pa.; A. M. Maddock, presi- 
dent, Thomas Maddock’s Sons Co., Trenton, N. J.; William J. 
Wooley, president, and Henry F’.. Worden, of Wolff Co., Chicage 


to inspire men to reach for high ideals that “life may be 
lifted into poetry and lit with spiritual charm.” 


Secretary’s Conference 


The first meeting was held on Monday evening, |une 
24. N. J. Kennedy, secretary of the Detroit Associa 
tion, gave an interesting address on ‘Selective Author- 


| ized Dealership Plan.’”’ On Tuesday, a dinner was held, 


after which followed a general business discussion. 
Wednesday, another dinner meeting was held. |:. F. 
Bohm, secretary of the Cleveland (Ohio) Association, 
spoke on “Credits.”” The following officers were elected 
at this meeting: President, Fred Fleishauer, Butfalo. 
New York; vice president, Peter Munn, Chicago; sec 
retary-treasurer, E. F. Bohm, Cleveland, Ohio. The 
advisory council consists of John Keane of  [’itts: 
burgh, Pa., N. J. Kennedy of Detroit, Mich., and [etet 
J. King, of Milwaukee, Wis. 


Entertainment Features 


The very complete plans made at Buffalo for the dele- 


| gates and guests were reflected in the splendid program 
_of entertainment provided. The program included danc 
ing each evening in the hotel, with the President’s Bal! 
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on the last evening of the convention. On the first | 


evening, there was a special musicale for the ladies in 
the ball room of the hotel and a stag smoker for the 
men, with boxing matches. On the second evening there 
was a boat trip to the Canadian side with a visit of 
several hours to an amusement park. Many concerts 
were given by the Kohler and Standard Sanitary bands. 





On Friday, about fifteen hundred people made the trip to | 


Niagara Falls. Entertainment was provided by Crane 
Co., the Buffalo wholesalers and American Radiator Co. 

Great interest was shown in the array of plumbing 
and heating materials at the Broadway Auditorium. 
The exposition was open from 10 A. M. until 11 
P. M., commencing Monday, June 24, and was at all 
times well attended. Posters invited visitors to the 
“Million Dollar Exposition of Plumbing Art.” The 
exhibition hall had been especially decorated for the 
occasion and the decorations, with the decorations of 
the booths and the display of materials formed a color- 
ful series of pictures. Downtown Buffalo plumbing shops 
were especially decorated for the convention and prizes 
awarded for the best windows. 

The list of manufacturers exhibiting follows: 

Abingdon Sanitary Mfg. Co., Abingdon, III. 

Alberene Stone Co., 153 West 23rd St., N. Y. C. 





Top row: Thomas Hogan, president of Los Angeles, Calif., as- 
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sociation; J. E. Banks and Carl MeGregor, president of state | 
association, both of Winfield, Kans. Second row: P. Schuur, | 


L. A. Schoolmaster, Mrs. L. A. Schoolmaster, Glenn Rooney and 


i’. J. Hotop, all of Kalamazoo, Mich. Bottom row: H. E. Kerr, | 
president, and Walter Hoagland, both of Cleveland Gas Burner | 
& Appliance Co., Cleveland, Ohio; George G. Gebhart, sales — 


manager, and L. R. Mendelson, president, both of Hotstream 
Heater Company, Cleveland, Ohio 

















What the By-Pass Valve 
Means 


It is only in the Cash Acme Pressure 
Control for hot water heating sys 
tems that you will find the by-pass 
valve. The “why” of the by-pass 1s 
simply this: 

It permits the use of the ideal small 
seated pressure regulator without the 
usual difficulties encountered by the 
passage of only a small volume of 
water. 


The by-pass fills the system quickly. 


It passes the initial dirty water 
around the valves instead of thru 
them. 


It allows a cold water test for leaks 
at a higher pressure than that of the 
regulator setting. 


Your jobber will be glad to furnish 
you with the Cash Acme Pressure 
Control for hot water systems or 
write us direct for full information. 


A. W. CASH VALVE MFG. CORP. 
616 N. Water St., Decatur, Illinois, Mfrs. 


Sales Agents: Chas. H. Fiske, 431 So. Dearborn St., Chicago, 
Ill. Telephone Harrison 4968. 

Eastern Sales Agents: H. M. Flemming Co., 30 Church St., 
New York City, N. Y. Telephone Cortlandt 1553 
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Barclay Hotel Endorses 


Patterson “wi:sters" 


HEATERS 
The BARCLAY 


is one of New 
York’s finest and 
smartest Residen- 
tial Hotels, cater- 
ing to people of 
means who demand 
the best at all 
times. 
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It is significant 
that this great hotel 
should select Pat- 
terson Hot Water 
Heaters to supply 
its guests with hot 
water. 


Robt. Green, 
Chief Engineer of 
the Barclay, says: 
‘*The Patterson Hot 
Water Heaters in 
the Barclay supply 
about 45,000 gals. of 
hot water daily for the 600 odd baths, kitchens, etc. We have never 
had any trouble to furnish all the hot water needed. I can recom- 
mend Patterson Heaters very highly.”’ 
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Barclay Hotel, New York 
Cross & Cross, Architects 
Clyde R. Place, Consulting Engineer 
James McCullagh, Inc., Plumbing 
Contractors 


Send for our catalog 


THE PATTERSON-KELLEY CO. 
106 East 40th St. New York, N. Y. 





etter Kind 





Hinge No. 100—C lose-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 
All hinges can be furnished Crodon Plated if so desired. 
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Top row: T. G. Bunnecke of Baltimore, Md.; FE. G. Kelley and 

Cc. F. Griffin, both of Peabody, Mass. Second row: 8S. Anders 

of Ann Arbor, Mich.; W. K. Crawford of Ypsilanti, Mich.; 

Edwin Monteath of St. Louis, Mo. Bottom row: Henry Witte, 

T. M. Finn, Ray Ehrsam, Mrs. Ray Ehrsam, Thomas Hughes, 

Mrs. W. E. Stradling and W. E. Stradling, vice-president of 
the New York State Association, all of Utica 


Acme Refining Co., 3591 W. 56th St., Cleveland, Ohio. 

Air Reduction Sales Co., 342 Madison Ave., New York. 

American Blower Co., 6004 Russell St., Detroit, Mich. 

American Brass Co., 414 Meadow St., Waterbury, Conn. 

Amthor Designed Glass & Mirror Co., 2325 Bailey Ave., 
suffalo, N. Y. 

American Radiator Co. 
St., New York, N. Y. 

Arco Metal Pipe Co., Euclid Ave. and E. 65th St., Cleve 
land. 

J. H. Balmer Co., 259 Plane St., Newark, N. J. 

Bareham & Saunders, 366 E. Main St., Rochester, N. Y. 

Beaton & Cadwell Mfg. Co., New Britain, Conn. 

Bell & Gossett Co., 3000 Wallace St., Chicago, III. 

Black & Decker Mfg. Co., Towson, Md. 

Blake Specialty Co., 1600 Mill St., Rock Island, III. 

Blue Seal Chemical Co., 126 Locust St., Roselle, N. J. 
soosey Mfg. Co.. 5140 Hamilton Ave., Detroit, 


and Subsidiaries, 40 W. 40th 


Norman 
Mich. 

Borden Co., The, 510 Dana Ave., Warren, Ohio. 

Brunswick-Balke-Collender Co., Chicago. 

Buffalo Forge Co., 490 Broadway, Buffalo. 

Byers Co., A. M., Union Bank Bldg., Pittsburgh, Pa. 

Case & Son Mfg. Co.. W. A., 220 Delaware Ave., Bui 
falo, N. Y. 
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Central Foundry Co., Graybar Bldg., 420 Lexington 
Ave., New York, N. Y. 

Central Tube Co., 1st Nat’l Bank Bldg., Pittsburgh, Pa. 

Chemical Toilet Corp., E. Brighton and Glen Aves., Syr- 
acuse, N. Y. 

Chicago Faucet Co., 2700 N. Crawford Ave., Chicago, Ill. 

Chicago Pump Co., 2341 Wolfram St., Chicago, Ill. 

Church Mfg. Co., C. F., Holyoke, Mass. 

Cleveland Gas Burner & Appliance Co., 3704 Superior 
Ave., Cleveland, Ohio. 

Clow & Sons, James B., 201 N. Talman Ave., Chicago, Ill. 

Coyne & Delany, 828 Kent Ave., Brooklyn, N. Y. 

Crane Co., Crane Bldg., 836 S. Michigan, Chicago, IIl. 

Crystal Oil Burner Co., 1440 Broadway, New York City. 

Curtin Valve Co., A. F., 76 Ship Ave., Medford, Mass. 

D. & T. Mfg. Co., 15-17 S. Clinton St., Chicago, Ill. 

Delco Light Co., 3rd Nat’l Bank Bldg., Dayton, Ohio. 

Deming Co., The, 14 Aetna St., Salem, Ohio. 

Duriron Company, Inc., 416 Findlay St., Dayton, Ohio. 

Duro Co., The, Monument and Webster Aves., Dayton, 
Ohio. 

Detroit Lubricator Co., 5842 Trumbull Ave., Detroit, 
Mich. 

Electro Flushing & Mfg. Co., P. O. Box 53, West Allis, 
Wis. 

EverHot Heater Sales Co., 5241 Wesson Ave., Detroit, 
Mich. 

Excelso Products Corp., 65 Clyde Ave., Buffalo, N. Y. 

Fiat Metal Mfg. Co., 1207 Roscoe St., Chicago, II. 

Finn Heater Co., 11335 Woodward Ave., Detroit, Mich. 

Frank Heater & Eng. Co., Ine., O. E., 20 Milburn St., 
Buffalo, N. Y. 

Grabler-Republic, Inc., 4900 Euclid Bldg., Cleveland, 
Ohio. 
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Hoffman Specialty Co., Inc., Waterbury Nat'l Bank 
Bldg., Waterbury, Conn. 

Hotstream Heater Co., 9502 Richmond Ave., S. E., 
Cleveland, Ohio. 

Humphrey Co., 507 N. Rose St., Kalamazoo, Mich. 

Imperial Brass Mfg. Co., 1200 W. Harrison St., Chicago. 

Jenkins Bros., 80 White St., New York, N. Y. 

Johnson Mfg. Co., 10226 Woodward Ave., Detroit, Mich. 

Johns-Manville Corp., 392 Madison Ave., New York, 
a 2 

Jones & Laughlin Steel Corp., Jones-Laughlin Bldg., 
Pittsburgh, Pa. 

Josam Mfg. Co., The, 4900 Euclid Bldg., Cleveland, 

Kaustine Co., Inc., Perry, N. Y. 

Kelly, Inc., John C., 210 E. 45th St., New York, N. Y. 

Kewanee Boiler Corp., Kewanee, II. 

Kohler Co., Kohler, Wis. 

Leonard-Rooke Co., 486 Broad St., Providence, R. I. 

Liquid Veneer Corp., 375 Ellicott St., Buffalo, N. Y. 

Maddock’s Sons Co., Thos., Trenton, N. J. 

Minneapolis-Honeywell Regulator Co., 2727 4th Ave. S., 
Minneapolis, Minn. 

Mott Co., Inc., J. L., Lalor and Hancock Sts., Trenton, 
N. J. 

Mueller Co., Decatur, Il. 

Murphy Door Bed Co., 923 S. Keeler Ave., Chicago, II. 

National Distributing Co., 113 Prince St., New York. 

National Tube Co., Frick Bldg., Pittsburgh, Pa. 

Northern Indiana Brass Co., P. O. Box 355, Elkhart, 
Ind. 

Nye Tool & Machine Works, 4120 Fullerton Ave., Chi- 
cago, Ill. 

Oster Mfg. Co., The, 2067 E. 61st Pl., Cleveland, Ohio. 

Pittsburg Water Heater Co., Box 1109, Pittsburgh, Pa. 








Badger All-Copper Tanks Satisfy Everybody 


.... the tenants 
.... the owners 
.... the architect 
.... the contractor . 














The tenants _raturally want clean hot The architect naturally wants to Badger All-Copper Tanks assure this. 


water. have his reputation for sound judg- 


Badger All-Copper Tanks assure this. ment upheld. 


Badger Tanks, copper throughout, 
are permanently rust-proof and the 


The owners naturally want satisfied Badger All-Copper Tanks assure this. design of the seams makes them 
tenants and a minimum of main- The contractor naturally wants no leak-proof. 


tenance and depreciation. 
Badger All-Copper Tanks assure this. through. 





come-backs on the job after he is Badger All-Copper Tanks are the 


tanks for contractors to install. 
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Plumbers’ Trade Journal, 293 W. 30th St., New York, 


N. Y. 

Radiator Specialty Co., Charlotte, N. C. 

Rawlplug Co., Inc., 66 W. Broadway, New York, N. Y. 

Reading Iron Co., Baer Bldg., Reading, Pa. 

Reliable Automatic Sprinkler Co., 250 W. 27th St., New 
York, N. Y. 

Ridge Tool Co.. The, Elyria, Ohio. 

Roberts Gas Burner Corp., 128 W. Chippewa St., Buf- 
falo, N. Y. 

Roto Laundry Equip. Co., Inc., Des Moines, lowa. 

Ruud Mfg. Co., 29th and Smallman Sts., Pittsburgh, Pa. 

Sanitary & Heating Age, 239 W. 39th St., New York, 
N.Y. 

Sexauer Mfg. Co., J. A., 2503 3rd Ave., New York, N. Y. 

Sloan Valve Co., 4300 W. Lake St., Chicago, III. 

Soil Pipe Ass’n, 2970 Sheridan Rd., Chicago, III. 

Somerville Iron Works, Chicago, III. 


Speakman Co., Riverview Works, Wilmington, Del. 


Spencer Heater Co., Oliver St. and N. C. R. R., Wil- 
liamsport, Pa. 
Standard Sanitary Mfg. Co., Bessemer Bldg., Pitts- 


burgh, Pa. 
Taber Pump Co., 291 Elm St., Buffalo, N. Y. 
Taco Heaters, Inc., 342 Madison Ave., New York, N. Y. 
Taylor Co., Halsey W., 522 N. Park Ave., Warren, Ohio. 
Toledo Pipe Threading Machine Co., 1445 Summit St., 


Toledo, Ohio. 

Trenton Potteries Co., 309 N. Clinton Ave., Trenton, 
N. J. 

Trupar Mfg. Co., 140 Davis Ave., Dayton, O. 


Turner Brass Works, Park Ave. and Chauncey St., Sy- 
camore, Ill. 





DOMESTIC ENGINEERING 





July 13, 192Y 


U. S. Radiator Corp., 133 E. Grand River Ave., De- 
troit, Mich. 
U. S. Sanitary Mfg. Co., 1707 Arrott Bldg., Pittsburgh. 
Van Praag Sales Corp., 22 E. 17th St., New York, N. Y. 
Walker-Buffalo Sales Co., 2460 Main St., Buffalo, N. Y. 
Walworth Co., 88 Pearl St., Boston, Mass. 
Weil-McLain Co., 642 W. Chicago Ave., Chicago. 
Wheeling Steel Corp., Wheeling, W. Va. 
Whitehead Metal Products Co. (Dahlquist, 
Corp., 287-289 Spring St., New York City). 
Williams, J. H., Co., 400 Vulean St., Buffalo, N. Y. 
Wilson Sanitation, Sidway Bldg., Buffalo, N. Y. 
Wolverine Brass Works, Grand Rapids, Mich. 
Wolff Co., 2057 W. Fulton St., Chicago, Il. 
Woodward-Wanger Co., 1112 Buttonwood St., Philadel- 
phia, Pa. 
**X’’ Laboratories, 25 W. 45th St., New York City. 
Zurn Mfg. Co., J. A., Erie, Pa. 


® 
Architect Warns Anthracite Men 

Holding its monthly meeting on June 17 at the J. C. 
Penney building, New York City, the Anthracite Club 
heard an address by Mr. Stowell, assistant editor of the 
Architectural Forum, on the aspect of the architect to- 
ward the heating industry. Mr. Stowell pointed out that 
the architect will not approve any designed ap 
paratus unless it has proved unquestionably to be satis 
factory. He regarded oil and gas as convenient, easily 
regulated fuels, pointed out that architects’ efforts are 
directed toward making heating as automatic as possible. 
These methods of heating, he said, present a stronger 
appeal to the designer of homes, than does coal, due to 
the space which the latter takes up and the dirt it creates. 


, Sales 








enameled ware can be 
the use of chromium fittings. 


M-VB No. 8&-A 








COLOR and CHROMIUM 


The effect of colored or tinted china and 
reatly enhanced by 
The closet 
tank, for example, in any tint, or even white 
for that matter, appears to have just a dash 
of the unusual if the lever handle is all metal 


Made by 


SCOVILL MANUFACTURING CO. 


Morency-Van Buren Manufacturing Division 


STURGIS, MICHIGAN 


CLOSET 
TANK 
FITTINGS 


and chromium plated. Of course, if the 
lever used is an M-VB No. 8-A then the 
result is unusual—in design, finish and 
trouble-free operation. 

M-VB Chromium Levers solve the color 
matching problem of replacement work. 
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NEWS FOR PLUMBING AND HEATING CONTRACTORS 








Rockford Master Plumbers Promote Rally of 
Construction Forces 

Rockford, Ill., construction forces, under the au- 
spices of the Master Plumbers’ Association, Inc., of 
that city, held a unique get-together rally, Tuesday 
evening, June 25, at the Nelson Hotel. The building 
material dealers, realtors, architects, the building 
contractors and the electrical dealers of the city par- 
ticipated in addition to the master plumbers. Lieu- 
tenant Governor Fred E. Sterling was toastmaster. 
The principal speaker was Earl D. Whitehorn, man- 
aging director of the McGraw-Hill Publishing Co. 
Choosing “Teamwork” as his subject, Mr. White- 
horn told his audience that they should not look 
upon one another as competitors, but rather as co- 
operators in advancing the interests of their city, 
which in turn will react to the benefit of their own 


interests. 
3 


Fairfield County Association Nominates 
Officers 

The monthly meeting of the Fairfield County Mas- 
ter Plumbers’ Association of Connecticut was held 
Thursday evening, June 27, at Melba Inn, New Ca- 
naan, Conn. Important business matters were dis- 
cussed, and a report given on the booths and exhibits 
of the 1929 convention of the Connecticut Master 
Plumbers’ Association held in May at Stamford. 

The nominations for office for the ensuing year, 


were held, with the following results: president, 
Harry Nathan, South Norwalk; vice president, O. S. 
Noyd, Noroton Heights; secretary, L. De Witt 
Goulden, Stamford; financial secretary, J. M. Forger, 
Norwalk; treasurer, J. F. McNamara, Stamford (re 
tiring president). Additional nominees for financial 
secretary: Harold McGill, Westport; Stephen Miller, 
South Nerwalk; Clifford Knapp, Sound Beach. [x 
ecutive committee: Lester Rodgers, Norwalk; Fred 
Goetz, Springdale; A. M. McHale, Noroton Heights. 

The annual outing of the Fairfield County Asso 
ciation will be held at Dorlon’s Point, Norwalk, Con- 
necticut, on August 7, it was announced, 

The next meeting will be held on July 
Rich’s Restaurant, Stamford, at which time the elec- 
tion of officers will take place. 

> 
Easton Master Plumbers Organize 

President Howard G. Yocom of the Pennsylvania 
State Association of Master Plumbers, accompanied 
by Vice President Elect FE. D. Swoyer, Allentown, 
and R. A. Burlingame and Edward Meglarthy, Beth- 
lehem, visited Easton, Pa., recently and were instru 
mental in organizing an association of twenty-three 


25 at 


members. 

The following officers were elected to serve this 
new organization for the coming year: president, 
Edward Stipe; vice president, P. A. Bruening; secre 
tarv, Ben}. Markowitz; treasurer, Daniel A. Depew. 


Open Large New Showroom in Portland. Oregon 








NLY a part of the large 

showroom of the Plumbing 
and Heating Sales Co., Portland, 
Ore., is shown in the photograph 
at the left, as one picture could 
not take it all in with any detail 
The company opened the show 
room recently at 1/0 East Sixth 
street. In the rear can be seen the 
individual bathrooms, and_ the 
depth of the building also 1s 
shown by the picture. 
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Hold Social Evening in Utica 

Music and speeches featured a social session of the 
Asociation of Master Plumbers of Utica held recently 
in the club rooms at 224 Genesee street. Plans were 
formed for a clambake to be held sometime this summer. 
Speakers included B. Joseph O’Donnell of the Plumbing 
and Heating Industries Bureau; W. E. Stradling, vice 
president of the New York State Association, and 
Charles J. Nagle, zone delegate. This committee was in 
charge: James T. Williams, chairman; Thomas Hughes, 
W. G. Thomas, Ernest Marotta, Albert Hesse, W. C. 
Hughes and Chris Klaussner. This committee will ar- 
range for the clambake. 


® 
Many Attend Rockford Field Day 

Members and their families of the Rockford (IIl.) 
Master Plumbers Association, Inc., held their annual 
picnic Saturday, June 29, with an attendance of about 
ninety. The members gathered at the home of H. E. 
Shouler, vice president of the association, at 9:30 a. m., 
and proceeded to the picnic grounds in a body. The 
picnic was held on the banks of the Rock River. 

A number of athletic games were held, including a 
baseball game between members located on the East 
Side and those located on the West Side. The game was 
close, and until the beginning of the second inning it was 
impossible to pick the winner. In the second inning how- 
ever, the East Siders brought in eighteen runs, which, 
added to their fourteen runs secured in the first inning, 
gave them a pleasant majority. The West Siders ac- 
cepted their defeat in a sportsmanlike manner and three 
of the seven umpires escaped without a scratch. 

Other games included girls’ 25-yard dash, boys’ shoe 
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race, girls’ macaroni stringing contest, boys’ hopping 
race, girls’ bean race, boys’ 100-yard dash, girls’ 50-yard 
dash, men’s cracker eating contest, a nail driving con- 
test and chicken eating contest. 

William C. Mapes, served as chairman of the enter- 
tainment committee, ably assisted by J. Nilson, G. Gab- 
rielson and H. FE. Shouler. 

© 
West Hudson Masters Elect Officers 

The Master Plumbers’ Association of West Hudson, 
N. J., at its recent meeting elected James Bright, presi- 
dent, and A. O. Bornemann, secretary. This is the 
twenty-third consecutive year Mr. Bornemann has 
served in that capacity. A number of the membership 
of the association are active in civic affairs, three being 
councilmen, one a member of the board of health, and 
a fifth is president of the examining board. 

* 


Tri-City League Holds Fish-Fry 


More than seventy members of the Tri-City Plumb- 
ing and Heating Trade Development League, consisting 
of master plumbers, journeymen plumbers, manufac- 
turers and wholesalers of Rock Island and Moline, IIl., 
and Davenport, Iowa, were in attendance at the league’s 
annual stag fish fry held in Moline, IIl., on Rock River. 
The afternoon was spent playing baseball and in athletic 
contests. An excellent catfish dinner was served at 6 
o'clock. 

Otto Weitzleb, Dixon, Ill., president of the Northern 
Zone of the Illinois Master Plumbers Association, was 
a guest of the day. The board of directors of the league 
are now making plans for the league’s annual family 
picnic to be held in August. 


EK. L. Flentje to Head Bureau 


T the mid-year meeting of the board of directors 
of the Plumbing and Heating Industries Bureau, 
held in Buffalo June 23, FE. L. Flentye, who has been 
director of market research, was elected unanimously to 
fill the position of secretary-manager from October 1, 


when the resignation of Russell G. eatin 


Creviston takes effect. Mr. Creviston 
has directed the activities of the bu- 
reau since July, 1927. 

Mr. Flentje joined the staff of the 
bureau four years ago. During that 


time he has had extensive contact with the industry, 
representing the bureau at numerous local and _ state 
meetings of master plumber’s associations, and at mect- 
ings of the other branches of the industry. 

He has been closely associated with Mr. Creviston 
during the past two years in the ad- 
ministrative work of the bureau. Prior 
to joining its staff, Mr. Flentje had 
extensive advertising and sales experi- 
ence on the Pacific Coast and in the 
middle west. 
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Directors Elected by P. & H. Club 


Following its policy of electing one-third of the direct- 
ing board at the close of the fiscal year, June 30, to 
fill vacancies created by the retiring board members, the 
Plumbing and Heating Club of San Francisco and the 
Bay Cities met at the Elks Club in San Francisco, Thurs- 
day, June 27, to hear the report of the nominating com- 
mittee, and the secretary. 

The newly chosen board members consist of Morris 
Greenberg, F. F. Elliott and Jack Camp, who succeeded 
J. I. Mcllreevy, Carl Doell and H. W. Finch. 

Among the features of outstanding interest in the 
report of Secretary H. Sales was the sound financial 
condition of the club. Total paid-up memberships ag- 
gregate 114. 

The board of directors will convene before the next 
regular club meeting for the purpose of choosing officers 
for the ensuing year, and to consider other matters vital 
to the club’s future. The new official roster will be an- 
nounced at the first meeting held in July. 

* 
Encourage Apprenticeship Work 

A meeting to encourage the apprenticeship idea in the 
plumbing industry was held recently at the Hotel Hilton, 
Beloit, Wis., at which time Louis R. Friend, president 
of the Wisconsin Master Plumbers Association, was the 
principal speaker. “If we talked as much about the 
plumbing business as we do about prohibition, we’d have 
it pretty well advertised,” said Mr. Friend. “We, as 
plumbers, must elevate the plumbing trade by demanding 
a certain respect and dignity. We must take part in civic 
activities and organizations, clubs and societies. We 
must be able to talk for our business and boost it.” 

S. Lewis Land, educational director of the Plumbing 
and Heating Industries Bureau, spoke on the fine educa- 
tional system in Wisconsin, and the opportunities offered 
to boys learning a trade while working on the job. 

Director A. G. McCreary of the Beloit Vocational 
School was in charge of the meeting, and introduced the 
speakers. Other men who spoke included George F. 
Hambrecht, director of the state board of education; 
Dan Osborn, president of the master plumbers of Beloit; 
George Reed, president of the journeymen’s organiza- 
tion; Henry Pommerench, traveling teacher; W. Simon, 
of the state industrial commission; H. Hoover, ‘ity 
plumbing inspector, and D. Weber of the state advisory 
committee on apprenticeship. 


. 


Chicago Heating and Ventilating Men 
Hold Big Golf Tournament 


A golf tournament voted by all to be a record for 


sport, perfect weather, an interesting course and good 
fellowship, was the one at Rolling Green Country Club, 
June 20, sponsored by the Illinois Chapter of the 
American Society of Heating and Ventilating Engi- 
neers, the Chicago Master Steam Fitters’ Association 
and the Ventilating Contractors’ Employers’ Associa- 
tion of Chicago. Members of these three organizations, 
under the general chairmanship of John Howatt and 
through the courtesy of T. H. Monaghan in securing 
the course, turned out seventy-eight strong and topped 
off a day of golf with a dinner at which C. E. Beery 
awarded prizes in a program which was a real treat. 
First, John Howatt called the meeting to order and 
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better in the long run. 


WADE IRON 


Chicago, III. 





The old coal stove has gone the way 
aac of other old-fashioned things. Why 


ern 


homes by making the basement flood- 
proof? Wade backwater and 
drainage valves will do this 


SANITARY MFG. CO. 
1717 Canal Street 











Tank Fittings of Quality 


iss6 **McSHANE” 1029 


The ORIGINAL Compound Lever 
Ball Cock. Elevated, Low-Down, 
Top and Bottom Supply Tank 
Levers and Valves. 


McSHANE 
BELL FOUNDRY COQ. 
Baltimore, Maryland 
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FITZGIBBONS BOILER COMPANY, INC. 


Works: Oswego, N. Y. 


Brar.ches and representatives in principal cities 


570 Seventh Avenue, New York 
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LEAD WORK 


YAGER’S 











SOLDERING SALT 








Salts. It will help you do lead solderin 


in half the time and get a better job. I 
Cth Sm you would like a sample of Yager’s Solder 
1 ing Salts just to prove to rca they 


YAGERS 


are better, write our Dept. 


Get a gee | can of Yager'’s Soldering 
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SOLDERIN[ 


HUDSON, NEW YORK 
For list of distributors see 1929 MacRae Blue Boo 
Sales Agency for Canada: 








ALEX. R. BENSON CO., Inc. 
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had a representative of each organization speak for his 
crowd. T. I. Magan did so for the steam fitters, H. G. 
Thomas for the heating and ventilating engineers and 
L. W. Rogers for the ventilating contractors. Then, 
Mr. Howatt turned the evening over to Mr. Beery, 
who awarded prizes to A. L. Weixel, E. P. Heckel, Ben 
Steverwon, L. J. Pitcher, C. E. Crone, W. D. Graham, 
L. T. Braun and C. C. Graves for their sharp shooting 
as represented by either their gross or net scores. Weixel 
was low net for the day and won the “cup,” which was 
a combination of pipe and fittings, sheet metal duct and 
the engineers’ insignia, emblematic of the three associa- 
tions’ relationship. All the prize winners received golf 
balls. 

With the legitimate prize winners disposed of, Mr. 
Beery turned to awarding prizes to the player who shot 
the best game of his life that day, to the one who shot 
the worst game of his life, to the one who lost the most 
balls, to the one who had his strangest golf experience 
that day, etc. This ceremony obviously had its fun pos- 
sibilities, and they were realized to the full. The eve- 
ning closed with Mr. Beery awarding a golf ball to every 
one present. There were dozens of balls for him to 
dispose of, and all benefitted. 

John Howatt and C. E. Beery were the members of 
the A. S. H. V. I. who served on the committee. J. J. 
Haines and L. Narowetz were the committee members 
from the ventilating contractors’ association.- T. H. 
Monaghan and C. VW. Johnson served for the steam 
fitters. 


Scores for the day follow: 

Player G. H. N. 
S. J. Reynolds...111 28 83 
J ££ 132 30 102 
C. J. Million..... 103 22 81 
Cc. G& Graeves..... 101 22 79 
im “Re BONS 6 oes 100 22 78 
W. D. Graham...105 30 75 
Ws Be décu 107 25 82 
J. G. Gregory....110 30 80 
J. R. Enlund....119 30 89 
lL. Narowetz, Jr..117 30 7 
ion empowete, GP... «2 «co ex 
S. P. Heckel.... 99 26 3 
ee eS ee 117 30 87 
J. ©. Matchett...106 29 7 
L. J. Pitcher..... 90 11 79 
Ph nn 6s «es ae as 
KE. Ehriich ...... yo) ae 


L. Bandet ....... ce ' “ee 
C. W. Johnson...113 30 8&3 
N. L. Dougherty.100 22 78 


me. Conmell ...... 108 28 8&0 
A. L. Weixel..... 93 20 73 
A FS re 
WW Beeeb..... 119 25 94 
Re Be BOR... 2 ce 118 25 93 
R. M. Getschow..105 30 75 
FT eee 103 23 80 

eS 0 104 26 78 
Ee es a ae ea 114 24 90 
D. B. Bauld, Jr...103 20 83 
. £4 110 24 86 
5. Wu GREG. srk ces 117 30 87 
W. W. Howe..... 103 20 83 
om. dd. MOROT.. «<> 115 20 965 
W. B. Graves....109 22 7 
W. B. Crawford..136 30 106 
5. Be Meme ec sks 115 23 92 
J. H. Milliken... 94 16 78 
Pe EE owes ae’ 122 30 9$2 
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J. E. McClellan.. 
Meyer Fakter ... 
Dr. Holmes 
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A. Cutle 


mk ee | 


. G. MecGregor.. 
. Kilander 
. Thomas.... 
» eerPay.... 
Murray.... 
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T. Walters... 


Cliff Presdee .. 


W. J. 


QS & 


KE. 


. Bloomer 


eo 7e © 6 


ore eveeve 


E. Barrows... 


E. Price 


M. Hart 
E. Ellis 


. C. McEwen.... 
. G. Henderson. 
. BD Beertin....«. 
. W. Pound..... 
Webster ee 
~ Te BOP. «sos 


reese 


James C. Fee.... 


O. 
L. 
C. 
FE. 
D. 


W. Rogers.... 


E. Crone 


2. > Se y 


G. H. WN 
97 


— 
7) 
Go 


114 30 8&4 
96 21 75 
127 30 97 
101 26 75 
93 16 77 
112 28 84 
107 20 8&7 
92 16 76 
108 30 78 
114 30 8&4 
127 30 97 
114 30 S84 
112 30 82 
110 30 su 
130 30 1608 
103 25 7S 
105 24 8&1 
97 24 73 
112 30 82 
140 30 119 
130 30 10% 
115 30 8% 
109 30 7% 
82 4 75 
94 20 74 
115 18 97 
me es 
151 30 12) 
111 30 8&1 











Years of manufacturing experi- 
ence, together with the earnest 
desire to produce only the finest 
quality merchandise, have earned 
for Haydenville Products the 
respect of every man who has 
used them. Our catalog will 
show you how complete the line 
is. The products themselves will 
show you their quality. 


Write for our catalog 


THE HAYDENVILLE COMPANY 
| HAYDENVILLE, MASS. 
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Massachusetts Sanitary Club Holds Outing 

Over 150 members and guests of the Massachusetts 
Sanitary Club turned out Thursday, June 20, to par- 
ticipate in the sixth annual outing which was held at 
the United Shoe Machinery Athletic Club, Beverly, 
Mass. The arrangements committee, headed by James 
A. Maynard, chairman, Charles D. Keiser, Frank Hub- 
bard, William F. Bennett and Maurice Lynch, are to 
he congratulated for their efforts to make the day such a 
success. Members and guests came from far and near. 
Among the guests to make one of the longest journeys 
was M. H. Monks, of the Taylor Co., New York City. 
The facilities available for the entertainment of those 
present included an 18 hole golf course, a baseball 
diamond, an athletic field and a bowling alley. 

During the morning an 18 hole golf meet, medal play, 
was held, followed by a splendid chicken dinner. In 
the afternoon athletic sports were held, the feature being 
the baseball game between teams representing the mas- 
ter plumbers and the wholesalers. The wholesalers 
brought home the bacon with a score of 13 to 12. The 
winning team was made up of Messrs. Bennett, Gern- 
stein, Burns, Stone, Flavin, Webber, Sheppard, Belnap 
and Goldberg. | 

The 50 yard race was won by E. Wheeler, who was 
followed by Messrs. Minnella and Flavin. The sack race 
was won by Wm. Bennett, Mr. Conway being second. 
The potato race was won by Mr. Flavin. The tug-of- 
war was won by the master plumbers, whose team con- 
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Top row: John Milliken, manufacturers’ agent, Boston; Fred 
Scott, Walworth Co., Boston; L. Toxworthy, U. S. Radiator 
Corp.; Roland Sheppard, Ideal Supply Co., Somerville, Mass. 
Middle row: R. A. LeCentra, president of Boston Association 
of Master Plumbers; John Slattery, manager of Crane Co., 
Boston; Andrew F. Curtin, Andrew F. Curtin, Jr., both of A. F. 
Curtin Valve Co., Medford, Mass. Bottom row: Charles Keiser 
of Newton; H. Carey, manager of Boston branch, Pierce, 
Butler & Pierce Mfg. Corp.; Charles Rose and Leon Rose of 
H. L. Rose, Inc., Cambridge, Mass. Photos taken at the out- 
ing of the Masanchusetts Sanitary Club 
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SPRINKLER 
HEADS 


Carefully manufactured under checking 
conditions that positively insure their 
perfect operation. Every Head stamped 
with fusing degree and date of seal for 
your protection and convenience. 


C.S.B.SPRINKLER CO. 


86 Broad St. se Boston, Mass. 














Cle-Bar Heaters 





Cle-Bar Heaters are 
equipped with copper 
coils. This means that 
the water can be heated 
quicker and is always 
pure and clean. Hot 
water when it is wanted 
at the least 
cost. That’ 
is the Cle- 
Bar record. 


Write us today 
for complete 
details 





CLEGHORN CO. 


86 BROAD ST. BOSTON, MASS. 
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Holding “Old Man” Corrosion in 
Newspaper, Rotogravure and 
Photographic Plants. 


It doesn’t take long for “Old Man’ Corrosion 
running in the wastes from such establishments 


to get busy. 


In these cases he ts generally in the 


form of iron perchloride and silver solutions and 
to say that he works diligently is putting it 


mildly. 


In fact he is so active that very few 


materials are available that will even hold him 


in check and only one against which his efforts 


* are totally futile. 


KNIGHT-WARE Acid Proof Chemical Stone- 
ware is absolutely proof against the above corro- 
sives and will withstand the action of all acids 
(hydrofluoric acid excepted), alkalies, chemicals 


and corrosive solutions and gases, weak or strong, 


hot or cold. 


KNIGHT-WARE Pipe and Fittings once installed 
for service give a permanent and _ satisfactory 
installation and one that will last the life of the 


building without replacement. 


vour last cost. 


Besides Sinks 
and Pipe and 
Fittings, we 
are also in a 
position to 
manufacture 
and supply all 
kinds and de- 
signs of Photo- 
graphic and 
X-Ray Tanks, 
Silver Baths, 
Etching Tubs 
and any spe- 


cial types of 


Acid Proof 
Tanks and 
Containers, 
that might be 
needed. 





Your first cost 1s 








Figure 235 
ACID PROOF LABORATORY SINK WITHOUT 
BACK, SHOWING LUTE TRAP 





Figure 267-A 
ACID PROOF RUNNING TRAP WITH 
CLEANOUTS AND PLUGS 


We shall be glad to be of service 


MAURICE A. KNIGHT 


OFFICE AND PLANT 


AKRON, OHIO 


New York City 
804 World Building 


San Francisco 
Merchants Exchange 


Building 


OFFICES: 
Philadelphia 
1600 Arch Street 
Toronto, Ont. 
608 Temple 
Building 


Detroit 
10-233 General Motors Bidg. 
Montrea!, Que. 
1307 Notre Dame St. 
West 
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Top picture: Group at the outing of the Massachusetts Sani- 
Bottom picture: The winning ball team 
at the outing 


tary Club at Beverly. 


sisted of Messrs. Hamlin, Minnella, McCleod, Smith 


and Scott. 


The ball tossing contest was won by Mr. 


Wheeler; the quart contest by Mr. Beach; the snake 
race by Mr. Smith; the walking race by Mr. Smith; 
the fat man’s race by J. E. Scott; the three-legged race 


by Messrs. Conway and Smith. 


The following scores 


were turned in for the meet: 


G HoH. &. 
BOG ERORTY .ccccs 106 30 8&6 
a, SOON vc 06 146 40 106 
Wm. Clerk ..... 132 40 92 
ss | sere 122 30 92 
ee eae 102 24 78 
A. A. Gathaman. 93 30 63 
Ed. Morris ...... 110 30 80 
IL. Powers ...... 88 9 79 
J. Mullaney ..... 106 24 82 
Wm. Farrell ....105 24 81 
B. Williams ....126 36 90 
Bu. ea Bae s ween 92 20 72 
R. A. Skinner.... No Card 
he He Se 680 8 100 22 78 
Wm. H. Taylor.. 97 20 77 
Dave Gould ..... 112 386 76 
TH Beis cccvs No Card 
a ee BR kc eee 114 30 84 
W. R. Weis......125 36 89 
i Se 2 ec aween No Card 
D. Reardon ..... 79 11 68 
R. Robertson, Jr. 99 36 3 
M. J. Hirshfield..111 25 86 
5. MEMTOT ccccsces 119 36 83 
R. J. Flaherty...108 28 80 
P. W. Hubbard..119 30 89 
Geo. Elliott ..... 107 27 80 
John Ross ...... 106 18 88 
G. W. Burke..... 107 30 77 
M. H. Monks..... 121 30 91 
J. B. MecAulliffe..118 30 88 


A. T. Papineau. .102 
R. Robertson, Sr.104 24 80 
J. J. Milliken.... 96 
R. W. Hillman... 97 2 75 
H. L. Buckley...112 36 76 
Ze Ee BMT cc ccve 119 30 8&9 
G. A. Hamlin.... 99 24 75 
R. H. Simpson.... No Card 

A. J. Blackall...108 36 72 


me Se SB OREOT. coe. No Card 
J. MORROET .cccvs No Card 
C. BF. BORG. . cscs 100 25 75 
i De ss 6 8 0K 8 No Card 
ee No Card 
G. E. Eagan..... 88 15 73 


R. N. Cardeval... No Card 
Louis Canipbell .. No Card 
Geo. Patterson ..127 36 91 
John P. Murphy... No Card 
G. F. Gillings, Jr.. No Card 


L. R. Graves..... 98 24 74 
&. Ks BOOT... cee No Card 

se 91 16 765 
Hugh Byrne ....100 30 79 
H. N. Chaplin....116 36 80 
A. L. Gustafson..112 -36 76 
5. Be MOO cs ccws 95 20 75 
James Mullin ...118 36 82 
B. McCullen .... 85 14 71 
James Carr ..... 120 36 84 


Low gross prize went to D. Reardon with a 79, and 
second low gross was earned by Robert McKeown 


with an &5. 


Low net resulted in a tie between A. A. 


Gathaman and Robert Robertson, Jr., both of whom 


| made a 63. 
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Westmoreland County Masters Hold Outing 


The Westmoreland County Master Plumbers’ Asso- | 


ciation, of which George Hetz of Greensburg, Pa., is 
president, S. M. Feight, vice president, D. MacKenzie, 
treasurer and C. J. Billups, secretary, held its annual 
outing at the Halls hotel on the William Penn highway. 

There were a great many visitors including sales- 
men and a delegation of plumbers from Johnstown, 
headed by J. E. Ward and H. Richards. E. R. Lums- 
den, of Indiana, Pa., was also present. 


The feature of the outing was a baseball game, um- 
pired by William Berhime of Greensburg, the plumbers 
winning the game from the salesmen by a score of 12-3. 
Dinner was served at the hotel after which games and 
entertainment followed. 


= 
P. & H. Club Tourney Staged at Crystal Springs 


Although vacation-time cut into the attendance some- 
what, the June tournament of the Plumbing and Heat- 
ing Club of San Francisco and the Bay Cities drew a 
representative gathering of plumbers, jobbers, manufac- 
turers and manufacturers’ agents to the Crystal Springs 
Country Club, which is situated in the hills back of Bur- 
lingame, on June 20. 


According to the recently adopted system of award- 




















Top row: H. Crapster, C. C. Anderson and J. J. MeLeod. Mid- 

die row: L. L. Durkee, Ed. Alt, Jack Camp and J. V. Young. 

Bottom row: William J. Turner, C. P. MeCarty, Walter R. 

Mead and D. Turner. Photos taken at the tournament of the 

Plumbing and Heating Club of San Francisco, at Crystal 
Springs Country Club 





| 
} 








DOMESTIC ENGINEERING 211 











REAL SERVICE 


Bignall & Keeler typifies all that is 
best, most durable and satisfactory in 
pipe threading equipment. Bignall & 
Keeler machines are built for real 
service with every convenience for 
rapid and accurate threading work. 


Bolts are threaded without extra 
gripping equipment. 


Consult Pipe Machine Specialists 
without obligation. 


BIGNALL & KEELER MACHINE WORKS 


of the N. O. Nelson Mfg. Co. 
EDWARDSVILLE, ILLINOIS 


Health QM ve 


Automatic Bathroom Scale 
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OU can make an extra| Health-O-Meter—thanks to our 
profit on every bathroom you | national advertising. Cash in 
equip, if you will only say,|on this new attitude—include a 
“Of course you want a Health-| Health-O-Meter in all your 


O-Meter!”’ You will be sur- Dealers 
everywhere are finding this an 
easy way to make larger sales. 
Don’t let this extra profit slip 
through your fingers—mail cou- 
pon below for Special Offer to 
Dealers. 


prised how often the customer 
will nod her approval, will accept 
your suggestion without ques- 
tion. 

Women today realize that no 
bathroom is complete without a 





bathroom’ estimates. 


Continental Scale Works, Desk 68-G, 5703 S. Claremont Ave., Chicago 
Gentlemen: Send me your price list on scales, and details of your dealer plan. 
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LEONAR D 


Thermostatic 


Water Mixing Valves 























This Model B-120 
Leonard Valve solves 
the water mixing 
problem in hotels, 
clubsand restaurants. 


It operates ona simple 
thermostatic princi 
p'e and consequently 
there isnothing about 
it to get out of order 
or break down. 


Write us for full 
particulars 

















LEONARD-ROOKE CQO. 


Providence, Rhode 


Island 
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Bathwhite fixtures add the quality touch that lifts any medium 
priced closet out of the mediocre class. They give the finish 
that shows superior craftsmanship. Write today for details. 


\E. H. TITCHENER & CO., 126-130 Walnut St., Binghamton, N. Y. 








COUPON 
Please send complete information regarding Baruwurrs Closet Fittings 
Name Address 
City 28 State 


Jobber'’s Name 
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lop row: M. Greenberg, Harold Friesley, H. Porter Wilson 

and EK. Heymans.. Middle row: H. W. Finch, W. Burt, Clarence 

Drucker, Donald O’Hair. Bottom row: F. F. Elliott, Thomas 

Douglass, Jackson Noble, Carl J. Marsh. Photos taken at the 

tournament of the Plumbing and Heating Club of San Fran- 
cisco, at Crystal Springs Country Club 


ing trophies, the members are divided into classes A, 
B, C and D, this division being based on the individual 
handicaps. A tie developed among the A class players 


'at the June tournament, Thomas Douglas and Jackson 


»_ oi 
ing 72. 


Noble each making a strong bid for honors by shoot- 
The tie will be played off at the July tourney. 

In Class B, C. C. Anderson was three strokes better 
than his nearest competitor, and had he not blown up 
with an 8 at the last hole, his 67 card would have looked 
still better. It 1s said that “Andy” is one of Califor- 
nia’s coming golfers, which may be partly accounted for 


_ because of the fact that he plays a great deal with Frank 


card. E. 


Kales, manager Pacific Coast Division of the Standard 
Sanitary Mfg. Co., who works on a handicap of 3, and 
sometimes plays at the club’s meets. 

Herbert Crapster captured C Class honors with a 6% 
Alt was low man in D Class with a score 


of 74. 
The complete scores: 

Name G. H. N. Name G. H. N 
Douglass eotes Ce Be Se A 87 17 WW 
0 & 0 bec 95 13 82 Nn at hs ibe « dh 100 27 7 
gnc Gigi ee 9 72 8 la oe es 97 28 O09 
| Anderson ....... 91 24 67 ae 107 28 i 
Pe:  eetecevese BO Re” ee Heymans ....... 112 h 5% 
Greenberg ......104 21 83 Turner, Wm.....M@0 <0 85 
Marsh ... a OS Oo Re ee 106 32 i4 
eeUerty §...ccccckte Be. Ue Pe eke ds 6 6 eee 106 29 7 
Oe reer 989 33 77 ea ara 119 40 79 
O' Hair ere ae ee a, re 106 23 84 
Wilson 88 18 70 Burt (guest)....108 108 
Turner, D.(guest)109 10 
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Send Copies of Code to All Members 


A copy of the revised Hoover Plumbing Code has, 
through the action of the board of directors of the Vir- 
ginia Association of Plumbing and Heating Contrac- 
tors, been mailed to every member of that organization. 
This is another step toward effecting legislation that will 
make a state-wide code patterned after the Hoover code 
lawful. Virginia master plumbers are being urged to 
sound out the nominees to be chosen in August for 
election to the House of Delegates and to familiarize the 
public with the purpose of the code. This is a part of 
the work being conducted by the Virginia Plumbing and 
Heating Educational Bureau, the headquarters of which 
are at 109 Builders Exchange building, Richmond, Va. 

The board of directors has announced that ways and 
means have been provided for the support of the fel- 
lowship post graduate work at Virginia Polytechnic 
Institute, which was brought up at the recent state con- 
vention. Engineering graduates who take the work will 
devote a part of their time to assisting the plumbing and 
heating industry with its foremost problems. The first 
student is soon to be named, and a part of his work 
will be research and the assembling of data relative to 
state plumbing codes. 

® 
Clifton Masters Plan Outing 

The Master Plumbers’ Association of Clifton, N. J., 
las planned its annual outing for July 24 at Bertrand’s 
Island, Lake Hopatcong, N. J. The affair, which is in 
charge of M. J. Dericks, president of the organization, 
is for members only. 

* 


Appointed Oakland Heating Association Manager | 


Walter R. Mead who, for the past six years has been 
district representative of the Hoffman Specialty Co., in 
San Francisco, Calif., succeeded Jared A. Hill as man- 
ager of the Heating and Piping Contractors. Oakland 
Association at 354 Hobart street, on July 1. Mr. Hill 
materially assisted in the formation of the Oakland As- 
sociation in September, 1928, and has since acted in the 
capacity of manager. He is now located in the San Fran- 
cisco office of the Pacific Gas & Electric Co. as engineer 
in charge of the company’s heating department. 

4 
North and West Side Plumbers to Hold Picnic 


The annual basket picnic of the North and West Side 
Master Plumbers’ Pleasure Club of Chicago will be held 
on July 17 at Viana’s Grove, Park Ridge, Ill. The en- 
tertainment committee has arranged an excellent pro- 
vyram. <A baseball game between salesmen and master 
plumbers will feature the athletic events, with races for 
children, ladies, master plumbers and salesmen also com- 
ing in for their share of attention. Refreshments will 
be served on the grounds, to add to the food brought by 
the families, 

The entertainment committee consists of P. F. Larsen, 
chairman, H. E. Skibbe, Henry Swade, Harold Stift, 
George Matthews and L. P. Markowski. 

* 

John E. Chatman, prominent heating contractor 
of Boston has just returned from a three months’ 
tour of Europe. While away Mr. Chatman visited 
Lngland, France, Switzerland and Spain. 


.* 
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About The new Weil Lectro- 
One-Fourth spray will doa neater, 
of the Time p ee quicker and 

more thorough job of 
coating radiators than it is possible to do 
with the old hand brushing methods. 


About one-fourth of the time, less than half 

of the effort and none of the uncertainty of 

brushing when you use the Weil Lectrospray. 
$37.50 Complete 


DETROIT LEAD PIPE WORKS 
Wholesale Distributors of Plumbing and Heating Materials 
600 Larned Street West Detroit, Michigan 


WEIL LECTROSPRAY 




















KING 
LAUNDRY TANK 


HEATERS 


The home owner 
you are dealing 
with does not stop 
to discuss with you the type of water heater you 
are going to install for him. He leaves that pretty 
much up to you. What he is interested in is how 
much is it going to cost. 

When you're 
selling King 
Laundry Tank 
Heaters, you 
can positively 
guarantee the 
lowest possible 
fuel cost. 


Ask us about 
Kings today— 
or, ask your 


jobber. 


FOUNDRY CO. 


BELLEVILLE, 
ILLINOIS 
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Looking for Heating Trouble 


(Continued from Page 67) 


poorly capped openings that have no particular reason 
for their existence. Capping is frequently done with 
small round metal discs provided with extension fingers 
which protrude in a manner that they may be inserted 
into the opening to hold the disc in its proper place. 
Installed neatly these look innocent. They should al- 
ways be investigated as too often there is not thimble 
or ferrule or even if there is a thimble cemented to the 
wall it may not be cemented to the tile. The internal 
leakage found between the tile and the brick work of 
the chimney is frequently nearly as serious as the leak- 
age that would be had were the cap off entirely. It is 
an easy matter to close the opening between the brick 
and the tile with a little cement, and care should always 
be taken to see that this is done. 

Never hesitate to investigate a chimney for draft trou- 
bles of the simplest nature even though you may have 
pronounced it satisfactory only a few days before. I had 
the experience of having satisfied myself that the draft 
was good enough for all practical purposes by burning 
coal in a boiler. ‘The very next day I was called back 
to explain why the coal had burned for me one day and 
had been good all morning of the next day but in the 
afternoon it had gone dead. I could not make it respond 
and was much perplexed. Intermittently I managed to 
get a small amount of steam but I failed to hold it. As 
it was supper time I decided to come back that evening 
and see what I might be able to find. In passing through 
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the office which was above the boiler room the book- 
keeper remarked that he was afraid he would have to 
have the stove put up again. That was the key to the 
situation for a glance at the chimney located the trouble. 
They took down the smoke pipe but didn’t cap the open- 
ing. After supper we closed the opening with a metal 
cap set in asbestos cement and that ended all the diff- 
culty. It is the simple little thing that is most easily 
overlooked. 
® 
Appointed to Represent Two More Companies 


The Vessey-Gilbert Co., manufacturers’ representa- 
tives at 2401 Chestnut street, Philadelphia, was recently 
appointed factory distributor for the Somerville Iron 


. Works, Somerville, N. J., and for the American Boiler 


and Foundry Co., Milan, Mich. 

The company recently announced that A. C. Norwood, 
Jr., formerly of the Pierce, Butler and Pierce Mfg. 
Corp. and the Bastian Morley Co., is opening a branch 
Vessey-Gilbert Co. office in Baltimore, Md., and will 
cover the Southern Coast as far south as Norfolk. 
Lewis H. Dietz, formerly of Walworth Co., will cover 
the New Jersey and Eastern Pennsylvania territory. 


. 
Peter 8. Sinclair 
Peter S. Sinclair, vice president of Holyoke Heater 
Co., Holyoke, Mass., died recently at his home in that 
city. Besides his connection with this company Mr. 
Sinclair was prominent in civic affairs and an official of 
one of the city banking institutions. 














One of America’s Foremost Manu- 
facturers of Electric Heaters Chooses: 


GERSTEIN & COOPER 
GENUINE COPPER TANKS 


The Sepco Water Heater is equipped with 
GERSTEIN & COOPER Copper Tank be- 
cause the manufacturers of this fine heater 
realize the importance of the permanence 
copper gives and the assurance that Gerstein & 
Cooper Tanks are made RIGHT. 


Send for full information regarding Gerstein 


& Cooper Copper Range Boilers. 


GERSTEIN & COOPER CO. 


1 West Third St. +: 
New York Office: 166 W. 72nd St., N. Y. C. 


G. Mason Price, 832 St. James St., Montreal, Quebec, Canada 


So. Boston, Mass. 


Canadian Agents: 


























july 13, 1929 


Convention Dates 


September 3, 4, 5 and 6, 1929.—-A. S. S. E.—The twenty-fourth 
annual convention of the American Society of Sanitary Engi- 
neering, to be held in Detroit, Mich., with headquarters at the 
Fort Wayne Hotel. 

September 21, 1929.—UTAH—tThe semi-annual convention of 
the Utah State Association of Sanitary and Heating Engineers, 
to be held at Salt Lake City. 

May 5 and 6, 1930.—FLORIDA—tThe ninth annual conven- 
tion of the Florida State Association of Master Plumbers and 
Heating Dealers, Inec., to be held at Bradenton. 


COMING TRADE EVENTS 


July 13, 1929.—The annual basket picnic of the North- | 


eastern Ohio master plumbers, to be held at Idora Park, 
Youngstown, Ohio. 

July 13, 1929.—The monthly meeting of the Federation of 
Merchant Plumbers’ Associations of Southern California, to 
be held at San Diego. 

July 13, 1929.—The annual basket picnic of the Master 
Plumbers’ Association of Columbus, Ohio, to be held at 
Duranceau Park on the Scioto River. 

July 15, 1929.—The July meet of the Northwestern Ohio 
Trade Golf Association to be held at the Riverby Hills Golf 
Club. 

July 15, 1929.—The July meet of the Central Trades Golf 
Association, to be held at the Wildwood Country Club. 

July 17, 1929.—The annual basket picnic of the North and 
West Side Master Plumbers’ Pleasure Club of Chicago, to be 
held at Viana’s Grove, Park Ridge, IIl. 

July 17, 1929.—The annual outing of the Associated Master 
Plumbers, Inc., of Rochester, N. Y. 

July 17, 1929.—The July meet of the Heating and Ventilat- 
ing Golf Association of Philadelphia, to be held at the Arono- 
mink Country Club. 

July 18, 1929.—-The annual outing of the Master Plumbers’ 
Association, Inec., of the District of Columbia, to be held at 
Chapel Point, Md. 

July 18, 1929.—The annual outing of the Philadelphia- 
Suburban Master Plumbers’ Association, to be held at Tully 
Memorial Country Club, Glenolden, Pa. 

July 18, 1929.—The annual outing of the Woman’s Auxiliary 
of the Heating and Piping Contractors Milwaukee Associa- 
tion, to be held at the home of Mrs. George J. Stoehr at 
Okauchee Lake. 

July 20, 1929.—-The outing and picnic of the San Joaquin 
Valley Master Plumbers Association, to be held at Giant 
Forest Lodge, Sequoia National Park, Calif. 

July 23, 1929.—The July meet of the Metropolitan Trade 
Golf Association, to be held at the Wykagyl Country Club, 
New Rochelle, N. Y. 

July 23, 1929.—The July meet of the Eastern Trade Golf 
Association, to be held at the Woodmere Club, Woodmere, 
Ss = © 2 

July 24, 1929.—The annual outing of the Master Plumbers’ 
Association of Clifton, N. J., to be held at Bertrand’s Island, 
Lake Hopatcong, N. J. 

July 24, 1929.—The July golf meet of the Plumbing Con- 
tractors Association of Chicago, to be held at the Woodridge 
Golf Club. 

July 25, 1929.—-The July meet of the Michigan Trade Golf 
Association, to be held at the Island Country Club, Grosse 
Isle. 

July 29, 1929.—-The Bay Counties Conference, to be held in 
San Francisco, Calif., at Master Plumbers’ Hall. 

July 30, 1929.—The annual outing of the plumbing and heat- 
ing supply trades of Buffalo, N. Y., to be held at Edgewater 
Grand Island, the steamer leaving foot of Amherst street at 
9:45 a. m. 

August 3, 1929.—The annual outing of the Mansfield Master 
Plumbers’ Association, to be held at Sugar Grove Lake, six 
miles West of Galion, Ohio. 

August 7, 1929.—The annual outing of the Fairfield County 
Master Plumbers Association, to be held at Dorlon’s Point, 
Norwalk, Conn. 

August 14, 1929.—The annual inter-association golf meet 
between the Western and Michigan Trade Golf Associations, 
to be held at the Battle Creek Country Club, Battle Creek, 
Mich. 














August 17, 1929.—-The annual outing of the Utah State As- 
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§ pnwrnie a definite public swing to Ip Water 
Systems. Sales figures prove beyond ques-  » 
tion that this will be the greatest year in Ip »® 
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history. There’s every reason to believe that ” 
next year will be still greater. : 

This fact is not as important to you as the »® 
reasons for the fact. Why are more people buying - 
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General Motors gives youthe answer.Greater ® 
dollar for dollar value—made possible by 
enormous buying and production facilities. A 4 
more complete line that meets the requirements » 
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pect. Low prices that meet competition with an 
extra margin of built-in quality. Easy terms, ex- 
tended through the General Motors Acceptance» 
Corporation. Active sales and service coopera-  ® 
tion that makes the Ip ftanchise still more valuable 
by speeding up sales and simplifying service. 

Now is the time for action. New, low-priced ® 
Ip, models are opening up new markets—actually 
creating business for dealers. If you don’t , 
already have the Ip franchise, investigate at 
once. Don’t let this opportunity slip. Write us 
today for full details of our selling plan. A post 
card will bring you the facts. Send it off today. 
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, sociation of Sanitary and Heating Engineers, to be held at 


Lagoon. 


August 20, 1929.—The annual outing of the Master Plumb- 
ers’ Association of the City of Passaic, N. J., to be held at 
Blasberg’s Farm, Hawthorne, N. J. 


August 20, 1929.—The August meet of the Eastern Trade 





Golf Association, to be held at the Leewood Golf Club, Crest 


wood, N. Y. 
August 21, 1929.—The August meet of the Metropolitan 


Trade Golf Association, to be held at the Upper Montclair 
' Country Club, Montclair, N. J. 


August 24, 1929.—The annual outing of the North Hudson 
Master Plumbers’ Association, to be held at Maywood Grove 
Fairview, N. J. 

September 13, 1929.—The September meet of the Western 


Trade Golf Association, to be held at the Glen Oak Country 








| 


Club. 

September 17, 19298.—The annual outing of the Maste: 
Plumbers’ Association of Jersey City, N. J., to be held at 
Blasberg’s Farm, Hawthorne, N. J. 

September 17, 1929.—The September meet of the Metro- 
politan Trade Golf Association, to be held at the Pelham 
Country Club, Pelham Manor, N. Y. 

September 18, 1929.—The September meet of the Heating 
and Ventilating Golf Association of Philadelphia, to be held 
at the St. David’s Country Club, Wayne, Pa. 

September 24, 1929.—The September meet of the Eastern 
Trade Golf Association, to be held at the Fox Hills Golf Club 
Stapleton, S. IL, N. Y. 

October 4, 1929.—The last meet of the year of the Western 
Trade Golf Association, to be held at.the Calumet Country 
Club. 

October 7, 1929.—The first Fall dinner and dance of the 
Portland, Me., Master Plumbers’ Association, to be held in 
that city. 

October 16, 1929.—The October meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at the 
Cedarbrook Country Club. 


October 17, 1929.—The October meet of the Metropolitan 








| Trade Golf Association, to be held at the Westehester-Bilt 


| more Country Club, Rye, N. Y. 


| 


i 
| 
| 


| 
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November 20, 1929.—The November meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at the 
Green Valley Country Club. 


January 27, 28, 29, 30 and 31, 1930.—-The International Heat- 
ing and Ventilating Exposition, to be held at the Commercia! 
Museum, Philadelphia, Pa. 


4 
Delaware Valley Meet Held at Concord 

The June meeting of the Delaware Valley Trade 
Golf Association was held June 18 at the Concord Coun 
try Club, Concordville, Pa., just outside of Wilmington, 
Del., as the guests of Harry E. Speakman of the Speak 
man Co. ‘The next meeting will be held at the Trenton 
Country Club, Trenton, N. J., as the guests of the Tren- 
ton Potteries Co., on Friday, July 19. 

The morning round was won by Chris Weber, and 
H. J. Kleinman won second prize. 


(7. H. N. (3. H. N 
¢, L. Weber ee a. ae H. J. Kleinman.. $1 23 —CiéO S 


The scores of the afternoon round were as follows: 


i “ee ee G H. N 
(laude W. Owen.106 28 78 John Bitzer, Jr..105 28 7 
J. F. Wright....109 24 865 Frank G. Newton.104 25 7¥Y 
C. L. Weber...... 95 25 70 John Ward, Jr...102 28 74 
H. J. Kleinman... 99 23 76 sill Hayes -..... 94 <«duest 
A. A. Tomlinson.102 2 77 a a 110 Guest 
Chas. Snodgrass.102 18 84 James Fraser.... 91 25 64 
Hi. S. Maddock... 90 16 74 George H. Lang.. 92 25 »6 
A V. Gemmill... 85 9 76 Sobby Burns .... 90 20 70 


* 
Open New Oxygen Plants 


New oxygen producing plants located at 150 Stock 
ton street, Jacksonville, Fla., and 1000 West Wash 


ington avenue, Oklahoma City, Okla., have been 
added to the chain of the Linde Air Products Co 























a oman s Jage 


The Women’s Auxiliary to the National 
Association of Master Plumbers held its 
eleventh annual convention a short time ago in 
Buffalo, N. Y. An organization which has held 
together for that long shows that women are, 
and can be, organised to help their husbands, 
and can keep that’ organization running 
smoothly. 











HE eleventh annual 
convention of the Wo- 
men’s Auxiliary to the 
National Association of Mas- 
ter Plumbers, held in Buffalo, 
on June 25, 26 and 27, was 
by far the largest, and un- 
doubtedly one of the most in- 
teresting, meetings ever held 
by this organization. 
newly elected national aux- Judging from the reports 
iliary president of the various state presi- 
dents, the auxiliary made con- 
siderable progress during the past year, and had a large 
increase in membership. The convention voted to increase 
the national dues from ten to twenty-five cents, so as to 
furnish the national president with sufficient funds to 
carry on necessary work. 
Elect Mrs. McAndrew as President 

Mrs. W. E. McAndrew of Tampa, Fla., was made the 
new president; Mrs. George Frank of Buffalo, first vice- 
president; Mrs. William Kuehne of St. Louis, second vice- 
president; Mrs. J. Preston Perham of West Roxbury, 
Mass., third vice-president; and Mrs. Foster R. Fanning 
of Winter Park, Fla., was again made recording secretary. 
Mrs. Frank Williams of Tampa, Fla., was made “corre- 
sponding secretary, and Mrs. Robert Liss of Chicago, was 
elected treasurer. Mrs. A. W. K. Marx of St. Louis, Mo., 
was again made historian. 

Just before calling the convention to a close, Mrs. E. D. 

Hornbrook of Kansas City, Mo., for many years president 
of the auxiliary, and an outstanding personality in the 
_organization, surprised and shocked the convention by 
announcing her retirement from the national auxiliary. 
With her announcement, Mrs. Hornbrook read her vale- 
dictory, a part of which follows: 

“Believing in the view of the Women’s Auxiliary to 
contribute to the purposefulness of women’s life, and to 
dignify our profession, I have endeavored to direct effort 
to supporting the auxiliary, keeping in touch with state 
and local auxiliaries, and to offer at all times encourage- 
ment to their efforts. In looking backward over the 
period of nine years, I share in the regret of all officers 
who wish they might have conveyed a richer inheritance 
to a dearly beloved organization.”’ 

Mrs. A. C. Huck of Buffalo, president of the New York 
State auxiliary welcomed the ladies to Buffalo and intro- 





Mrs. W. E. MeAndrew, 








National Auxiliary Holds Eleventh 
Annual Convention 


duced the national officers. President Mrs. 
EK. D. Hornbrook called the meeting to 
order and introduced Mrs. E. P. Bassett, 
who sang “‘America the Beautiful.”” Mrs. 
D. J. Ahearn, the auxiliary chaplain, de- 
livered the invocation. Mrs. William De- 
chert, president of the Buffalo auxiliary, 





delivered another address of welcome, and é i 
presented a gift from the Buffalo auxiliary “ 7 
to Mrs. Hornbrook. Vice-President Mrs. he bos 
H. O. Green, of Tulsa, Okla., responded to ( 


this welcome by saying, ‘‘Let us show our 
appreciation to Buffalo by making this our yy, ge. pb. 
best convention.’’ 

Prominent Men Give Short Talks 

Jere L. Murphy of New York City gave 
a talk explaining many of the changes in the industry 
since he had entered the business. He pointed out the 
necessity of the plumber of today being well educated, 
and said that it was up to the ladies to help with the 
educational work. He told of conditions in New York, and 
explained the lien law and how it worked. He also pointed 
out that master plumbers should tighten up on their 
credits. Mr. Murphy said, ‘I want to bring out these 
points to show you that there are many things you can 
help us out on.’ He congratulated Mrs. Hornbrook on the 
work she had done, and thanked the ladies for their help 
to the National Association of Master Plumbers. Mr. 
Murphy was presented with a bouquet of flowers from 
the ladies. 

Charles M. Swinnerton of Los Angeles, a national di- 
rector, talked on “The Women’s Auxiliary as seen through 
the eyes of the master plumbers.’’ He stated that years 
ago the ladies didn’t attend conventions. ‘‘The Auxiliary 
has filled a long felt need,’’ he said, and told of the big 
part played by women in the world today. He added, 
“You help to make your husband a success. Every man 
wants your ideas and help.” He pointed out that the 
auxiliary has more than demonstrated its value to the 
National Association of Master Plumbers. 


Hornbrook, 
retiring 
president 


George H. Drake, general chairman of the convention, 
welcomed the ladies to Buffalo, and hoped that they would 
enjoy their stay. Mrs. W. T. J. Orriss of Union City, N. J., 
thanked Mr. Drake for his welcome. A. M. Maddock of 
Thomas Maddock’s Sons Co., explained the important part 
colored ware played in the industry today, and told the 
ladies that they could be of considerable help to their 
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husbands in working out color schemes. W. K. Glen of 
Crane Co., also said a few words to the ladies. 

N. J. Kennedy, business manager of the Detroit Associa- 
tion of Sanitary and Heating Contractors, delivered an 
address on “Viewpoint of an Association Secretary.’’ He 
stated that modern business is very demanding, and that 
it was necessary to merchandise, which meant to sell and 
install with scientific knowledge. ‘‘You must convince 
your husband that he has the courage, and ability to con- 
quer modern business methods.” He told of the competi- 
tion today for the consumer’s dollar. In conclusion Mr. 
Kennedy urged the ladies to learn more about their hus- 
bands’ business. 

Mrs. Charles Werner of New Jersey thanked the men 
for their many helpful ideas and suggestions. President 
Mrs. Hornbrook read communications from Walter J. 
Kohler, president of Kohler Co., Theodore Ahrens, presi- 
dent, Standard Sanitary Mfg. Co., and F. W. Swanson, 
president of the Central Supply Association, regretting 
that they were unable to attend the meeting. A com- 
munication was read from Mr. and Mrs. George Kendall 
of Portland, Ore., trustees of the auxiliary, expressing 
their regret at not being able to be present, and sending 
their greetings. Mrs. Hornbrook read a letter from Mrs. 
Fred Hacker, corresponding secretary, who was ill, ex- 
pressing her regrets for not being able to attend the con- 
vention. The convention then voted to send flowers and 
a telegram of best wishes to Mrs. Hacker. Mrs. W. F. 
Black, president of the Oklahoma auxiliary, gave a short 
talk on ‘‘Co-operation and Organization.”’ 

President Mrs. E. D. Hornbrook appointed the follow- 
ing committees: Auditing, Mrs. Otto Waskow of Michigan, 
Mrs. William Hughes of Michigan, Mrs. James A. Diggle 
of Indiana, Mrs. Foster R. Fanning of Florida, Mrs. Fred 
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Quinter of District of Columbia, Mrs. Charles J. Samuel 
of New Jersey, and Mrs. Robert Liss of Illinois. Mrs. 
Leonard Megee of Oklahoma, Miss Alma C. Niesen of 
Ohio, Mrs. Roy E. Martin of Florida, Mrs. Charles Werner 
of New Jersey and Mrs. L. Schmaus of Wisconsin com- 
posed the resolutions committee. The recommendations 
committee consisted of Mrs. C. D. Kieser of Massachusetts, 
Mrs. Anna Madsen of Maine, Mrs. Charles Koegel of 
Florida, Mrs. William Kuehne of Missouri, and Mrs. 
Floyd Sharp of New York. Mrs. George Hicks of Pennsyl- 
vania, Mrs. William Ludlow of New York, Mrs. Grant of 
Florida, Mrs. James L. Evans of Tennessee, and Mrs. W. 
T. Polley of Kansas, composed the courtesies committee. 

The credentials committee was made up of Mrs. John 
Kelly of Tennessee, Mrs. Fred Quinter of the District of 
Columbia, Mrs. O. G. Johnson of Minnesota, Mrs. L. J. 
Rosenfield of Kentucky, and Mrs. F. E. Pearson of Illinois. 
Mrs. A. C. Huck of New York, Mrs. Zimmerman of New 
Jersey, Mrs. J. Preston Perham of Massachusetts, and Mrs. 
A. Marx of Missouri, were appointed on the amendments 
committee. 

State Auxiliaries Make Reports 

Reports were made by presidents of the various state 
auxiliaries, of which there are fourteen. Wisconsin was 
just recently added to the group. In every instance, con- 
siderable progress and growth was reported, and many 
reported donations to the scholarship fund. Many of the 
local auxiliaries reported the progress they are making, 
and the work they are doing in their cities. Mrs. Horn- 
brook stated that there had been considerable misunder- 
standing about the ladies joining other organizations, and 
explained that they could affiliate with any other organi- 
zations if they cared to. It was also reported that the 
auxiliary in Wichita, Kans., had been dissolved, and that 
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it had returned its certificate to the national auxiliary. 
This is the first time a local auxiliary has dropped out. 

Miss Ida M. Anderson of the opportunity committee, 
Plumbing and Heating Industries Bureau, told of the work 
being done by that committee. She stated that their pro- 
gram had been mailed to 116 groups in 24 states. This 
was followed by a questionnaire, and many good results 
were reported. Miss Anderson told of the essay contest 
conducted by the Kansas auxiliary. She told of the good 
work being done by many other auxiliaries and said that 
one of the locals was working with the Parent-Teachers’ 
Association to help better sanitary conditions in its city. 
In closing she said ‘‘Harmony among the women makes 
for harmony and co-operation among the men.”’ 

Mrs. J. Preston Perham of West Roxbury, Mass., re- 
viewed the growth of the national auxiliary up to the 
present date. She stated that Massachusetts was the 
oldest state auxiliary, and said, ‘‘As the oldest family, we 
of Massachusetts extend a cordial welcome to other state 
auxiliaries into the national auxiliary.’’ Mrs. Perham 
showed the cup presented by the late Jeremiah Sheehan, 
Sr. She urged that all states auxiliaries be thoroughly 
organized, and stated that wherever there was a master 
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plumbers’ association, there should also be a women’s | 


auxiliary. 
Mrs. C. D. Kieser, president of the Massachnsetts auxili- 
ary, extended the greeting of the state of Massachusetts, 





SO erga 


~~ 





Top row: Mrs. Robert Liss and Mrs. H. H. Diedesch, president 
of Illinois state auxiliary, both of Chicago. Second row: Mrs. 
J. Weiler, Mrs. A. Meyer and Mrs. J. Knoll, all of St. Louis, Mo, 
Bottom row: Mrs. Thomas Dugan of McKeesport, Pa., Mrs. C. 
F. Troutwine of York, Pa.; Mrs. J. M. Gill of Watertown, 
Conn.; Mrs. J. S. Simmons of York, Pa.; Mrs. N. R. Corrigan 
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Top row: Mrs. George G. Gebhart of Cleveland, Ohio; Mrs. A. 
W. Marx, national historian of women’s auxiliary and Mrs. 
J. Ward, both of St. Louis, Mo. Bottom row: Mrs. W. P. Klep 
of Baldwin, N. Y¥.; Mrs. Maney J. Feeney, Mrs. George Hector 
and Mrs. H. L. Stilwell, all of Philadelphia; Mrs. C. F. Fritz 
of Freeport, N. Y.; Mrs. E. F. Ritterhoff of Baitimore, Md.; 
Mrs. R. E. Martin of Miami, Fla.; Miss Ida M. Anderson of 
Plumbing and Heating Industries Bureau 


and stated that it had been proved that wherever there 
was an auxiliary, the master plumbers’ association was 
stronger. Mrs. Kieser invited the auxiliary to hold their 
1930 convention in Boston. 

Mrs. John Kelly, National treasurer, made her report, 
and it was found that the scholarship fund was short of its 
goal. Mrs. Hornbrook read a communication from Frank 
J. Fee, chairman of the national scholarship committee, 
thanking the auxiliary for its contribution last year of 
$2,400 to the Alexander W. Murray scholarship. Another 
letter from the scholarship fund committee of the National 
Association of Master Plumbers was then read, asking that 
the auxiliary scholarship fund this year be applied to the 
endowment fund, as it was short of its goal of $135,000 
on this fund. The convention voted to donate about 
$1400 to this endowment fund. 

An amendment introduced by the Illinois auxiliary, 
through the committee on amendments, caused consider- 
able discussion, but was finally defeated by a vote of 49 
to 32, the amendment read as follows: The Women’s 
Auxiliary of the State of Illinois submit the following 
recommendation to the National Women’s Auxiliary; That 
an amendment be made to Article 3—Section 1 in the 
Constitution and By-Laws, such section to read as fol- 
lows: ‘To be eligible to hold an office in the Women’s 
Auxiliary to the National Association of Master Plumbers, 
the women’s auxiliary of your state master plumbers’ as- 
sociation, or your local women’s auxiliary of the master 
plumbers’ association, one must first be a member of the 
local auxiliary of the city or immediate vicinity, the 


- same being affiliated with the state or national auxiliaries; 


but in the absence of such a local auxiliary, the individual 
must then be a member of their home state auxiliary.”’ 


* 
Syracuse Auxiliary Holds Outing 


The Women’s Auxiliary of Syracuse, N. Y., held an out- 
ing at Krebs, Skaneateles, N. Y., on June 19. The affair 
was for members and guests, and fifteen were present. 
The dinner was delightful, and everyone present had a 
most enjoyable time, despite the torrid weather. 











July 15, 1929 DOMESTIC ENGINEERING 221 


DESTE WATER 


Pressure Regulator 





TURNING THE OTHER CHEER 


It really doesn’t pay one to be mean, 
[t isn’t dignified to vent one's spleen; 
Rather heap the coals of fire 
On the other fellow’s ire; 
Then a cozy feeling bides 
Comforting, m your msides. 
Don’t let yourself be angry, or yet sassy, 
It's much more fun to be quite nice—and nasty. 
L.N.O'F., Los Angeles, Calif 











_— — 


SAFETY FIRST 
Rastus Jackson, a thoroughly married darkey, was one day 
approached by a life insurance agent. 


“Better let me write you a policy, Rastus,” suggested the 








agent. 
. , it | 
“No, suh!"’ declared Rastus emphatically “Ah ain't any too 


safe at home as it is.”’ 








NIBO 





THE MODERN HOME 
An architect planned a small nook 
And a young couple came out to look. 
Said she, looking round, 
“No garage have I found,” 
But the husband said, “Where do we cook?” 


T.0.F., Milwaukee. | POINTS OF MERIT = 








WITHIN THE LAW 





“Joe got pinched in a speakeasy last night.” — ? . 
“You mean he really got pinched?” Positively eliminates water 
“Yeh; a cop come in an’ caught him spittin’ on the floor.” hammer. 
; STATION P.BF. 
Is self contained, compact, 
THEORIES . ft 
“Look here,” stormed the customer, pointing to the tureen, simple and efficient. 
“what is the meaning of that dead fly in the soup?” 
“I regret, sir,” said the waiter politely, “that I cannot Renewable valve and seat. 
supply you with the desired information. I am only supposed 
to serve the soup, not explain its ingredients.” | Full sized seat area. 
“But a dead fly, man,”’ persisted the customer, ‘“‘a dead fly' - 
a ees Bronze body with bronze 
“I am sorry to say, sir, I have no idea how the poor creature : a 
met its fate. Possibly it had not taken any food for a long mountings. 


time, and, fluttering near the soup, found the flavor particu- 
Will prevent excessive wear on plumb- 





larly pleasing, and, eating too heartily, contracted appen- 
dicitis or some kindred ailment, which, in the absence of an | ing fixtures, eliminates splashing in 
opportunity for the application of X-rays and the resultant . 
operation, caused its untimely demise.” KABLEGRAM. bathrooms and sinks, Stops water 
a hammer in pipes, and at the same 
eaeniei male time will supply the desired steady 
Fathers used to strap their children. Now children keep stream of water. 
their fathers strapped. 
Send for No. 58 Catalogue of Curtis 





Raise your chin. but let checks alone. Engineering Specialties, 
The faster you travel, the sooner age catches you. 


~ JULIAN D’ESTE COMPANY 


Firemen have an easy life; they can park by water plugs 
“SY” MARTIN, Owensboro, Ky. | Cor. Cambridge & Spice Sts. - Boston, Mass. 





(Charlestown District) 
Say some more, “Sy,” say some more. 


2 . | 








“Just a minute, mister.” 

“Yes?” 

“My wife’s starving.” Trade 

“So’s mine,” responded the affable millionaire. “It’s tough Mark 
on the girls, but it’s the only way to get a fashionable figure.” 


Badge of 
Quality 














—_——- 


“Her face dropped,”’ reads a line in a story So she went 
around the corner and had it lifted “ne 
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New Trade Literature 


Bulletin of Yeomans Brothers Co. 

Yeomans Brothers Co., of Chicago, has issued Bulletin 
No. B-3400. A general description is given of the com- 
pany’s bilge pumps with regular equipment. A detailed 
drawing is included, as well as a table of sizes and ratings. 
Extra equipment for these pumps is also described and 
shown in diagrams. 

Circular of E. C. Stearns & Co. 

KE. C. Stearns & Co., of Syracuse, N. Y., is distributing 
a circular, cut to represent one of its out-of-sight garbage 
receptacles, which are designed to be placed in the ground, 
with only the cover showing. 

Circular of Wilson Sanitation, Inc. 

Wilson Sanitation, Inc., of Buffalo, N. Y., is sending 
out a circular describing its septic system for homes, 
schools and small institutions, its horizontal septic tanks, 
automatic syphons and tanks, grease traps and separators, 
septic effluent lifters and sump tanks. Various diagrams 
and illustrations accompany the text. 

Scientific Drying 

“Scientific Drying’’ is the title of a pamphlet issued by 
The Scientific Heater Co., of Cleveland, Ohio. This pamph- 
let describes the company’s dryers, for drying clothing in 
a laundry. Various types of dryers for use in laundries 
in apartment houses, hospitals, hotels, clubhouses, etc., 
are explained in detail. 

Folder of Little Giant Mfg. Co. 

Little Giant Mfg. Co., of Minneapolis, Minn., is sending 
out a circular with the caption, ‘‘Flood Relief without the 
Aid of Congress.’’ The company’s sewer valve, which op- 
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erates automatically by hydraulic pressure when the sewer 
backs up, is described in this folder. 


Epigrams—For Your Use 


The man whose breast is fired with enthusiasm is sel- 
dom burned out. 
= * * 


A good man is made better by meeting obstacles. 
- * * 


When a man becomes a crab, he starts going backwards. 
ao . cm 


A sacrifice you are glad to make is seldom a sacrifice. 
” - +. 


A poem in the mind saves stamps—if it is kept there. 
* * * 
10 slowly, and you won’t have to sit down and rest 
when you get there. 
+ * . 
A girl may not be able to keep a secret, but she can 
keep a young man guessing. 
~ . . 
Most remedies for prejudice seem to be fatal. 
* a * 
Every time a lazy man looks at a clock, the longer the 
day becomes, 


A good seaman is discovered in bad weather. 
* * * 


The less a woman has to tell, the more she wants to 
tell it. 
* - * 


Some men find it easier to dodge taxes than automobiles. 

















and 


All regular sizes. 


Easy to use. 




















VANDERMAN STEEL TOOL CHEST |i 


Combination Vises 


Vanderman Steel Tool Chests will 
give your tools years of protection. 
Equipped with reinforced Malleable 
Corners and Hardwood Braces. 


Combination Bench Pipe Vises are 
made in capacities from 
inches. Euilt for the heavy work. 


Write for catalog 
THE VANDERMAN MANUFACTURING COMPANY, Willimantic, Conn. 





Fes aie 


ly to 10 


Style “‘A’”’ One Till 


























NATIONAL RADIATOR CORPORATION 


Executive Offices: 55 West 42nd Street. New York, N.Y. 
National Made-to-Measure Heating Systems 


National Bonded Boilers 





National Aero Radiators 








YOU WOULD 





not think of missing your daily paper, yet it does 
not begin to help you as your business paper does, 
so why not spend a minute to send in your sub- 
scription? You will soon realize the tremendous 
help you have been doing without. 


Domestic Engineering, 1900 Prairie Ave., Chicago 
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PATENTS 


Heating Department 


1,712,507. Welding Pipes. John F. Lawson, Brooklyn, 
N. Y., assignor, by mesne assignments, to Steel and Tubes, 
Inc., a Corporation of Ohio. 

1,712,567. Refrigerating System. Richard W. Kritzer, 
Chicago, Ill., assignor to Peerless Ice Machine Company, 
Chicago, II. 

1,712,568. Refrigerating System. Richard W. Kritzer, 
Chicago, Ill., assignor to Peerless Ice Machine Company, 
Chicago, II. 






































1,712,573. Pipe-Bending Tool. Benjamin Clark Love- 
ridge, Detroit, Mich. 

1,712,841. Two-Temperature Thermostat. Fred W. 
Powers and Morton O. Snediker, Chicago, Ill., assignors to 
Powers Regulator Company, Chicago, IIl. 

1,712,902. Steam Valve. Pasquale Pascale, New 
York, N. Y., assignor to Dri-Steam Valve Corporation, a 
Corporation of Delaware. 

1,716,692. inlet Pipe for Boilers, Tanks, and the like. 
George H. Gundlach, Brooklyn, N. Y. 

1,716,096. Glare Shield for Electric Welding. Ray B. 
Weeks, Cleveland, Ohio, assignor, by mesne assignments, 
to The Wayne Pump Company, Baltimore, Md., a Corpora- 
tion of Maryland. 

1,716,200. Damper Regulator for Boilers. Hurley H. 


Wilson, Harrisburg, Pa., assignor to Fuel Savers, Incor- 


porated, Harrisburg, Pa., a Corporation of Pennsylvania. 























1,716,325. Oil Burner. Homer S. Rogers, Milwaukee, 
Wis., assignor to Combustion Fuel Oil Burner Company, 


Milwaukee, Wis., a Corporation of Wisconsin. 


1,716,470. Humidifier for Radiator Shields and In- | 


closures. William Sodemann, St. Louis, Mo. 
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THE EVERAMERICAN 


GASOLINE 
WATER HEATER 


Fast, Durable 
Economical 


COMPACT unit heater for at- 
tachment to any range boiler. 
For use where gas is not available. 
Heats much faster than oil and is 
entirely odorless. The EVER- 
AMERICAN WATER HEATER 
makes a satisfactory installation 
with a good profit for the dealer. 














fly = — ne an er has no coils 
tol ime or burn ot E ba qu ippe acl 
with the y= seddiais n burner, very 
offic ‘ient vsced fully anon ad by 
the Nati Be i of U nder- 
° 






wri er ar 
furnished with- I | 
ut com wae re «of 
psd olir sure | 
i ip aaek eo al- 

-_ in use. Can 
i be furnished | 
with ten- alien on de- 
tache = le tank with 
he sHo wire anc 
fittir lage 
Write us or your 
jobber for our at- 
tractive dealers’ | 
proposition. 





Patent Pending 


CHANDLER PUMP COMPANY 
Cedar Rapids, lowa 
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f FAMOUS USERS OF “y 











@ KEWANE Ee 


, WATER SYSTEMS J 














RINGLING See 


Everywhere Kewanee leads! At its winter 
headquarters in Sarasota, Florida, Ringling 
Brothers Circus depends on Kewanee for its 
water supply. In each of the winter homes of 
Mr. John Ringling and Mr. Charles Ringling, 
(also in Sarasota, Florida,) are two Kewanee 
high pressure systems. 


Kewanee makes over 200 models of High 
Pressure Systems, electric light and sewage dis- 
posal plants, also a full line of Centrifugal 
Pumps and Deep Well Turbines from the 
small $69.50 outfit to those which fit wells 
from 12 in. to 36 in. in diameter. This extensive 
Kewanee line is designed to meet every possible 
need. 

Kewanee will show you how to save dollars 
and trouble. Write for data. 


KEWANEE PRIVATE UTILITIES COMPANY 
417 So. Franklin St. KEWANEE, ILL. 
DEALER CORRESPONDENCE INVITED 
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LITTLE GIANT MFG. 


MINNEAPOLIS 


TU-BU-LUR 
RADIATOR BRACKETS 


Speed Work 


Time saved means lower labor costs 
in hanging radiators. This universal 
bracket (in three sizes) fits all makes 
and styles of tube radiators. All ad 
justments can be made in the bracket 
itself. Wall irregularities are over 
come with the turn of a screw driver. 
The radiator is in exact plumb in 
record time. 


Distributed by the United 
States Radiator Corporation. 


1917 Nicollet Ave. 


CO. 


MINNESOTA 











Telephone: Lawndale 1850 - 1851 


Ingot Brass 
Smelters and Refiners 
High Quality Metals 
Metals made up to specifications. 


LAVIN & 


2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. 


Chicage, I11. 
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For Kerosene 


The “BULL'S © EYE” Kerosene 
Water Heater has the same principle 
as the “BULL'S ©) EYE” Gas Heater 
—eliminates pencil-like coils—has large 
free passageways—lasts from 4 to 6 
times as long as old-style coil heaters 


The burner is a Giant Wick Burner— 





; 
! 
| single burner. 


a cost of a few dollars. 


heating 50% faster than the standard 


Except for burners, the two heaters are identi- 
cally the same. The Kerosene heater can easily 
be converted for use with public service gas at 


| Price, $30.00 plus installation. 
Order from your jobber 


THE DUNHAM COMPANY 
BEREA (Suburb of Cleveland) OHIO 



























BRASS 
NIPPLES 


The object in put- 
ting our nipples up 
im cartons is to as- 
sure your protec- 
tion. When you 
buy them be sure 
you see the name 
on the outside of 
the box. Then 
you Il know they're 
_——. Ballantine 

rass Nipples and 
GOOD. 


Ask your jobber to supply you. 








B. D. Ballantine, 10 Main St., Fitchburg, Mass. 
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1,716,791. Electrical Air Conditioning and Circulating 
Device. William Henry Clay Ness, Los Angeles, Cailif.. 
assignor to Master Fan Corporation, Los Angeles, Calif. 

1,717,412. Air Cooling and Washing Fan. William A. 
Rowe, Detroit, Mich., assignor, to American Blower Corp 

1,716,449. Oil-Burner Unit. Samuel L. Laughlin and 
Herman F. Braun, Cleveland, Ohio, assignors to The Cleve. 
land Universal Parts Company, Cleveland, Ohio. 


Plumbing Department 


1,715,642. Water-Softener Valve Mechanism. Lee G 
Daniels, Rockford, III. 

1,718,231. Drain Board. William U. Griffiths, Phila 
delphia, Pa. 

1,717,683. Refrigeration. Joseph F. Hanrahan. Long 


Island City, N. Y. 









































1,718,303. Electric Water Heater. William H. Orr. 


Camden, N. J. 


é 


1,718,450. 
Arbor, Mich. 
1,718,730. 
1,718,744. 


Pipe Fitting. Theodore H. Backus, Ann 


Faucet Handle. Albert C. Brown, Chicago 
Flush-Tank Valve. Anton Koropezyk, Na 





trona, Pa. 
1,718,803. 
City, N. J. 
1,716,649. 
land, Ohio. 
1,716,730. 
cago, Ill. 
1,716,945. 


Water Meter. Lincoln Van Gilder, Atlanti: 


Water Heater. John W. Miller, East Cleve 


Sanitary Device. William H. Lloyd, Chi- 


worth Beede, Pipestone, Minn. 


1,716,996. 


Washington, D. C. 


1,717,967. 
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Water-Cooling Apparatus. Elmer Ells. 
Electric Water Heater. Maria M. Adam 
Water-Heating System. Olive E. Frank, 
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Buffalo, N. Y., and Herbert P. Wilder, Detroit, Mich. 











1716649 




















1,717,986. Apparatus for Cleaning Sewers and Pipes. 
Gustav Otto Andreas Liebau, Berlin-Weissensee, Germany. 


1,717,678. 





Combined Spout and Spray Fixture. Myron r 


J. Glauber, Beverly Hills, Calif., assignor to Bucknell Sup- | 


ply Company, Los Angeles, Calif. 
1,717,780. 

Sewage Treatment. Karl Imhoff, Essen, Germany. 
1,718,126. Sink Pad. Jane Elovson, New York, N. Y. 








€ 
1.717.478 





1.718.128 
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1,717,052. Thermostatically-Controlled Valve. Victor 
Mauck, Merion, Pa. 
1,717,207. Electric Water Heater. Simon Halle, Colo- 


rado Springs, assignor to Edison Electric Appliance Co. 


1,717,308. Electric Water Heater. Vincenzo Boschetti, 
West New York, N. J. 
1,717,428. Valve for Flush Tanks. Harry W. Weida, 


Plainfield, N. J., assignor to American Hard Rubber Co. 
1,717,490. Water Heater. Robert L. Blanding, Provi- 
dence, R. L., assignor to Taco Heaters Inc., New York. 


Subdivided Activated Sludge System for | 











Hotel Radisson 


The increasin ularity of 
this distinguished + mammary is 
butan acknowledgmentof the 
standard of living it provides. 


The finesse of its service and 
the quality of its appoint- 
ments justifies its position 
among the most critical clien- 
tele as the leading hotel of 
the Northwest. 


MINNEAPOLIS 





Seventh Street 
Between Nicollet 
and Hennepin 
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REGISTERED TRADE MARK 


Write for it! 
—an interesting 
authority on 
Steam Specialties 


Kieley & Mueller, Inc. 


34 West 13th St. 
New York City 


Send for free 
226 page book 








. The AMPCO 
' AUTOMATIC 


Copper Storage System 





= 





aut If youfailtopoint outtoyour [ium 
as buyers, Ampco's 
ixteen Superior features, 
ve u are failing to show them 
ow they can have trouble- 
free hot water service for 
——- hee * — t have to sell 
mpco ts Sixteen points 
sell it for you. re 











Write us about them 


ARTISAN METAL PRODUCTS CO. 


CHARLESTOWN MASS. 








“American Seal” 





Dry Pipe Joint Cement 





Every pipe joint you couple up with 
“‘American Seal’ Dry Pipe Joint Cement 
is absolutely leakless and will stay so. It 
is unaffected by heat or cold when mixed 
with oil so that joifts may be uncoupled 
at any time without injury to threads. 

















The William Connors Paint Mfg. Co. 


TROY . ‘ NEW YORK 

















MOST HEAT 
per DOLLAR 


Every week more and more plumbing 
contractors are clinching the house heating 
business in their communities by taking | 
on the sale of Roberts Controlled Gas 
Heating Units. Quickly and _ easily 
installed in 
any hot water, 
steam or warm 
alr furnace. 









ROBERTS-GORDON 
Appliance Corporation 
Curtiss ‘at fo 
Delaware ng at jaro St 
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CLAZIFIED 


8 cents for each word including heading and address. Count seven words 
for keyed address. Minimum $2.00 for each insertion. One inch $4.00. 








Situations Open 


SALES ENGINEER WITH EXPERI- 

ence in selling unit heaters or other 
heating specialties wanted for immedi- 
ate connection with one of the largest 
and most progressive unit heater 
manufacturers in the country. Head- 
quarters in Chicago with territory in 
Chicago and vicinity. Applications 
strictly confidential. Please give com- 
plete information on experience etce., 
in first letter. Address Key 372, ‘‘Do- 
mestic Engineering,” 1900 Prairie Ave- 
nue, Chicago. 


SALES REPRESENTATIVES WANTED 

for the Gorton Single Pipe Vapor 
Heating System, in territories now 
open. State experience and other lines 
handled. Communications held confid- 
dential. Gorton Heating Corporation 
(Manufacturers), Established 1887, 96 
Liberty Street, New York. 


REPRESENTATIVES WANTED IN 

leading cities to handle highest grade 
line of radiator shields and radiator 
cabinets. Our representatives earn 
$500.00 to $1,000.00 per month the year 
around, above expenses. Kull selling 
plan furnished. Address Key 256, “Do- 
mestic Engineering,’ 1900 Prairie Ave., 
(Chicago. 


EXPERIENCED SALESMAN TO SELL 

a line of plumbers high grade brass 
roods to the jobbing trade. Address 
Key 370, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 


YOUNG MAN FAMILIAR WITH JOB- 

bers in Philadelphia, Pittsburgh, Bal- 
timore and Washington to handle 
standard line of Tubular Plumbing 
goods in connection with only one other 
account. Address Key 373, “Domestic 
Engineering,” 1900 Prairie Avenue, 
Chicago. 


SALESMEN CALLING ON PLUMBING 

dealers to sell our line of SHOWER 
CURTAINS. Communications strictly 
confidential. Very profitable side line. 
Commission only. Box 174, Galion, Ohio. 


SALESMEWN EXPERIENCED IN 
selling a complete line of exclusively 
high grade plumbing brass goods di- 
rect to plumbing contractors. Appli- 
cants must own and drive auto and be 
thoroughly established in territory for 
which they apply. .Give full particu- 
lars in application with references, ex- 
perience, etc. Commission with drawing 
account after ability has been proved. 
THE VICTOR BRASS MFG. CO., Cleve- 
land, Ohio. 
SALESMEN BY MANUFACTURER OF 
extensive line of plumbers’ brass 
goods, selling direct to trade. Address 
Key 371, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 


Ts Moore Roof Flange looks better 
a 


always wanted in roof flanges. 











nd is better. It lasts longer, costs less 
and has all of the features you have 


Made in three models to take care of 
every possible demand. The No. 1 has 


WANTED—SALESMAN WITH HEAT- 

ing Engineering Knowledge and Ex- 
perience in selling Boilers, Radiation 
and Heating Specialties for Westches- 
ter County, New York territory. Write 
stating qualifications and salary ex- 
pected. Address Key 368, “‘Domestic 
Engineering,” 1900 Prairie Avenue, Chi- 
cago. 





Situations Wanted 

MAN, THOROUGHLY EXPERIENCED 

in all lines of jobbing plumbing and 
heating supplies, desires to make 
change, preferably as Buyer for some 
independent house. Location no object. 
Address Key 37 “Domestic Engineer- 
ing,’’ 1900 Prairie Avenue, Chicago. 


Manufacturer’s Agent with 15 years’ 
successful sales experience, S years in 
California representing such firms as 
Josam Manufacturing Co., Eljer Co., 
Kennedy Valwe Co. and Never-Split 
Seat Co., which accounts were relin- 
quished last September to accept pres- 
ent position as Sales Manager, will re- 
sume operations as manufacturer’s 
agent September ist; desires major ac- 
counts for California or Southern Cali- 
fornia territory. Excellent standing 
among jobbers, plumbers, architects. 
Address: 
G. J. REARDON, 539 Citizens National 
Bank Building, Los Angeles, California. 


es | For Sale — ; 
IN-THE-DOOR OIL BURNERS FOR SALE 


Due to having a long franchise on 
the ABC BURNER and not desiring 
to handle any other make of burner, 
we are disposing of several In-the- 
Door burners at a very low price. 
BROWER OIL HEATING CORP. 
202 North Avenue 
New Rochelle, New York 


FOR SALE—PLUMBING AND HEAT- 

ing Business in Good Central Iowa 
town of 23,000 population. Doing a 
very nice business. Good reason for 
selling. Equipment in good shape. Can 
reduce stock and equipment to suit 
purchaser. Address Key 367, “Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago. ; 


Lines to Handle _ _ 


WONDERFUL MONEY-MAKING SIDE- 

line or exclusive proposition for 
salesman calling regularly and direct 
on plumbing dealers. Communications 
strictly confidential. KOIL-LES 
HEATER COMPANY, Geneva, Illinois. 





Books for Your Trade Library 
THE TABLE OF ESTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4144x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 


OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct percen- 
tage of profit on any contract. A book 
worth many times its cost. Size, 4%%x7 
in. 128 pages. 24 tables. Cloth. Price, 
$1.50. 


JOHNSON’S HANDY MANUAL ON 

HEATING, VENTILATING AND RE- 
FRIGERATION. By John W. Johnson. 
The author is a practical plumbing and 
heating man, having spent many years 
in workshops and has superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Thir- 
teen editions of this popular book have 
been exhausted. The fourteenth is just 
off the press. Size 4x6%. Cloth. Price, 
$1.50 per volume. 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
Size 5%x8 in. 200 pages. Cloth. Price, 
$1.50. 


MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
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one-inch air space between flange and 
stack which eliminates any possibility of 
damage from frost. 

The No. 2 is designed for use in warmer 
climates; sliding joint fits against soil pipe. 
The Gas Vent has specially constructed 


F. J. MOORE, 216 18th Ave., N., Minneapolis, Minn. 





cap which positively protects against 
down drafts. 


Ask your jobber about the Moore—have 
him send one to you; install it—if you are 
not satisfied, we will refund your money. 


Made in Copper or 
Cop-R-Loy Metal 
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